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Sizeable\ Drop Forecast for Sept. . . . 


Sales Momentum Eases 


By Bob Gordon 


Associate Editor 
EPTEMBER, one of the tradi- 
tionally “toughest” months for | 


new-car selling, is almost half over | 


with the industry asking itself, 
“How big a drop will sales take?” 

There are good reasons for be- 
lieving the decline has not been 
nearly so severe as it was in pre- 
war years when September had the 
unwanted distinction of being the 
poorest new-car selling month of 
the year. 

That a sales drop has occurred 
this month is taken for granted. 


Sparks 


School daze—watch for kids! 


England has had a good long 
peek at Socialism but not peaks 
in its economy since the pinkish 
doctrine took hold. 

* * * 

Decontrol in Japan is progress- 
ing rapidly, with the steel indus- 
try being the latest with a loss 
of its subsidies on coal. Alloca- 
tions on autos were lifted some 
time ago. 


7 . 
Won’t Give Up 

The backfire from an auto caused 
a horse to bolt in New York the 
other day and throw its rider, a 
mounted policeman. 

Must have been the revenge of 
one of those old-fashioned horses 
unwilling to admit that the auto 
is here to stay. 

* 


America’s Shame 


Strong words were forthcoming 
from Ned H. Dearborn, president 
of the National Safety Council, on 
the record traffic death toll of 
Labor Day weekend. He said it was 
“enough to make every decent 
American sick at heart and boiling 
mad.” 

Dearborn called the deaths of ap- 
proximately 400 persons “one of the 
most shocking peacetime exhibi- 
tions of mass indifference, reckless- 
ness and insatiable craving to show 
off that the world has ever seen. 
7 A holiday record like this 
makes a mockery of the term 
‘pleasure driving.’” 


New-car registrations for six 
months, plus 46 states for July: 
1949 Pos. Make 1948 Pos. 

1—531,479 Chev. 
2—413,541 Ford 
3—275,312 Plym. 
4—210,316 
5—169,139 
6—145,276 
I—131,230 
8—108,661 
9— 92,554 
10— 88,682 


6,320 9 
For further details see page 
58, today’s issue. 


Past four months and a dip was 


weather. 

Possibly the strongest reason for 
suspecting that September sales 
have not fallen excessively is the 
production record hung up by car 
makers during August. 

* * * 


PRIOR to 1942, new-car output 


August, with the sales curve reach- 
ing its nadir in September. 

This year, August production set 
an alltime record. And while sales | 
may have fallen below the levels | 
of the summer months, it is be- 





lieved the September aggregate | 
will still exceed 300,000 new auto- | 
les. 


mobile: 

That would be still a very re- 
spectable sales effort, if it event- 
uates. The sale of more than 
300,000 new automobiles during 
September has occurred only 
once before—in 1929, when 304,452 
new cars were registered. 


of the summer months had pro- 
duced the greatest volume of new- 


much discussion. 
* 


7 * 
OFFICILLY, May still ranks as 
the best postwar sales month 
with its total of 446,251 new auto- 
| mobiles registered. 

The honor is expected to pass to 
July, however, as soon as final tab- 
ulations are received from Ohio, 
Tennessee and Wyoming. Exclud- 
ing these three states, the July 
new-car registrations have reached 
414,704, 

On the basis of the 46 states 


Output Off 


Holiday and Reduction 





CBSERVANCE of Labor Day and 
the foregoing of overtime opera- 
tions throughout most of the indus- 
try combined to drop last week’s 
U. S. automotive output to 99,464 
cars and 16,291 trucks—a total of 
115,755 vehicles. 

It was a slump of more than 
21,000 from the previous week’s 
production of 117,608 cars and 
19,403 trucks for a total of. 137,- 
011 units, according to Automo- 
tive News’ revised compilations. 

Last week also was the first time 
in months that car output alone 
dropped below 100,000 in a single 
week. Truck production, with In- 
ternational idled to change over its 
entire line, also was the lowest in 
a long time. 

Generally, there was no indica- 
tion that daily schedules through 
September would equal those 
achieved in August when U. S. 
plants turned out a new alltime 
high record total of 654,880 units, 
comprising 553,199 cars and 101,681 
trucks. 


- * * 

I* SOME quarters, it appeared 

that plants would slow output up 
a bit this month and next to give 
dealers time to sell ample field 
stocks. Some makers are reported 
to have moved their model change- 
over plans up as much as a month, 
feeling that the stimulus of new 
models may be needed earlier than 
planned to lure customers into 
showrooms, 

Industry observers feel pretty 
sure that most vehicle builders 
have decided this is the year to 
revert back to the traditional fall 
change of models. 

In prewar, according to that 





| New-car registrations have been | 
topping the 400,000 mark for the | Co. estimates that July new-car 


| as inevitable as a change in the | 
jtan areas 
|sales were also at a high level, 


ordinarily hit a low point in| 


Meantime, speculation on which | 


car sales has become a subject of | 


reported to date, R. L. Polk & 
registrations reached 452,882. 

Reports from various metropoli- 
indicate that August 


and there is a strong possibility 


|that the month’s final accounting 


may have surpassed the July fig- 
ure. 

In Houston, for instance, August 
new-car sales totaled 2,565. This 
total was over 450 units higher 
than the figures for both June and 
July and more than 300 over the 
May record. 

> * 
DAYTON, O. also set a postwar 
sales record during August. De- 
livering 1,934 new automobiles dur- 
ing the month, Dayton dealers en- 
joyed their highest-selling month 
since 1941. 

Cleveland and Akron both report- 
ed excellent sales during August, 
although in both cities there was 
|a decline at the end of the month. 

Akron sales hit a peak of 449 
in the second week of August but 
fell to 299 in the week ended 
Aug. 27. In Cleveland, sales in 
the third week of August reached 
1,498 units but the following 


cars. 
It is interesting to note that new- 
car sales in Cleveland spurted 
strongly the week before Labor 
day. During the week ended Sept. 
2, 1,538 new cars were sold in 
Cleveland. The total was the sec- 
ond highest for a seven-day period 
since the war ended. 
7 - > 


OLUMBUS, (0O.), dealers had a 





record sales month for the year 
(See SALES, Page 75, Col. 5) 


to 115,755 


in Overtime Operations 


Trim Car Total to 99,464 


plan, factories produced cars at 
top speed during winter months 
to build up stocks for anticipated 
spring demand. 

September production will not 
only be curtailed by the abandon- 
ment of overtime schedules, but 
also by the fact that it offers two 


less working days than August. 
* * o 


MORE potent factors in the pro- 
duction lineup this month, how- 
ever, will be Nash, Studebaker, 
Kaiser-Frazer and Willys. All those 
plants were down a good deal of 
last month, Nash and Studebaker 
for a model change, the others for 
inventories. 

Just getting started last week, 
Nash built an estimated 1,088 of 
its 1950 models. Studebaker, 

(Continued on on Page 78, Col. 3) 


Epitor’s Notre: The 
government has listed 31 cities 
in the nation as critical unem- 
ployment areas. To find out how 
auto dealers in these areas are 
faring, Automotive News has as- 
signed several of its correspond- 
ents to gather data. Following is 
the first of a series of reporis: 

By Stuart Riddle 
Staff Correspondent 
ASPER, Ala.—Automobile dealers 
in this critical area report that 
business is on an average 50 per- 
cent behind that of last year. 
This condition is due to the al- 








week they declined to 1,138 new | 


of | 
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Dealers’ Average New-Car Stocks 


(In Dealer Hands or in Transit) 


Sept. 1, 1949 


BRR RRR RRR RRS SB — 16 Cars 


Jan. 31, 1949 


BRR RRR RRR SS — 13 Corrs 


Dec. 31, 1947 


BERS RE Rw — 8 Cars 


Dec. 31, 1946 
BRB Sw — 6 Cars 


Fast Delivery 


AUTOMOTIVE NEWS ESTIMATES 


on All Cars 


Seen as Stocks Rise 


By Bernie Thomas 


Associate Editor 


hy xcerr for certain body styles, 
most dealers throughout the 
country this month should be able 
to offer a customer immediate de- 
livery of any make new car. 

Despite volume selling in August, 
dealer new-car stocks rose steadily 
through the month to hit the high- 
est level since the end of the war. 

According to an Automotive 

News’ survey, stocks climbed 
more than 150,000 so that on Sept. 
1 they totaled an estimated 646,- 
242 units, as compared with 523,- 
665 on Jan. 31, 1949, the previous 
postwar high. 

Of the Sept. 1 total, 340,242 units 
—or an average of about 8% cars 
each—were actually in dealers’ 
hands. Another 306,000 were still in 
transit from factories, resulting in 


Production 
Automotive News Estimates 
S. Cars, Trucks 


137,011 


ual lu 
Week Week Weex 
For complete production totals 
by makes, see tables, page 78. 


federal ;most collapse of the coal- mining | 


industry in this area. Dealers state 
that coal can be mined and deliv- | 
ered in the Jasper area from Ten- 
nessee and Kentucky at a less cust 
than coal mined in the immediate 
vicinity. 

The leading Ford dealer in the 
Jasper area reports that his 
business is 35 percent under & 
year ago. While new-car sales 
continue to hold up, sales of 
trucks and used-cars have 
dropped. There is no demand for 
heavy trucks and used-car sales 
are down 50 percent. 


an overall potential inventory of 


16 cars each. 
Rye" though a further rise is 
imminent during September, 
such an average is still far from 
alarming, however. New-car stocks 
in prewar, especially during winter 
months, often averaged as much as 
25 units per dealer. 
In fact, in prewar, it was not 
unusual for a metropolitan deal- 
(Continued on Page 73, Col, 1) 


NUCDA Is Urged 
To Fight Against 
U.S. Regulation 


By Bob Finlay 
Managing Editor 


SED-CAR dealers were warned 

last week at the annual con- 
vention of the National Used Car 
Dealers Assn. in Detroit against 
the danger of new federal regula- 
tion. 

Joseph P. McCarthy, of Buck- 
ley & Danzansky, NUCDA’s 
Washington counsel, said that 
the Federal Trade Commission is 
going all out to impose federal 
regulation on the auto industry 
at the trade-practice conference 
on the finance pack, starting 
Sept. 15 in Washington. 

At the director’s meeting, Cyrus 
S. Gorson of Philadelphia, NUCDA 
regional vice-president, asserted 
| that regulation on finance charges 
(Continued on Page 73, Col. 3) 





Critical-Area Report: Jasper, Ala. 


The Chevrolet dealer, with the 
| largest automobile operation in 
| Walker County, reports that sales 
|of new cars continues high and 
that he has not as yet reached the 
|bottom of his backlog of orders. 
| However, sales of larger trucks is 
| practically nil and there is a small 
|}demand for lighter trucks. He also 
| (Continued orn Page 8, Col, 1) 
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Decision Is Due 
This Week on 
Ford Strike 
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9 . CHICAGO. Tucker Corp.’s|other gloomy findings were re- 
Board ’ Suggestions troubles are scheduled to reach the| vealed by the management engi- 
To Weigh Heavily crisis stage this week, with two|neering firm of Stevenson, Jordan 
, federal district courts as the scenes. | & Harrison, Inc., which at the con- 
By Bernie Thomas Both “shows” start tomorrow (Sept. clusion of a two-months’ survey A 
ae ent ee se d w J. LaB : hed | placed the amount needed for get- 
GTRIKE threats still hung in the ed afte alter J. uy Is sche@-|ting the company back into pro- Ad 
balance at presstime Thursday, ~ Pd ear —— ae ee duction of cars at $71,206,283; the bes 
but most of the air in a muddled fe reston ae 6 ieteiin time required to turn out cars at Th 
atmosphere involving the fate of | ormer company officials to dismiSS | nine months, and the period to Wi 
more than 3,000,000 automotive and| THEY DIRECT CHEVROLET tg Age ee ag yore first fimo together ore a. the eee a he ce =— |attain an output of 300 units a day ad 
other industrial workers was ex- | rolet's new top sales ote eft to rig $ 1 . cee’ sane “CS ne oo ing agains em, e tria efore at 17 to 18 months. Recommenda- : 
pected to be cleared up this weck. [general seles manager in charge of the West” Fs was ay assistant general sales manager — LaBuy had been set to open| tions for redesigning the Tucker Mi 
t ti » i ene managership o @ company. Sarvis - Vv. | 5 i j is 
The on” ie ee wae wes formerly ta choree of wevtere oeles ‘ead Crowlerd the ‘Dotvelt regienes manager Vigorous arguments against — = ako edd & Oe th 
due from Andi: 4" ie the | dismissal of the case are expected P . © 8 be 
aut ran a eed , tobe presented by U.S. Attorney | - 
r “ a Otto Kerner jr., and his assist- | Threats Against Life 
uted to 'get the board's report | = Fnstalment Buying Rises |) sits. "ticpror“sae "win be | Dhreats Against Lif b 
by midnight Friday and release | handled by a battery of attorneys |Of Tucker Reported * 
i . ryt ’ . . . . - 
ee soo aan ae a Automotive Time Credits Hit $2,614 Million sopmtenting Foc, > CHICAGO.—Threats against the a 
B repese, & Was Bopes, woe A $115 Milli : l erf, Fre ockelman, Mitchell | life of Preston Tucker, head of the 
decide satisfactorily for all con- fter e ‘ ution Jump in Ju ay W. Dulian, Harold A. Karsten, | Tucker Corp., have been reported ta 
cerned the fate of labor’s demand | : 4 _— — Otis Radford, Robert Pierce and | py the Chicago Sun-Times. ty 
for a fourth postwar round of wage | WASHINGTON. Instalment $2,614 million, the Federal Reserve Cliff Knoble. | iy go of 
increases. this time with pensions | credits in automobiles rose $115|Board reported last week. | Ch : ; — a The informant attributed the E 
eho’ to the package |million during July to a total of The rise in automobile instal- | , nae ; age a a ae z threats to members of the Capone ion 
It P = —_——- ment credits was chiefly respon- |f@n¢ants cover mail fraud, Securl-| syndicate, who lost large sums of f 
was feared, however, that ; sine : |ties and Exchange Commission vio- ; : S or 
there might not be time to medi- Ch l El t sible for a $63 million increase lations and conspiracy }money on franchises for the pro pay 
ate settlements between the time rys er ects a during July, At the same time, Judge Michael | POC? car oo a cae f equ 
the recommendations were made e lb t T t : |L. Igoe will receive recommenda- | ucker was not available for ad 
public and the deadline for strikes|{UOLDerlL, 1 TOOS _ rotal consumer credits ae ee |tions of Aaron Colnon and John H. | ©o™ment. 7 
at steel firms and the Ford Motor . . ing as of July 31 were $16,185 mul- | Chatz, trustees, and possibly those | SEE! rec 
Co. In the case of steel, President Vice-Presidents lion, the board announced. This is | of other interested groups, includ-| A] R . Wi . twi 
Truman reportedly was consider- , |$63 million more than the total at/ing dealers, distributors, stock- ogers Ins is | 
ing an appeal for another post- oa if Gavan Bien ae os mas my Fag nan” million | holders, and creditors, on reorgan- Pik P k R the 
nement. “A sed , : |ization plans, if reformation is 1Kes ea ace tha 
- ape Seen a es ar ae = L. L.| Instalment credits on automobiles | considered feasible. The other . “ atic 
TILL marked by a “wait-and-|~° °F" President of Dodge, a8 4! were reported as $925 million higher | alternative is a request that Tucker For Third Time and 
see” attitude, negotiations last this year than at the same time|Corp. be declared bankrupt. z ers! 
week between the UAW-CIO and last year. That another extension of the| COLORADO SPRINGS, Colo.- in 
Ford and Chrysler continued in Instalment credits on other prod-| reorganization plan deadline may|A! Rogers, veteran driver of this dep 
slow-motion fashion. ucts rose $30 million during the|be sought by Norman Nachman, | City, scored his third win in the ope 
However, both talks were des- month to a total of $2,398 million. | attorney for the trustees, was indi-| Pikes Peak Labor day auto climb 
tined to move into the critical The board also revealed that (cated in a statement of their ac- —. .. _ Food “«- on = On 
stage if — —— pe Ane banks and other lending institu- ee re ee . = - aol ao ‘’ a i - O 
come up w a pattern su e tions accelerated instalment-type | e o ea ogers crosse e finis ine 
for all heavy industries. loans to consumers by $68 million | further report on certain expendi-/| less than 11 seconds ahead of the - 
Both industry and labor lead- duri i t Total credit f tures “of such extraordinary type| time set by Louis Unser, who had on 
ers were jittery, but there was | a eas Gabe sehen Bes 94.5t0 a ames as, quanidening the| won the race eight times during - 
a good deal of optimism that the a e , jmature of the company’s business,| the course of the mountain climb 
board would come up with some- G. W, Troost 8. &. Calbere million. }to appear questionable and to call! classic. of 
thing generally feasible. Regular seasonal changes ac- | for further investigation. Unser’s machine skidded wildly user 
Whatever the board’s findings, | vice-president and director of the |counted for a $152 million decline | With approval of the trustees, the| ,» the final turn near the summit = 
they were certain to have a definite corporation, and the election of in charge accounts, the FRB de- | firm added, this investigation iS! and, to save the time necessary in - 
effect on labor’s battle for wages,|George W. Troost, comptroller of |clared. Such credits totaled $3,130 /under way and a report will be| },inging his vehicle out of the skid, ona 
pensions and welfare benefits in all | the corporation, as a vice-president. | million at the end of July. submitted in due course. no Unser put his car in reverse gear con 
basic industries, where negotiations | Gojpert’s election as a director in-| There was also a decline of $9| Four extensions of the original) 5.4 backed across the finish line. U 
have been pending since the Presi- | creases the board to 21 members. | million in service credits, which are | deadline have already been granted] t4;, time was 16:06.22 Charley to. 
dent intervened in the steel dispute. , : extended mainly by service people | PY Judge Igoe. ae fae con 
ee During the war, as a vice-presi- e y by peop The accounting firm’ Bryant, also of Colorado Springs, 
> s report ; ; : ; dow 
dent of Dodge and general manager |to their customers. Such credits : finished third with a time of 
A LL of the major steel companies, of the Dodge-Chicago plant, Col-|numbered $965 million —e eee lg a 16:28,62, George Hammond of Colo- —_ 
however, have stressed when : ai ‘ ; eer sed an “defic n gale 7 avi 
they accepted the President’s fact- —, a eee —— cane . a Tucker Corp. assets, this figure rado Springs finished fourth. ; fror 
sab LABOR. Pea V8, Cat. 8) a ) Inventor s Claim representing the shrinkage of the Johnny Mauro of Denver failed new 
rere ; company’s assets from their max- | to finish when he skidded on a rope 
He joined Chrysler in July, 1933, Denied b K-F imum worth to last March 38, | curve near the summit and crashed ing 
Will s Denies Planning and has since been active in the y when the trustees took over. into two parked cars. He suffered spac 
y his Wi corporation’s executive manage- WILLOW RUN. Commenting | _No statement of Tucker Corp. minor face cuts. Doing 60 miles you, 
Light Car This inter ment. He became vice-president of! on a $5 million legal action filed | liabilities on March 3, nor the status | an hour around a curve near Glen ture 
TOLEDO.—Rumors last week | Dodge March 5, 1935, and president /in [os Angeles against Kaiser- | 0f the company as to assets and lia-| Cove, halfway up, Jimmy Goode I 
that Willys-Overland may build | Dec. 27, 1945. _ | Frazer Corp. by Ellis White, Bev- | bilities at present, was contained in| of Colorado Springs skidded and list 
a lightweight car, putting it on He was graduated from the Uni-| erly Hills inventor, a K-F official | the report. his racer flipped over and threw as 
the market this winter, drew | versity of Texas in 1925 and —_ said: “Our investigation ladfeshes | Preceding the accounting report,! Goode out. He was uninjured. Th 
this comment from a company | the Harvard law school in 1929, and| the claim is without foundation.” | a a ee pri 
spokesman: was associated with a law firm/ White charged that he originated giv 
“The car isn’t any nearer to [Prior to joining Chrysler as resi-| the blueprints for a dual-purpose | rid 
production than it was two years | dent attorney. automobile body that could be con- | tho 
ago.” Troost became comptroller of | verted into a utility vehicle. He said | pur 
Part of the rumor was that [Chrysler Corp. May 2, 1947, and for| he submitted the blueprints to K-F | to t 
the car would be designed to {12 years prior to that time was/in confidence. Ar 
challenge Chevrolet, Ford and | assistant comptroller. He was grad-| He asked damages of $5,000,000 | car 
Plymouth in the low-price field | uated from the University of Michi-|and an accounting of all K-F of a 
and that Willys was busy lining {gan in 1924 and spent 11 years| profits on production of the vehicle, inter 
up suppliers. | working in a Detroit accounting allegedly embodying his invention, | boon 
- | firm. since April, 1929. tion 
~ , ae or tl 
$40 Spread From Lowest to Highest .. . to bi 
a eee traff 
price 
agai 


Automatic Transmission Prices 


SPREAD of only $40 exists 
between the prices of the 


A 


ete cimetni . | 3 Hudson overdrive (all models) 
re eee he I ERE are the advertised-deliv- Kaiser overdrive (all models) 
ble to U.S buve stud ered prices for special trans- | Lincoln overdrive (all models) 
oe sO Ne COr buyers, & é Y | mission equipment optional with | Lincoln Hydra-Matic (all 
by Automotive News shows. | various new-car makes: models) 
Advertised-delivered prices of |Buyick Dynaflow (Special and Mercury overdrive (all models) 
fully-automatic transmissions range Super) $212 | Nash 600 overdrive 
from the Oldsmobile and Pontiac (Standard on Roadmaster) Nash Ambassador overdrive 
Hydra-Matic at $185 to the Packard | Cadillac Hydra-Matic (all bes eg * erica 
Ultramatic at $226. ee 200} "(Standard on Series 88 and 98) 
Prices of so-called “semi-auto- | Chrysler Prestomatic (Royal)... 121 |Packard Electro-Matic clutch 


matic” transmissions start at $95 
for the Dodge Gyro-Matic and 
extend to $121 for the DeSoto and 
Chrysler optional equipment. 
Overdrives begin at $92 for the 
Studebaker Champion accessory 
and range to $128 for the Electro- 


| Matic offered on Packard's lowest- 
| priced lines. 


(Standard on Windsor, Saratoga, 
New Yorker) 


DeSoto Tip-Toe Shift (Deluxe) 
(Standard on Custom) 
Dodge Gyro-Matic (Coronet) 
Ford overdrive (all models) 
Frazer overdrive (all models) 
Hudson Vacumotive (all 
models) 


121 


95 


97 
96 


44 





Hudson Drive-Master with 
Vacumotive (all models) 


and overdrive (all models ex- 
cept Custom) Y ; 
Packard Ultramatic (Super) 
(Standard on Custom) 
Pontiac Hydramatic (all 
models) ae 
Studebaker Champion overdrive 
Studebaker Coramander over- 
drive 


92 | compared planes before flying. Left is Henry 





AT PLYMOUTH'S MODEL PLANE COMPETITION—Two of the champions of Plymouth 
185 | Motor's recent Third International Model Plane Contest were caught by the camera as they 


D. LeVon, 12, of Tacoma, Wash., who won the 


novice class high-point award. Standing, second from right, is Joseph Foz, 25, of Spokan« 
, | who finished second in the Class D free flight events. th 
98/17, of Seattie and Ward Emight, 15, of Walla Walla, Wash. 


e other boys are Fred Forster jr 
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HUNDRED-PAGE booklet, en-;the customer 


titled “How to Write Used Car | 


Ads That Bring More Buyers,” has 
been sent to this column for review. 
The book is edited by Bradford 
Wyckoff and Howard Parish, whose 
address is Daily News Tower, 
Miami 32, Fla. The price is $4.95. 

I suspect that either or both of 
these authors are now or have 
been classified advertising man- 
agers of newspapers because the 
book discusses almost exclusively 
dealer advertising in this medium. 
The book is evidently the result 
of considerable research and con- 
tains more than one hundred 
typical used-car ads as examples 
of good and bad advertising. 

Even though the book special- 
izes On preparation of advertising 
for the classified section of news- 
papers, the principles set forth are 
equally well adapted for preparing 
advertising in any medium. 

The need for such a book is well 
recognized. Used cars are sold at 
twice the volume of new cars. It 
is a business that is more under 
the individual control of a dealer 
than any other part of his oper- 
ation. The difference between profit 
and loss of the operation of a deal- 
ership, when intensive competition 
in all lines returns, is going to 
depend largely upon the used-car 
operation. 

> 


Only Price Appeal 


O* COURSE, I am saying noth- 
ing new in voicing this observa- 
tion. Every dealer will confirm it. 
He knows that the selling effort 
on used cars is an important part 
of his operation, Advertising the 
used-car department is all too fre- 
quently given little attention. 
That’s the reason the advice now 
offered can be made a valuable 
contribution to any dealer’s effort. 


Unless dealers give more thought 
to used-car advertising, they will 
continue to pour millions of dollars 
down the rathole. I say millions of 
dollars advisably. For instance, I 
have in my hand right now a page 
from the classified section of a 
newspaper in a not too large met- 
ropolitan town that contains noth- 
ing but used-car advertising. This 
space costs about $2,000 and, mind 
you, that’s but one day’s expendi- 
ture. 


Every ad, with few exceptions, 
lists nothing but cars for sale; 
some with price, some without. 
The appeal is almost exclusively 
price. There are many reasons 
given why dealers want to get 
rid of the merchandise, but no 
thought is given as to why the 
purchase of a used car would be 
to the advantage of the customer. 


Anyone considering buying a used 
car turns to the classified section 
of a newspaper. As the prospect’s 
interest develops, he probably has 
been looking in the classified sec- 
tion of his newspaper for one, two 
or three months before he decides 
to buy. These columns have reader 
traffic, but the advertising is mostly 
price appeal, merely one dealer 
against the other, trying to entice 
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Sealers tell me 


By John 0. Munn 


(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 











into his 
business. 
> * * 


More Display Ads? 


UT the price appeal advertising | 


makes the prospect a hard cus- 
tomer and a shopping customer. In 
other words, such price advertising 
doesn’t sell one additional car in 
spite of the huge expenditure. Be- 
sides, it makes the customer who 
has voluntarily come into the mar- 
ket a hard customer. The price 


appeal makes him a customer on| 


which no dealer can make a profit. 


That's the reason why many deal- 
ers have limited their classified 
advertising to a confidence-creating 
ecard, assuring prospects of the 
quality of their merchandise and 


the safety of buying from them, | 


and devote more of their used-car 
advertising budget to direct-by- 
mail campaigns. 

I am not sure but what both 
newspapers. and dealers would 
benefit if there was more em- 
phasis on the regular display sec- 


tions of newspapers for used-car | 


advertising. Isn’t classified used- 
car advertising «a relic of the 
early days in the industry when 
an individual owner rather than 
the dealer was selling the used 
car? He just had one used car 
of his own to sell. He wasn’t 
in the business permanently and 
naturally, his ad would appear in 
the classified section. 


But the used-car business has 
now become a big business. The 
market will never be healthy as 
long as we limit its advertising to 
price appeal and direct it only to 
prospects who have already volun- 
tarily decided to come 


market. 
* > * 


Build for Future 


BY USING the display section, a| Secretary, said. 


dealer not only reaches these | 
active current buyers, but he makes 
an impression upon the entire cit- 
izenry. We must remember that 
people who actually buy used cars 
are influenced in their purchase by 
their friends, relatives and asso- 
ciates. For that reason a dealer 
could well build up an appreciation 
of his dealership as a source of 
good used cars to everyone. Then 
a bigger percentage of prospects 
when they come into the market 
will automatically think of that 
dealer. 


I notice that while real estate 
companies use the classified ad- 
vertising section of newspapers 
when they have houses for rent 
or sale, they use the display sec- 
tions almost exclusively when it 
comes to selling lots in a sub- 
division, In other words, the dis- 
play section is used to register 
impact upon the community. 
Classified is used for its tempor- 
ary effect on the immediate 
buyer. 

The problem of any business is 
not the immediate day-to-day busi- 
ness, but building business for the 
future. In using classified space a 
dealer pays a very high newspaper 
rate based upon the entire circula- 
tion when a fraction of 1 percent 
of the readers is interested in a 
used car on that day. 

Many dealers who want to pin- 
point their used-car selling effort 
use direct-by-mail advertising. 
Used-car prospects can be definitely 
located. And when a market has 
been located and identified, then 
it naturally follows that used-car 


;announcements addressed directly 


to that market not only develop 
buyers, but the kind of buyers with 
which a dealer can trade more 
advantageously. Such a direct-by- 
mail campaign helps the prospect 
to decide to buy, and directs him 
to the dealer’s place of business. 
* 7 . 


Which Type? 
T HAS been said, 
car buyer, always a_ used-car 
buyer,” and it is estimated that 
used-car buyers change cars on the 
average of every two years. There- 

(Continued on Page 74, Col. 5) 


“Once a used- 
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Dealers Pay $10 to $45 Per Car... 





Factory Advertising Charges 


ine much factories assess deal- 
ers for “advertising charges” on 
|new cars was the subject of a re- 
|cent survey by an eastern automo- 
tive trade association, the results 


indicating a range from $10 to $45. | 


In checking the figures published 
| by the _ association, AUTOMOTIVE 


place of| News found them to be substan- 


| tially correct. However, Ford offi- 
cials reported discrepancies. 

The association reported a 
charge of $30 on Ford and Mer- 


cury cars and $40 on Lincolns. 
Officials of these divisions claim, 
however, that the actual charges 
are $10 on a Ford, $15 on a Mer- 
cury and $20 on a Lincoln. 

They declared that additional 
|charges may be made by local as- 
sociations of each division’s dealers, 
but that this was purely a local and 
voluntary matter. 


| UN DETROIT, ie instance, Ford 
| dealers pay $10 to the factory 





president, 
South Gate; Ross Wright, first vice-president, 
| Los Angeles. 





| 






| NEW YORK.—William L. Hugh- 
| son, San Francisco, who signed a 
| contract with the late Henry Ford 
in January, 1903, before the Ford 
Motor Co. was organized, tops the 
list of dealers with longest service, 
according to the Automobile Old 
Timers Assn. 


Hughson is third vice-president 


into the | of the AOT. 


The list was compiled by the 
| Old Timers after 18 months of 
research, Frederick H. Elliott, 


Alvin Fuller, Boston, has_ the 
| longest service record of any Pack- 
ard dealer, beginning in December, 
1903. 


H. O. Koller, owner of Reading 
Automobile Co., Reading, Pa., has 
the honor of being the oldest Buick 
dealer, beginning in 1904. The other 
GM divisions are led by Cadillac’s 
W. B. Mitchell, Bay City Automo- 
bile Co., Bay City, Mich., February, 
1905; Pontiac, Carl P. Longnecker, 
Longnecker Motor Sales, Erie, Pa., 
May, 1908; Chevrolet, W. J. Hub- 
bard, Francesville, Ind., July, 1913, 
and Oldsmobile, G. Earl Clark, 
Clark Brothers, Pomona, Calif., 
September, 1914. 

Two dealers hold the record for 
Hudson. Both Harry Peverill, Hud- 
|son-Jones Automobile Co., Des 
Moines, Ia., and A. E. Kirk, Hutch- 
inson Motor Car Co., Hutchinson, 
Kans., opened their doors in 1909. 

Nash likewise has two old- 
timers on its roles, both opening 


Syracuse Assn. 
Plugs State Fair 


SYRACUSE, N. Y.— The Syra- 
cuse Automobile Dealers Assn. 
sponsored a “Get on the Band- 
wagon” motorcade to increase in- 
terest in the New York state fair 
here. 

The motorcade, in 13 sections, 
took off in all directions and vis- 
ited 32 cities, extending invitations 
to other New York state residents 
to come to the first state exposi- 
tion in eight years. 

Each section was accompanied 
by a business or civic leader of 
Syracuse who was representative 
of the city. The motorcade cara- 
vans visited with mayors of the 
various cities. 





Van Winkle Builds 

Van Winkle Motor Co., 4023 Oak 
Lawn St., Dallas, has begun con- 
struction of a 60 by 60-foot brick 
building to house its parts and ac- 
cessories departments. It is also 
remodeling the front of its build- 
ings. Improvements will cost ap- 
proximately $100,000. 


Hudson Dealers Assn. of Southern California are (left to right): Joe White, 
La Mesa; Jack Raley, third vice-president, Los Angeles; 


Oldest Auto Dealers 


San Francisco’s Hughson Leads List Compiled 
By Old-Timers Group 





HEAD UP HUDSON DEALERS IN SOUTHERN CALIF.—Officers of the newly-organized 


second vice- 
Joe Shovlin, president, 


Los Angeles; J. . Rennie, secretary- -treasurer, 


in 1917. They are Knoxville 
Motor Co., Knoxville, Tenn., and 
Marshall Oil Co., Flint. 


A, J. Atran, Arbuckle, Calif., be- 
gan with Studebaker in May, 1909. 
His family has continuously han- 
dled Studebaker products since 
1889. 

The Willys-Overland dealership 
of Leo Edwards, Tropical Motors, 
Inc., Miami, Fla., holds the title 
for that firm, beginning in 1914. 






Inspection Push 
Readied as Wis. 


Lawmakers Meet 


MADISON, Wis.—The Wisconsin 
Automotive Trades Assn. has alert- 
ed its local members for a drive 
in the legislature to secure pas- 
sage of the vetoed compulsory 
motor vehicle inspection bill. 

Gov. Rennebohm turned down 
the measure approved by the legis- 
lature in its regular session. The 
lawmakers will meet for a few 
days beginning today (Sept. 12) 
and advocates of the program hope 
to override the veto. 

“Other cities and states have 
proved that 16 percent of the cause 
of accidents can be reduced 
through periodic car _ inspection. 
Motor vehicle inspection should be 
given a fair trial in Wisconsin,” 
the WATA stated. 

The association needs to win a 
few more votes in each house of 
the legislature to get the needed 
two-thirds majority vote on Sept. 
| 12. The measure had a big vote on 
its earlier approval, after several 
other legislative sessions had con- 
sidered it. 

The safety inspection program 
contemplates examination of all 
automobiles. The motor vehicle de- 
partment would designate testing 
stations. The inspection fee would 
be one dollar of which 10 cents 
would be retained by the state for 
the cost of administration and en- 
forcement. 





Dealers to Meet 
Oct. 11 in Hartford 


HARTFORD.—The annual busi- 
ness meeting of the Connecticut 
Automotive Trades Assn., Inc., will 
be held at the Hotel Bond, Oct. 11. 

Subjects to be discussed include 
compensation for salesmen, savings 
on insurance, new and proposed 
legislation. 

AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 


in America’s No, 1 Industry . . an esti- 
mated more than 100,000 readers weekly! 









and $20 to the local fund for a 
total of $30. Lincoln sales in De- 
troit entail a $20 payment to the 
factory and $40 to the local fund, 
while a Mercury sale sends $15 to 
the factory and $30 to the local 
fund. 

Most of the manufacturers refer 
to the advertising charges as con- 
tributions to a “cooperative” ad- 
vertising fund despite the fact that, 
in most cases, dealers apparently 
have no choice other than paying 
the assessment. 

Claiming to be different in this 
respect was Chrysler Corp. A 
Chrysler spokeman said the com- 
pany had a strictly voluntary 
cooperative advertising program 

in which the dealer may or may 
not participate. 

Charges for this program were 
reported as: $20 for Chrysler cars; 

$18 for DeSoto cars; $10 for Dodge 
cars, and $15 for Dodge trucks, 


* * * 


hea lowest charge made by any 
of the makers is $10, a figure 
common to Dodge and Ford cars 
and all Willys vehicles. In certain 
areas, Willys dealers may pay $20, 
if the distributors in their particu- 
lar locality have approved the 
higher charge in order to place 
more advertising in the area. 
Willys dealers are also reported 
to be the only ones in the indus- 
try allowed to recover the ad- 
vertising charge by adding it to 


| the delivery price of the vehicle. 


Other advertising charges listed 
by the eastern automotive trade 
association and confirmed by the 
factories included: 

CADILLAC — $30 for model 61; 
$35 for model 62; $40 for model 60 
Special, and $45 for a limousine. 

CHEVROLET—$12 for cars or 
trucks. 

HUDSON-—$37.50 for all models. 

KAISER-FRAZER — $20 for all 
models. 

NASH—+$20 for the 600 series and 
$25 for the Ambassador series. 

OLDSMOBILE—$15 for series 76; 
$18 for series 88, and $20 for series 
98, 

PACKARD—An average of $20 
for all models. 

PONTIAC—-$15 for all models. 

STUDEBAKER-—$15 for Cham- 
pions; $20 for Commanders; $25 for 
Land Cruisers; $15 for pickup 
trucks, and $20 for other trucks. 

* * * 

HE association reported that 

Buick charges $30 for Series 50 
models and $40 for Series 70 models. 
Buick officials would neither con- 
firm nor deny these prices. 

In nearly all cases, dealers in 
larger cities handling the same 
make have additional advertising 
charges to pay to the local asso- 
ciation. The group decides what 
the charge will be and admin- 
isters the expenditure of the fund. 

These local charges vary from 
city to city and also from time to 
time. One factory official said that 
this “extra” assessment ranged 
from $2 to $20 per car for his firm, 
depending upon the time of year 
and the locality. 

—Bos Gordon 





Chicago Dealers 
Doubt Need for 
Gas-Tax Hike 


CHICAGO.—Commenting upon a 
proposal by the Chicago Motor 
Club to raise gasoline taxes from 
three to four-cents a gallon in IIlli- 
nois, the Chicago Automobile Trade 
Assn. last week urged serious con- 
sideration of a number of angles 


| before action is taken by the legis- 


lature, 

“Careful analysis should be made 
as to the actual needs of the state- 
controlled highways and the 
amount needed to repair and re- 
build them,” the CATA advised 
its members, 

The association hailed passage of 
an amendment to the certificate of 
title law by the state legislature 
and its signature by Gov, Steven- 
son, effective next Jan. 1. The 
amendment provides that a factory 
“certificate of origin” blank be 
issued on every new car sold in 
Illinois. 
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Room for Improvement 
In Safety Efforts 


.— SAFETY accent is an accent on youth. That’s as it 

should be, for in youth there is hope. Young drivers could 
be the best drivers, points out the Inter-Industry Safety 
Committee. 


They, as a group, have better eyesight and hearing and 
faster reaction time than any other group. The trouble is 
they also have the ingredient of recklessness. Overconfi- 
dent, they fail to realize that they could slip with terrible 
consequences. 


For that reason, we applaud the action of those dealers 
who are pushing man-to-man and dad-to-daughter agree- 
ments with reference to use of the family car. Some kids 
may laugh it off, but others will be sobered to some extent, 
at least, by the agreement. 


One of the best things to come our way in regard to 
young drivers is a booklet distributed by a firm on “How 
to Drive Like a Professional.” 


Youngsters pride themselves on their skill in driving. If 
it weren't for the silly chances they take, they would prob- 
ably be classified as the best drivers rather than among 
the worst. 


This booklet played on the desire of all of us to do as the 
experts do, and worked in subtly the point that the experts 
don’t take crazy chances; they think ahead and avoid acci- 
dents rather than create them. 


The driver courses in schools, encouraged to a large 
degree by auto dealers, emphasize the same points. 


Kids are difficult to work with from some standpoints, 
but there is satisfaction to be gained, too. There is so much 
room for improvement, and we don’t mean that in a faceti- 
ous sense. 


Dealers who have sat in on these classes, as well as loaned 
cars for them, say they have come away with the good 
feeling that they are really accomplishing something worth- 
while. 


How are kids out your way doing? 





SOONER OR LATER, but usu- 
ally too late (at least from our 
standpoint), you can depend on 
our British cousins to expose their 
hand. In the present instance, it 

may have come in 


BONERS time. Obviously 
FOR what they are try- 
BRITAIN! ing is to toss the hot 
potato into our 

hands. “The first need today of 


Britain and every other country 
that complains of a ‘dollar short- 
age’ is the abolition of exchange 
control,” says Henry Hazlitt in 
Newsweek (9/6/49). “This single 
step would put an end virtually 
overnight to the whole so-called 
‘dollar crisis.’ Yet this crisis is 
being discussed today in an incred- 
ible atmosphere of unreality. The 
bureaucrats of the world can think 
of nothing but more ‘austerity’ or 
more and bigger American hand- 
outs. Not a single one of them 
proposes to repeal the measure pri- 
marily responsible for the whole 
| exchange nightmare—the exchange 
controls that they themselves have 
imposed in order to maintain a fic- 
titious value for their own cur- 
rencies. 
* * ” 

| “THE BRITISH socialists, for 
example, insist on maintaining at 
all costs the fiction that the pound 
sterling is worth $4.03. ... They 
have _ succeeded in persuading 
American bureaucrats to turn over 
billions of American taxpayers’ 
dollars to try to plug up the gap 
that exchange control creates. Yet 





the sterling crisis grows steadily | 


worse. . . . They have succeeded 
in getting the world to call the 
pound crisis a ‘dollar crisis!’ Sup- 
pose the whole worldwide _ ex- 
change-control 
simply dismantled and the pound 
allowed to sell for what it would 
bring in free markets. It would 
| fall, let us say, to around $3, The 
|exporter of a British item that 
|/now sells in this market for $4 
| could then afford to sell it for $3. 
|He would still get £1 for it, as 
| before. If $4 prices the item out 
of the American market, $3 might 
price it back in again. 

* * * 


“OR SUPPOSE,” says Hazlitt, 
“that $4 was a competitive price 
here but that it cost the British 
manufacturer £1 2s. to make the 
item. Then at $4 to the pound he 
could sell this item here only at a 
loss of 2 shillings, but at $3 to the 
pound he would get £1 6s. 8d. for 
it and so would make a profit of 
4 shillings 8 pence. In short, a 
lower price for the pound in dol- 
lars would increase not only the 
incentive of American consumers 
to buy British goods here but the 
incentive and ability of British 
producers to sell them here.” 

“What is the cause of this sud- 
den turn?” asks Fortune (Sept., 
’49). “Traders and investors all 
over the world appear to have lost 
confidence in the pound sterling. 
As a result ... they held off mak- 
ing any commitments in sterling 
and actively traded against it. 
There was, in short, a run on the 
bank.” 





* * * 


OF COURSE, what this all adds 
up to is just another but very 
acute case of bungled bureaucratic 
planning. You simply cannot 
finance vote-getting out of govern- 
ment subsidies, social security pay- 
ments or fantastic promises of 
health and wealth from womb to 
tomb! Every dollar we loan, give 
or look-the- other - way - while- she- 
takes—to help support the present 
policies of the Cripps crowd, is not 
only poured down the rat-hole, but 
feeds the rats destroying the Brit- 
ish Commonwealth. 

* * * 


LAST FALL, when we were in 
England, we kept wondering why 
everything (of the scanty fare 
offered) seemed so all-fired high- 
priced as compared with Italy, 
France and even back in New 
York, for that matter. Now we 
have the answer. Our own soft- 
headed government has succeeded 
in helping a radical socialist ad- 
ministration in England maintain 
a fictitious price of $4.03 on the 
British pound, which would other- 
| wise be selling nearer $3.—G.M.S. 
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‘Asks Crusade ....... 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 


used, if you so request. 


Dealer Protests 


Since your paper is definitely a 
dealers’ paper, why don’t you ex- 
pand the recent idea you had, when 
you wrote articles that small deal- 
ers were not getting their share 
of cars, while larger dealers were 
being oversupplied? 

The situation is much worse than 
that. It is the biggest racket in 
America and the is by far 
the worst offender of the crop. 
Zone managers and higher-up fac- 
tory officials simply supply certain 
dealers, where an airtight arrange- 
ment has been made, with surplus 
cars and some even wholesale 
them direct to used car dealers and 
don’t bother about retailing them, 
for a price, and as a result short 
other dealers. 

This is a town of 12,000 people 
where the. . . dealer gets 8 to 10 
or 12 cars a month, and I haven't 
had a single car in a month and 
a half while used car lots in Texas 
cities are overflowing with brand 
new .... Also some city dealers 
have so many they wholesale them 
to used car dealers. 

It seems to me that your paper 
couldn’t do a better thing for the 
mass of dealers, as well as the pub- 
lic, than to go on an investigation 
and crusade and get the detailed 
dope and expose this racket. It is 
against the law, also, under the 
Federal Trade Commission’s Un- 
fair Trade Practice Act.— Texas 
DEALER. 


‘It’s a Lincoln’ 


The Presidential touring car is, 
of course, a Lincoln for three rea- 
sons: 

Lincoln never had box fenders; 

Lincoln running boards always 


Address Editor, Automotive News, Detroit 26, Mich. 





extend into front and rear fenders; 
Only Lincoln had a stripe curv- 

ing down over the rear fender.— 

HaypEN SHEPLEY, Essex, Mass. 


Yellow Taillights? 


Red taillights on motor vehicles 
are safety hazards. This is particu- 
larly true when driving around 50 
miles an hour at night on open 
country highways. The red tail- 
lights on the car ahead weaken 
the effectiveness and emergency 
value of the car’s stoplights in the 
event of sudden braking action. 

Only red lights should be used 
as stoplights on the rear of all 
vehicles. This would add empha- 
sis to the stoplights and elim- 
inate any confusion or danger in 


failing to distinguish the differ- 
(See LETTERBOX, Page 75, Col. 3) 


Coming Events 


SEPTEMBER 





Sept. 11-12—Myrtle Beach, 8S. ©, (Ocean 
Forest hotel). South Carolina Auto Deal- 
ers Assn. convention. 


Sept. 11-13—Buffalo (Statler hotel). 26th 
annual convention and exhibit of New 
York State Auto Dealers, Inc, 

Sept. 19-20—Milwaukee (Schroeder hotel) 
21st annual session of Wisconsin Auto- 
motive Trades Assn. 

Sept. 28—Burlington, 
Dealers Assn. convention. 

Sept. 29-30 — Atlantic City. New Jersey 
Automotive Trade Assn. parley. 

OCTOBER 

Oct. 9-11 — Galveston, Tex, 32nd annua! 
convention of Texas Automobile Dealers 
Assn. . 

Oct. 9-11 — Cincinnati (Netherlands Plaza 
hotel). Annual convention of Ohio Auto 
mobile Dealers Assn. 

Oct, 10-11 — Minneapolis (Nicollet hotel) 
Annual convention, Minnesota Automobile 
Dealers Assn. 

Oct. 12-13—Atlanta (Ansley hotel). 194¢ 
convention of Georgia Automobile Dealers 
Assn. 

Oct. 14-15—Atlantic City. 
Dealers convention. 


Tri-State Autc 
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SALES FIGURES PROVE 
HUDSON JS THE DEAL! 


HERE’S THE SUCCESS STORY OF THE YEAR! With Hudson sales for 


the first seven months of 1949 more than 30 per cent ahead of last year, 


the New Hudson is riding a rising tide of popularity. And how people are 


switching to Hudson! Already more than 107,000 have traded in other 


makes of cars, from the lowest to the highest priced, to own the New Hudson. 


DEALERS, TOO! In the past few months alone, more 
than 340 profit-minded individuals and firms 


have joined the Hudson organization as dealers! 


H™: the public’s response to Hudson’s years-ahead “step-down” 
construction—the basic advance in automotive design that only 
Hudson has—that only Hudson dealers can offer. 


In this design, Hudson dealers have what every experienced selling man 
looks for in a product—an exclusive selling feature. “Step-down” design 
makes the New Hudson today’s outstanding car in appearance, roomi- 
ness, road-worthiness, riding comfort and safety. 


These advantages are summed up in the powerful selling slogan: New 
Hudson—America’s 4-Most Car. 1—Most Beautiful. 2—Most Roomy. 
3—Most Road-worthy. 4—Most All-round Performance. What’s more, 
these advantages are easily demonstrated. The New Hudson is most 





roomy, for example, because it has amazing head room and, by actual 
measurement, the roomiest seats in any mass-produced car. 


HUDSON’S GOING PLACES—and so are Hudson dealers—with a 
car that’s riding a rising tide of popularity—with a car that has stand- 
out selling features—with a franchise that’s one of the most up-to-date 
and fairest in the industry. Want to go places with Hudson, as a Hudson 
dealer? There are a few selected sales territories available. Write, wire 
or phone N. K. VanDerzee, Vice President in Charge of Sales, Hudson 
Motor Car Company, Detroit 14, Michigan. 








40 YEARS OF ENGINEERING LEADERSHIP 


A few of the more than 80 important 
advances pioneered by Hudson 


| 909 Fluid-Cushioned Clutch 


1916 First Super-Six, high-compres- 


sion engine with compensated 
inherently balanced crankshaft 


1926 First steel bodies built on a 
production basis in own man- 
ufacturer’s plant 


1935 Gearshift control at steering 


wheel 


193 Patented Triple-Safe Hydrau- 
lic Brakes (hydraulic and re- 

serve mechanical systems from same 

foot pedal, plus parking brake) 


194? Automatic gear shifting with 


Drive-Master transmission 


1948 Monobilt body -and-frame*, 

an all-welded unit with re- 
cessed floor and exclusive “step- 
down” design. 


Go Places with HUDSON... the Great Pioneer! 


N ew 
fludson 


ONLY CAR WITH THE STEP 


*Trade-mark and patents pending 
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FORD MEN TALK SAFETY—The beginning 
——— by complete briefings for regional 


ptember and October, features prizes totalin 


entry blank in which they tell in 50 words or 
odically safety checked. 
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Farlow Warns N. Y. Dealers: 


Real Selling Days Close at Hand 
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of Ford Motor Co.'s car-safety contest was 
personnel. The contest, which will run during 
$100,000. Motorists become eligible by 
having their vehicles inspected at Ford dealerships, free of charge, and picking up an 


less why all cars and trucks should be peri- 


rd division parts and accessories 


In the wreer photo, district sales managers from oe a New Orleans, Houston, 


Oklahoma 


ity and Kansas City listen as Henry Strout, 


sales manager, outlines the contest at a meeting in Kansas City. In the lower picture, sales 
officials of the company's western region met in Los Angeles to discuss the program. Shown 


are (left to right): Henry Jackson of J. 
S. Hatch, regional sales manager; 


L. H. 





Walter Thompson Co., 
J. M. Murphy, Denver district manager; Jim Roberts, Long Beach district manager; 
alter J. Cooper, assistant regional manager; L. M. 


Ford advertising agency; 
rthur 


Smead, Ford division assistant sales manager; H. H. Reiser, Salt Lake City district manager; 
Lutz, Richmond, Calif., district manager, and W. C. Patterson, Seattle district manager. 





Repossession Toll Higher 
On Postwar Used Cars 


CHICAGO. — Despite the lower 
prices they command, losses and 
repossessions have been more fre- 
quent on prewar than postwar 
used cars, judging from the experi- 
ence of a large midwestern sales 
finance company whose figures are 
the subject of an editorial in the 
current issue of Time Sales Fi- 
nancing, published by the Ameri- 
can Finance Conference. 

Written by Thomas W. Rogers, 
editor of the magazine and ex- 
ecutive vice-president of the 





Low-Cost Repairs 
For New Engine 
Cited by Reo 


LANSING. — Owners of trucks 
powered by Reo’s new Gold Comet 
gasoline engine will be able to re- 
gain peak operating efficiency in 
future years by installing parts 
costing only $95, R. D. Hilty, gen- 
eral sales manager of Reo Motors, 
Inc., disclosed here. 

The Gold Comet is a six-cylinder, 
overhead valve power plant featur- 
ing replaceable “wet sleeve” cylin- 
ders, unique in gasoline truck en- 
gines. The sleeves can be replaced 
without removing the engine from 
the chassis. Hilty said the $95 list 
prices will cover the cost of a com- 
plete assembly of six cylinder 
sleeves, six pistons, six pins and 
18 rings. 

Replacement parts for one cvlin- 
der only will cost about $16, he 
said. No reaming operation on the 
engine block is necessary in mak- 
ing such a replacement. Sleeves. 
pistons, pins and rings are of 
standard size and are always in-| 
terchangeable for all six cylinders, 
as are all main bearings. 

Replacement of Gold Comet 
sleeve-piston assemblies is done 
simply and quickly, Hilty declared. 

“In addition to the saving in 
money, the simple replacement of 
sleeve-piston assemblies produces 
an operating efficiency far suve-| 
rior to the uncertainties of cylin- 
der reboring. use of oversized rings 
and other ‘patchwork’ jobs,” he| 
said. 

Given normal care and mainte- 
nance, the Reo Gold Comet engine | 
is designed to last a lifetime. Hilty | 
said. Reo describes its new engine 
as “the most powerful gasoline 
truck engine of its size ever built.” 





i*The total 


AFC, it was disclosed that the 
firm in question purchased instal- 

ment contracts covering 20,759 

used motor vehicles with an aver- 
age unpaid contract balance, in- 
cluding insurance costs, of $710.74, 

during the period of Oct. 1, 1948, 
through June 30, 1949. 

In this nine-month period, the 
company “was compelled to re- 
possess 929 used-car units upon 
which an average loss of $206.82 
was sustained,” the editorial stated. 
dollar loss sustained 
upon these_ repossessed units 
amounted to $9.25 for each and 
every used-car contract, and 13 
percent of the total dollar amounts 
of the unpaid balances on the con- 


|tracts acquired. 


“As a percentage of total dollar 
volume financed, the company’s 
losses on repossessions represented 
the following percentages of the 
total volume for the various age 
groups: 1940 and earlier models, 
3 percent; 1941 models, 2.06 per- 


cent; 1942 models, 1.72 percent; 1946. 


models, .44 percent; 1947 models, .53 
percent; 1948 models, .14 percent.” 


Broken down on the basis of | 


number of units repossessed, the 
record showed these percentages by 
age groups: 1940 and earlier mod- 


els, 7.33 percent; 1941 models, 4.73 | 
percent; 1942 models, 4.67 percent; | 


1946 models, 1.41 percent; 1947 mod- 
els, 1.68 percent, and 1948 models, 
.61 percent. 


“Obviously, the conclusion to be 
drawn from these experiences is 
that the losses sustained on the 
prewar model cars are far greater 
than upon the postwar models,” 
Rogers pointed out. 

“Repossession frequencies were 
higher among the older models, 
and in the case of the very old 
models, the losses equaled nearly 
one-fourth of the gross income. 


“Undoubtedly the experience of 


this company is typical of that of | 


other sales finance com- 
It is impossible, and even 


many 
panies. 


undesirable, to attempt to eliminate | 


all losses, since these are the inevi- 

table by-product of risks taken. 
“However, sound management re- 

quires that the calculated risks 


| taken be understood and that oper- 


ating policy be geared thereto.” 


Mutual Opens ‘Home’ 
Mutual Motors (Cadillac and 
Willys), Columbia, S. C., has for- 
mally opened in its new building 
at 2211 Sumter St. 








NEW YORK.—With August vehi- 
cle production setting an alltime 
high, J. W. Farlow, general man- 
ager of Automobile Merchants 
Assn. of New York, Inc., has 
warned the association’s dealers to 
prepare for real selling days in the 
coming months. 

“We said July was a good auto- 
mobile month. We can say the 
same for August. But there is 
one difference. At the end of 


Canadian Dealers 
State Car Sales 
Are Topping *48 


OTTA'VA.—New-car dealers re- 
port that sales this year are run- 
ning ahead of last year by a wide 
margin, even though such business 
had slowed down in the early 
months of 1949 and weakened some- 
what lately. However, they predict 
that their profits by the end of this 
year will be considerably higher 
than in 1948. 

In January and February, they 
report, sales declined sharply, com- 
pared with 1948. But in the follow- 
ing months there has been a steady 
upswing in business, limited only 
by the available cars which they 
could offer their customers. By 
mid-year, this upward swing was 
still in progress but there were 
signs that it was tapering off some- 
what. This is the situation at the 
present time. 

The point emphasized by many 
dealers is that stories about “buy- 
er’s resistance” to current prices 
and taxes are grossly exaggerated. 
There is some evidence that cus- 
tomers are “choosy,” but on the} 
whole sales are being made just as 
readily on most popular makes. 


Official figures by the Canadian 
government appear to back up the 
dealers, showing that financing of 
new passenger cars increased 102.5 
percent in amount and 92 percent 
in number. 

In the used-car field, the rise in 
cash offers is still present but cus- 
tomers are not ready to offer as 
much as a year ago, nor is the 
progress at the same rate as in the 


July, there were practically no 

new cars in dealers’ stocks. 

“However, at the end of August, 
we find dealers of popular makes 
with new-car inventories—not con- 
vertibles and station wagons, but 
hard-top and 
sedan inventories,” Farlow said. 

He stated that if this record pro- 
duction had been made in March 
or April of this year, dealers would 
have welcomed it with open arms. 

“But coming in August and 
|maybe September—that’s a differ- 
jent story. Our big selling season 
is over and with exports of auto- 
mobiles being off from 25 to 30 
percent, this production must be 
sold in a market that is past its 
peak. 

“This means just one thing, and 
that is maximum dealer sales 
effort,” he warned. 

Farlow then went on to advise 
dealers on salesmen and _ selling 
plans to boost sales of the record 
output. 








make a personal 
pensation plans for salesmen. We 
found as many plans as dealers— 
no two alike. This was not sur- 
prising because what is a fair plan 





Ark. Approves 
Proposal for 


. 

Highway Study 
LITTLE ROCK, Ark.—At the 
suggestion of the state highway de- 
partment and Gov. McMath’s office, 
Arkansas’ legislative council has 
voted to ask the Automotive Safety 
Foundation to make a comprehen- 
sive study of the state’s highway 
needs. 

Request for the study was ap- 
proved after several strong pro- 
tests had been registered, includ- 
ing statements of opposition by 
Carroll Owens, secretary of the 


| Arkansas Bus and Truck Assn., 


and William Scarborough, secre- 
tary of the Arkansas Oil Dealers 
Assn. 

Objections were based mainly on 
the idea that the council should 





new-car field. It has been learned 
that the increase in the number of | 
used-cars financed so far is up 49.9 | 
percent and the amount is higher 
by 63.3 percent. 

| 


Lighter Cars Now Used 


By N.C. Road Patrol 

RALEIGH, N. C, — (UTPS) — 
Forty-four Chevrolets, 40 Fords and | 
16 Pontiacs have been added to the | 
fleet of the North Carolina highway 
patrol. 

The new cars replace heavier | 
cars which have been in use since 
V-J Day. 


Bock, Rood Appointed 
Paul H. Hull, president of Hull- 
Rodell Co. (DeSoto), Spokane, has | 
secured the services of Fred N.}| 
Bock as sales manager and Milton 
N. Rood as service manager. 





"See the back pages of this issue 


not be placed “on the spot” by 
the request. A few council mem- 
bers said the survey would “react 
on the council” should it suggest 
additional taxes to meet road 
needs. 

State Highway Director J. C. 
Baker said that the foundation will 
not send its representatives into 
any state unless it is asked by a 
responsible legislative agency. 

Johnson said the cost of such 
a study to the state would be small, 
with the federal government pay- 
ing half of the $30,000 expense. 
Cities and counties have advocated 
such a study, the recommendations 
of which would be for a _ long- 
range program, he added. 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 


two and four-door | 


“Three weeks ago we started to| 
survey of com-| 





. | connections. 


|\for a dealer selling one make of 
|car would be inadequate for an- 
other-make dealer. 

“We were not surprised to find 
various plans, but we were 
amazed to find the number of 
dealers who still have no sales 
force or an inadequate one; deal- 
ers with one or two salesmen 
who should have five or seven. 

“What are we waiting for? With 
record production we will need 
}record sales effort and you can't 
|have it without a sales force. 

“In a competitive market the 
dealer who is not prepared to sell 
his merchandise has only one al- 
ternative—and that is to give it 
away. That is, give away his profit 
so that he can sell cheaper than 
| his competitors.” 


Chevrolet Firms 
In Chicago Plan 


Parts-Buyer Fete 


CHICAGO.—Plans for a show to 
| be presented to parts-buyer guests 
}at the Civic Opera House on Oct. 
12 were announced last week by 
|Chicago area Chevrolet dealers, 
who will be hosts. 

The affair will be highlighted by 
an entertainment program directed 
by William Powers, General Motors 
show producer. Powers is sched- 
uled to preside as master of cere- 
monies and deliver a talk. 

Forty-two Chevrolet dealers are 
joining in the project. It is ex- 
pected that the 3,500-seat auditorium 
will be filled to capacity. Those 
invited will be independent garage 
men, fleet owners and all other 
parts buyers in and around Chi- 
cago. 

One of the lures will be the 
awarding of 10 door prizes, includ- 
ing a Chevrolet passenger car, 
three television sets, an_ electric 
refrigerator, a freezer. a_radio- 
console set, an automatic washing 
— a Mixmaster and a silver 
set. 

B. J. Debs of Chevrolet parts 
headquarters in Chicago is assist- 
ing dealers in organizing the event. 








Hottest Market? 


Los Angeles Cites Its 


High Car Ownership 


LOS ANGELES.—Southern Cali- 
fornia is the hottest automobile 
mass market in the United States, 
according to William Dover of the 
Los Angeles Examinér, one of the 
country’s leading research experts, 
in an address to the Los Angeles 
Rotary Club. 

Dover stated there are three rea- 
sons for this: 

1. High standard of living, with 
an automobile a necessity: 

2. Higher than average purchas- 
ing ability of the people who live 
here; 

3. A rich market for sale of other 
| xoods, which increases the earn- 
| ings of those working. 
| To prove this fact, he came up 
| with the following comparison with 





__| other cities: 


Los Angeles—2.8 persons per car. 
New York—11.7 persons per car. 
Philadelphia—9 8 persons per car 
Detroit—5.1 persons per car. 
Chicago—6.8 persons per car. 


Delta, American Join 


In New Air Service 

DETROIT. A coast - to - coast 
service will be inaugurated Sept. 25, 
when American Airlines and Delta 
Lines begin flights between 
|Miami, Atlanta and west coast 
ie'ties under terms of an_inter- 
ehanee agreement approved by the 
|Civil Aeronautics Board. it is an- 
j/nounced bv Jack A. Tompkins, 
district sales manager of American 
| Airlines. 

The agreement speeds travel be- 
|*ween the two areas and eliminates 
Tomkins said. Pas- 
sengers will be able to board a 
plane of either carrier. at scheduled 
stops on the route and fly to any 
other without change of planes. The 
} airlines jointly announced they will 


Air 


RACINE K-F DEALER SELLS 10 AT ONE TIME—The power mower salesmen of Jacobsen | Provide three round trips daily in- 
Mfg. Co., in that Wisconsin city, are now covering their nationwide territories in a fleet | cluding one between Miami and Los 


of 10 Kaiser Traveler utility sedans. Replacing 


a similar number of 1949 station wagons, the 


combination cargo-passenger models were delivered by Albert Daum, left, of Daum Motor 


Sales, to Oscar Jacobsen, 


president of the lawn mower company. 


Each Traveler hauls 


several hand and power mowers for use in demonstrations. 


| Angeles, one between Atlanta and 
San Francisco and a third between 
'Atlanta and Los Angeles. 
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As citizens and taxpayers, every Detroiter has a definite interest in the economic strength 
of the city. The lost wages due to just major Detroit strikes would nearly pay for running 
the City of Detroit and its School System, Fire and Police, Public Works, Parks and 
Recreational Departments for 1 year which cost $114,000,000 in 1948 


MAJOR INDUSTRIAL STRIKES SINCE V-J DAY, 1945 


NUMBER OF STRIKES ..............440 


MAN HOURS LOST...........72,136,000 
WAGES LOST............ $108,465,000 





MAJOR DETROIT STRIKES 
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Industry 


TOTAL 


country like ripples when a stone is thrown into « 


Detroit’s Future Must 








This is no time to rock the boat. Winter's coming on—the kids are 
returning to school—empty fuel bins and tanks await filling the entire 


family needs warm clothing. 


When strikes shut down the plants—a dollar looks as big as a cart- 
wheel. Just ask any housewife—she'll tell you how she has to skimp 


to keep the family going. 


“Mom” will tell you, too, how the “tribe” clamors for meat and pota- 
toes—plenty of bread and butter—tasty cake and pie—buckets of milk, 


coffee and tea. It’s always the healthy. workers who are hungriest! 


So you gotta keep working—to bring home the bacon! But “Detroit 
the Dynamic” has been flattened out time and again by 440 major 


strikes and thousands of “wildcats”—since V-J Day in 1945. 


One look at the Detroit strike “Box Score” makes you shudder. A 
dollar lost—is gone forever. Lost man hours are lost dollars never 


to be recaptured. 


The National “Box Score” on industry-wide strikes is equally appall- 
ing. They, too, drain the workers’ pocketbooks—slow the Nation 
down to a crawl—as plants, stores and services from coast to coast are 


crippled and brought to a standstill. This paralysis is a real disaster! 





tre 


ou Gotta Keep 
o Bring Home The Bacon! 


NATIONAL INDUSTRY STRIKES 


INDUSTRY-WIDE STRIKES IN BASIC INDUSTRIES SINCE 
V-J DAY, 1945 


Man Hours Lost 
Steel & Metal Products . 289,662,000 
26,844,000 
323,760,000 
Transportation, Etc. . . . 207,032,000 
847,298,000 


Wages Lost 
$350,000,000 
35,000,000 
535,000,000 
259,000,000 
$1,179,000,00¢ 





The amazing total of lost man hours and wages computed from U. S. Department of Labor 
reports covering direct losses resulting from industry-wide strikes, represents only a per 


centage of the total loss to the nation The effect of major strikes spreads out across the 
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Working — 








90 the Anithmtlic off Strikes thal git you / 


DETROIT WORKER’S BUDGET 


A FAMILY OF FOUR WITH ANNUAL BUDGET OF $3,293.00 
WOULD DISTRIBUTE THE DOLLARS AS FOLLOWS: 


Transportation .... $256.85 
Other Goods & Services 326.01 
39.42 
TOTAL $3,293.00 


Taxes, Insurance... . 





The above figures are taken from a study of a Detroit Worker's Family Budget by 
U.S. Department of Labor published in February, 1948, issue of “Monthly Labor Review 
They show how the worker's dollar is the source of business income to a community 


When workers’ income stops, due to strikes, local trade freezes up 


Throttled! 





It isn't just the workers and employers who are laid low by strikes. 
The public. too. takes the rap—and gets nothing for it. 


Sales for everything are hard to make. The man on the street-—-stands 
on the corner—wondering where he'll get an order—for whatever 


he sells. 


Even the poor old taxpayers grumble as welfare and unemployment 


funds are siphoned out of city, state and federal coffers. 
Yes. when strikes grip a city-everybody loses! 


Detroit 
out a pattern for mass production that has paced the progress of the 


its skilled craftsmen and able industrialists, together, worked 


Nation. And Detroit craftsmen, with modern production tools, earn 


the highest wages in the United States. 


How wonderful it would be if Detroit could set a new pattern for 
the peaceful negotiation and settlement of labor disputes—one which 


would keep the plants working! 


The arithmetic of strike costs—losses that throttle the entire com- 
munity—certainly calls for a joint effort on the part of everyone to 


help in this common cause. 


We are confident Detroit can figure out a solution to this serious 
American problem. Please let us have your ideas on the subject. 


The Detroit Board of Commerce 


An Organization Composed of 5868 Business and Professional Members 





THIS ADVERTISEMENT IS PUBLISHED AS A PUBLIC SERVICE 












Critical Area Report 


Auto Business Off 50 Percent in Jasper, Ala., 
Dealer Survey Shows 
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(Continued from Page 1) 


says that the next two weeks will 
see his backlog of new car orders 


wiped out. 
* * 


+ 
E. JINRIGHT, one of the lead- 
*ing used-car lot operators in 
Jasper, states that his business is 
off more than 50 percent and that 
prices are down to where he is 
operating practically at a loss. 


One prominent new-car dealer 


Russell Mfg. Co. Buys 


Asbestos Firm in Vt. 

MIDDLETOWN, Conn. — Russell 
Mfg. Co., producer of Rusco brake 
linings and clutch facings, has pur- 
chased the Howard Asbestos Co. of 
Northfield, Vt., G. M. Williams, 
president, has announced. 

“The acquisition of the Vermont 
plant will give the company an 
auxiliary supply of asbestos yarn,” 
Williams said. “The remainder will 
be procured, as heretofore, from 
outside sources.” 





POWER TO DO GOOD 





shows that his customer labor sales 
are down 25 percent, his sales of 
parts for August being $8,331 com- 
pared with $12,753 a year ago. 

The Lincoln-Mercury dealer, 
who opened his business last 
March, says that while business 
is less than half of what it was 
when he began, he noted a little 
upswing in the past two weeks. 
Coal-stripping operations, form- 
erly a source of demand for larger 

trucks, is down: 100 percent and 
there are no indications that this 
operation will ever be active again. 
A very pessimistic attitude seems 
to be the rule among all Jasper 
dealers since this area is dependent 
75 percent on the coal industry. 
Prices on used-cars are down 
about 50 percent from a year ago, 
but wages in the automobile busi- 
ness hold at about the same level. 


AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America’s No. 1 Industry ... an esti- 
mated more than 100,000 readers weekly! 


POWER TO MOVE GOODS 












Anti-Trust Laws 
Called Opening 


For Socialism 


CINCINNATI.—Under the cloak 
of sweeping generalities in our 
anti-trust laws, it would be pos- 
sible for a majority of the Su- 
preme court to convert our society 
from a democracy to a fascist 
state, to socialism, to a_ police 
state, or to communism, Harry A. 
Toulmin jr., Dayton (O.) attorney, 
industrialist and author, declares 
in the foreword of his new seven- 
volume “Treatise on the Anti- 














ARROWHEAD DELIVERS FLEET—The four 1949 Oldsmobile Series 88 cars shown here are : 
part of a fleet of 15 recently purchased from Arrowhead Oldsmobile Co., Chicago, by the} Trust Laws of the United States,’ 


Allbright-Nell Co., manufacturers of butchers’ supplies. The men completing the sale are,| nublished by W. H. Anderson Co., 
left to right, George Rosehagen, assistant sales manager of Arrowhead; B. N. Barber, 
Oldsmobile's ‘Chicago zone manager; John Allbright, secretary-treasurer of Allbright-Nell, | Cincinnati. ; 
and W. U. Wiita, general manager of Arrowhead. “It can be done legally,” Toulmin 
continues. “The broad charter of 
anti-trust laws is so general in 
character, so sweeping in concep- 
tion, and so closely parallel in lan- 
guage to fundamental constitu- 
tional provisions that it gives com- 
plete liberty of action to the ma- 
jority of the Supreme court. 

“The broad charter of business 
and commercial regulation possible 
under these laws, and the several 
dozen satellite statutes, make it 
possible to regiment business, in- 
dustry and commerce, as well as 
the professions, labor, insurance, 
and other personal services and 
savings, into any economic pattern 
that a minimum of five men may 
decree. Only Congress, responsible 
to the public will, remains as the 
bulwark of our liberties.” 

Supreme court philosophy today, 
writes Toulmin, is to the effect 
“that the court is charged not with 
the role of a balance wheel and 
as an arbitrator in the interpre- 
tation and enforcement of the law 
as it is, but rather as a super- 
executive agency charged with the 
duty of guiding the course of the 
nation by judicial decision” in the 
absence of specific congressional 
amendments to meet modern con- 
ditions. 

“Whether he knows it or not,” 
Toulmin explains, “practically 
every business man in the country, 
large or small, is today in danger 
of violating some anti-trust law. 
What most of them fail to realize 
is that the original statutes no 
longer represent the law. They 
have since been modified by a host 
of Supreme court decisions—some 
of them conflicting, and many 
carrying vigorous dissenting opin- 
ions—which nevertheless have now 
built up a new body of law, which, 
for business men, is equivalent to 
a second Constitution.” 


ATA to Study 


Lease Report 


| WASHINGTON. —D. J. Suther- 
land, chairman of the Truck Leas- 
ing committee of American Truck- 
ing Assns., Inc., has called a meet- 
ing of the committee at ATA head- 
quarters here, Sept. 14-15, to con- 
sider the proposed report issued by 
an Interstate Commerce Commis- 
sion examiner in the truck leasing 
| investigation. 

| The committee will go over the 
proposed report of Examiner Hen- 
|ry C. Lawton with Edgar S. Idol, 
general counsel of ATA, to discuss 
the exceptions to be filed with the 
| commission. The examiner’s report, 
| which followed a 20-month-old in- 
vestigation into leasing and inter- 
|change practices and docketed as 
Ex Parte MC-43, recommended 
prescription of rules by the ICC 
|to govern such practices. 


Gas Galore 


Tex. Town Boasts a Station 


For Each 150 Cars 


LUBBOCK, Tex. — How many 
gasoline stations does an average 
American city have? 

The Lubbock Avalanche got cur- 
| ious and made a survey. It reported 
jthat this city, with an estimated 
| population of 50,000, has 147 service 
stations. 
| Lubbock has 22,000 registered ve- 

hicles, which gives one gasoline 
| station for every 150 cars. 

Stations in the city sell about 
eight gallons per patron. Outlying 
|stations (those on highways) sell 
lan average of 11 to 12 gallons, but 
| have fewer callers. 
| The average service station sells 
500 gallons of gasoline a day, the 
| Avalanche found. 


August, 1948, it is reported by state 
revenue officials. 


Gas Tax Receipts 
Springfield Parts Club 


Dip in Florida 
Members of the Springfield (TIl.) 


TALLAHASSEE, Fla. — Receipts 
from Florida’s 7-cent gasoline tax Gaaee Cee tore tek oe 
totaled $3,660,691 during August, | following officers: C. Lee Bradley, 
slightly less than the $3,678,262 for| president; Virgil Erlinger, vice- 
the preceding month but higher | president, and Albert Burns, sec- 
than the $3,487,493 collected in| retary. 
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ASEBALL’S greatest infield trio became 

a symbol of perfection to millions of 
American baseball fans because they “‘cov- 
ered the bases.” 


And the Dodge “Triple-Play” Agreement 
has won equal recognition in the automotive 
retail world from the way it ‘‘covers the 
bases” in car and truck selling. 


Actually, the Dodge Sales Agreement, the 


The advantages of this 


triple-play agreement may be just what you 


only one of its kind, puts every Dodge dealer 
in a competitive position on 80% of all new 
passenger cars. And with Dodge “Job-Rated”’ 
Trucks, the door is open to satisfy 97% of all 
truck hauling needs. 


And with one in every five vehicles on the 
road bearing a Dodge or Plymouth name- 
plate, Dodge dealers are assured a steady flow 
of profitable service business. 


are looking for! 





DODGE ¢ PLYMOUTH ¢ DODGE “Job-Rated” TRUCKS 


DODGE DIVISION OF CHRYSLER CORPORATION... 7900 JOS. CAMPAU, DETROIT 11, MICHIGAN 



























































DEALER STEWART BOOSTS SALES STAFF—Coupled with the advent of Studebaker’s 1950 
car showing ~~ with increase in sales, both nationally and locally, the sales force of 
Stewart Motor -, 800 N. Central Ave., Phoenix, Ariz., has been augmented fourfold. 
Encircling the turntable display of an early 1909 Studebaker "'E.M.F.'' model and a 1950 
Commander convertible, is the representation; reading from left to right: Clark Hogate, 
Ad. Peth, Joe Basabe, John Patterson, George P. Sillers, assistant sales mana er; Pete Van 
Voorhis, Stanley E. Gray, sales manager; Jack P. Stewart, president; Spencer D. tewart, vice- 
president; Julian Holmes, Charles Stevenson, Frank Zane, Paul J. Maassen, personal repre- 
sentative to Jack P. Stewart; Andy Heil, Harold Hokanson, Jack Foster and Rudy Ruser. 


Arizona Ends Leasing Of Livestock Rigs 
PHOENIX. — All existing leases, taken to protect local and vicinity 
on motor transport equipment for | haulers who were almost forced 
hauling livestock have been or-| out of business because firms li- 
dered cancelled by the Arizona cor-|censed for statewide operations 
poration commission, it was said. leased equipment to other persons 
Commission Chairman William|who were thereby enabled to oper- 
T. Brooks said the action was|ate statewide. 


> The showroom that presents an attractive front 
—that is modern and inviting inside and out—is a 
real winner. It attracts more customers, makes 
more sales, increases profits. 

Your showroom can be a winner, too, if you 
modernize with Pittsburgh Glass and Pittco Store 
Front Metal. And when you modernize, do it right 
... no half-way job! Dollar-wise merchants all over 
the country have proved that the complete modern- 
ization of their showrooms has been a sound in- 
vestment which has resulted in the immediate im- 
provement of their businesses. 

When modernizing your showroom, consult your 
architect. He is familiar with Pittsburgh Products 
and will give you a design that is well-planned and 
economical. We will be glad to help both of you in 
every way possible. If you wish, you can arrange for 


THIS PICTURE OF A SHOW- 
ROOM in Houston, Texas, shows 
how effectively Pittsburgh Prod- 
ucts can be employed to make 
an establishment more attrac- 
tive, win new customers. The 
“epen-vision” design—in which 
the entire showroom interior 
becomes a sales-producing dis- 
play —invites passers-by to 
come in... actually helps make 
the sale before the customer 
enters. Your showroom, too, 
will be a sales winne: when it 
is modernized with Pittsburgh 
Glass and Pittco Store Front 
Metal. Architect: Maurice J. 
Sullivan, Houston, Texas. 


“PITTSBURGH” 


PAINTS + GLASS - 
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Brokers Bid Higher 
In Scrap Pinch 


By A. H. Allen 


(The opinions expressed herein are those of Columnist Allen and are not 
necessarily those of Automotive News.) 


oe spurt in prices of iron and steel scrap have puzzled 
trade observers in most sections of the country, for the 
reason that there presumably has been little buying of large 
tonnages by steel mills. At least tha 
been the situation. However, ® 


| these orders they 


much as $10 per ton as bro-| found it neces- 


prices have jumped by as 


kers began a scramble for high- 


grade industrial steel scrap such | 


as generated in the large automo- 
tive stamping and machining divi- 
sions. 

The reason why brokers have 
bid up the price so furiously seems 


to be that steel mills actually were | 


buying quietly from selected bro- 
kers at the low prices which were 
prevailing six weeks ago. Then 
when the brokers went out to cover 








sary to do a little 
spirited bidding 
to get the scrap. 
Result was run- 
away market and 
the end does not 
yet appear in 
sight. 

The scrap bro- 
kers have lost 
plenty in cover- 
ing these short 


t was supposed to have 





A, H, Allen 





fortable position of receiving ma- 
terial at prices several dollars a 
ton below the figures now quoted 
in the trade. The brokers just 
guessed wrong and now they are 
paying through the nose. But that 
is old stuff to most of them; next 
time they will doubtless call the 
turn the right way. i 


Quick Changes at GM? 
| ae releases have been issued 
for initial production of 1950 
| Buick, Olds and Cadillac models, 
right on the heels of an additional 
release to cover the tail end of 
1949 assemblies. The inference is 
that any shutdown for model 
| changes at GM plants this fall will 
again be of short duration, or per- 
haps the switch can be made with 
no layoffs of any consequence. 
Steel stocks are comfortable 
for another 45 days and mean- 
while mills are turning out every 
pound of sheet and strip possible. 
A steel strike could have serious 
repercussions in production plan- 
ning for late October and there- 
after, and the outlook on this score 
will be clearer by the time this 
comment appears in print. There 
is a thread of sentiment running 
|through the trade inclined to the 





orders, while the mills which have| belief some means can be deter- 


bought find themselves in the com- 
= — —— - —|the nation’s steel mills and blast 


...and be one! 


convenient terms through the Pittsburgh Time 


Payment Plan. 


In the meantime, why not send for a free copy of 
our modernization book, “Modern Ways for Mo- 
dern Days”? It contains illustrations and descrip- 


tions of remodeled showrooms, 


and projected de- 


signs by some of the world’s foremost architects. 


Just return the coupon below. 


foo - - - - - - + - - a 


Pittsburgh Plate Glass Company 


Jays." 


Nin aansteades 


we esbscecea 


BRUSHES : 


PE Minbwates<cdidnerceskucosaveudie 


2314-9 Grant Building, Pittsburgh 19, Pa. 


Without obligation on my part, please send me a FREE copy of 
your book on modernization, “Modern Ways for Modern 
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mined for avoiding a shutdown in 


furnaces. 

However, parts manufacturers 
| holding contracts with the USW- 
| CIO likewise are in danger of tie- 
{ups and have been watching the 
steel negotiations carefully. 

o * . 


| What Some Buyers Think 


T WILL be interesting to note 

which passenger car manufac- 
turer takes the lead in offering an 
automatic transmission at no extra 
'ecost. Many buyers have voiced 
complaints over being forced to 
pay several hundred dollars addi- 
tional for a transmission which is 
a basic element in any automobile. 
| They reason that if this extra 
|ecost for the automatic principle 
| must be assessed, then why should 
they not receive a rebate for the 
| standard transmission which they 
|do not have? 


Ford Acclaims 
‘Clean Sweep’ 


In N.C. Roadeo 


DEARBORN. — Drivers of Ford 
trucks made a clean sweep of the 
| straight truck and tractor semi- 
'trailer events of the North Caro- 
|lina state truck roadeo champion- 
|ships held in Charlotte Aug. 26 
| and 27, J. D. Ball, manager of the 
|truck and fleet sales department, 
|Ford division, has reported. 

All contestants in the finals of 
the North Carolina roadeo drove 
|Fords, Ball pointed out. In the 
|semi-finals, 17 of the 19 trucks 
| were Fords. Ball said that this was 
| the first time in any truck roadeo 
|that drivers expressed such a pref- 
erence for any one make of truck. 
| First-place winner in the straight 
| truck class was Robert D. Wallace, 
Johnson Motor Lines, Huntersville, 
|N. D.; second, Onan Smith, Great 
|Southern Trucking Co., Charlotte, 
N. C., and third, Chester T. Jump, 
|Mason & Dixon Lines, West Ashe- 
ville, N. C. 

Charles B. Lynn, Akers Motor 
Lines, won first place in the trac- 
tor semi-trailer class. G. L. Griggs, 
Great Southern Trucking Co., was 
second and W. H. Murchison, Mc- 
|Lean Trucking Co., Goldston, N. 
D., third. 

Ball said that in selecting Ford 
equipment the winners and contes- 
tants were emulating the example 
| of Grayson C, Thomas of Burling- 
ton, N. C., national tractor and 
|} semi-trailer truck driving cham- 
pion, who won his laurels in the 
national championships in Wash- 
| ington last October driving a Ford 
F-8. 

Grayson was not required to par 
ticipate in the state roadeo this 
| year but will defend his cham 
pionship at the national contest ir 
Boston in October. 


Livengood Moves 
Livengood Motor Co, (Oldsmo- 
bile), Clay Center, Kans., has 
moved from 420 Court St. to 619 
Court St. The new location has 
been remodeled. The company is 
owned and operated by George 
Livengood. 
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City “X-2” is a thriving, friendly, busy city that’s tailor-made 
for a second Packard dealer. And here’s what it offers him: 

A prosperous, growing market: City “X-2” is one of the 
nation’s most important industrial centers. It has more than 
900 industries producing more than 1,200 different products. 
Population of the city proper is 427,500. Retail sales are near 
the $600,000,000 level. 


A ready-made group of customers: Hundreds of loyal 
Packard owners are immediate customers for service. What's 
more they're pre-sold prospects for new Packard cars. 
Pleasant family living: City “X-2” is the capital, and largest 
city, of a famous midwestern state. A pleasant climate and an 
elaborate system of parks combine to make City “X-2” a sports- 
minded, outdoors-loving city. 


City “X-2” is one of a select group of cities on the new Packard 
Golden Opportunity list. They’re going fast—so act quickly! 


@ Sell the new Golden Anniversary Packard line—three 
series, 14 individual models, at new lower prices! 


© Qualify for the industry's first three-year dealer contract! 


@ Share in the future of America’s oldest exclusive fine car 
builder—a Company which today is in the best sales 
and production position of its entire 50-year history! 


Wire or telephone direct to Karl M. Greiner, General Sales 
Manager, Packard Motor Car Company, 1580 East Grand 
Blvd., Detroit 32, Mich. (All inquiries are confidential. ) 





NEW LOWER PACKARD PRICES begin at $9994" 


* for the 135-HP Packard Eight Club Sedan—delivered in Detroit; 
state and local taxes, if any, and white sidewalls ($21), extra. 


#7 ci ¢€ ka rd Ask the man who owns one 
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68% of Old Cars 
Fail Inspection 


In Vancouver 


VANCOUVER, B. C.—Sixty-eight 
percent of automobiles built in 
1935 or earlier were rejected on 
their first test at the vehicle in- 
spection station here, authorities 
reveal, 


Most of the cars turned down 
for a wide variety of reasons were 
14 years of age or older. Comment- 
ing on the number of old cars 
rejected, Police Chief Walter Mulli- 
gan said he does not consider this 
alarming as far as traffic accidents 
are concerned. “It is the human 
element that is largely to blame for 
traffic accidents,” he said. 


Faulty steering, brakes and lights 
were principal reasons why the 
station would not approve the ma- 
chines for safe driving. Five hun- 
dred of the cars had bad brakes, 
244 poor steering and 444 faulty 
lights. Only 393 of the 1,299 '35 or 
earlier autos got through on the 
first test. 

Of cars in the 1935-39 age class, 
58 percent were rejected on original 
inspection; 


SPECIALISTS 









48.6 percent of those 
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“Huh?” 


manufactured between 1940 and 
1944, 31.9 percent of those which 
took the road between 1945 and 
1949 were turned down. 


The station approved 10,022 cars 
of 15,923 tested during June. 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
See the back pages of this Assue. 


OVER 


“Bendix 


STARTER DRIVE 


ECLIPSE MACHINE DIVISION of 
ELMIRA, NEW YORK 


Detroit Office: 8-212 General Motors Bidg. 





AVIATION CORPORATION 


But Sawyer Cites Ford Strike Fear... 





‘No Real Pessimism’ in Autos 


ASHINGTON.—A general feel- 

ing of optimism prevails among 
the nation’s businessmen, according 
to the interim report sent to the 
White House by Secretary of Com- 
merce Charles Sawyer, who re- 
cently held meetings with mer- 
chants, manufacturers and labor 
leaders throughout the U. S. 


Speaking of the auto industry 
in particular Sawyer said: “I 
have the impression that there 
might be some reduction in auto- 
mobile output in the offing, but 
I did not meet with any signs of 
real pessimism in the industry. 

“The greatest concern over the 

outlook is the possibility of a new 
strike at the Ford Motor Co. The 
fear of a strike has already brought 
some new decline in retail sales.” 

Sawyer related that his impres- 

sion from the trip was that people 
have an abiding faith in the sound- 
ness of our business economy. 

“Businessmen considered the re- 

cent declines in prices, sales, and 
production as being temporary ad- 
_| justments which were inevitable as 


our economy moved from the infla- 
tionary postwar peaks into a better 
adjusted level of prosperity. 

“They pointed to a decline of 
inventories as being the major 
reason why manufacturing and 
sales have declined. 

“The consensus of opinion seemed 
to be that inventories have now 
been cut down to or below levels 
needed for current sales and that 
the near future would see a new 
stimulus to production as buying 
all along the line rose to a level 
of needs. 

“There was everywhere a wide- 
spread feeling that the sort of aid 
the country needed now was that 
which would encourage business- 
men and consumers to go ahead 
with planned expenditures.” 

* * 
Most of the discussions, Sawyer 
reported, brought out the hopes 
for reductions in tax burdens. 

“On two types of taxes in par- 
ticular, businessmen were of the 
view that an easing of the federal 
tax would have a stimulating effect 








IN ALL TYPES OF STARTING 


‘INSTALLATIONS 


prove its 


VERSATILITY and 
RELIABILITY 


When Industry endorses a product to the extent of 
80 million installations, little need be added—that 


clutch pedal, 


Drives—the best proved in the industry. 


been achieved by the Bendix* Starter Drive. 


product is proved beyond question. This record has 


Its 


versatility, reliability and economy have made it the 
overwhelming choice for push button, floor button, 
accelerator and automatic starting 
applications. No matter which kind of starting you 
employ, insist on known quality, specify Bendix Starter 


*REG. U. S. PAT. OFF 


on business. First would be a re- 
duction or elimination of wartime 
excise taxes. The second would be 
an acceleration of the depreciation 
allowances in income taxes.” 


In connection with the matter 
of costs, Sawyer felt that most 
were greatly concerned about the 
possibility of another round of 
wage increases. 

“They feel that the proper way 
to increase the actual wage of the 
workingman is to reduce the price 
of the things he buys, and that 
while wage increases may be in 
order in isolated businesses, it is 
a mistake to increase wages at a 
time when business has slowed 
down. In both labor and business 
groups the desirability of reducing 
the high cost of food was men- 
tioned as a much needed relief. 


“Businessmen showed the great- 
est apprehension as to the effects 
on their costs of a fourth round 
of wage increases,” Sawyer said. 

As an example, a small steel fab- 
ricator pointed out that whatever 
might be the ability of big steel 
to pay increased wages, he and 
many other small firms could not 
afford to do so, as they are now 
operating at or below a breakeven 
point. 
| 6 . a 

N GENERAL, retailers were 

more optimistic for the immedi- 
ate future than any other group of 
businessmen. They reported that 
business was excellent and that 
they were looking forward to con- 
tinued high levels of sales for the 
rest of the year,” he said. 

Sawyer dealt at length on the 
subject of labor, saying: “In some 
places substantial numbers of man- 
ufacturing employes are now on 
part-time work, although the re- 
ports would not show them as being 
unemployed, 





“It was brought to my atten- 
tion that being out of work today 
is a wholly different matter from 
being out of work in the early 
30s, due to the difference in the 
price of food and other living 
costs. Unless such costs come 
down or unemployment payments 
are extended, the relief situation 
in a number of cities could be . 
critical.” 

Secretary Sawyer compiled this 
report from discussions held in the 
eastern section of the country. He 
intends to complete his itinerary 
through the west after Labor Day. 

His letter to the White House 
was an interim report. A final 
paper will be prepared upon com- 
pletion of his surveys. ° 


Eye-Deal 
GE Makes Fluorescent 


Street Lights 


SCHENECTADY, N. Y.—General 
Electric Co. has announced a fluor- 
escent street light which engineers 
say provides the most comfortable 
light yet devised for motorists and 
pedestrians. 

“A product of almost two years’ 
engineering development, the new 
fluorescent street light supplies a 
softly diffused, virtually glare-less 
light,” according to A, F. Dicker- 


son, manager of the company’s 
lighting and_ rectifier divisions, 
Lynn, Mass. 


He described the new street light 
as a cigar-shaped aluminum tube 
in which two pairs of eight-foot- 
long fluorescent lamps are mounted. 
Two long, highly polished reflec- 
tors, mounted back to back, direct 
the light from these lamps through 
clear plastic windows to the street 
pavement. 

Emphasizing that many prob- 
lems must be solved before fluores- 
cent lighting can be considered 
economical for widespread _ use, 
Dickerson said this light, neverthe- 
less, represents “a significant ad- 
vance in the quest for more 
comfortable seeing.” 

He listed the major advantages 
of fluorescent lighting as “softer, 
more pleasing light, high efficiency 
lamps with relatively long life, and 
better visibility for motorists, par- 
ticularly when pavements are wet.” 


Watkins Names Rhodes 

“Dusty” Rhodes has been ap- 
pointed general sales manager for 
Watkins Motor Co. (Chevrolet), El 
Paso, Tex. 
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STANLEY HORNER 
. Pres., Stanley H. Horner, Inc. FRED R. BEASLEY 
Washington, D. C Pres., ao. Inc 
“ JAMES A. DAVIS W. L. HUGHSON 
President President 
Davis-Child Motor Co. Wm. L. Hughson Co. 
Hutchinson, Kans. San Francisco, Calif. 
LYNN S. SNOW, Chairman 
Pres., Snow Brothers 
Oak Park, Ill 
te E. M. MACKEMER 
Pres., A. bo MET ctet Co. . aq Pres., Mackemer Motor Co. 
 Rarlond, Oe ommittee of Trustees pera 

S ° ° 
: These authorized automobile dealers form the 
; Universal Underwriters Committee of Trus- 
: tees representing the automobile industry. 
B ° ° e ° 
1 In their experienced judgment, only Univer- 












sal Underwriters provides the specialized 
coverages, maximum security, and generous 
savings necessary to assure fine insurance 
service for the authorized automobile dealer. 
Universal Underwriters is your insurance 
source. 


CHIP BARWICK 
Pres., Chip Barwick Chevrolet Co. 
Memphis, Tenn. 


W. B. SWANEY 
Pres., eeneg Motor Car Co. 
Fort Dodge, la. 


L. C. CARGILE 
Pres., Cargile Motor Co., Inc. 
Texarkana, Ark.-Tex. 


BILL FROELICH 
Pres., Bill Froelich Motor Co. 
Los Angeles, Calif. 


DAVID G. KELLY 
Pres., Valley Motor Co. 
Pres., Rudy Fick, Inc. Grand Forks, N. D. 


Kansas City, Mo. 





RUDY FICK 


L. C. THOMAS 
Pres., Thomas-Hickerson Motor Co. 
Denver, Colo. 


Fire, Windstorm and Allied Insurance 


Cliniversal W Clinderwritera 


509 Terminal Sales Bidg. 616 Royster Building HOME OFFICE: 1000°R. A. Long Bldg. 8943 Wilshire Boulevard 
Portland 5, Oregon Norfolk, Virginia Kansas City 6, Mo. Beverly Hills, Calif. 
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AUTOMOTIVE WASHINGTON 


Many Battles Due 
Over Wage Law 


By William Ullman 


Washington Correspondent 


7 THE opinion of experts in the wage-hour division of the 
Department of Labor, there is going to be plenty of 
trouble and worry ahead for the administrators of the Fair 
Labor Standards Act of 1949, which is likely to be passed by 
Congress and signed by President Truman just about as it 


stands at the moment before 
the House-Senate conferees. 


In the event you are a bit 
confused by that high-sounding 
title—Fair Labor Standards Act of 
1949—it is the minimum pay bill— 
its inclusions and its exemptions— 
that we have in mind. 

According to economists and 
other authorities who have studied 
the language of the bill, its provi- 
sions are not altogether clear. They 
have been said to be “quite vague,” 
and the experts feel that, once 
passed and signed, it may be years 











Inside every tire are thousands of 


_before the coun- 
try knows just 
who is and who is 
not covered. 

As reported by 
this correspond- 
ent last week, 
both the House 
and Senate ver- 
sions of the bill 
are written, in 
the main, in 
broad terms and 
wage-hour divi- 





William Ullman 
sion officials believe that when it 





becomes law thousands of cases 
will have to be decided by the 
administrator and other thou- 
sands will have to go to court. 

These officials expect the Wage- 
Hour division to be inundated by a 
flood of inquiries seeking to know, 
for example: “How about workers 
in our industry; are they under the 
minimum wage or not?” 

am > * 


Little History 


T IS because there is so little 

“legislative history” behind the 
bill that so many of the administra- 
tor’s decisions will likely have to 
be taken to the courts for final 
adjudication, the experts assert. 


The existing minimum wage law 
is clear cut, they saw. It provides 
that persons engaged in activities 
“necessary” for the production of 
goods for interstate commerce are 
covered. 

But the new bill holds that a 
worker to be covered must be 
employed in producing, manu- 
facturing, mining, handling, 
transporting or in any other 
manner working on such goods,” 
or in any closely related process 
of occupation indispensable to 
the production thereof, in any 
state.” 
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O'DONNELL DELIVERS CARS TO CHESTER POLICE—Chief of Police Andrew Desmond, 
r Ralph Swarts, right, of Chester, Pa., take delivery on fleet of 14 Ford patrol 
sales manager of G. 


M. Stull Co., Ford dealership in 


Chester. Ceremony was held in front of Ford assembly plant at Chester. The 14 two-door 
units are equipped with a recently-developed flashing-red siren, mounted at the top front 


of each car. 





mated that at least 750,000 people 
now covered may be ruled out 
under this provision. What kind of 
people? 

Window washers in a factory 





engaged in producing for inter- 
state commerce. Or watchmen. Or 
construction workers engaged in 
casual repairs around the buildings. 
Or workers engaged solely in beau- 
tifying the grounds of a plant or 
refurbishing the interior so as to 
make them more attractive. 


The Wage-Hour division has esti-| Controversies are expected to 





COMFORT, MILEAGE SIDE-BY-SIDE 


B.E Goodrich “472- 


OUT OF RYTHM: Most tires have cords 
that work out of rythm—like awkward beginners 
in an exercise class. Each cord goes its own way. 
Because cross threads tie cords together, they 
bunch or gap. Some cords work too hard, others 
are ‘‘slackers’’. Result: Weak spots invite trouble. 
Overstrained cords wear out too soon. 


IN RYTHM: BFG fires have cords 
that work together in perfect unison like well- 
trained athletes. There are no cross threads. Each 
cord is perfectly spaced, under uniform tension, 
and sealed in rubber. Every cord shares the 
load. Result: More comfort. Greater strength for 
more safety. Greater uniformity for moreeven wear. 


aRYTHMIC"FLEXING CORDs” 


to absorb the bumps, cushion the ride. 





cords that flex constantly as the tire 
revolves. In most tires these cords 
are loosely tied together by cross 
threads, which keep the cords from 
flexing evenly. As a result, some cords 
carry too much load, others work 
too little. 


B. F. Goodrich Silver- 
GREATER towns have NO CROSS 
COMFORT 1 iREADS! Cords are per- 
fectly spaced, under uniform tension, 
and sealed in live rubber. All cords work 
in perfect unison. BFG cords flex in rythm 


No ‘‘slacker’’ 


cords. Every 


EXTRA sand shares the load and im- 
SAFETY : ; 


pact for greater blowout 
rotection, longer mileage. 
& & 


There’s extra mileage too, 
from the stronger “‘rythmic- 
flexing-cords”’ and the new 
tread that contains longer mileage cold 
rubber—pioneered by B. F. Goodrich 
in 1941. To learn how B. F. Goodrich 
Silvertowns with ‘“‘Rythm Ride’’ can 
mean extra profits for you, see your 
B. F. Goodrich salesman. 


LONGER 
MILEAGE 


Only B. F. Goodrich gives you ““rythmic-flexing cords” in every tire for every purpose. 

















MAKE THE DIFFERENCE 





arise, and probably cause headaches 
both for the administrator and for 
| the courts, from provisions of the 
bill relating to the exemption of 
retailers. 





e * o 
Example 

HE bill exempts employes of 

establishments which sell at re- 
tail goods produced on the prem- 
ises, and employes of establish- 
ments 75 percent or more of whose 
sales are not for resale and “may 
be considered retail sales in the 
industry.” 

For example, bakers and candy 
makers in small retail establish- 
ments are now exempt and would 
be exempt under the new bill. 
But employes of big candy con- 
cerns which also maintain chains 
of retail outlets are not now 
exempt, A question arises, how- 
ever, as to whether the manu- 
facturers might not claim exemp- 
tion for them under the new bill. 
One provision which both the ad- 
ministrator and organized labor 
deeply fear relates to the exemption 
of persons doing “homework in 
rural areas,” for this reason: 


Many metropolitan woolen con- 
cerns sell yarn to rural women with 
}an understanding that they will buy 
|back the finished or knit products. 
These concerns were found by the 
Wage-Hour division to be paying 
as little as eight cents an hour. 
Originally the women were re- 
|garded as employes, but when the 
government stepped in the compan- 





lies took the position that the 
|women were independent’ con- 
| tractors. 


* * * 


|Labor Charge 

7 Azon union officials charge that 
the provision of the bill now in 

conference exempting rural home 

work “is an invitation for the re- 

jturn of the sweatshop, provided it 

is a rural sweatshop.” 

This is one of the provisions of 
the Lucas bill which officials believe 
will be a troublemakér and inevi- 
tably lead to extended litigation 
should the measure succeed. 

Space here, of course, will not 
| permit citing the many inclusions 


| and exemptions of the new bill 
| (Continued on Page 72, Col, 1) 





Insurance Rates 
Cut in Flerida 
By $3 a Policy 


ST. PETERSBURG, Fla.—A re- 
duction in Florida’s auto insur- 
'ance rates has been put into effect. 
according to Harry Sauers jr.. 
president of the Greater St. Pet- 
ersburg Assn. of Insurance Agents. 

According to Sauers, the rate re- 
duction was announced through 
the Southeastern Insurance Ex- 
|change, rate-setting body for this 
| area, and cleared through the local 
association. The rate change, which 
will average a cut of about $3 on 
each policy, became effective Aug. 
:29 on all policies issued or re- 
newed. 

It will not affect policies already 
in effect until such time as they 
come up for renewal, since no pro 
rata reduction of unexpired por- 
tions of insurance terms has been 
provided for. Insurance written 
earlier than Aug. 29 does not bene- 
fit at this time. 

Sauers points to the reduction as 
proof of claim of the insurance 
men that rates would not auto- 
matically advance because of the 
state driver responsibility act, 
which makes auto insurance vir- 
tually a “must” for all owners. 

Insurors say the new law is re- 
ducing accidents. sufficiently to 
|lower the actual tables on which 
|insurance rates are based. 
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he’s settled down in a friendly mood to listen! But that’s 
exactly how The Saturday Evening Post, week after week, 


o 


“talks” to the very best prospects in your town! 


When the car you sell is advertised in the Post, your sales 


~ 1 OO orow 


story is reaching the right people at the right time—when the 
prospect is relaxed and receptive. 


the Post as an old and trusted friend. 


People spend more time with the Post, return to it more 
often, have more confidence in it and pay more attention to its 
advertising pages. 

And when they see your make of car advertised in the 
Post, they immediately think in terms of you as their local 
dealer. And when ready to buy, they get in touch with you 
and you clinch the sale. 


reaches the people who mean business 
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sized automotive firm buys about 
70,000 different kinds of items— 
varying from pig iron and stamp- 
ing machines to locomotives and 
paper clips, according to the Sep- 
tember Automobile Facts, published 
by the Automobile Manufacturers 
Assn. 

These various items are pur- 
chased from about 7,300 sup- 
pliers. Larger auto firms may 
deal with as many as 25,000 
separate vendors, the article 
states. 

“Motor-vehicle firms spend well 
over half their total dollar receipts 
for supplies,” the publication states. 
“In all, the industry buys more than 
$5 billion in materials yearly from 
outside firms, in all 48 states and 
some 55 foreign countries.” 


The magazine states that the two 
factors that get most attention 
from purchasing men are quality 
and cost. 

“Even the smallest details are 
scanned for possible ways of im- 


Factories Buy 


Motor Firms Spend Over $5 Billion Yearly to Buy 
From Thousands of Separate Suppliers 


DETROIT. —A typical medium-|proving quality or lowering costs. 





70,000 Items 





“For example, in buying 
gaskets for spark plugs, automo- 
tive firms specify silver-bearing 
copper. It’s not the cheapest cop- 
per, but it’s best for the job of 
maintaining the seal that pre- 
vents loss of engine power. 
“Similarly, hundreds of special | 
metal alloys are used for other 
parts of the car—each type chosen 
for some particular fitness for its 
job.” 

The story then goes on to relate 
how auto firms often help vendors 
get established to produce the 
needed item. 

“One automotive firm, for in- 
stance, has added 45 new major 
suppliers in California in the last 
two years, and spends $47,000,000 
a year with these firms for bat- 
teries, tires, stampings and other 
parts.” 

This, the article points out, is 
plus the over 1,800 companies in 
U. S., aside from the motor firms 
themselves, that produce parts and 








HUNTER-OWENS DELIVERS—These !2 Pontiac Streamliners have been delivered to the 


| Ilinois State Highway division at Springfield by Hunter-Owens Motor Co., 
Sam M. Hunter (right) and John L. Owens, partners, are in the right foreground. 


accessories for vehicles, Nearly 500 
other firms make machine tools and 
dies for the manufacturers. 
“These suppliers of automotive 
equipment, along with the vastly | 
greater list of suppliers - = 
materials, are all part of the vas 
team that makes ‘automnative pro- |S0ld on a sell-lease basis to New 


duction possible,” the article adds. 


Stoney’s Named by Renault 


Stoney’s Car Market, Toronto, 
has been appointed Toronto and 
Oshawa (Ont.) distributor for the 
Renault car. The distributor for 
Canada is Francar, 276 St. James 
St. W., Montreal. 
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@ This is an actual photograph of a car on the new Walker Lift. 
Notice the entire underbody of the car is completely free and 
accessible—a perfect set-up for a fast, easy, extra-profitable 


lube job. 


Notice that 30 full inches of clearance between the long sup- 
port beams places them out of the way, under the frame of the 
car, providing 36% more free working space. With maximum 
raise increased to 5} feet, the new Walker Lift enables even the 
tallest mechanic to work, relaxed, in a comfortable, upright 


position. 


Extending from floor to car bottom, is the famous Walker 
Open Work Zone where men and equipment operate in complete 
freedom unhampered by any obstruction. Notice there are no 


posts in the way. 


New “Easy Spot” Front and Rear Axle Block Supports afford 
quick accurate positioning. New, “Multi-Grip” Drive Over 
Ramps provide easy, bump-free approach on and off the lift. 


Here is the lift for every modern service station . . 


with plus values which bring you plus profits—the new improved 


Walker Electric Lift. 


$ Lowest Installation Cost of Any Lift on the Market § 


Ma alta eS 


. the lift 





Carbondale, Ili. 


Harvester Sells, Leases 


Back Milwaukee Outlet 


MILWAUKEE.—The truck branch 
opened here last December by In- 
ternational Harvester Co. has been 


York Life Insurance Co. at a re- 
ported price of $465,000, the large 
building having been leased back 
by IHC. 

Announcement of the arrange- 
ment was made by Frank R. How- 
ard, district manager. Howard said 
that similar sell-lease arrangements 
had been made for IHC plants in 
Dallas and Baltimore, 






Whatever the job you have to do un- 
derneath a car, you can do it better... 
easier... more profitably with the 
new, advanced Walker Lift—the lift - 


with the completely Open Work Zone. 


NEW...IMPROVED... ADVANCED... 





WALKER MANUFACTURING CO. OF WIS., RACINE, WIS. ¢ Also makers of Jacks. Silencers and Oil Filters. 


Michigan Pair 
Features Big 


Show by GM 


DETROIT. — A full-sized auto 
show, approaching in scope the big 
Transportation Unlimited presenta- 
tions of General Motors in New 
York and Detroit earlier this year, 
was put on by GM at the Michigan 
state fair Sept. 2-11. 

Many of the features of the 
earlier shows were included, aside 
from cars themselves, such as the 
“Crossroads of America” diorama, 
and special new scientific demon- 
strations later to be placed in GM’s 
traveling stage shows, ‘Previews of 
Progress.’ 

A dozen GM automobiles were in- 
side the big tent, and 13 more on 
the broad black-top surface outside. 
Inside also were found an Allison 
jet aircraft engine, the Oldmobile 
engine exhibit, one on the evolution 
of the Fisher Body, and a Pontiac 
chassis. 


Three new scientific demonstra- 
tions were introduced. One showed 
a simplified model of a high com- 
pression engine, with only one cyl- 
inder, so designed that degrees of 
compression can be varied, and 
demonstrated so that the difference 
in power is readily understood. 

Elasticity of hard materials used 
in car construction, of which steel 
is a notable example, was demon- 
strated in a graphic showing of 
how vibrations can shatter hard 
objects. 

A third demonstration was the 
manufacture of synthetic rubber 
by one of the newest methods. A 
sodium compound is poured into a 
bottle partly filled with a clear 
liquid. In less than a minute, after 
shaking, a mass of soft white rub- 
ber jets from the mouth of the 
bottle, sometimes extending 10 feet 
into the air. 


Farm Show 
5,000 at Tractor Exhibit 


In Pembroke, N. H. 

| PEMBROKE, N. H. (UTPS)- 
| Approximately 5,000 farmers at- 
| tended what was believed to have 
| been the first gathering of its kind 
| ever held in New Hampshire when 
a big demonstration of farm trac- 
tors and other machinery was 
staged here largely through the 
efforts of E. W. Holden, Merrimack 
county agent. 


Dealers in the area participated 
and had more than 100 drivers and 
workers at the event to show off 
about 30 tractors, ranging from 
ponies and cubs to the four-bottom 
plow size, various types of motor 
trucks and other equipment for 
the modern farm. 


Kennard F. Ayles of Pittsfield, 
president of the New Hampshire 
Machinery Dealers Assn., also as- 
sisted in staging the event. 


100.000 Ark. Vehicles 


Dodge Pronerty Tax 


LITTLE ROCK, Ark.—Of the 
| 412,000 vehicles registered in Ar- 
| kansas last year, only 228,613 were 
jon the tax books, C. P. Newton, 
|chairman of the tax commission, 
said in explaining that 100,000 ve- 
hicles had not paid personal prop- 
erty taxes. 

The actual number of unassessed 
vehicles is smaller than the figure 
indicated because many belong to 
counties and school districts and 
are not subject to state property 
taxes. 


Under a law passed by the 1949 
|legislature, the tax commission is 
required to turn over to a tax as- 
| Ssessor, a list of all vehicles regis- 
| tered from his county. About 30 of 
ithe 75 county assessors have al- 
| ready requested lists for 1949. 


| 








Chilliwack’s 30th Year 
Chilliwack Garage (Chrysler), 
Chilliwack, B. C., owned by Frank 
Edwards, has celebrated its 30th 
anniversary. It is the oldest estab- 
lished Chrysler dealer in Canada. 


The present structure covers two 
city lots, in contrast with the orig- 
inal bicycle shop which gradually 
developed into the present firm. 
Harry Reddie, parts manager, has 
been with the firm for 17 years. 
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CREDIT PLAN 





COMMERCIAL CREDIT CORPORATION 


” Subsidiary of 
Commercial Credit Company, Baltimore + Capital and Surplus $100,000,000 


MORE THAN 300 OFFICES IN PRINCIPAL CITIES OF THE UNITED STATES AND CANADA 
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Labor Directors 
For Companies 


Also Get Raises 


MINNEAPOLIS. — Industrial re- 
lations and personnel executives 
were not passed by during the 
“third round” of wage adjustments, 
it is revealed by a survey conducted 
by two University of Minnesota 
staff members, Prof. Dale Yoder, 
director, and Lenore P. Nelson, re- 
search technologist, of the univer- 
sity’s Industrial Relations Center. 

The survey, as made public in the 
American Management Assn’s. Per- 
sonnel magazine, found that, on 
the average, salaries in the person- 
nel field increased by $1,000 a year 
between January, 1948, and Janu- 
ary, 1949. 

Vice-presidents in charge of in- 
dustrial relations, usually employed 
by firms with about 20,000 em- 
ployes, made the greatest gains, the 
study reveals. Their income was 
boosted by $4,700 over the previous 
year, raising the average yearly 
income of the vice-presidents to 
$20,227. 

Industrial relations directors’ in- 
comes increased an average of $2,- 


YOU 
GET 
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president and owner of Monarch Buick, 106 
congratulated by Borough President James A. Burke 


MONARCH'S REOPENING—M. C. Gale, 
70th Ave., Forest Hills, N. Y., bein 
on the opening of the firm's new showrooms at 98 Queens Bivd. This expansion gives the 
firm 43,000 square feet of facilities. Left to right: George Freeman, Long Island district 
| manager of Buick; J. M. Martin, territorial manager of General Motors Acceptance Corp.; 
Joseph Collins, manager of Insurance division, GMAC; Davis Bales, assistant zone manager 


and Gale. 
300 during the year. Employed by/their average yearly 
firms with an average of 8,800 em- | $7,388. ; 
ployes, these executives boosted| Except that the wage difference 
their annual earnings to an aver- between the industrial relations di- 
age of $12,262 rector and the personnel manager 
<a : | was enlarged somewhat, Yoder and 

The smallest increase in salary | Miss Nelson found that the differ- 


| of Buick; Burke; John G. Davies, Buick zone manager; C. Doremus, GMAC branch manager, | 


income to 


‘Fundamentally Fallacious’ .. . 


ATA Hits Rail Report 


As ‘Preposterous’ 


WASHINGTON. —A recent pub-| sideration, and it must be accorded 
lished charge by the Assn. of Amer- | the dignity of a reply only because 
ican Railroads that large motor|it will be used widely as fuel for 
trucks do not pay their proper|the noisy and well-heeled railroad- 
share of highway taxes was| propaganda machine.” 
branded by American Trucking; The Duncan-Feldman report al- 
|Assns. last week as a “preposter- | jeged that in 1947 the average “big” 
|ous” statement which relied upon | truck failed to pay its share of road 
| “a fundamentally fallacious theory |taxes by from $947.23 to $1,342.49. 
and obvious misapplication of ATA vigorously attacked the 
|sketchy statistics” for support. railroad report for its use of the 
ATA charges that the railroad- | gross ton-mile as a yardstick for 
| study attempts to saddle 1 per- | determining highway-tax respon- 
cent of the trucks, which use only | sibility, and also for its “defiance 

10 percent of the highway system, | of the well-established principle” 
with 30 percent of the cost of all | that the federal government, 
streets and highways. property owners and the public 

Commenting on the rail report,| generally are highway beneficiar- 
which was authored by Dr. C. S.| ies and, as such, responsible for 
Duncan and Earl R. Feldman of} part of road and street costs. 
the railroad association, the truck] Another fallacy in the railroad 





was registered by personnel direc- 
tors, usually employed by smaller 
companies with about 2,000 em- 
ployes. Salaries of this group were 


entials between the three groups 
of personnel executives followed 
closely a pattern found in a simi- 
lar survey made a year ago by the 


organization declared: 


“From the standpoint of sound 
economics and statistics the docu- 


report, according to the ATA, was 
the assumption that “big” trucks 
constitute the same relative portion 





raised generally by $600, bringing | Industrial Relations Center. 
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why 


You reach 8 out of 10 Seattle homes with The SEATTLE TIMES ALONE! 


That's why hundreds of successful advertisers are concentrating their 


advertising in 


melon 


frequent adve 


The TIMES. It gives them 8/10 of the big, ripe “Seattle 


Review your advertising schedules NOW. Plan to concentrate 


rtising in The TIMES. Take full advantage of this 


remarkable opportunity to truly SELL SEATTLE! 











TIMES ALONE 


ment is not worthy of much con-/of total traffic on all roads and 
- a on ———— | streets that they do on the primary 


state highway system. 

“Anyone who knows anything 
about transportation knows that 
trucks of the type classified as ‘big’ 
Duncan-Feldman report 


the 


of the SEATTLE : 
conduct the great bulk of their 


‘operations on primary state high- 
ways, which constitute only 10 per- 


e 
RAS LON with The |cent of the 3,300,000 miles of roads 
and streets in this country. To 


assume that such trucks constitute 
the same portion of total traffic on 
|all roads and streets that they do 
primary state highways is 
| utterly ridiculous. 

i “By the nature of their opera- 
i tions, these trucks never set a 
wheel on many thousands of 
miles of the nation’s roads and 
streets, Furthermore, it is com- 
mon knowledge that state and 
local laws prohibit them from 
using much of this mileage, either 
| through weight limitations or 
absolute barring of all commer- 
cial motor vehicles. 

“One example is_ sufficient to 
show the fundamental fallacy of 
| charging heavy trucks with the cost 
lof all highway mileage. Virginia 
|has a network of 47,000 miles of 
|roadway. Trucks weighing over 
| 35,000 pounds are forbidden the use 
|of 41,935 miles of this system— 
| allowed to run only on 5,065 miles. 
| “Therefore, so far as the heavy 
|combination unit used by Duncan 
and Feldman in their study is con- 
|cerned, such equipment is allowed 
ito use less than 11 percent of the 
Virginia system although the report 
|assigns to them a heavy share of 
|the cost of the entire system. 
| “It was found that there were 
| $75,825 ‘big’ trucks, or 1 percent 
of all motor vehicles, and that 
| they paid 11 percent of highway 
| 





user taxes. It was concluded, 

however, that they should pay 
30 percent of highway user taxes. 
| “The operators of America’s 
|motor trucks are ready and willing 
|to pay their proper share for their 
| use of the country’s highways and 
| streets. They sincerely believe they 
|are paying their proper share. The 
only complete, authentic and un- 
| biased study that has been made- 
under auspices of the federal gov- 
ernment by Joseph B. Eastman— 
| found that they paid more than 
| their share. 
| “So-called ‘studies’ by selfish com- 
| petitive interests which admittedly 
|would like to see motor trucks of 
|every description driven from the 
highways are not worthy of the 
|name.” 


Studebaker’s Hutchinson 
Starts Tour of Europe 
SOUTH BEND.—R. A. Hutchin- 
son, president of Studebaker Ex- 
port Corp., has left for Europe on 
an extended business trip which 
will take him away from his office 
for approximately six weeks. 
Hutchinson’s European visit will 
| include participation in two of the 
| world’s outstanding automobile ex- 
hibitions: the 34th International 
Motor Exhibition at London, from 
Sept. 28 to Oct. 8, and the 36th 
| Automobile Salon at Paris, from 
Oct. 6-16. 
| During the period of the Paris 
show, Hutchinson will hold a dis- 
| tributor-dealer conference in Paris 
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Question: Which Ad got the most reading? 





1-2- rx / KEEP 
4 B COMIN’, 1S / 


MAKE SOMEBODY 
ASWELL WIFE / 
~~ 


Here are two advertisements 
containing identical copy and art. Which 

do you think received the highest reading per 
dollar...‘‘A”’ or ‘‘B’’P Check your choice. 


Then turn the page for the answer... 










HOT-OFF-THE-GR! 


fora Frosty Mornin’ 









See answer on next page-—————> 
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Answer: Ad “B” because it ran in 





... where the editorial excitement of the all-star 


cast follows through to your ads 


D. you belong to the school that believes 
you've got to get people to read your advertise- 
ment before you can expect them to do some- 
thing about it? Then you'll want to read these 
figures proving that Puck will make 


more people read it...at the lowest cost! 


The two identical advertisements 
shown on the preceding page had the 
‘same headline, same copy, same art. 
“A” ran in leading weekly magazines. 
“B” ran in Puck, The Comic Weekly. 





n Results made even us blink. 


Here are the figures: 


READERS PER DOLLAR 
(based on Starch Readership Figures) 


Noted Seen-Associated Read Most 
PEP 06 e600 8 0 WD 646 8 eo ee eee oes 490 
ee a se | ar lll 
Leading Weekly Y .. 214...... ML civcccse @ 


Isolated caseP By no means. We'll be glad to 
lay on your desk a whole booklet of success 


stories ...on both readership and 





sales ...on identical ads of other 
national advertisers. 
For your personal 

copy, write or phone 


us today. 


A Hearst Publication . 


These facts prove that Puck does deliver more 
readers of advertising per dollar. 

Why? 

We like to think it’s because the excitement 
of Puck’s living editorial characters follows 


through into the advertisements themselves. 


When Maggie chases Jiggs out of the window 
of a corned beef and cabbage emporium, mil- 
lions of excited eyes follow him into your 
printed store window. When Flash Gordon 
zooms in toward the earth, millions of excited 
eyes follow him in toward your ad. 

These very real characters make people do 
very real things. Popeye sold America spinach 
.-. and an actual monument to him was erected 
by the spinach growers. Flash Gordon’s “Dale” 
popularized upswept hairdo’s and 
“wedgies”. Dagwood inspired 400,000 
people to mail in names for his baby. 

For Puck is not only the most Power- 
ful but the most Exciting Sales Force in 
America. Puck is one of the facts of life 
in more than 7,000 communities, where 
83% of all goods is bought. You can’t escape it 
...any more than 17,790,000 other grown-ups 
and millions more youngsters can escape your 


message when you put it in Puck. 





THE COMIC WEEKLY 


America’s Most Powerful aus txciling Sales Force 


ABC CIRCULATION MARCH 31, 1949: 8,375,472, 
INCLUDING PHILADELPHIA BULLETIN 


The Only NATIONAL Comic Weekly 
..63 Vesey Street, New York; Hearst Building, Chicago 






recent eet <a 


a San 








were 
all-t 


erly 
be n 
in th 
in tk 


the mr 
speak 
busing 
were 
tories 
ness | 
into ¢ 
been ] 
tress | 
“a 


Ohic 
Of ¥ 


LIM 
minist 
the gc 
the O} 
firm f 

The 
the fa 
The _ 
govern 
represi 
"ent o 
placed 








Consumption Outrunning Production . . 





Mild Slump Seen at Bottom | 


MADISON, Wis.—“The business 
recession is near bottom and the 
upturn may be expected to start 
before the end of the year unless 
there is a development of new and 


adjustments to the end of the sell- 
ers’ market have come at different 
oe in different industries, so 
that some industries have been ex- 
|panding while others have been 





unforeseen depressing influences,” | contracting. This is the first re- 


in the opinion of Dr. Sumner H. | cession in which automobile output | 
Slichter, professor at Harvard uni-/and sales were making all-time | 


versity. 

Speaking before the seminar ses- 
sion of the Central States School 
of Banking at the University of 
Wisconsin, Dr. Slichter declared: 

“The principal reason for ex- 
pecting an early upturn is that 
the consumption of manufactured 
goods has been outrunning pro- 
duction since approximately the 
end of February. In the second 
quarter of this year, industrial 
production was nearly 9 percent 
below last year but the dollar 
volume of retail sales was only 

1.1 percent below last year and 
the physical volume of retail sales 
was above last year. 

“In July, industrial production 
was about 13 percent below last 
year, but the dollar volume of re- 
tail sales was down only 2.7 per- 
cent and the physical volume of 
retail sales was scarcely down 
at all. 


“A second reason for expecting | 
an early upturn is that the pro-| 


portion of personal income spent 
on consumer goods, which dropped 
from the last quarter of 1947 to 
the first quarter of 1949, has now 
begun to rise and may be expected 
to continue to rise. 

“In the first quarter of 1949, 
individuals spent about 81.5 per- 
cent of their income after taxes 
on consumer goods; in the second 
quarter nearly 84 percent of their 
income after taxes. 

“This rise in the proportion of 
incomes spent for consumer goods 
is the basis at present rates of 
income for a gain of about $4 bil- 
lion in retail sales over what these 
sales would have been at earlier 
rates of savings. 

“A third reason for expecting an 
early upturn is the stability of the 
construction industry, which is be- 
ing sustained by a large backlog 
of demand, a moderate drop in 
production costs, and a large in- 
crease in public construction, Un- 
derlying the demand for construc- 
tion is the large population in- 
crease since 1940, which means 
that the rise of population in the 
’40s will exceed that of any pre- 
vious decade. The U.S. today has 
17,000,000 more people than it had 
in 1940. 

“A fourth reason for expecting 
an early upturn is that industrial 
production has been dropping for 
10 months and in most recent re- 
cessions the drop in industrial pro- 
duction has lasted only a year or 
slightly more.” 

The most noteworthy character- 
istic of the recession, Dr. Slichter 
said, has been its mildness. Al- 
though unemployment has increased 
over 80 percent since last July, it 
is only about 6.4 percent of the 
labor force, and the number of 
people employed in July was only 
3 percent less than last year. 

Personal incomes in June, 1949, 
were only 1.6 percent below the 
all-time high of last December. 
When corporate profits are prop- 
erly computed, they are found to 
be more than 10 percent higher 
in the second quarter of 1949 than 
in the second quarter of 1948, 


“There are several reasons for 
the mildness of the recession,” the 
speaker continued. “One is that 
business policies during the boom 
were cautious, so that large inven- 
tories were not built up and busi- 
ness concerns did not. get heavily 
into debt. Consequently, there has 
been little forced liquidation or dis- 
tress selling. 

“A second reason is that the 


Ohio Steel Buys Plant 
Of WAA for $1,050,000 


LIMA, O.—The War Assets Ad-| 
ministration has approved sale of | 


the government-owned facilities of 
the Ohio Steel Foundry Co. to that 
firm for $1,050,000. 

The company had been operating 
the facilities by lease since 1946. 
The property originally cost the 
government $4,797,434. The 
represents approximately 71 per- 
rent of the fair value WAA had 
placed on the property. 


| highs in the midst of the recession. 


“A third reason is that the gov-| 


ernment price-supported program 
has prevented fears of a disastrous 
drop in the prices of farm products. 

“The reduction in taxes is the 
fourth reason because it became 
effective just about the time that 
prices began to drift downward, 
so that tax reduction helped to 
sustain demand when more buy- 
ing was needed. 
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way to stimulate recovery is to 
encourage people to buy more goods | 
by offering them goods of better | 
|quality and at lower prices. This | 
is the kind of job which only busi- 
ness can do. 

“The government anti-trust policy | 
| undoubtedly discourages some con- | 
| cerns from aggressively going after | 


| business by cutting prices, and to| 
|that extent the government anti- 
trust policy is an obstacle both to) : i 

recovery and to long-run expansion| An Englishman invented a two- 
| wheeled auto in 1907. 


|of industry. 

“A fourth round of wage in- 
creases would not assist recovery 
because it would discourage re- 
ductions in prices. 

“To reduce unemployment to the 
jlevels of 1948, the gross national 





|about $1 billion, and domestic in- 
|vestment from $39 billion to $41 
| billion. 

“This would require that individ- 
uals consume from $189 to $191 


| 
| 
| 








“A fifth reason is that govern-| production will need to rise from 
|ment expenditures were increasing. | $256 billion a year, its present rate, 
|In the fiscal year 1948-49, the cash |to about $276 billion. The local, 


| billion, or about $11 to $13 billion 
|more than the present rate of con- 
|sumption. This in turn would re- 


payments of the federal govern- 
ment were $4.6 billion larger than 
|in the previous fiscal year.” 

| Dr. Slichter said that “the best 


SEAT COVER 
SALES 


MAY LEAD TIRES 
AND BATTERIES 


And you can get a big share of this huge 
two hundred million dollar market with the 
new improved Superfine Textilene Sunsure. 


A recent issue of Automotive Retailer says seat 
cover sales this year may pass $200,000,000. If so, 
seat covers will be ahead of tires and batteries for 
the first time in history. 

You can capitalize on the growing demand for 
seat covers by selling covers made of the new Super- 
fine Textilene Sunsure balanced fibre materials. 

Introduced this spring, the new Superfine Tex- 
tilene Sunsure materials are boosting sales for many 
seat cover makers. They fill the need for a better 
fibre fabric at a reasonable price. 

“They’re a shot in the arm for sales,” says one 


manufacturer. 


sale | 





|state and national governments | quire a drop in the rate of savings 
|may be expected to consume about |from the present rate of about 15 
|$45 billion of the gross national| percent of disposable income to 
|product, net foreign investment! about 10 percent.” 
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Agent's Mileage 
32% of Minneapolis Firms 
Pay on Miles 


MINNEAPOLIS. -— Thirty - two 
percent of 120 Minneapolis busi- 
ness firms, checked by Associated 
Industries of Minneapolis, reim- 
burse their salesmen for automo- 
bile expenses on a flat mileage ba- 
sis, the report shows. 

Sixteen of the 39 firms, which 
comprise the 32 percent, pay mile- 
age fees of six cents per mile, 
while five pay five cents per mile 
and eight pay seven cents per mile. 
Seven firms said they paid more. 

Fifteen percent of the firms 
checked made company cars avail- 
able to their over-the-road sales- 
men while 6.7 percent paid on a 
combination of mileage and allow- 
ance. Another 12 percent paid some 
salesmen on a mileage basis and 
12.5 percent paid commissions ‘from 
which salesmen handled their own 
expenses. 


Mizell—Natchez 
Mizell Motor Co. (Hudson), 412 
N. Pine St., Natchez, Miss., has 
opened a washing and greasing 
service, 





Superfine Textilene Sunsure fabrics are woven of 


without objectionable fading. 


static electricity. 


sure seat covers. 


Third and Somerset 


Streets 
Philadelphia 33, Pa. 





finer yarns. Their appearance speaks of quality 
manufacturing, and they are definitely stronger and 
more flexible. Like all Textilene Sunsure materials, 
they withstand 200 hours in a Fade-ometer machine 


Superfine Textilene Sunsure fabrics are available 
in a variety of sales-making colors and patterns. 
They’re cool in summer. They’re easy to slide over. 
They don’t grab overcoats or furs, and can’t snag 
stockings. They resist cigarette and match burns. 
They can’t shock your customers with charges of 


Write for samples today. Or for new miniature 
booklets which go with every set of Textilene Sun- 
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Reports From Various Areas... 
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Auto Market Page 


Dayton 


Another postwar peak in new-car 


sales was reached in Montgomery | 


county (Dayton) in August. 

Clerk of Courts A, O. Paul re- 
ported 1,934 new cars were sold 
during August, the highest monthly 
total since 1941, In July 1,825 were 
sold, giving that month the third 
highest volume since the war, The 
second highest was 1,839, set in 
April. New-car sales 
1948, totaled only 1,301. 

New-truck sales in August to- 
taled 173, compared with only 132 
in July and 183 in March, the 
greatest monthly volume this 
year. 

The tally of August new-car sales 
by makes showed: Chevrolet, 783; 
Ford, 291; Plymouth, 157; Buick, 
120; Pontiac, 109; Oldsmobile, 87; 
Dodge, 78; Hudson, 44; Nash, 37; 
Mercury, 36; Cadillac, 34; Packard, 
30; Kaiser, 27; Studebaker, 25; De- 


in August, | 


|\Crosley, 3, and Frazer and Willys, 
2 each. 

Truck sales by makes in August 
were: Chevrolet, 61; Ford, 48; 
Dodge, 20; GMC and International, 
15 each; White and Studebaker, 4 
each; Divco, 3; Diamond T, 2, and 
Thames, 1.—(Philip Greene). 


Topeka 
In this capital city of Kansas 
the feeling among car dealers is 
mildly optimistic. Nearly all of 
them feel that a highly competi- 
tive market is in the offing and 
that hard work will be the order 


|of the day from now on. 


One dealer reported that his firm 
sold exactly the same number of 
new cars this July as last, but that 
the business would have shown an 
increase had his firm received the 
new cars. His used-car. sales 
showed a 17 percent increase over 





July, 1948. 


were the same as last year. Used 
trucks showed no sales through 
July, 1949, although there was a 
better selection than a year ago. 
| His service sales were the same as 
| last year, but his parts department 
| showed a decline of 15 percent. 

| This dealer’s opinion as to the 
| future outlook of the business was 
|that his firm could show an in- 
crease in new-car sales if he could 
|receive the units. He expected to 
|keep parts and labor sales about 
the same level. Used trucks and 
new trucks, he hoped, would show 
an improvement with the harvest 
of the corn crop. 

One of the Big Three dealers re- 
ported a 10 percent increase in 
new-car sales for July, 1949, over 
| July, 1948, while his used-car busi- 
|ness showed a 20 percent loss. 
New-truck sales increased 17 per- 





Soto, 24; Chrysler, 22; Lincoln, 8;| New-truck sales at this concern | cent in the same period, while his 





The problem of the 
punch-drunk bee! 


IF Jasper B. (Buzz) Honeybee, 
pick-up man for Home Hives, Inc., 
looks down on a field of lavender 


blue blossoms, he says “‘Aah-aah! 


Alfalfa” .. 


of there. Alfalfa is alluring, 
but anti-social! The column 


carrying its nectar and pollen , 


is held under tension 


lower petals, which part under 
the pressure of the bee’s proboscis 
... Up springs the column, socking the bee 


on the beezer! The wild bees were tough, could take 


. and hightails out 


LE 


by two 


the thumping. The domesticated variety won’t! 


Now the bees are boycotting alfalfa in a big way. Alfalfa 
seed yield has dropped from 10 to 1.5 bu. per acre, threatening the 
15 million acre crop of alfalfa, worth $837 million annually, plus $26 
million in seeds! ... Because the bee brings pollens which fertilize the 
blossom. No bees, no blossoms, no seeds, no alfalfa! And ag scientists are 
anxiously seeking an alfalfa strain which won’t commit race suicide! 

It’s a serious problem to profitable farming . . . if an amusing story for 
advertisers. Read “The Problem of the Punch-Drunk Bee,” by Jim Rathburn, 


SUCCESSFUL FARMING, 





September issue, page 47. 








used-truck business showed only a 
5 percent increase. 

Service business showed an 11 
percent increase, but the parts de- 
partment showed a 12% percent 
decline in July this year compared 
with July, 1948. 

Other dealers reported an aver- 
age increase in new car sales for 
July, 1949, compared with July, 
| 1948, of from 10 percent to 25 per- 


/ 
























Alfalfa blossom, tripped by 
toothpick, throws a punch 


The problem of the untapped market. . . is also serious—for advertisers who neglect the vast new 


sales potential of the country’s prosperous farmers. Not all farmers are prosperous—but the fifteen Heart 


States, favored with the best soil, climate and growing season, hold most of our national farm prosperity .. . 


the best farmers with the best methods, largest investments in land and equipment, highest yields and profits! 


..- In the Heart States alone, almost a million of SuccEssFuL FARMING’s 1,200,000 selected subscribers averaged 





facts available at any SF office!... 


Detroit, Atlanta, San Francisco, Los Angeles, 


close to $10,000 in gross income for ’47 and ’48—$4,000 above the US farm 
average ...one of the world’s best automotive markets today—and sparsely tapped 


by general media. The bulk of this best farm market is SuccessFuL FARMING’s... 


SuccessFuUL FarminG... Des Moines, New York, Chicago, Cleveland, 


cent. Most of the used-car busi- 
ness showed losses, but not as 
much as in previous months. Serv- 
ice departments recorded the most 
gains, while parts business re- 
mained steady to lower.—(George 
M. Hunholz). 


* * z 


Kansas City 

New-car and truck sales for July 
were the highest since last April 
with a total of 3,180 car registra- 
tions recorded and 379 trucks. 

The car figure was an increase of 
587 over June sales and 85 over 
April’s total. Truck sales showed 
an increase of 96 over June’s total. 
However, the July truck figure was 
89 less than the April figure of 468. 

The cumulative totals for both 
groups since the first of the year 
stood at 16,598 for cars and 2,442 
for trucks.—(Joseph D. Roberts). 

as . ° 


Youngstown, O. 

Youngstown area counties were 
registering new cars at postwar 
high levels in July. 

In Mahoning county (Youngs- 
town), 745 new cars were retailed 
during the month, compared with 
553 the same month last year. 

Sales in Trumbull county (War- 
ren) totaled 465. Last year’s July 
total was 375, 

Sixty-two new trucks were sold 
in Mahoning county and 24 in 
Trumbull county in July, 1949. 
Comparable 1948 monthly totals 
were 168 and 49, respectively. 

Here is the new-car sales break- 
down for this July, Mahoning fig- 
ure first followed by Trumbull sum 
in parentheses: 

Buick, 50 (26); Cadillac, 18 (6); 
Chevrolet, 203 (133); Chrysler, 18 

(14); Crosley, 2 (0); DeSoto, 25 
(16); Dodge, 64 (29); Ford, 94 
(70); Frazer, 2 (1); Hudson, 11 
(16); Kaiser, 12 (6); Lincoln, 4 
(10); Mercury, 28 (13); Nash, 16 
(2); Oldsmobile, 27 (26); Pack- 
ard, 18 (6); Plymouth, 83 (438); 
Pontiac, 46 (42); Studebaker, 23 
(1); Willys, 1 (3). 

The new-truck sales breakdown: 
Chevrolet, 23, (10); Diamond T, 1 
(2); Dodge, 9 (4); Federal, 1 (0); 
Ford, 10 (3); GMC, 6 (2); Interna- 
tional, 8 (2); Studebaker, 1 (0); 
White, 3 (0); Willys, 0 (1). 
| . . o 


Phoenix 

The seven-month total for pas- 
senger car sales in Arizona (Janu- 
ary through July) finds 1949 with a 
record of 10,537 cars against the 
7,039 total for the same period in 
1948. 

In truck sales throughout Ari- 
zona, for this same period, there 
were 3,132 sales in 1949 to 3,408 in 
1948, 

During July Phoenix sold 562 pas- 
senger cars of the 1,718 sold in the 
state. 

Arizona recorded 460 truck reg- 
istrations in July with Phoenix 
dealers completing 80 of the sales. 
—-(Shel Engel). 

* * * 


Omaha 

New-car sales in Douglas county 
(Omaha) totaled 1,069 units during 
July, while new-truck sales num- 
bered 142 units. 

New-car sales by makes were: 
Chevrolet, 245; Ford, 222; Plymouth, 
137; Pontiac, 94; Buick, 92; Dodge, 
62; Studebaker, 42; Oldsmobile, 30; 
Mercury, 28; Chrysler, 21; DeSoto, 
21; Hudson, 20; Cadillac, 14; Nash, 
13; Lincoln, 8; Packard, 8; Kaiser, 
5; Willys, 3; Prefect, 3, and Fra- 
zer, 1. 

New-truck sales by makes were: 
Ford, 41; Chevrolet, 40; GMC, 18; 
International, 17; Dodge, 14; Stude- 
baker, 5; White, 4; Diamond T, 1; 





Willys, 1, and Thames, 1.—(Art 
Oleson). 
x * * 
Albuquerque 


A 22 percent increase in automo- 
bile dealer sales was reported for 
Bernalillo county (Albuquerque), 
N. M., from June, 1948, to June, 
1949, by the Business Research Bu- 
reau publication, New Mexico Busi- 
ness; appliances and furniture in- 
creased half that amount, although 
building supplies and other retail 
|sales dropped 15 to 18 percent.— 


| (Veda Conner). 
| * * * 





Lawrence, Kans. 
Majority of dealers in Lawrenc« 
| are of the opinion that normal com- 
petitive selling is at hand and that 
| business should continue lively for 
dealers who have good operational 
facilities. ; 
One of the Big Three in this uni- 
versity city says that his new-car 
(See MARKETS, Page 23, Col. 1) 
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Merchandising 


Memos to Dealers 





EALERS who advertise “sale 

prices” on used cars, parts and 
service may be interested in a 
study on comparative price adver- 
tising made by the Duquesne Uni- 
versity School of Business Adminis- 
tration through Pittsburgh retailers. 
The study was reported in the 
Chicago Better Business Bureau 
bulletin. 

It was found that most people 
are interested in reductions of 
12 to 40 percent. Reductions of 
more than 50 percent evidently 
are looked upon with suspicion. 
Only 1.1 percent said they would 
be attracted by advertising of a 
70 percent reduction. 

There is a point beyond which 
the public will not believe the 
advertiser. 

It was found that as many 
people are interested in a 5 percent 
reduction as are interested in a 50, 
60, 70 and 80 percent reduction 
combined. 

Use of a comparative price (for 
example, “Regular price, $10; Sale 
price, $7.50) is of value, since 72 
percent said they were more in- 
clined to attend a sale when a 
comparative price was used. 


The public wants a bargain, but 
don’t make your bargain so big 





that people become suspicious. 
* * * 


Cameras on Cars 


{"OR the first time that we know | 
of, the television cameras have | 
visited a used-car lot. The results | 
were satisfactory, despite the high 
cost, according to the dealer, V. H. 
Reagan, of Reagan Auto Sales, 
Pittsburgh. 

Of course, most dealers will stick 
to classified ads as the old-standby | 
for selling used cars, but television | 
offers interesting possibilities. | 

For instance, the cameras 
showed a professional model get- 
ting in and out of the cars. Close- 
ups showed mileage on _ the 
speedometer, the tires, upholstery, 
dashboard, and so forth. 

Reagan picked a spot just ahead 
of a prize fight. Several calls came 
to the lot immediately after the | 
fight. | 

Prices were quoted on the show, 
over Station WDTV, and it was 
said that many observers were not 
aware of the fact that they could 
buy such good-appearing cars for 
so little money. 

Obviously, the inference is that 


Markets 


(Continued from Page 22) 


sales in July, 1949, was 33 percent | 
over the same month in 1948. How- 
ever, his used-car sales showed a | 
loss of 46 percent compared with | 
July of last year. 

This dealer’s new-truck sales for 
July, 1949, were 14 percent over 
July, 1948, and his used-truck sales 
showed a 36 percent gain over July, | 
1948, In the service department he | 
reported a loss of 41 percent in| 
July this year compared with July. | 
1948, and his parts business showed | 
a loss of 52 percent. | 

Another dealer, in the medium- | 
car class, said that he received | 
fewer new cars in 1949 and sold all | 
that he had. He did not report a| 
gain or loss in Julv, 1949. compared | 
with July, 1948. His used-car sales. | 
however, were 10 percent lower 
than July. 1948. He does not handle 
trucks. His service department 
showed a gain of 3 percent in July. 
1949, but his parts department | 
netted 10 percent less sales in July, 
1949, than in July, 1948. 

Some of the other dealers in | 
Lawrence reported gains in new- | 
car sales ranging from 12 to 25 
percent; used cars. losses of 15 per- | 
cent to gains of 10 percent. 

Dealers here feel that the auto- | 
mobile business, especially in new | 
cars, will gain this fall when the | 
corn crop materializes. Parts and 
service should also gain, they said, 
‘specially when students return to| 
_ Sepreeey = (George M. eam | 
1olz). 





| 





burn Motor Co. you can get un- 
paralleled service for all makes of 
automobiles by men_§ specially 
trained to service and repair them. 
Because Blackburn Motor Co. has 
the best obtainable in equipment, 
machines and parts and is staffed 
by 26 persons who are constantly 
striving to satisfy.” 

J. E. Blackburn is president and 


general manager of the firm. 
* 


| 
| * * 


By Bob Finlay Used Trucks 


town, N. Y., promoted its used- 
truck business with a humorous 
|newspaper ad that showed a talka- 
tive employe perched on his boss’ 
|desk while the latter looks on 
impatiently. 

Ad copy read: “Finest truck I 
ever owned. More miles to the 
gallon and talk about dependa- 


television can point up a decline 
in prices very well: “Look what 
you can get for so little.” 

Reagan has some 300 cars on his 
lot, most of them on consignment. 
He makes the point that while the 
television program paid off for him, 
the cost is high and wouldn’t be| bility, say...” 
practical for a dealer with only a| A sub-caption continued: “Don’t 
few cars for sale. |bore your boss with stories about 

eS ae our good used-trucks. We sold him 


Equipped for Job | one last week and he knows how 


N VICKSBURG, Miss., Blackburn | 8°04 they are.” 
Motor (DeSoto, Plymouth and 
Willys-Overland), headlined an ad: | he Better Car 
“Why You Should Trade at)“ 
Blackburn Motor Co.” 





ing for an ordinary car,’ 
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| }ALPH W. AUSTIN, Inc., James- | 


ON’T read this if you are look- | 
said | 
The answer: “Because at Black-|a recent advertisement by Marsh- | 


W/Y SoutH DaxorTa DAILIES 
“//1N SOUTH DAKOTA 





McCONNELL REACHES 25th YEAR WITH GRAFF—W. W. "'Mac"’ McConnell (front row, 
| center), general sales manager of Otto P. Graff, Inc. (Ford), Flint, has celebrated his 25th 
year with the firm and has been honored at a banquet. He received a gold watch and a 
metal poker table. Shown at the dinner are: back row, left to right: Alton Griswold, service 


| foreman; Jack Keyes, used-car manager; Patrick Fitzgerald, bump department: Howard 
Woods, new-car sales; Tom Anderson, assistant parts manager; Tom Ervin, assistant used-car 
| manager; Bob Santerre, new-car sales; Bill Whitten, assistant parts manager; Howard Keyes, 
| truck manager. Front row, left to right; Larry Porter, Ford representative: Ted Correll, 
| service manager; Max Graff, manager McConnell; Otto P. Graff, owner; Rex O. Graff 
manager, tractor division and Robert Zink, parts manager. ? 


Wimbush (Ford), Denver. “Read | not wish to run down mythical bar- 
this if you are looking for an) gains that in many cases never 
above-the-average used car. If you| existed. If you desire to purchase 
do not wish to be misled by ris. | good car now for substantially 
|leading statements. |less than will be possible for an- 

“If you desire to buy a car other year. You should investigate 
that has not been worn out, | this condition that is so favorable 


wrecked or transported into this |*° YOu at this time. 

| territory from some area where AUTOMOTIVE NEWS WANT ADS have 

atmospheric conditions have | been proven the quickest, least expensive 
sed t conditions to start. method of reaching the men who want 


7 what you have or have what you want! 
“If you value your time and do| See the back pages of this issue. 
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SOUTH DAKOTA FOLKS 
SPEND 81% MORE THAN 
NATIONAL AVERAGE 





RICH RESPONSIVE MARKET! 


























newspaper, South Dakota Dailies 


than any other state. 


papers... 
Dakotans have money to spend 


by their local buyers’ guide . 
Daily .. 
kota families. 








Standing unchallenged by any out-of-state metropolitan 


your product story to a rich, res 
market which is populated with folks who have money 
to spend. Right now they’re spending 81% more than 
folks all over the country and yet they have enough cash 
in reserve to lead the nation in the per capita purchase of 
Series ““E”’ Savings Bonds. Not only that, but they aren’t 
cashing-in those bonds either. That’s why advertisers who 
use South Dakota Dailies call this a ‘‘ Number One Market.”’ 

Another fact that you should know about, is the amaz- 
ing interest rate these folks obtained on their veterans’ 
bonus bonds. South Dakotans obtained a 1.1399 per cent 
interest rate on this particular bond issue . . . a rate lower 


Folks in South Dakota are proud of their state and 
they’re proud of their locally managed and edited news- 
the SOUTH DAKOTA DAILIES. 


spend it and they buy products and services recommended 
. . their local South Dakota 
. the only media that reach 9 out of 10 South Da- 


South Dakota Dailies Are Composed 
Of The Newspapers That Cover The 
Primary Markets of South Dakota 


are ready to tell and sell 
msive market ...a 





South 
. . . they’re willing to 


A Future for You! — 


South Dakota is a number one loca- 


DEINE OEE EROS tom seo 


5 tion for alert manufacturers, dis- 

tributors and new businesses 

Write any of the searching for sites that will aid 
their growth. South Dakota not 


South Dakota Dailies 
for Complete Information 


only offers abundant resources, but 
friendly American labor . . . a fine 
highway system that is constantly 
being improved by the State High- 
way Commission . . . planned rec- 
reation facilities supervised by the 
Department of Game, Fish and 
bes Parks. Investigate the fine loca- 
3 tions and extra advantages of the 
& “Land of Opportunity.” 
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PLANNED TO ATTRACT ATTENTION—Samuel R. Simon, owner of Simon Motor Sales 
(Chrysler), Valparaiso, Ind., had a keen eye for artistic effects in planning his new facilities. 





| where Armstrong engineers follow 
the tires’ reaction to excessive pres- 
sure, heat and speed, the company 
says. 


Armstrong Testing Tires 
With Ten-Ton Wheel 


WEST HAVEN, Conn.—A 10-ton 
testing wheel designed to subject 
passenger and truck tires to driv- 
ing conditions more brutal than 
they would ever encounter on the 


A nial Buick Co., New Orleans, has 
highways has been installed by | opened another used-car lot at 


Colonial—N ow Orleans 


AUTOMOTIVE NEWS, SEPTEMBER 12, 1949 


A watered-down minimum wage 
bill has been approved by the 
Massachusetts senate after having 
previously passed the house. 

The measure sets up a minimum 


workers not now covered by wage 
orders and not otherwise exempt 
under the present state law. 
Under the new measure, the 65- 
cent minimum would be in force 
unless it could be proved to state 





© | minimum wage boards that a lesser 


wage was justifiable. There are 
now eight minimum wage orders 
|in effect in Massachusetts under 
the “living wage” statutes adopted 
|in 1912. These orders cover about 
| 30 industries. 

Labor organizations in the state 
| had sought enactment of a blanket 
|65-cent minimum wage law, with 
|some exemptions. The watered- 


| 
| 


Vernon Gaiennie, owner of Colo-| down bill was sent to the governor | 


for signature. 
+ * * 


In the Hopper 


wage of 65 cents an hour for all | 


Armstrong Rubber Co. in its plant | 2611 Canal St., which is in addi-| Mass. House Votes to Raise 


truckers carry skim, butter milk or 
|when they in the same _ truck 
|transport whole milk or cream, 
{they will be required to use a 
|tank outside of the milk enclosure 
w |or build a sealed tank within the 


| enclosure, the department ruled, 
a * * 


|a@ month more than they are no 
| getting, for “leisure time activities.’ 

The vote on the measure, esti- | 
'mated to cost the state an addi-| New Hampshire Lowers 


tional $4,000,000 a year, was 83 to 32. Liability Insurance Rates 


* * * 
| New Hampshire motorists will 
Massachusetts House Votes | save an estimated $94,600 a year 


'3-Cent Diesel Fuel Tax | as the result of a slight general 
A three-cent-a-gallon tax on | downward trend in the new auto- 


Diesel oil has been voted by the | Mobile liability insurance rates an- 
Massachusetts house. State Tax | mounced by the state insurance de- 
lc issi } ;_ | partment. ; 

|Commissioner Henry F. Long esti Deputy Commissioner 


|mated th ield about | Sheldon 
| $200,000 a year. aig tases Out | said autoists who had taken out 
* 


|insurance policies since July 1 

: . oe | would be permitted to change over 
Wisconsin Revises Rules |to the new rates after Sept. 12. 
For Trucks Hauling Milk | He added that New Hampshire car 

New rules for the hauling of | Owners “have been receiving in- 
milk and milk products by truck creased benefits” under the state’s 
are contained in a rewritten sani- | Semi-compulsory liability insurance 
tation code issued by the Wiscon-|!@4wW which went into effect in 1937. 
sin state department of agriculture | It was a pioneering effort and be- 
|came a model system which has 


|and markets. b ied b th tat 
|_ The new law provides that after | "°°" CoPIC® OY Ghul states: 


| November, 1950, all vehicles used | 


+ * 





here. |tion to his lot at 111 N. Broad St. 

The wheel, installed in a testing Howard Bonch, the company’s 
room, is connected with a panel of | used-car manager, will be in charge 
meters in an adjacent laboratory | of both lots. 





When you sell a car on the Universal C.1.T. 
Plan, in your customer’s mind we immediately 
become your representative in all dealings we 
may have with him. After you complete the 
sale in a matter of days, or even hours, we 
still have up to twenty-four separate future 
monthly contacts with your customer. 


How we greet your customer when he 
makes his payment, what we say to him, 
whether the impression we make on him is 
good or bad, all these affect your chances for 
another sale when he wants a new car. If he 
likes the treatment he receives in our offices 
he will like you for recommending our Plan. 
We at Universal C.1I.T. are very conscious of 
the importance of this relationship. 


UNIVERSAL C.1I.T. 


UNIVERSAL C. I. T. CREDIT CORPORATION . 


OVER 300 


‘ re 
|for the transportation of milk in| Mass. Seeks ‘Baby Hoover 


Wisconsin shall be enclosed to The Massachusetts house has 
has | protect the milk or cream from| voted to set up a “baby Hoover” 
commission in the state. Gov, Paul 
A. Dever had recommended a $100,- 
|000 study to streamline the state 
government, with a view to bring- 
| ing about economies and efficiency. 

+ +. + 


Mass. Kills Stock-Tax Bill 


The Massachusetts senate has 
killed a bill which would have 
imposed a 6 percent tax in cases 
where stock was used in the declar- 
ation of stock dividends. The house 
| had previously passed it. 


$1,000 Prize 


Oil City Youth Wins 


PMTA Award 


HARRISBURG, Pa. (UTPS)—C. 
|Douglas Clinger of Oil City, Pa., 
|has been announced as the winner 
|}of the Pennsylvania Motor Truck 
| Assn.’s grand prize of a $1,000 cash 
scholarship for the best essay on 
| the subject, “The Place of the Mo- 
|tor Truck in Pennsylvania’s Indus- 
| try.” 
| Officials of the PMTA said that 
| 352 entries were received in the 
| contest which was open to all jun- 
| ior and senior high school students 
jin the state. 
| In addition to the $1,000 won by 
Clinger, 53 additional prizes of $25 
|}each for the best essays submitted 
in each county were awarded, 

The essays were judged by a 
|board composed of Ray F. Smock, 
|Pennsylvania secretary of high- 
|ways; P. O. Van Ness, executive 
| secretary, Pennsylvania School Di- 
| rectors Assn.; Mrs, James Meehan, 
| president, Pennsylvania Congress 
of Parents and Teachers; Dr. Leon- 
|ard P. Fox, general secretary, Penn- 
|sylvania state chamber of com- 
|merce, and William F. Crossett, 
|president of the PMTA. 


'B-W Names Olheers 


Of Canadian Firm 

MERRITTON, Ont. — Election of 
J. W. Primeau of Merritton as 
president of the newly established 
B-W-H Service Parts, Ltd., has 
been announced here. Other newly 
elected officers are J. W. DeLind 
jr., of Chicago and Detroit, vice- 
president, and E. P. McGavin of 
Merritton, secretary-treasurer. 

B-W-H Service Parts, Ltd., has 
been formed to distribute a com- 
plete range of Borg-Warner auto- 
motive replacement parts through- 
out Canada, J. E. Gammage of 
Merritton has been appointed gen- 
eral manager of the new firm and 
L. J. Easterbrook, also of Merrit- 
ton, has been named sales manager 
The board of directors consists of 
Primeau, DeLind, Gammage, Mc- 
Gavin and R. W. Dose of Chicago 
who is assistant secretary and as 
sistant treasurer of Borg-Warner 
Corp. 


Old-Age Payments by $4 


| The Massachusetts house 
| voted to give old-age recipients $4| dust or other contamination. When 


We render both you and your customer 
many valuable services. For instance, if one of 
your customers runs into temporary budget 
difficulties (and who doesn’t ?), we are always 
glad to talk the matter over with him and 
whenever possible to make an extension on 
the payments. In many cases it is of greater 
help to rewrite the entire transaction to de- 
crease the amount of the payments, and we're 
glad to do this too. 

We know that when your car buyer is 
happy with the treatment he receives from 
us you get his appreciation—and his future 
business. 

That’s the way we want it to be—that’s 
our job. 


Schamp Joins Howard 


Paul A. Schamp has been a} 
| pointed general service manager « 
Howard Automobile’ Co. (Buick 
San Francisco, it is announced hy 
Eaton McMillan, general managé 

Entering the automotive field 
1926, Schamp was associated wi‘. 
a major automobile distributor ° 
San Francisco for 16 years. Since 
|the war he has been with Gener”! 
|Motors in an executive service 
capacity. 


LOCAL OFFICES IN PRINCIPAL CITIES 
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COMPLETES EXPANSION IN MILWAUKEE—North Shore Motor Co. (Buick) now covers | 
department is a setup whereby the customer | 


15,000 square feet. A feature of the service 
can watch every repair to his car if he wishes. 





Tenn. Defiant as 5 States 
Protest Load Limit Law 


NASHVILLE, — Tennessee will 
not require overweight trucks 
from five north-central states to 
buy Tennessee license tags pending 
announcement of new reciprocal 
agreements, it has been agreed by 
state finance commissioner Clar- 
ance Evans. 

However, he told representatives 
of the north-central 
Tennessee would meanwhile fine 
and unload all trucks caught haul- 
ing more than the state maximum 
of 42,000 pounds. 

Evans made his policy state- 
ment after a heated session in 
which the out-of-state officials 
charged that Tennessee had been 
violating reciprocal agreements 
by requiring trucks from their 
states to buy Tennessee license 
tags. 

The protests were made by offic- 
ials representing Ohio, Indiana, 
Illinois, Michigan and Wisconsin. 

Tennessee’s maximum load limit, 


which has been strictly enforced | 


under Gov. Browning’s administra- 
tion, is the lowest of any adjoining 
states and one of the lowest in the 
nation, 

Evans told the press following 
the conference that he planned to 
draft new reciprocal agreements 
for submission to the five states 
which will clarify Tennessee’s 
authority to force overweight | 
trucks from those states to buy | 
Tennessee tags. He said he also 
was considering drafting similar | 
revised agreements for other states. 

The out-of-state officials con- 
tended that requiring the pur- 
chase of Tennessee tags is not 
permitted under present agree- 
ment, Tennessee tags cost a max- 
imum of $275 for private carriers 
and $400 for commercial carriers. | 

“If I’m interfering with our 
reciprocity agreements,” Evans 
said, “we'll just have to change the | 
agreements.” 

Frank M. Quinn, Ohio motor-ve- 
hicle registrar, charged that this 
policy would cause other states to 


change their agreements. Your)! 
methods will eventually result in 
the imposition of license fees by | 


every state,” Quinn told Evans. 


Evans asserted that the out-of- 
state delegation was “bargaining | 
for law violators. What you want,” 
he told the out-of-state officials, “‘is | 
for me to agree to let the violators 
get through the state of Tennessee 
with a small fine, and I am not 
going to do it.” 

Gov. Browning indicated he is 
allowing Evans a free hand in 
carrying on the negotiations. The 
delegation called on the governor | 
ufter seeing Evans, When asked 
if Evans’ agreement had his in- | 
dorsement, the governor said: 
“No agreements were submitted 
to me. Commissioner Evans is 
handling it and he has the au- 
thority.” 

Evans said he considered the un- 
loading of excess weight more 
drastic than requiring purchase of 
Tennessee license tags. He con- | 
tended that truck operators don’t | 
mind paying fines when they’re | 
caught violating the Tennessee | 


Due for Tribute | 


Florence Lorkowski, clerical sup- 
ervisor in the Detroit district of | 
the Automotive, Aviation and Gov- 
ernment division of B. F. Goodrich 
Co., has completed 30 years with | 
her organization, She will be pre- | 
sented a service emblem at cere- | 
monies at the company’s head- | 
quarters in Akron in December. | 


states that | 


loads. 

| “To make the law effective,” he 
declared, “we'll have to make them 
unload excess weight.” 
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Gas Taxed for Patronage? 


New Mexico Group Contends Part of Levy 
Goes for Political Jobs 


SANTA FE, N. M. — A report 
made public by the New Mexico 
State Taxpayers Assn. contends 
that the highway department’s 
current program could be carried 
out on a_ six-cent gasoline tax, 
instead of the present seven-cent 
levy, through complete elimination 
of political patronage and closer 
scrutiny of the department’s budget 
by the legislature. 

New Mexico’s gasoline tax rate 
was increased from five to seven 


|cents a gallon by the 1949 legisla- 
|ture, with the added revenue dedi- 
| cated to debt retirement, 


“The legislature,” the group says, 


|“could limit the number of patron- 
|age jobs available by requiring that 
|most of the construction work be 
|done by contract instead of by the 
|weight law if they can continue | 
‘their trips with their overweight | 
|equipment needed by the state and 
|satisfy the criticism that 


department and its employes. This 
would also limit the amount of road 


large 
amounts of equipment are pur- 


of state money among the deserv- 
ing.” 

The association expresses hope 
that a proposed state constitutional 
amendment setting up a five-man 
highway commission, which will be 
voted upon Sept. 20, “will effect 
many of the improvements sug- 
gested by making the commission 
more independent of political pres- 
sure which often harrasses govern- 
mental agencies contrary to the 
public interest.” 


Although conceding there is some 
doubt as to the proposed new set- 
up’s taking politics out of highway 
building, the report adds that “the 
$25,000 bond that the commissioners 
must provide is intended to dampen 
any capricious inclinations they 
might have.” The association fur- 
ther declares that it regards the 
proposed change as an improve- 
ment, providing for stability of 
| contanionton membership. 


The association says its report “is 
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whitewash, but only to point out 
certain facts that seem obvious.” 

The two-cent gasoline-tax boost 
enacted by the 1949 legislature will 
bring in $3,300,000 a year, the as- 
sociation estimates, adding that this 
is $1,300,000 more than needed to 
pay interest on and retire the more 
than $22,000,000 outstanding de- 
bentures, At this rate, the report 
says, it will be possible to pay off 
the debt in eight years. A six-cent 
tax would have fallen short of 
meeting debt requirements by $400,- 
000, the report declares. 


Modernization of New Mexico's 
federal-aid system would cost $20,- 
000,000 a year under a 15-year pro- 
gram, according to the highway 
planning survey for the U. S. Public 
Roads Administration. This, the 
taxpayers group says, “is more than 
the total expenditure for all roads 
since 1913 and a greater amount 
per year than has ever been spent 
in any year.” 

Although citing the possibility of 
economies in administration of the 
state highway department, the as- 
sociation asserts there is probably 
no doubt that the department can 
“advantageously use” all revenue it 
can get from present sources, in- 
cluding the seven-cent gas tax, for 


| chased in order to spread quantities |not intended to criticize or to|at least the next eight years. 


ght-work 


MODELS STANDING UP? 


YNSIDERING the fact that the oldest of the “new” cars is only about four 
years old, this may seem like a foolish question. But don’t think that it’s 


not important. 


We’ve been in quite a few garages and service stations lately and they tell us 
that a lot of drivers who were mighty proud that they’d finally beaten the car 
shortage were all burned up at the way their fine new cars were getting dingy 
around the edges. Already the plated bright-work was dull and rusty or peeling 
off. And to say the least, they didn’t like it—especially at today’s car prices. 


But—where Stainless Steel was used for bright-work, the story was different. 
Decorative parts and trim still had that salesroom sparkle because Stainless, 
with ordinary care, can be kept looking like new and there’s no plating to peel 
off. Every owner was a booster, for with Stainless Steel to safeguard the beauty 
of his car he felt that nothing had been spared to give him full value for his 
money. And that’s the kind of car user you can count on for future sales. 


Remember, U-S-S Stainless Steel adds more than lasting good looks—it adds 
lasting good will. What’s more it does not add materially to the cost. Its ex- 
ceptional ductility makes forming easy. It can be used in very thin sections. It 
requires no plating. Thus, lower production costs materially reduce any price 
differential between U-S-S Stainless and less efficient, plated materials. 

If you want practical, experienced help in applying U-S-S Stainless Steel 
most economically, get in touch with our engineers. 


AMERICAN STEEL & W 


IRE COMPANY, GENERAL OFFICES: CLEVELAND, OHIO 


CARNEGIE-ILLINOIS STEEL CORPORATION, PITTSBURGH & CHICAGO 


COLUMBIA STEEL COMPANY, SAN FRANCISCO 


TENNESSEE COAL, IRON & RAILROAD COMPANY, BIRMINGHAM 
UNITED STATES STEEL SUPPLY COMPANY, WAREHOUSE DISTRIBUTORS, COAST-T0-COAST 
UNITED STATES STEEL EXPORT COMPANY, NEW YORK 


NATIONAL TUBE COMPANY, PITTSBURGH 


U°S°S STAINLESS STEEL 


SHEETS - STRIP - PLATES - BARS 


* BILLETS - PIPE - TUBES - WIRE - 





SPECIAL SECTIONS 


9-315-A 
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They Guard Quality in Workmanship .. . 


AUTOMOTIVE NEWS, SEPTEMBER 12, 1949 


Auto Bureau of Investigation 


ETROIT. — Detectives in auto- 

mobile factories? Yes, that’s 
right, but these men are armed 
with gauges and testing tools, not 
pistols and handcuffs, It is their 
job to guard the quality of ma- 
terials and workmanship that goes 
into each vehicle rolling off the 
assembly line, according to the 
September Automobile Facts, pub- 
lished by the Automobile Manu- 
facturers Assn. 

“The tools used by these qual- 
ity-control men are as intricate 
as those in the finest crime labor- 
atory,” AMA says. 

“They have magnetic equipment 
to spot hidden flaws in steel forg- 
ings, profilometers to determine 
surface smoothness to one-millionth 
of an inch, delicate gadgets to 
measure the sound made by a car- 
door slam and hardness of metals, 
and hundreds of other gauges.” 

AMA reports that the making of 
a typical car today involves more 
than 12,000 applications of precision 
gauges. 

“One firm reports that each of 


its cars calls for 700 measure- 
ments that are within 1,000th of 
an inch of absolute accuracy. 
That’s one-third the thickness of 
a strand of human hair. 


“Over 200 measurements must be 
within one 2,000th of an inch, and 
14 measurements are within one 
10,000th. And in some moving parts, 
accuracy must be within one 
50,000th of an inch. 

+ € * 
“"MHESE men are the G-men of 
mass-production,” AMA reports. 
“They enforce the first law of the 
factory—that each of the 5,000 or 
more parts going into each new 
car be made to exact specifications 

on size and strength.” 

AMA said that automotive firms 
have a wide variety of electronic 
and air gauges to attain this pre- 
cision, Many are built into the 


used. They are made of special 
steel and accurate within two 
millionths of an inch at a tem- 
perature of 68 degrees. They are 
kept in controlled - temperature 

vaults, 

Samples of all materials brought 
into the plants are shipped to labor- 
atories for chemical and physical 
tests, the article states. 

“And at almost every step in 


processing the materials in the 
plant, some type of inspection 
occurs. 

* + +. 


“A= part of the car gets a final 
inspection, for size, strength, 
appearance or performance, 
pending on the nature of the part. 
Completed engines get a test run, 


checked fully. 
“Moving parts are tested for 


machinery, while others are used by | proper fit and quietness of opera- 


employes, 

To arrive at true accuracy, 
these gauges are checked by 
other gauges. For this a number 





of Johannsson gauge blocks are | relatively new phase of quality | target’ as to size. A small perc 


tion. Finally the completed car is 
given a thorough check of per- 
formance and appearance.” 


de- | 








control now getting attention in- 
volves statistical analysis of in- 


spection reports. 





DETECTS GAS-TANK LEAKS—AIl fuel and traction tanks produced by Lintern Corp. of 
Berea, O., are now being tested with a General Electric Type H leak detector. The com- 
| pletely welded fuel tanks are made for use in large transportation trucks and have capaci- 
| ties ranging from 85 to 150 gallons. The detector can locate leaks small enough to release 


with horsepower and other features | only one ounce a century, General Electric states. 


| will be above or below the limits 
of size tolerance. 


“By hourly checking of a sample 


“For example, under ideal condi- | of the machine’s output, it can be 


tions the parts turned out on a 


|learned whether this ideal condi- 


The article also relates that a | particular machine will be ‘on the/|tion has changed. Such sampling 


An easier way to keep your garage records! 


This remarkable business machine fits every need of 


your garage. 


In the National “200” you get a modern, stream- 


lined National Cash Register, plus a built-in adding 
mechanism that you can use at any time without 


disturbing the cash records in the slightest degree. 


Stops Mistakes — Saves Time — Indication 
shows price of each item and total . . . gives 
Protective supervision over all prices charged. 
Any amount from 1¢ to $999.99 can be recorded 


Register automatically adds amounts, thi 
preventing mistakes and speeding service .. . 
automatically accumulates total for balancing 


cash, 


Single-Lock Control — Five- 
position lock, controlled by 
proprietor's key, protects rec- 
ords and accumulated total. 





Descriptive Key Sec- 
tion — These keys car 
be used to identify 
employees, to print 
sales-slip numbers, parts 
requisition numbers, 
code numbers for 
various services such as 
lubrication, wash, motor 
tune-up, parking, polish- 
ing, etc, This feature 
makes it possible for you 
to get exact records you 
need for more profit- 
able operation of your 
garage. 


THE NATIONAL CASH BEGISTER COMPANY, DAYTON 9, OHIO. 





Check the features shown below. Think how you 


could use them in your business. Then see for your- 


self how this modern register will give you informa- 


tion that makes money and protection that saves 


money. Get a demonstration at your local National 


branch office today. It’s exactly what you need! 


Automatic Distribution - 


Classification keys auto- 


matically separate and provide a record of transactions 


-— gas, oil, tires, lubrication, 


labor, or other classifications. 
adapted to any need, 


storage, accessories, 
This feature is quickly 






















Extra-Large Cash 
Drawer — 7 coin, 4 bill 
compartments. Free- 
gliding, roller-bearing 
construction prevents 
binding and sagging. 
Removable, plastic coin 
tray permits balancing 
cash in private. 












ent | gives warning that adjustments 
—— | must be made. 


“The main job of the quality con- 
trol men is to prevent defects by 
removing the causes of trouble,” 
AMA relates. “Like good policemen, 
the G-men of mass production try 
to stop trouble before it starts.” 


Fruehauf to Make 
Two-Way Trailer 


DETROIT.—Exclusive manufac- 
turing rights on the Tri-Level 
truck-trailer, the combination au- 
tomobile-freight transport van, 
| were granted to the Fruehauf 
Trailer Co. last week in a joint 
agreement between Fruehauf and 
|Evans Products Co., both of De- 
troit. 

The Tri-Level trailer, which the 
firm said can be converted in a 
matter of minutes from an auto- 
mobile drive-away into a standard 
freight van, was built originally in 
|the Fruehauf Detroit plant for the 
|patent holder. Approximately 100 
units have been produced in the 
| past several months. 


Nerve-Wracking 


City Traffic Noises Create 


Frustration, Doctor Says 

CHICAGO. — City traffic noise— 
loud, shrill and nerve-wracking— 
contributes to irritability and frus- 
|tration, Dr. Howard C, Hardy, a 
Chicago acoustics and vibration 
authority, said last week. 

Dr. Hardy, a physicist at the 
Armour Research Foundation of 
| Illinois Institute of Technology, is 
supervisor of a noise survey spon- 
sored by the foundation and the 
Greater Chicago Noise Reduction 
Council. 

“Your mind can shut out sounds 
you don’t want to hear, but you 
must stay alert for warning sounds 
you want to hear such as train 
whistles and automobile horns,” he 
| said. 

Noise drives persons to the sub- 
urbs to live and, if possible, to 
| work; hurts downtown business be- 
| cause shoppers want to avoid noise 
and congestion, and contributes in- 
directly to the problems of popu- 
|lation decentralization, Dr. Hardy 
believes. 


| “Too many modern cities are de- 
| signed by architects and engineers 
| who think only with their eyes and 


| not their ears,” Dr. Hardy charged. 














Pa. Motorists Must Report 


| Accidents of $100 Damage 
HARRISBURG, Pa. — (UTPS) — 
Motor vehicle operators in Pennsyl- 
| vania are not required to report 
accidents unless $100 or more dam- 
|}age occurs to the property of any 
/one person, or unless a person is 
| injured or killed, according to Otto 
|F. Messner, acting secretary of 
| revenue. 

| This means that if a motorist is 
{involved in a motor-vehicle acci- 
dent in which any vehicle or any 
other property is damaged to the 
|; extent of $100 or more, the operator 
|must report the accident to the 
|revenue department within 24 
|hours, under penalty of suspension 
of his operator’s license. 
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Pa. Order to Remove 
Novelties Applauded 


By Tom Hewitt | bobble back and forth on a spring 


ENNSYLVANIA'S ord h | attachment. 
; order to have Car owners who have attached 


all novelties attached or dan- ates ier 
gling from the windshield removed | these novelties say it’s to amuse 
the baby(?) 


at once is considered by safety ex- 

perts as a big When driven with common sense 
step in the right | and discretion, the automobile is a 
direction. useful tool and a great conven- 

While no fig- lience. When driven as a plaything, 
ures on the num- it changes character. 
> ber of accidents; That’s why, claim safety experts, 
Gy S these gadgets/any idea that improves an auto's 

Ustey © cause are avail-| safety, no matter how small it 

5 able, it is pointed|seems, is a blessing and should 
out that their bouncing or swing-| receive wholehearted support. 
ing distracts the driver. . 1S 

Imagine, say some observers, a 
ear rolling down a clear high- 
way. The driver is confident be- 
cause the road is his, there are 
no other cars in sight. Then sud- 
denly a detour looms in front of | 
him. He jams the brakes but it’s | 
too late to stop. He must try to eal 
turn around it. 

As he jerks the wheel, the car 
lists to one side and a pair of | 
baby shoes swings over, obstruct- 
ing his vision—the resulting crash 
finishes the story. 

To avoid such mishaps, other 
states must follow the example set 
by Pennsylvania, these safety offi- 
cials declare. 








Male Drivers! 
More Accident-Prone 
Than the Women 


. + * 
Adee» to the old gadget stand- 
bys of baby shoes, boxing 
gloves and school tassels is the 


newest, a feathered bird that at- 
taches to the window or dashboard 
by a suction cup. The slightest car 
movement tends to make the bird 


Plan to Insure 


R. I. Teen-Agers 


Proves a Dud 


The new Rhode Island liability 
law, intended to encourage drivers | 
under 18 years to take out automo- 
bile casualty and liability insur- 
ance, is proving a dud so far. 

The motor vehicles registry re- 
ports that since Apr. 28, when the 
law went into effect, only 15 out | 
of hundreds of newly licensed driv- | 
ers under 18 have acquired insur- 
ance. 

Other teen-age operators are ob- 
taining licenses on the basis of 
statements signed by both parents 
that they will assume liability for 
any damage caused by negligence 
or willful misconduct of the youths. | 

During July alone, registry fig- 
ures show, 223 youths under 18 
were licensed. Full effects of the 
new state law will be felt during | 
the new licensing period when all 
drivers must renew licenses before 
Sept. 30. 


* + * 
Highway Users Committee 


To Form in Kansas 
For the purpose of forming a 
Kansas Highway Users Committee, 
a meeting will be held Oct. 3 at the 
Hotel Jayhawk, Topeka, Kans. Rep- | 
resentatives of various. groups | 
affected by over-the-road trans- | 
portation are expected to attend. 
Heading the temporary commit- | 





Street Scene 
Billboard: 
Hardly a soul is still alive 
Who passed on a hill at 75. 


tee is Neil L. Toedman, of Mid-west 
Truckman, Topeka, chairman, and 


Roscoe Hambric, Kansas Motor 
Car Dealers Assn., Topeka, vice- 
chairman. 

* * * 


Idaho Eases Regulations 


For Logging Trucks 

BOISE, Id.—An executive order 
has been issued by Gov. C, A. 
Robins of Idaho permitting the use 
of certain posted highways to 
trucks with 10-foot bunks, the type 
used in the state’s logging industry. 

The action followed protests | 
from representatives of Idaho min- | 
ing and logging areas over an offic- | 
ial order that truck regulations | 
would be rigidly enforced. A main | 
issue of contention was the enforce- | 
ment of an eight-foot width rule | 
for truck bunks, | 


| 
| 


|dents as women drivers. 


| mileages. 


| 
| 
| 
| 


| 


An analysis of over 6,000 rural | age bracket, and surprisingly, more 
accidents by the Illinois highway | accidents occur on dry, rather than/|on Texas highways has been noted 
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| S.J.MORRIS MOTOR EXPRESS 


| 
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FOR FLEET MAINTENANCE—Tractors, trailers, and passenger cars of one of the South's 
successful motor express companies is maintained in condition and appearance through the 
use of Martin-Senour automotive finishes, according to S. J. Morris, owner and operator of 
S. J. Morris Motor Express, Inc., Atlanta, Ga. He recently extended praise to Martin- 
Senour's automotive division in a letter which stated that he has ‘always found the finishes 
to be of the finest quality,"" and that he recommends them to anyone in the automotive 
refinishing field. With a fleet of 17 tractors, 30 trailers, and 10 passenger cars, Morris 
operates in South Carolina and Georgia. Under the direction of J. F. Dobbs, the com- 
completely every other year and performing intermediate touchup jobs as required. Tractors 
pany's Atlanta terminal handles its own finishing and repair work, refinishing all units 
are finished in Martin-Senour's No. 80-10! vermillion and trailers in No. 80-140 Synthal, and 
passenger cars in passenger car colors. Martin-Senour's synthetic undercoats 8094 and 8095 
and synthetic reducers are used in conjunction with the finishing materials. 


| ' 
division has revealed that men are | wet, pavements. Mishaps are also 
involved in 12 times as many acci-| more prevalent in clear weather, 
{on straight stretches of highway 


However, there are more men|and between 4 and 5 p.m. 
drivers and they cover greater * * * 


Traffic Deaths Decline 


In Texas During June 
An improvement in traffic safety 


Half of the drivers involved in 
crashes are in the 25 to 44 year 


VAN AUKEN 


THE STANDARD OF THE INDUSTRY 


- INTRODUCES A 
CUSTOM BUILT GUARD 


FOR THE 


1950 BUICK SPECIAL 


FOR MANY YEARS 


ADDED PROTECTION 
THAT BLENDS WITH 
BUICK’S GOOD-LOOKING NEW GRILLE 





TAKE YOUR CHOICE OF THESE NEW 


VAN AUKEN GUARDS 


Regular, deluxe Van Aukens or the new horizontal 


type. Both give added beauty plus the rugged protection 


of Van Auken-built Guards. 


RAPID, SIMPLE 
INSTALLATION 


27 


lin a report by the department of 


public safety at Austin. 

The report, covering June, 
showed 143 deaths during that 
month as compared with 176 in 
June a year ago. Also total deaths 
for the year to the end of June 
were 843, compared with 930 at the 
same time last year. 

The number of vehicle miles 
traveled in the state through June 
was 12,951,000 as compared with 
12,222,000 last year. The death rate 
per 100,000,000 vehicle miles was 6.5, 
compared with 7.6 last year. 


Ark. Studies 
Toll Road 


The Arkansas highway depart- 
ment has begun a study of traffic 
conditions on U. S. highway 70 be- 
tween Little Rock and Benton, 23 
miles southeast, to determine the 
| practicability of building a toll 
road on the heavily used stretch. 
A 1948 survey showed a daily traf- 
fic count of 5,500 cars on the high- 
way. 
| J. C. Baker, highway director, 
said a four-lane road could be con- 
structed for $100,000 per mile, or 
a total of about $2,400,000. Officials 
have said there is no prospect of 
(Continued on Page 61, Col, 1) 
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On the Financial Front... 





Will ‘Bigness’ Slams 
Reach Dealer Level? 


By George Deery 
Associate Editor 

 permeagee might well ask them- 
selves “How big is big?” when 
they reflect on what might be the 
ultimate goal of the bureaucrats in 
their drive on bigness and so-called 

monopoly. 

Of course, right 
ernment is aiming at the largest 
corporations, But, if successful, 
would the bungling busy-bodies 
extend their dreams of power to 
naming the size of all firms? 
Judging from the trends in some 
quarters, such a move is not as 
fantastic as it sounds. 

For example, would some former 
assistant pretzel bender, who had 
picked up a smattering of pink- 
tinted economic thinking, decide 
that your franchise, unless it was 


now the gov- 





one of the very smallest ones, 
should be split? 

Why split it, you ask naturally. 
Naturally, he says, you are too big. 
Ever since he attained sufficient 
influence through riding the coat- 
tails of the recent Administrations 
he has been drilled to hate bigness, 
which is a relative term. 

* 5 - * 
THEN, too, if your business had 
to be shared with another dealer 
starting up, think of the votes 
that would accrue to his party from 
the beneficiaries (workers, relatives 
and friends) of the new setup. 

If the bureaucrats decided not 
to give the new dealership to 
some party hack, ala post office 
procedure, then some five per- 
centers might crawl from under 
the rocks, sprinkle themselves 
with perfume, pull a fresh lapel 
carnation from the deep freeze, 
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SHOCK ABSORBERS 
CHECKED: SERVICED 
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Auto Stocks 
Sept.2 Aug. 22 


Chrysler 51% 51% 
CGI 5 icccsesiscviveess 3% 3% 
General Motors 61% 62 
| Hudson 11% 12% 
| Kaiser-Frazer .. 38% 38% 
| Nash-Kelvinator 13% 13% 
| Packard 4% 3% 
Studebaker 22% 23 
Tucker ....... 35 40 
Willys-Overland 4% 4% 
Average for — 
| 10 Stocks 17.71 17.97 





and come up with the right man 


to share your former income 
with you. 
As Crawford H. Greenewalt 


stated in connection with the U. S. 
suit against du Pont, General Mo- 
tors and United States Rubber, “So 
it appears that the Department of 
Justice, proceeding against du 
Pont has been successful in meet- 
ing the demands of the American 





public in the market place, 

“It is seeking to penalize that 
success, and if it is able to do so, 
I have no doubt that it will proceed 
to penalize success in other enter- 
prises.” 

Commenting on du Pont’s Gen- 
eral Motors holdings, the president 


Sales 
‘an d Watch 


of the Wilmington firm said: 

“Much is made by the Depart- 
|ment of Justice of the fact that du 
| Pont owns 10,000,000 shares of Gen- 
|eral Motors stock. Full factual de- 
tails of this investment and 
operation have been made public in 
du Pont annual reports and other 
published material over a period of 
| 30 years. 

+ + * 
| E*XHAUSTIVE studies of this 
same investment were initiated 
by the Federal Trade Commission 


ies neither made any criticism of 
du Pont’s interest in General Mo- 
tors, no order was entered, and no 
suit was filed. 

“I should emphasize here that 
it has always been the desire and 
intention of the du Pont com- 
pany to conduct itself in harmony 
with the public interest and in 
full accordance with the law. In 
anti-trust matters this is not easy, 
even with the most competent 
legal advice available, for the 
Sherman Act is very general in 
character, and court interpreta- 
tions of its meaning shift from 
year to year. 

“We firmly believe, however, that 
under any just interpretation of the 





anti-trust laws the relationships 


Grow 






This sturdy, eye-catching display stand was 
especially designed by Delco to boost your 
shock absorber sales and service. You can 
pick out your own assortment or stock 
one of the three recommended, fast-moving 


assortments for popular 


makes of cars... 


either way, this hard selling merchandiser 


“turns the spotlight” on 


the shock service 


you offer. Built to last and caster-equipped 
for quick, easy moving, the stand takes but 
a few square feet of valuable floor space. 
And Delco furnishes catalogs, service man- 
uals, counter displays and wall charts with 
each display stand. Add this Delco shock 
absorber merchandiser to your sales force 
today . . . your local United Motors dis- 


tributor can supply you. 





DELCO SHOCK ABSORBERS— 
A UNITED MOTORS LINE 


Available Everywhere Through 
UNITED MOTORS DISTRIBUTORS 


HYDRAULIC 


ST GELS Tats 


its | 


jand the Department of Justice in | / 
| 1927; and as a result of those stud- | 


“I hope I am not keeping you 
from your work.” 


between the du Pont Co. and the 

other defendants in the suit have 

been neither illegal nor detrimental 
to the welfare of the people of the 

United States. On the contrary, 

these relationships have served the 

public interest in a conspicuous 
way. 

“I assure you, therefore, that 
your company will fight this un- 
justified attack with all possible 
vigor. 

“The consequences of defeat in 
the suit are of major import to all 
stockholders. The government asks 
among other things that the court 
|issue a decree directing du Pont to 
sell all of its General Motors stock 
| promptly and to distribute the pro- 
|ceeds to its stockholders forthwith 
as a cash dividend. 

7 . = 

“TM HE sale of such a substantial 

block on the market, if practic- 
able at all, would be certain to 
depress seriously the market price 
of General Motors securities and 
perhaps many others to a lesser 
| extent, and cause vast injury to the 
several hundred thousand General 

Motors stockholders, as well as to 

the 100,000 du Pont stockholders. 

“Furthermore, such sale and dis- 
| tribution would involve for your 
|} company and for its stockholders a 
| very large tax liability. First there 
|would be the capital gains tax on 
profits resulting from the sale of 
the stock. The subsequent distribu- 
|tion of the proceeds would then 
| result in large cash income taxable 
as such to stockholders in the year 
of distribution. 

“Hence the remedy demanded 
by the Department of Justice is 
largely punitive and confiscatory, 
since it would result in channel- 
ing perhaps two-thirds of the 
sum realized from the sale of this 
asset away from the du Pont 
stockholders and into the hands 
of the government. 

| “While the dangers contained in 
this suit are extremély serious not 

| alone for those directly interested- 
the stockholders and employes of 

|the companies involved, and many 
thousands of other Americans—the 
philosophy and way of thinking 
that lie behind it present an even 
|greater danger. The ability of the 

U. S. to advance in peace and sur- 

vive in war is threatened by this 

contention that bigness is bad in 


anything but government.” 
* * ” 





Seiberling Loses 


$247,525 in Half 


“Unusual and_ difficult” com- 
petitive conditions in the tire in- 
dustry caused Seiberling Rubber 
to show a loss of $247,525 for the 
first half of 1949 after allowing for 
income tax carrybacks, the com- 
pany reports. J. P. Seiberling, pres- 
ident, said market conditions this 
year favored rubber companies 
selling tires to equip new cars, or 
those selling products other than 
tires. Seiberling’s principal busi- 
ness is in replacement tires. 

Net sales for the six-month pe 
riod were $11,969,831, a drop of 15 
percent from the same period last 
year, when sales totaled $14,138, 
712. Half-year earnings last yea! 
were $299,732. 


* 


idle 


Packard’s Christopher 
Cites Gains 

“Current earnings, stemmin 
from a high level of productio! 
and field sales activity, justify con 
fidence in the broad Packard pi 
ture,” said George T. Christophe: 
president. 


“The outlook for the balance ©! 
(Continued on Page 54, Col, 1) 
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wes. “It is proposed,” the bank notes gether in mutual respect and with |than it has yet done, and match its | feet at River and Camden Sts. The firm has a completely equipped service department with 
"a in the current issue of its | 69mmon objectives.’ Such action |budgetary savings with tax relief, | many of the latest improvements and devices. The dealership has been operating |7 years. 
you monthly Guaranty Survey, “to however, should be aimed at | with a special view to such burden- ee aes apes : 
: ’ read- 5 : 
resort to deliberate deficit financ- | . t ‘reflation,’ |some and depressing levies as the/R ll Mf PI junder way, and that if they ma- 
. ing by the federal treasury, to |JUStment, not ‘reflation’ \wartime excises, the double taxa- | *usse &- = fans | terialize, a 54,000 square-foot build- 
\ the continue price support for farm “Business should strive for|tion of corporate earnings and the | New S. C. Factory ing is to be erected that will, at 
h products at the high levels of | greater efficiency and economy in |almost confiscatory rates on large | ‘the start, employ about 135 per- 
a | wartime, to institute a ‘fourth [operation and for greater volume | incomes, | MIDDLETOWN, Conn. — Russell | ons. The subsidiary will be. known 
the round’ of wage increases in the | of output, at the cost of price con-| “If these things were done, the | Mfg. Co. plans to open a subsidiary | a, Russell Products Co. 
face of declining prices and liv- | cessions when such action is neces-| orderly completion of the current Plant at Bennettsville, S. C., about | 4 
. eiee ing costs, => — > = sary and feasible. readjustment could be anticipated | _ 1, eee to President | AUTOMOTIVE NEWS, the Newspaper of 
—— eS Ee SS oe “Labor should reconcile itself with greater confidence,” the article |George M. Williams. lf heels Ge ¢ eae ee 
uous Labor Standard Act. to the necessity of swimming | concludes. He said negotiations are already saatea saure then 100.000 readers weekiy! 
that “All these proposed measures are ——$_—_——— a - 
un- | inflationary or ‘reflationary’ in the | 
sible sense that they would tend, im- | 
mediately or in the long run, to 8 
t in increase either demand or costs of 
o all production, and thus to exert up- pe 
asks ward pressure on prices. They are - A 
court advocated by their supporters as , 
nt to means of maintaining ‘purchasing _ ao fF 
me | “m= Makes of N | 
o- “To what extent any of these “ 
vith devices might actually be effective ‘CHOOSE YOUR OWN COMFORT a eS 0 PW ars : 
in checking the current trade reces- 
sion is doubtful. Their result might 
ntial well be rather to increase the | 
ctic- severity and duration of the read- | 
n to justment. : | 
srice “In either case, it can hardly | 
and . a | 
-sser 
the He Meant It 
open Customer Buys New Car 
rs. With Silver Coins 
dis- BRADENTON, Fla.—Kaiser- 
Ancigeed Frazer dealer Jake Newsome hopes 
> W. F. Boone, a cash customer, 
here starts a charge account at the 
F a bank before he buys another car. 
sbu, Boone bought a new Kaiser re-| 
then cently and announced to Newsome 
able that he intended to pay the trade- 
year in balance in cash. Shortly after- 
ward he returned to the K-F show- 
led room carrying several large cans. 
"> Each was filled with coins. 
ry ne a in by gl a 
5! Ee m o ni 
el- se 1. all these 8 leading makes have 2. All 15,000 dealers of these car 
aie Newsome peered inside. The| “‘Select-0-Seat’’ Cushions designed manufacturers will insert extra 
ont ae al an eo 2 eon so extra coil springs can be inserted! —“Select-0-Seat” coils for their customers! 
nds ° 7 ree 
rusty and discolered. But it was| “Select-O-Seat,” factory installed in the new cars, is New car dealers carry kits of extra “Select-O-Seat” 
d in —_ just like customer Boone had more comfortable for most people. In addition, for pocketed coil springs in stock. Without disturbing the 
= The dealer end two helpers those who have special comfort requirements, it is de- upholstery, the service man can flip as many extra 
s of pitched in on the counting task. signed so extra coil springs can be inserted at little springs as necessary into base of cushion to suit the 
any In three hours they had Newsome or no extra cost, without disturbing the upholstery. most exacting demand for “personalized” comfort. 
-the Motor Co. floor covered with 
cing stacks of coins—5,600 quarters and 
ven 24 half dollars. . With 4, “Select-0-Seat” 
the erence “ 0. ” assures 
= Motorists Can Ship Cars, Pann i. Seat's 800,000 
Ss ny eee ’ 
1 in Then Fly to Havana | PLUS its owners of 
MIAMI. — Although the super- | quick dealer 8 makes of 
ferry “Carib Queen” is still some- | adjustment, new cars 
time away from _ inaugurating | . + this just this 1 
service, autoists last week learned | ’ F 
they can ship their cars from Key | CAN'T personalized i 
West to Havana under _twice- happen! comfort. | 
weekly sailing schedule on the ferry | 
om- Etah, a converted: LCT. The Etah ! 
in- will carry 16 automobiles each trip, i 
ober but no passengers. It will fly the i] 
the Honduran flag and is operated by f 
for the Culebra Trading and Transport, 
om- S. A. f 
res- Twice weekly flight accommoda- i 
this tions are offered car owners by i 
nies “Q” Airways, from Key West to a i 
» OF semi-military field west of Havana. ; 
han The company said it hopes to step i 
usi- up the operation to three times 
a week. The Cuban terminus of Unless the entire spring cushion is a “Select-O-Seat"” Whenever necessary, ‘‘Select-O-Seat” can be ad- 
"a8 - ay is Mariel, a port town design, the extra pocketed coils cannot be added to justed in minutes for greater buoyancy, and to raise 
tent aon H. Church Key at cae prevent this discomfort as shown above. eye level for safer vision as shown above. 
38, for the ferry, said the company 
real plans to deliver cars direct to 
owners at the “Q” Airways aa 44° Owners of new cars call it the greatest improve- 
terminal. ment in seating comfort known ... Developed 
e eB cme ite and produced by the world's leading supplier of 
Franklin Opens cushion springs for over 40 years. 
Franklin Motor Co., 5555 Easton 4 “ 
Ave., St. Louis, has assumed a Wil- CHOOSE YOUR OWN COMFORT 
se lys-Overland distributorship. The a 
iol newly-formed company is headed : 
or by Ben Stepman, head of Ben Step- racer wo L.A. YOUNG SPRING & WIRE CORPORATION 
pic Pn — ee APPLIED FOR. GENERAL OFFICES: DETROIT Nl, MICH. ... IN CANADA: L. A. YOUNG INDUSTRIES, LTD., WINDSOR, ONT. 








Need Price Adjustments, Bank Says. . . 
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Inflation Danger Cited 


NEW YORK. — Contending that 


“the main requirement at the mo- | 
ment is to allow needed price ad- | 


justments to take place with a 
minimum of disturbance to the gen- 
eral levels of production and em- 
ployment,” Guaranty Trust Co. of 
New York cautions against moves 
being made in and out of Congress 
to halt current economic readjust- 
ment by “injections of the inflation- 
ary virus.” 














the Missouri-Illinois Crosley dis- 
tributor. 


be doubted that their lasting 
effect would be to build up infla- 
tionary pressures for the future. 
Instead of helping to lay a sound 
basis for recovery, they would 
more likely have exactly the op- 
posite influence. 

“‘Affirmative action,’ as _ the 
President says, can and should be 
taken by business, labor, agricul- 
ture and government, ‘working to- 





| with instead of against the eco- 
| nomic current, and should aban- 
| don its attempt to force further 
| wage increases in the face of 
| declining prices and employment. 
| Agriculture should take a simi- 
| lar attitude with respect to 
| prices of farm products. 

| “And government should cease 
trying to ‘freeze’ sections of the 


|price structure, face the issue of | 


| budgetary economy more squarely 


















PETERS OPENS $500,000 DEAL—W. H. Peters, Inc., Cadillac distributor and Pontiac dealer 
in Hackensack, N. J., has opened his new $500,000 establishment, which has 97,000 square 
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Kenneth E. Kamberg, formerly | sales groups and conduct wholesale 


manager for Commercial 


Credit |market and product analyses for 


Corp. at Omaha, has been made |automotive and other products of 
manager of his company’s office at | division one of the corporation, 
Charleston, W. Va., according to/| Hiter said. Ernie N. Robinson, who 


W. E. Brashears, vice-president and 
divisional manager. 

He succeeds R. A. Flieger, who 
resigned to open a Ford dealership 
in Chesapeake, W. Va. Kamberg 
has been with Commercial Credit 
since 1936 except during the war 
years, when he served with the U.S. 
— * - * 


Morse Chain Co. Appoints 


Secretary, Treasurer 

Walter M. Reynolds has been 
elected secretary of Morse Chain 
Co., a division of Borg-Warner 
Corp. He also retains his post as 
controller of the division, which 
operates plants in Detroit, Ithaca, 
N. Y., and England. 

The duties of treasurer of Morse 
Chain have been assumed by R. P. 
Johnson, first vice-president. The 
positions of secretary and treasurer 
now filled by Reynolds and John- 
son were formerly combined in one 
office held by the late Stanley B. 
Waring. Dae 


Cunningham’s L-M District 


Wins Sales Competition 


Maj. Henry M. Cunningham, vet- | 
eran Washington automobile deal- | 
er, now district sales manager of | 
Ford Motor Co.’s Lincoln-Mercury | 
division, has taken first place in a | 
nationwide sales competition. 

Cunningham’s district, which 
consists of dealers in Maryland, | 
Virginia, North Carolina and the 
District of Columbia, scored 97.1 
percent of its quota, the announce- | 
ment said. This was 6 percentage | 
points over the Chester (Pa.) dis- | 
trict, winner of second place. 

+ oe 7 


Stockmann Named to Sales 


In Federal’s La. Region 


Appointment of Homer H. Stock- 
mann as factory sales representa- 
tive for Federal 
Motor Truck Co. 
in the Louisiana 
region has been 
announced by| 
Carl Loud, gen- 
eral sales mana- | 
ger. Stockmann’s 
territory will in- | 
clude Galveston | 
and Houston, Tex. 

Stockmann will | 
direct factory} 
sales and dealer | 
programs from his New Orleans | 
headquarters. | 

+ 








H, H. Stockmann 


+ * 
2 Area Representatives 


Appointed by Austin 

Eugene J. Bedell and Fred Illing- 
worth have been appointed area | 
representatives for Austin Motor | 
Co., Lt. (England), according to | 
Joseph Dudley, vice-president. 

Bedell’s territory includes several 
middle Atlantic states, the District | 
of Columbia and Connecticut, while 
Illingworth’s section is in the 
northeastern region including most 
of New England. Bedell formerly | 
was with Nash, Illingworth with 
Hudson. 


* * * 


U. S. Steel Subsidiary Ups 


Corbett to New Post 


Appointment of Will L. Corbett | 
to a newly created post of assistant | 
to the district manager of Ameri- 
can Steel & Wire Co. in Pittsburgh, | 
is announced. 

Corbett, formerly superintendent 
of industrial relations at the Wau- 
kegan (Ill.) plant of the same U. S. 
Steel subsidiary, will serve on 
special assignment in his new post. 
District manager of operations for | 
American Steel & Wire Co. in Pitts- 
burgh is L, F. McGlincy. 


* * * 


Zahn Named Hiter Aide 


At Stewart-W arner 


George Zahn, for several years 
sales manager of the instrument 
division of Stewart-Warner Corp., 
has been appointed assistant for 
marketing to F. A. Hiter, senior 
vice-president of Stewart-Warner. 

In his newly created position 
Zahn will coordinate activities of 


had been assistant sales manager 
of the Instrument division, has 
been made sales manager to fill the 
post vacated by Zahn. 


Evans Takes Highway Post 


With U. S. Chamber 

Appointment of Henry K. Evans 
of San Francisco to the staff of the 
U. S. Chamber of Commerce, as 
highway -transportation specialist 
in the transportation and com- 
munications department, is an- 
nounced by Arch N. Booth, cham- 
ber manager. Evans succeeds Fran- 
cis Twiss, who resigned to become 
planning and economics director 
for the International Road Federa- 
tion. 

Evans will focus his attention on 
matters dealing with interstate 
and local highway transportation, 
which will include studies of trans- 





to 4 


/- 


HIS PARTS SALES SOAR—Pontiac's ''Parts 
Manager of the Month" is Delbert Guertner, 
Metropolitan Pontiac, Inc., Denver. In four 
ears as dealership parts manager, Guertner 
ncreased parts sales 3,000 percent. His 
formula: Careful inventory control; outstand- 
ing courtesy to all customers, large or small; 
consistent advertising, and close liaison with 


his employer, H. J. Davidson. 


port economics and highway plan- 
ning, solutions of truck-loading and 
automobile parking problems and 
studies of local transit. Until 


recently, Evans was the San 
Francisco resident manager for De- 


May 


Much more “p 


than evet before! But 
as never 


| Leuw-Cather Co., national trans- 
a consulting firm, 
+ * > 


| Two Personnel Changes 
| Announced by White 


William B. Tierney, former as- 
sistant wholesale manager of White 
Motor Co., has been named man- 
ager of the Baltimore branch, 
according to J. N. Bauman, sales 
vice-president. He will be replaced 
by J. C. Wright, former sales man- 
ager of the Newark branch. 

Tierney joined White 22 years 
ago in the Newark district doing 
accounting. Wright entered the firm 
28 years ago in the same branch as 


a clerk. 
* > * 


Robinson Retires 

J. L. McGovern jr., replacement 
sales manager of Raybestos divi- 
sion of Raybestos-Manhattan, Inc., 
Bridgeport, Conn., announces the 
retirement of C. H. Robinson, 
Southeastern district manager. W. 
Glenn Jowers will succeed Robin- 


son, 
* * * 


Hinckley Heads Up Sales 


For 2 Serrick Divisions 
George T. Hinckley jr., associated 
with John Lees division since 1939, 


|has been appointed sales manager 
|of the John Lees and Acme Ma- 
|chine Products division of Serrick 
Corp. in Muncie, Ind. He has served 
| as assistant sales manager for the 
| metal moulding manufacturing con- 
cern since 1941. In his new position 
|}he will supervise and coordinate 
| field operations and will be respon- 
| sible for overall sales policy of the 
two divisions. 
+ o > 
| Prescott, Dilley Move Up 


| At Cleveland Graphite 


Election of Wilbur D. Prescott as 
assistant treasurer and Charles A. 
Dilley as assistant secretary of 
Cleveland Graphite Bronze Co. is 
announced by James L. Myers, 
president. 

Both men have served in various 
departments of the company, Pres- 
cott as budget director and Dilley 
as assistant to the president, Pres- 
cott joined Cleveland Graphite in 
1932. Dilley came to the company 
in 1941. 


* * > 
Thompson Names Bayless 


| Director of Staff Sales 


Stanley P. Bayless has been 
named director of staff sales of 
Thompson Products, Inc., Cleve- 

(Continued on Page 31, Col. 1) 
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land, it was announced by L. M. 
Clegg, executive vice-president of 
the company. 


Bayless joined Thompson in 1929 ganization in 1920 in the billing|of American Brake Shoe Co., New | 
| York, announces Maurice N. Train- | 


and in 1942 was named sales man- 
ager of the eastern division with 
headquarters in Cleveland. Since 
1945 he has served as sales man- 
ager of the company’s Aircraft 
division. a 


Heads Highway Patrol 
Claudius R. Tolar, former truck 
line operator, used-car dealer and 
OPA official, is the new comman- 


der of the North Carolina highway | 


patrol. Tolar once operated a used- 
car firm in Raleigh. 
s . * 


Schrader’s Ups Walters 


To Production Aide 


H. F. Walters has been appointed 
assistant production manager of A. 
Schrader’s Son division of Scovill 
Mfg. Co., Inc., according to S. T. 
Williams, general manager. He suc- 
ceeds Robert Rounds, who has been 


|appointed manufacturing superin- 
|tendent of the Brooklyn plant. 


Walters joined the Schrader or- 


| division of the order department. 
| * > > 
Spilka Promoted 
Robert L. Spotts, president of 
| TelAutograph Corp., 16 W. 61st St., 


|New York, announces appointment 
|of Samuel Spilka as_ secretary- 


treasurer. Formerly, Spilka was 
assistant treasurer of the firm. 
. * * 


General Petroleum Names 


Ellis as Marketing Head 


C. W. Ellis has been appointed 
Southern California division man- 
ager of the General Petroleum 
Corp.s’ Marketing department, an- 
nounces Vernon A. Bellman, vice- 
president. He replaces J. O. Pfeifer 
who has taken a leave of absence 
because of ill health. 

G. N. Ramseyer and Harte Bur- 


nette have been assigned to the} 


Southern California division as as- 








There is no anti-freeze like 
“Prestone” anti-freeze—and your 
customers know it! They want 
“Prestone” anti-freeze...they don’t 


want substitutes. 
We're telling your customers 


come in and get their ‘“Prestone” 
anti-freeze early. We’re reminding 
you to be ready for them when they 
start coming in. Year after year, 
more and more motorists depend 
on “Prestone” brand anti-freeze for 
safe, sure, all-winter protection. 


HAVE YOU RECEIVED YOUR 
DEALER HELPS KIT? 


Be sure to make use of the valuable Dealer Helps 
Kit. It will help you do a big selling job this 
year. If you haven’t received yours, ask your 
supplier to order one for you, without charge. 


The registered trade-marks ‘* Prestone’” 
and ‘‘Eveready’’ distinguish products of 


NATIONAL 
CARBON 
COMPANY, INC. 


30 East 42nd St., New York 17, N.Y. 


Unit of Union Carbide UCC 
and Carbon Corporation 


to 


ED ile 


PER GALLON 


| sistant managers. 
|handle operations and Burnette re- 


| tail sales. 
| * * + 


| Gary Named Assistant 


To Brake Shoe Head 


Curtis C. Gary has been appoint- 
ed assistant to the president of the 
|Brake Shoe and Castings division 


|er, division president. 


Ramseyer will | 





Gary first joined Brake Shoe in | 


1942 and shortly thereafter entered 
sales work with the company. He 


president in charge of division sales 
since 1947. 
* * * 
Chain Belt Names Toomey 
Chain Belt Co, of Milwaukee has 


district sales engineer in the De- 


troit district office. 
+ * = 


'Motors Insurance 
‘Moves Managers 


Five changes in branch managers 
|of the Motors Insurance Corp. have 
been announced. Frederick J. 
Meyer, manager of the Charleston 





appointed John C. Toomey as a/| 


has been assistant to the vice-| 











THEY KNOW HOW TO SHOW ACCESSORIES—Four winners in the Oakland (Calif.) 
district receive their prizes in the recent national Lincoln-Mercury accessories ss 


Motors, Salinas, Calif.; Maurice J. Byers jr., 
Edwards, Berkeley Motors, Berkeley, Calif. 





to New York to become assistant 
manager of the business relations 
department. 

John F. Hamilton has _ been 
named branch manager in Daven- 


| (S. C.) branch, has been transferred | port, Ia.; Arthur Clovis jr., Charles- 
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| contest. The presentation was made by C. D. Hopkins, center, manager of the parts an 
| accessories sales department at a meeting of the district parts managers’ club. From left 
to right: Harold Osborn, McCaughey Motors, Reno, Nev.; Paul Hopkins, 


Salinas Valley 


Hagen & Bell, Palo Alto, Calif. and Rolland 


ton, S. C.; Carl W. Kietzman, Cin- 
cinnati, and Hardy L. Ralston, 
Grand Rapids, Mich. 


* * + 


Champion Ups Owens 

George F. Owens has been ap- 
pointed district sales manager for 
Champion Spark Plug Co., Toledo, 
announces Ralph H. Rowland, sales 
vice-president. Owens’ district will 
comprise Illinois, Wisconsin, Min- 
nesota, Nebraska, Iowa, North and 
South Dakota, and the upper penin- 
sula of Michigan with headquarters 
jat 540 Lakeshore drive, Chicago. 

+ 


* + 
Greenbaum Joins Reo 


As District Salesman 


Appointment of N. P. (Nick) 
Greenbaum as district representa- 
tive for Michigan, Indiana and 
parts of [Illinois 
and Kentucky 
has been an- 
nounced by R. D. 
Hilty, general 
sales manager, 
Reo Motors, Inc. 

Associated with 
the trucking in- 
dustry since 1925, 
Greenbaum for- 
merly was truck 
and fleet sales 
manager in the 
Indianapolis district for Ford. Prior 
to joining Ford, he was a truck 
and bus specialist for Socony-Vac- 
uum Oil Co., and was employed by 
General Motors in sales and service. 

oe eo * 


Bohn Ups Warner 
Appointment of Paul E. Warner 
las sales manager, Metal division, 
of Bohn Aluminum & Brass Corp., 
Detroit, has been announced by 
Terry W. Kuhn, general sales man- 
ager. He will supervise the sale of 
brass, bronze and aluminum ingot 
manufactured by the Michigan 
Smelting & Refining division. 
* OK * 


Timken Elects Gund 


George Gund, president of Cleve- 
land Trust Co., Cleveland, has been 
|}elected a director of Timken-De- 
|troit Axle Co. to fill the vacancy 
on the board created by the death 
of William R. Timken. 


* * * 


Tyson Appoints Two 

Tyson Bearing Corp., Massillon, 

O., has appointed George M, Lange 

as regional sales manager for the 

Midwest area, and Robert R. Fiai- 

sig as regional sales manager for 
the Eastern territory. 
* * * 


Levine Named 


Announcement has been made of 
the appointment of Alfred S. Le- 
vine as general manager of the 
Washmobile Co. of New England, 
851 Beacon St., Boston. 

* + * 


Tunisia Honor to DeMuller 


Marcel F. DeMuller, president of 
| Willys-Overland Export Corp., has 
|been decorated with the Order of 
|Nichan-Iftikhar by the Bey of 
Tunisia for his efforts to improve 
| world trade relations. 

* * * 


Perrault Joins Bliss 


George Perrault jr. has been ap- 
pointed sales manager of the roll- 
jing mill division of E. W. Bliss Co. 
j}at Salem, O. Perrault was formerly 
isales and advertising manager of 
'Salem Engineering Co. 








N. P. Greenbaum 
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Drop Is Slight . . . 


Spending for Roads 
Shows Decline 


WASHINGTON, — Highway im-| past seven months. The federal 
provements costing approximately | contribution amounted to $208,578,- 
$647,485,000 for construction were | 000. The contract cost of projects 
let to contract by state highway | financed without federal aid was 
departments during the first seven | $257,981,000. 
months of this year, according to| pennsylvania, with a total of 
the Bureau of Public Roads. The! 69,236,000, led the states in the 
projects involved work on 25,828) dollar-volume of contracts let in 
miles of road, it was pointed out. | the seven-month period. am 

. figures were slightly | York was second with a total o 4 
iiaeee ‘in ‘the $64,560,000 worth $60,751,000, Texas was third with [ee eee, 
of construction work on 26,470 | a total of $57,405,000, and Cali- 
miles of roadway for which con- | fornia fourth with a total of (tems at a total cost of $279,477,000, 
tracts were awarded between Jan. $38,136,000. of which $140,209,000 were federal 

1 and Aug. 1 of last year. In total mileage of road improve- | funds. 

Contract awards in July of this | ments contracted for, Texas was | 
year totaled $123,151,000 for im- first with 3,688 miles; Ohio second, 


- es ° 
provements on 4,376 miles of high- | with 2,305 miles; Kentucky third, Plastics Exhibit 
way, as compared with a total of with 2,044 miles; Kansas fourth, 


$116,469,000 for 4,756 miles of road with 1,251 miles, and Pennsylvania | Sof for Chicago 


uly a year ago. fifth, with 1,129 miles. , 
ceteris ieanted partially or en-| Federal-aid projects completed NEW YORK.- ‘The — Pg 
tirely with federal funds accounted during the first seven months of | Plastics Exposition enn re * e 
for $389,504,000 of the total cost of | this year consisted of improvements | next March 28-31 at Ee "—. 
roadwork contracted for during the|on 6,815 miles in the federal-aid | Pier, it was announce ere by 


Trek 


BRAND 








i SOs 


primary and secondary road sys- 














STRESSES SERVICE—This is the new home of Lincoln County Motors (Ford), Carrizozo, 


William T. Cruse, executive vice- 
president of the Society of the 
Plastics Industry. 

The 1950 showing is expected to 
attract exhibitors and attendance 
from throughout commerce and in- 
dustry. The adaptability and versa- 
tility of plastics have made it and 
its products important in nearly 
every manufacturing and _ retail 
field. The importance of promotion 
and merchandising to the industry 
was said to have determined the 


| choice of Chicago. 


The Superior, Volatile-type Anti-Freeze 


@ CONCENTRATED METHANOL—NOT DILUTED! 


@ PREVENTS RUST AND CORROSION! 


@ NO OFFENSIVE ODOR! 


@ ECONOMICAL! 
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The registered trade-mark “Trek” distinguishes products of 
NATIONAL CARBON COMPANY, 
30 EAST 42nd STREET, NEW YORK 17, N. Y. 
Unit of Union Carbide (143 and Carbon Corporation 





INC. 


German Technique 
Of Plastic Welding 
Aired in Report 


WASHINGTON, — German war- 
time welding of thermo-plastic 
materials may have important 
peacetime industrial applications, 
according to a report now available 
to the American public, the Office 
of Technical Services of the U. S. 
Department of Commerce has an- 
nounced. 

Three main welding techniques 
are reported to have been used by 
the Germans: gas welding of poly- 
| vinyl chloride and polyisobutylene; 
heated tool welding of polyvinyl 
chloride (including seam welding of 
the Pfaff welding machine), and 
friction welding of polyvinyl chlor- 
ide. 

The body of the report, prepared 
by British investigators, consists of 
complete descriptions of observa- 
tions made at 21 leading German 
plants. Illustrations show plastic 
welded articles ranging from rain- 
coats to ventilating ducts. Addi- 
tional sections deal with literature, 
trade names, price lists and in- 
struction for welding of plexiglass. 


Success of the Germans was due 
largely to the interest of manufac- 
turers who developed weldable ma- 
terials, and the limitation of raw 
| materials to firms familiar with the 
| field, according to the report. A 
measure of the importance of the 
|new techniques is indicated by the 
|fact that a training establishment 
| prepared 2,000 men as specialists in 
|plastic welding during a five-year 
wartime period. 

PB 97852, “Welding Plastics in 
|Germany,” 128 pages. including 
photographs, drawings and tables, 
sells for $16.25 in photostat form, 
$5 in microfilm. Orders should be 
addressed to the Library of Con- 
gress, Photoduplication Service, 
Publication Board Project, Wash- 
ington 25, D. C., accompanied by 
check or money order payable to 
the Librarian of Congress. 








Car Registry Tops 
1948 in Kansas 


TOPEKA, Kans.— According to 
|C. M. Voelker, state motor license 
director, more cars in eight months 
this year were listed than in the 
|12 months of 1948. For the slightly 
|less than eight months of 1949, 
| Voelker reports a total of 572,524 
|automobile licenses, 182,791 truck 
| licenses and 15,329 trailers in addi- 

tion to 7,606 motorcycles and 3,453 
motor car dealers. 

The number of automobile li- 
|}censes is 41,483 gréater than li- 
|censes issued for the same period 
|in 1948, and 92 more than were 
| secured by Kansas car owners dur- 
ing the entire former calendar year. 
| The increased motor registration in 
| Kansas reflects the big financial 
bulge of the wheat belt, the live- 
stock market and high wage levels, 
| according to Voelker. 


70%, Comply 
Responsibility Law 


Checked in Tenn. 


NASHVILLE. —A check of thé 
nearly 2,000 accident reports re 
| ceived since the automobile respon 
sibility law became effective July 1 
indicates that “at least 70 percent” 
of all automobiles in the state ar: 
covered by liability insurance, ac 
cording to Roy M. Bates, director 
of the state motor vehicle financial! 
responsibility division. 

“Between 200 and 300 cases hav: 





come up where the owners wer: 
not able to show the require: 
financial responsibility, but thes 
have been settled between th: 


parties involved,” Bates said. 

“We have about 50 cases tha 
have not been settled and we pla 
to go to court and test the enforc: 
ment of the teeth of this law.” 


Federal Truck Names 
Venezuela Distributor 
DETROIT.—Appontment of Con 
pania Anonima BECO as exclusi‘ 
|distributor for Federal Mot 
| Truck Co. in Venezuela has bee! 
|; announced by M. L. Hudson, Fe‘ 
eral’s export manager. Headquar 
| tered in Caracas, BECO will diré 
distribution and sales activities f 


Federal in the South American 
public. 
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Heaps of ‘Heaps’ 
Louisville’s Junk Yards 


Become Loaded 


LOUISVILLE.—Heaps of “heaps” 
have been piling steadily into junk 
yards here since new automobiles 
: | have become comparatively plenti- 

Ce ful. 

Used-car dealers have been turn- 
|ing in large numbers of junkers 
taken in on trades for newer 
(© models. One yard owner said that 

Y \in the past month he took in three 
times more scrap cars than in the 
previous month. 
| The price for mixed-scrap steel 
here has fallen to $14 a ton. Conse- 
| quently, a 1936 model, for example, 
usually brings to the seller only $25 
| or $35. 


Business Recession Coming to End? .. . ' 


Stable Economy Seen Soon 


WHITE SULPHUR SPRINGS, | number of homes all over the coun- 
W. Va.—Belief that the business|try. Coupled with large expendi- 
recession will not go much farther |tures for public works by the 
was expressed by Dr. Marcus Nad-| various political subdivisions, this 
ler of the graduate school of busi-| program promises to maintain 
ness, New York university, in an | building activity at a high level. large expenditures of the govern- 
address here at the annual conven-| The Aiken bill will probably be ment for military purposes and 
tion of the West Virginia Bankers changed, and, with certain excep- for the European recovery program 
Assn. |tions, the support prices of farm and the huge savings in the hands 

“The economy of the country is |commodities will not be permitted of individuals, one must reach the 
still in the midst of a readjust-|to go to as low as 60 percent of | conclusion that the economy is not 
ment,” Dr. Nadler said. “It is un-/| parity. This in turn will assure headed for a depression or a seri- 
likely, however, that the readjust- | high income to farmers. ous recession. 
ment will go very far. “Whether or not a fourth round “In fact, it would be regrettable 

“In all probability, before many | of wage increases will take place if the readjustment, which has 
months have passed the down- is still a moot question. It is brought in its wake a minor de-| 
ward swing will come to an end | fairly certain, however, that there cline in commodity prices and a/| AUTOMOTIVE NEWS, the Newspaper of 
and the economy will eventually | will be no reduction in money moderate reduction in production | and kept from drifting farther from | on oe? Ss ee ve 
ih ong at > level ae | wages, und since the cost of liv- costs, were stopped in its tracks |the present level.” mated more than 100,000 readers weekly! 
what higher than at present but | ————______— —— : ne , od 
probably lower than prevailed to- | 
ward the end of 1948. 

“The end of the readjustment | 
will be brought about in part by 


the strong economic forces operat- 
ing in the country. In part, how- | 
ever, it will be due to intervention 
in utilizing their vast powers to} 
prevent a sharp decline in business | 
activity and commodity prices. | 








ing has already declined, this has 
resulted in an increase in real 
income of persons whose money 
income has remained unchanged. 


“If to these factors one adds the i. 
Tu 





——" 


act 4 


“Now they'll have to throw the 
book at me, too!” 








“The government deficit is not | 
large when compared with the pub- 
lic debt or the national income. | 
Yet the mere shift to deficit financ- | 
ing is bound to have an effect on | 
the attitude of many people and | 
change their psychology from one | 
of deflation to inflation. | 

“The housing law will set in mo- 
tion the construction of a large 


Western Haulers || 
Hire Engineer 


As Road Advisor 


DENVER.—A California highway 
engineer has been hired by western | 
trucking interests as an advisor | 
on problems of highway design | 
and traffic density, according to J.| 
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W. Ringsby, Colorado director of | F . 


the Western Highway Institute. 


E. L. Mills, formerly of the Cali-| | 


fornia division of highways, has 
been employed by the institute 
which represents truckers 
western states, Ringsby declared. 
Part of his job will be to “actively | 
cooperate with state highway and 
highway patrol officials in all mat- 
ters affecting commercial use of 
the highways,” Ringsby said. 

Mills is a graduate of the Uni- 
versity of Oregon, a former engi- 
neer with the transportation corps 
during the war. He has been with 
the California highway department 
for nine years. 

Ringsby, head of Denver's Rings- 
by Truck Lines, said the institute 
is making studies of highway haz- 
ards as they are viewed by truck 
drivers. This information, he said, 
will be assembled in engineering 
reports to be passed on to highway 
officials throughout the western 
states. 


in 11) } 





Wyoming Revises 
School Bus Rules 


CHEYENNE, Wyo.—Wyoming’s 
department of education has an- 
nounced publication of a new sup-| 
plement to the 1946 Wyoming} 
school bus drivers’ manual. The 
supplement which will be distrib- 
uted to Wyoming’s 643 school bus 
drivers, contains some 14 changes | 
and additions, most of which per- | 
tain to school bus safety standards | 
and devices. 

One of the major changes per-| 
mits installation of combustion- 
type heaters in school buses, Here- 
tofore, only hot water heaters were 
permissible. Use of flashing stop- 
lights as an added safety precau- 
tion also is encouraged. The sup- 
plement states that buses may be 
equipped with two  alternately- 
flashing red stoplights on the rear | 
of the vehicle and two alternately- 
flashing amber stoplights on the 
front. 


Economy—Gul f port 
Economy Motors, 2117 14th St., 
Gulfport, Miss., is the new Willys 
and Kaiser-Frazer dealer for the 
Gulf Coast area. The company is 
headed by Graeme Ton jr. 





































The above photograph shows 9 of the 14 new Rotary 
Mechanic’s Lifts now in service in the modern new 


repair shop of Nodell Motors, Oak Park, Ill. 







Get your men off the floor 
and slash job costs up to 50% 


You won’t find a better, more useful 
lift than the Rotary Mechanic’s Lift 
(flush model) pictured above. It gives 
you these important features: 






A Rotary Mechanic’s Lift is the greatest 
labor saver ever developed for repair 
shops. It gives complete accessibility to 
undercar parts. Puts work right out in 
the open where it can be handled from 
a standing position faster, better, 
with less fatigue. 

This new lift cuts labor costs up to 
50%. No wonder many repair shops are 
providing each mechanic with a Rotary 


Mechanic’s Lift. They find it pays! 








Maximum undercar accessibility 
Fast spotting and loading 

Easily operated axle supports 
Clear floor with lift lowered 
Low-cost installation 

Famous Rotary Jack 












Costs less to Install 






The cost of installation (a very impor- cause the housings around each plunger 
tant factor) on a Rotary is approximately are complete “boxes.” 
half that of some other types. There are It will pay you to get the whole story 






no expensive concrete forms to build be- on this remarkable new shop lift. 







Write for catalog and prices « ROTARY LIFT CO., 1040 KANSAS, MEMPHIS, TENN. 








PHILADELPHIA. — Only 36.9 
percent of families in this city own 
an automobile, while 62.3 percent of 
the suburban-area families have a 
car, the “Consumer Analysis” of the 
Philadelphia Bulletin reveals. 


In the city area, 64.3 percent 
of families paying $75-a-month 
rent or over own a car, while 
79.4 percent in the suburban sec- 
tion paying high rents own an 
auto, 

Other rent classes as car owners 
are: Suburbs—$50 to $75, 64.7 per- 
cent; $40 to $50, 55 percent, $30 to 
$40, 43 percent; under $30, 29.6 per- 
cent. City—$50 to $75, 45.2; $40 to 
$50. 31.6; $30 to $40, 25.2; under $30, 
17.3. 

According to the survey, 42.8 per- 
cent in the suburbs and 38 percent 
in the city take their cars to 

dealers from where they bought 
when major repairs are needed. 
Independent repair shops get 39.3 
percent of this work in the suburbs 
and 44.8 percent in the city. 


On minor repairs, only 22.6 per- | preferences in the city: Atlantic, 





Customers tell us that AC devices have a “level” of 
quality that is uniformly above the average. 

That is no accident. It is our policy. We aim for 
superior quality. Then, we rely upon “know-how,” on 
our almost unlimited resources and very extensive 


facilities, and on our many years of experience 


to produce that superior quality 


attractive prices. 


Sometimes, this policy costs us business. But, it has 


also brought us more than 300 manufacturing 


The Philadelphia Story 


36.9% of Families in City and 62.3% in Suburbs 
Own Cars, Bulletin’s Survey Shows 
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cent in the city and 29.1 in the 
suburbs return to their dealer, In- 
dependent shops receive 39.6 per- 
cent of this work in the city and 
85 percent in the suburbs. 


An average of 2 percent do all 
their own repairs. 

Of those replying that they did 
not take their car back to the 
dealer for repairs, 31.6 percent of 
the city repliers said it was because 


| percent of the suburban dwellers 
gave the same answer. 
Other chief reasons were incon- 


and poor service. The latter reason 
was given by 12 percent. The 
former answer was given by 32 
percent of the suburbans while 
only 19.6 percent of the city 
dwellers gave that answer. 

A wide difference in opinions 
on gasoline and oil preference 
was shown between those in the 
outskirts and those in the city. 


lof overly high prices, while 23.4) 


venient locations of the dealership | 


43.2; Sunoco, 16.5, and Esso, 16. 
Suburbans prefer Atlantic, 32.7 
percent; Esso, 22.8, and Sunoco, 
19.7. 

For motor oil, 38.5 percent in 
| the city favor Atlantic, while 28.5 
|in the suburbs prefer that brand. 
Goodyear tires are favored by 
| 26.8 percent in the city, 24.7 in 
suburbs; Lee, 16 percent in the 
city, 14.9 in suburbs; Firestone, 14.4 
in city and 13.9 in the suburbs. 

Prestone and Zerone antifreezes 
are bought by 60 percent of the 
users in both the city and the out- 
skirts. 

The Philadelphia Bulletin “Con- 
sumer Analysis” covered 6,815 of 
the area’s 714,474 families in mak- 
ing the survey. 


| 
| 


Mosby-Mack Promotions 


Mosby-Mack Motor Co., Topeka, 
Kans., announces the following 
changes in its staff as the result 
of four promotions: 

Lambert Ronsick is named sec- 
retary-treasurer. Carl Schmithhen- 
mer succeeds Ronsick as_ truck 
parts manager. James Cottle is 
named assistant parts manager in 
charge of accessory sales. Earl Jar- 
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GASOLINE GAUGES 
GASOLINE STRAINERS 
IGNITION CABLE TERMINALS 
INSTRUMENT PANELS 


customers—most of whom we have served for years. , 


Check over the list of our products. If it includes 


|don succeeds Schmithhenner. 


e AIRCRAFT SPARK PLUGS 


¢ AMMETERS 


¢ CRANKCASE BREATHERS 
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devices you need, get in touch with our nearest office A 


for information. 


Mott Foundation Building 
Fliat 3, iMichigas 


Uacola Tower Boliding 
Chicage 1, itilnels 
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Judy’s magazine: 


in this matter.—WituaM HALL. 
* 


der Winton. 


+ 


be effected.—WituiaM HA tt. 
+ 


‘What Should I Do?’ 


Puzzled about repairing a punctured tire in the era of the “Horse- 
less Carriage,” William Hall wrote to the manufacturer seeking 
advice on his potential predicament—a fiat tire. The following cor- 
respondence was between Hall and Alexander Winton, according to 


Bellows Falls, Vt. 


Dear Mr. Winton: I am now in possession of my horseless 
carriage which is giving me fine service. There is one feature, 
however, which disturbs me, and that is the question of repair 
of the tires in case of a puncture. I am familiar with the repair 
of pneumatic bicycle tires, but these of your horseless carriage 
are much thicker than bicycle tires and there is no one here 
‘vho knows how to repair them. I would appreciate your advice 


* + 


Cleveland. 


Dear Mr. Hall: I am glad to hear that your horseless carriage is 
giving you the satisfaction that I felt sure it would. As to tires, you 
need have no concern. They are made of real rubber and are five- 
eighths of an inch thick. You will have no punctures. . 


. —Alexan- 


* * 


Bellows Falls, Vt. 


Dear Mr. Winton: I appreciate that the tires are made of real 
rubber five-eighths of an inch thick and that a puncture is highly 
improbable. But I might run over a railway spike or something 
else that would pierce even their tough resistance. In such case, 
what should I do? No one here can suggest how a repair might 


* * 


Cleveland. 


Dear Mr. Hall: In the highly improbable event that you will ever 
have a puncture in one of your tires, I can only suggest that you 
remove the wheel and send it back to our factory at Cleveland, Ohio. 
We will then get the manufacturer of the tires to make the repair 
and will return the wheel and tire to you.—Alexander Winton. 


Battle for Sales, Service 
Is On in Britain 


LONDON (UTPS) — The battle 
for service and sales is on among 
British car dealers and _ service 
centers. 

Obvious reasons for the keen 
competition is the passing of the 
easy-money days and the advent 
of a tougher era where every 
penny is being spent with an eye 
on value. 

Customers for service are few, 
and service men have not only 
to seek more ways of uttracting 
customers, but of getting more 
cash out of the customers they 
have—without making them feel 
they are being “soaked.” 

To help the situation, old and 
new services are being revived and 
introduced. 

One Glasgow garage is now ad- 
vertising: “Why leave your car on 
the street all day?” Car owners 
are invited to safeguard their cars 
by parking in the garage. While 
there, repairs and attention are 
given. 

Showrooms have also been reno- 
vated and dressed up to attract 
customers. For years, most show- 
rooms have gone without new 
paint, but they have now been re- 
furbished. 

Windows have been spruced up 
with floral displays. Displays of 
accessories are also being intro- 
duced. Many dealers also post a 
daily list of available cars, but 
there is no customer rush to buy. 


The best selling vehicle at the 
moment is the 10 cwt. late model. 
Vans and even new commercials 
are proving difficult to sell and 
some firms report cancellations 
of commercial vehicle orders. 


At the root of the whole situa- 
tion is the question of both pri- 
vate and commercial owners: “Can 


W.Va. Haulers Get 
Load Warning 


CHARLESTON, W. Va. — Road 
Commissioner Ray Cavendish last 
week reminded truck owners that 
overload permits do not entitle 
them to violate the law. 


Citing a section of the state road 
law which says that “no vehicle 
may carry any load which com- 
bined with the weight of the 
vehicle is in excess of the restric- 
tions imposed upon any axle 
weights,” Cavendish said: 

“Many vehicles have been found 
to have overloaded axles although 
the carrying load was within the 
limit for which it was licensed. 
Such a situation is clearly in viola- 
tion of the law. 

Effective Sept. 6, he said, the road 
commission will undertake a state- 
wide campaign against overloading 
of trucks. 











I buy cheaper by waiting awhile?” 
or “Will there be enough work for 
the new vehicles I order?” 
General feeling is that the com- 
mercial trade has reached a sat- 
uration point and it is now await- 
ing some stimulus in the form of 
expanded usage. If trade and in- 
dustry go forward, trade will sur- 
vive, but if the present cautious 
tendency persists, sales and servic- 
ing of vehicles will remain slow. 
Service centers benefit to some 
extent on repairs and maintenance 


| when sales fall down, but they all 


want to see both sides functioning 


| properly. 


Keeping the Books 
Guide for ICC Data 
Offered by ATA 


WASHINGTON.—W hether he 
runs a store or a trucking com- 
pany, the small business owner 
usually finds the necessary paper 
work is perplexing and frequently 
a puzzle that demands the atten- 
tion of a combination lawyer, ac- 
countant, bookkeeper and financier, 
says the American Trucking Assns. 

For the owner of a one or two- 
vehicle truck line, the Interstate 
Commerce Commission's require- 
ment that the smaller carriers file 
annual reports means an added 
chore which some of them prob- 


ably are not ready to tackle, it 
adds. 


Recognizing this would be true, 
ATA began some time ago to pre- 
pare a service that would give the 
smaller carriers all the answers 
they need to comply with the ICC’s 
order and, in addition, smooth out 
their path toward an efficient sys- 
tem of record keeping. 

The service is now available. 
Prepared by an outstanding motor 
carrier accountant, it is simple to 
use and will provide all the data 
and all the reports the smaller car- 
riers must make, according to ATA. 

The method of use is outlined 
step by step in such a way that 
the one-truck owner, or his wife, 
can keep all the necessary records 
without any prior knowledge of 
bookkeeping procedures, ATA 
states. 


Ramp—Indianapolis 
A three-day opening marked the 
opening of the new $200,000 home 
of John Ramp, Inc. (Dodge), 1703 
E, 38th St., Indianapolis. The struc- 
ture provides more than 26,000 


| Square feet of floor space. The serv- 


ice department has 13,000 square 
feet. A 60-foot tower rises above 
a portion of the structure and has 
a 33-foot illuminated sign on it. 
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Lawsuits Affecting Dealers ... 


Court D 


By Leo T. Parker 


Attorney at Law 


AN IMPORTANT point of law is 
+43 is that an automobile dealer 
cannot insert in a contract a new 
condition not agreed to by the cus- 
tomer at the time the original con- 
tract was made. This rule of law 
applies to all contracts 


all new conditions or ‘salemer ar 


not agreed to by the customer or 
purchaser. 


In Heidner v. Hewitt Cheveciet | 
| 


Co., 199 Pac. (2d) 481. Here a cus- 


including | 


ecisions 


|chief from the district inspected 
|the defendant’s garage before the 
| fire and approved the arrangement 
| or precautions against fire.” 

| * * * 


| . 

| Employe’s Injury Report 

| yooaes higher courts consist- 

Id 

;}employe fails to file notice of the 

injury at the time specified by law, 

he will be denied compensation. 
For example, in Eischen v. Fair- 


| 
| 
| 


| 


ently hold that if an injured | 


| 


injury not later than 90 days after 
the accident, 

One Ejischen was employed 
by the Fairmont Co. He was 
injured while driving a tractor. 
Eischen did not give the Fair- 
mont Co. notice of the injury 
within 90 days from the date it 
was sustained. Therefore, the 
higher court refused to award 
him compensation under _ the 
State Workmen’s Compensation 
act, This court said: 


“The referee found that relator | é 


(Eischen) was an employe; that he | 
was totally disabled; and that the | 
employer did not have notice of 
the alleged injury within the time | 
prescribed by law . .. The evidence 


mont Co., 30 N.W. (2d) 586, it was|as a whole sustains the findings of | 
shown that the state workmen’s|the industrial commission that the, 9/4 


tomer deposited $100 with an auto-/|compensation act provides that an|injury was not one arising out or | 
mobile dealer on the price of a new | injured employe who wants com-| sustained in the course of his em- | 


automobile and was to be given 4| pensation must file a notice of the | ployment. 


preference in the purchase of a} 
new automobile when his number | 
listed aside on the waiting 
came up. 

When 66 was reached the 
dealer called the customer and | 
showed him a new automobile, | 
but stated that the customer 
must furnish a used automobile | 
as a trade-in before the new 
automobile would be delivered to 
him. 
The customer sued the automo- | 

bile dealer and the higher court 
ordered the dealer to deliver the | 
new car to the customer without | 
a tradein, since no tradein was/| 
mentioned when the dealer ac- 
cepted the customer’s $100 deposit 
on the new car. 
. + * 


Cars Burn in Garage 


ACCORDING to a recent higher | 
-~4% court decision, the owned of a| 
garage is not liable for loss of | 
stored automobiles by fire, if the} 
owner of the automobile fails to 
prove that the fire started as a 
result of negligence on the part 
of the garage owner or his em-| 
ployes. 

For example, in Hollingshead 
Motors Co. v. Crogan, 84 N.E. (2d) | 
440, the testimony showed facts as 
follows: The Ridgeland garage was 
a one-story brick building and| 
would accommodate about 80 cars. | 
There were two doors in front and 
one in back of the garage. There 
was an alley in the back, The 
garage was heated by steam by a 
coal-burning boiler in the base- 
ment. 


In the early morning there was | 
a fire at the garage. There were | 
80 cars in the garage at the time | 
of the fire and several of these 
were burned. All of the cars had | 

keys in them and could be moved, | 
but only one car was taken from | 
the burning garage. At the time | 
of the fire a watchman was on 
duty at the garage. 

In subsequent litigation, the | 
higher court refused to hold the | 
Ridgeland garage liable in damages 
for value of the burned automobiles 
because no testimony was given 
which proved that the fire started | 
as result of negligence on the part | 
of the garage employes. The court 
said: 

“At the time the defendant (Hol- 
lingshead Motors Co. was legally 
licensed to operate a public garage, 
there were fire extinguishers all 
over the garage, according to fire 
department’s regulations. The fire 


| 


Human Factor 
Industry Urged to Handle 


Worker as Individual 


PASADENA, Calif.—A_ definite | 
and important shift in industrial | 
relations thought and activities, | 
with more and more attention paid | 
to the individual as such, is fore- | 
cast by Lawrence A. Appley, presi- | 
dent of the American Management | 
Assn. 

Appley declared that in its big-| 
ness, management has tended to| 
neglect the individual and to at-| 
tempt simplification of human re-| 
lationships by handling them on a| 
collective basis. 

He said the bigness of business, | 
the growth of federal power and} 
the rapid advances of labor organ- | 
izations have led away from indi- | 
vidual handling of human problems | 
to dealing with them on a mass| 
basis. This, he warned, has rapidly | 
led into a collectivist philosophy | 
and psychology and is threatening | 
to reduce the country to the com- | 
mon level of other civilizations. | 


list | 


| 


“It’s just temporary, I suppose— | 
| until it caves in on someone, huh?” | iittie 


35 


Fish Carburetor Output 


| Assigned to Conn. Firm 

AGAWAM, Mass.—In an agree- 
ment reached with Interstate Mfg. 
Corp., New Haven, Conn., Fish Car- 
buretor Corp. has assigned sole 
| manufacturing rights to the limit 
|of the Connecticut firm’s produc- 
| tive capacity, according to J. Rob- 
|ert Fish, inventor of a self-feeding 
carburetor. 

The capacity has been placed 
| tentatively at 10,000 units a day. 

“Should car and engine manu- 
|facturers adopt the carburetor as 
| Standard equipment, and Interstate 
is unable to meet production re- 
| quirements, we will be free to make 
up the deficiency with other manu- 
facturing concerns,” Fish said. 


Want ads in AUTOMOTIVE NEWS cost 
get results, 
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PRODUCTION 


BORG-WARNER 


TO ENGINEER 


TO PRODUCE 


PRODUCTION 


THESE UNITS FORM BORG-WARNER, Executive Offices, Chicago: BORG & BECK * BORG-WARNER INTERNATIONAL * 
BORG-WARNER SERVICE PARTS * CALUMET STEEL © DETROIT GEAR © DETROIT VAPOR STOVE ¢ FRANKLIN STEEL © INGERSOLL STEEL * LONG 
MANUFACTURING * LONG MANUFACTURING CO., LTD. * MARBON » MARVEL-SCHEBLER CARBURETER * MECHANICS UNIVERSAL JOINT * 


MORSE CHAIN * MORSE CHAIN CO., 


LTD 


* NORGE * NORGE-HEAT # PESCO PRODUCTS »* 


WARNER AUTOMOTIVE PARTS © WARNER GEAR *© WARNER GEAR CO., LTD 


ROCKFORD CLUTCH »* 


SPRING DIVISION « 
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Highway Damages 
Cause W.Va. War 
On Overloading 


CHARLESTON, W. Va. -—- State 
road commissioner Ray Cavendish 
has said that after a survey re- 


vealed highway damages in excess | 
of $5,000,000 because of overloading | 
and the severe winter of 1947-48, | 


the road commission and the de- 
partment of public safety have de- 
cided to conduct a statewide load- 
limit adherence campaign. 

“The unprecedented pounding 


our highways are now taking from 
overloaded vehicles is costing mil- 
lions of dollars for the maintenance 
and repair of these damaged ar- 
teries,” Cavendish declared. 

“State code limits a maximum 
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Auto News from Australia 


Austin Profits Show Increase for Fiscal Year; 





BODY SHOP IS ACROSS THE STREET—Oldsmobile on the Heights has opened its new 


enlarged 
mately 30 


body shop across the street. Addition, at the left of the a 


| of six cars. 


| axle-load weight of 18,000 pounds | 
| while other truck load limits are 
governed by the class license is- 
sued. 
“Commission 
state police officers will 


New 


technicians and 
establish 


7 on in Cleveland, giving the dealership an overall working area of approxi- 
square feet. Firm also has adjacent — lot of 15,000 square feet an 
o 


ve picture, permits the display 


test stations at strategic points on 
both the primary and secondary 
systems in the state. Portable load- 
ometer weighing machines will be 
used in making the tests,” Caven- 
dish continued. 





Chrysler Outlet’s 
By H. Bowden Fletcher 


Staff Correspondent 
SYDNEY, Australia. — (UTPS)— 
| Austin Distributors, Ltd., showed a 
}net profit of 73,833 pounds sterling 
|for the fiscal year ended June 30, 
lan increase of 33,174 pounds over 
|the previous year. 

Taxes amounted to _ 122,000 
pounds, which was 80,000 pounds 
over last year. 

The profit was equal to 26 per- 
cent on shareholders’ funds. Pre- 
ference dividend amounted to 6 per- 
cent, and ordinary dividends were 
| raised from 20 to 25 percent, requir- 
|ing 18,000 pounds. 

The reserve has been increased 
| by 37,000 pounds. Stocks were val- 
‘ued at cost at 537,605 pounds, but 


Passenger Car Registrations, Six Month's Total, 1949-1948 
































Net Suffers Drop 


in view of the situation a special 
stock fluctuation reserve has been 
created to which 92,520 pounds were 
transferred before arriving at the 
| gross profits, 

Chrysler-Dodge-DeSoto Distrib- 
| utors showed a net profit of 60,- 
| 907 pounds for the year ended 
June 30, which is a drop of 20,671 
pounds from last year. This de- 
cline was attributed to the power 
restrictions brought on by the 
coal strike, 

Dividends remained at 6 percent 
for preference and 8 percent for 
ordinary shares. Turnover increased 
from 3,000,000 pounds to 3,500,000 
pounds for the year. 
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Rubber Roads 


New Anti-Skid Surfacing 


' Tested in Ohio 


AKRON.— Road surfacing ma- 
terial containing powdered rubber, 
designed to reduce skid hazards on 
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crs — - a Bay ge. There are only two ways to hold | 1948, and April, 1949, showed a drop |tion can usually outsell the dealer | way it is. 
cars, y . sani cicspastet os aaa , is 
< The days are gone when no sell- 
O° ing effort was required, when we 
m3 needed no salesmen and had lit- 
25638 tle or no sales expense and a ° 
be The big problem then was how it-Protected on Every Sale! 
oa The big problem then was how : 
oe75 to get more new cars from the 
he factory. 
172562 In line with the old saying, “easy 
126305 come—easy go,” many dealers were 
18985 quite liberal with their lush profits, 
13002 hiring about anyone the factory 
Sere representatives asked them to, face- 
$434 lifting their buildings, expanding 
4448 operations, increasing stocks of 
14422 na soar 
1221 
a Old and New RI ee 
a Minn. Aquatennial Shows ry} 
7421 Ancient Autos 
mos MINNEAPOLIS. — Automobiles 
24194 took a prominent role in the suc- | 
54850 ¢ cess of the recently concluded 
45862 Aquatennial here, with dealers pro- | 
44803 viding nearly 75 new convertibles 
31660 and limousines for two parades, | 
ro and 100 Veteran Motor Car Club 
IT members contributing their ancient 
an cars for a third parade. Ea » A 
28060 Win Stevens, Stephens Buick, [Fs ' 
oan Minneapolis, was ao eeteen of | Weather-Wand ® 
the antique automobile feature 
= which brought nearly 100 cars here. TET rls) 
2497! Douglas Strong of Atwater, Minn. | 
62422 was cited for his 1910 Kelsey runa- | 
49468 bout and David Strong, his brother, 
54397 took an award for one-cylinder jobs | 
19060 with a 1902 Olds runabout. Paul | 
rene Kelsey showed the oldest steam-| 
18489 propelled car, an 1899 Mobile, while 
12851 Sidney Strong brought the oldest | 
52161 two-cylinder machine, a 1903 Ford | 
17394 touring car. 
oe All the cars arrived under their | 
3088 own power, the farthest from Los | 
658 | Angeles, a 1908 Maxwell runabout, 
2970 piloted by Bernard Rademacher. 
2603 decuistaeienediaimiaemmnonns 
one Socony Adds $200,000 
ves4 To Scholarship Fund 
7453 NEW YORK. — Socony-Vacuum 
4760 Oil Co., Inc., announces that it will | 
15899 provide $200,000 over the next four | 
5415 years for scholarships and fellow- 
6298 oy ships to be granted by the com- 
ae pany’s producing department and 
5420 7 a eee Co. Dallas —_ No One Can Undersell You because your “Fresh-Aire” 
on General Petroleum Corp. of Los profits on every sale are protected by law. And here’s 
aus Angeles. how fast your South Wind profits mount —sell and in- 
This supplements an annual ex- . “op, Sees 
$80! penditure of $40,000 per year for| stall just 3 complete Fresh-Aire” systems and . South 
ES 20 research fellowships, inaugur- Wind 90-second heaters for $150.00 clear profit! 
8106 ated two years ago. Another $250,- i 
1768 000 over a five-year period is being Easy to Install on New or Old Cars, the new South Wind Used by 3,000,000 Motorists 
re provided to 2Massscuasetts  Tnsti- “Fresh-Aire” System gives Hot Heat in 90 seconds pl 
98 10 tute of Technology, Cambridge, | y 8 ope The Famous Stewart-Warner 
393 Mass., for basic studies in nuclear Safe, Conditioned Air! No wait for engine warm-up. South Wind “Standard” 
cH pi ase = — employe is “Fresh-Aire” operates independently of engine heat. 
5902 se ected eac year also to pursue New “Weather-Wand” controls. attached right at the 90-Second Car Heater is still Amer- 
ere higher academic degrees at the driver's Gaasstl Raw asinution of wie as es ica’s fastest selling car heater, profit- 
a aes ee pees on S ae ® ” . a protected for every authorized South 
us ———- perature or fresh-air mixture is desired. Wind Dealer. This popular-priced 90- 
675 Ramp’ s New ili ‘Onan : second car heater is a favorite with 
070 More than 50,000 persons in- Start Getting Your Protected Profits on this ultra-new dealers and car-owners, alike! 
6 ne : 
953 spected the new $250,000 home of “Safety-Sealed” Car Heating System now! Your near- 
a1 Gomnsaiie aide [ee ae est Stewart-Warner jobber will supply complete in- Popularly priced at $9995 Plus Installation 
409 three-day open house. formation and stock. 
3 » A highlight of the opening was 
358 the presentation of an iron lung nd 
827 to General Hospital by John Ss A STEWART 
364 Ramp, to aid the polio fight, The 
i ea 00 he ee ee See, TEWART-WARNER |Win) CORPORATION 


South Wind Car Heater Division Chicago, Illinois 


~~" 


blé prizes to those visiting the new 
z plant. 
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- ++ by Jack 


VERY once in a while I run into 
some instance that sells me 

more and more solidly on the need 
for a foolproof diagnosis setup. 

This time the instance revolves 
around my own car and my en- 
deavor to find out what was hap- 
pening in my engine. It took five 
visits to different service stations to 
finally find someone who could 
diagnose what was causing the 
noise that sounded like a dry bear- 
ing in a water pump, fan pulley or 
generator. 

But let’s get back to the begin- 
ning. 

About a week ago I noticed this 
kind of a squeaky noise. So the 
next time I went into my usual 
gas station for a refill I called it 
to the attention of the owner of 
that station—who is a pretty fair 
journeyman mechanic to my 
mind. He listened all over the 
engine and finally came up with 
the positive statement that it 
was a dry generator bearing. So 
he oiled the generator up good, 

The next day the squeak was still 
there so I dropped into another sta- 
tion on my way to work. This me- 
chanic—I’ll give him credit for be- 
ing a good mechanic, not only from 
what I have seen of his work, but 
for the thoroughness with which he 
checked my engine—finally came 
up with the location of the squeak 
as being a dry bearing in the dis- 
tributor, despite the fact that the 
removal of the distributor head 
showed that the rotor was well 
lubricated. So he squirted some fine 
oil in the distributor head and 
assured me the noise would go 
away shortly. | 


* * 


But They Weren’t 


wo days later—the noise being 
still with me but intermittently 
by this time—I dropped into the 
shop of a dealer in the make of car 
I drive, and the service manager 
assured me that my noise was just 
a fan belt squeak and, after rub- 


bing something on the belt, told | 


me my worries were over. 


But they weren’t. The next morn- 
ing the noise was still there—and 
a little louder, so I dropped into 
an electrical specialist and he came 
nearer than any of the others, be- 
cause he told me it was not dis- 
tributor or generator but some- 


thing in the engine itself—but he | 


didn’t know what. 

So I hied myself to my regu- 
lar dealer’s service shop. The 
regular service manager being on 
his vacation, Jim Allan himself— 


states, prompts owners to think 


dition for winter driving. 

When the customer is in that 
frame of mind, it’s time for the 
alert dealer to make certain that 
he gets as much as possible of the 
customer’s dollar that is going to be 
spent for winter preparation serv- 
ices. 


In many cases the proper ap- 


proach and selling will boost the | 


amount the average owner will 
spend of his own accord, And if | 


B ! 
aid . 






Weed 






the boss man—was doing the 
service manager’s job while the 
service manager was away, May- 
be I should not say it, but I am 
glad Jim was on the job for he 
got to be a dealer the hard way 

—coming up from an independent 

shop. 

I didn’t tell Jim anything about 
what I had gone through to date. 

I merely said, “I’ve got a squeak 
in my engine that bothers me— 
what is it?” 

* * + 
Finally Finds It 

He opened the hood and listened 
for maybe three seconds, turned to 
me and said, “Thanks, Jack, for the 
job you have brought me. I'll have 
your car ready by five-thirty or six 
tonight.” * 

So again I said, “What is it?” 

“You’ve got a bad blow-by in, 
I think, number two valve, and 

my guess is that you have a leaky 
fuel pump diaphragm. That has 
carboned up your engine and 
caused your valves to become 
burned. We will have to repair 
the fuel pump and grind your 
valves and free up your valve 
guides at least.” 

Now to go back further. I had 
been complaining about carbon 
knock for at least six weeks and 
excessive oil consumption for 
nearly a month. Every mechanic to 
whom I said anything about it 
looked at the mileage on my speed- 
ometer and asked, “What do you 
expect?” 

Now I realize that there are 
thousands of mechanics who could 
diagnose the trouble I was in, just 
as capably as Jim Allan did no 
doubt. But there are other tens 
of thousands that would guess all 
over the lot, like the first four I 
took my troubles to. They guessed 





| 
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leral oil has been added after a 


|/out with the recommended trans- 








(See BACKSHOP, Page 49, Col, 1) 


Wash-Polish 
Minor Motor 


Brakes 





Body & Paint 


busy that 


services anyway. 

* * * 
| PRACTICALLY every dealer! 
| knows that his total service dol- | 
|lar volume has fallen off since the | 
|war days and also that his average | 
|sale per service customer is much | 
| less. 
Part of this has taken place be- | 
|cause the type of work the cus- 
tomer bought in those days is no 


Three-Month Trend 


These averages of service sales by departments were compiled by 
the Allied Plan of Service Merchandising from thousands of repair 
orders of both large and small dealerships: 


Chassis, Wheel and Axle ........... 17.8% 





Winter P. S. Expedites Sales | 


“PEREAT of frost in the air, par-|after the first frost, will not only—|tomer labor sale per repair ticket 
ticularly in the northern tier of |in all probability—find his shop so | has dropped from the average high 
it couldn’t take care | of approximately $11.59, as it was 
about having their cars put in con-|of any extra work but won’t have in June, 1946, to the $7.27 that it is 
|time to think about selling extra | today. Parts sales per repair order 
|have dropped in about the same 
|proportion on the average. 


| the illwill that improper selling 


On Automatic Transmissions .. . 





Warns Against Flush 


ITH several thousand addi- 
tional dealers due to service 
automatic transmissions this fall 
for the first time, the most im- 
portant instruction they can give 
their service departments is: 
Never flush out an automatic 
transmission when changing the 
fluid. 
That’s the word from the trans- 
mission engineers. 
If for any reason it should be- 
come necessary to flush out these 
transmissions—such as when a min- 


transmission developed a leak in a 
spot where no regular transmission 
fluid was available—always flush 


mission fluid, regardless of cost. 
Even at the high price of trans- 
mission fluid, the resulting cost will 
eventually be so much lower than 
the tear-down and clean-out job 
that invariably follows the intro- 
duction of mineral oils into these 
mechanisms that the vehicle owner 
will be saving a great deal of 
money. This is particularly true 
with such mechanisms as Hydra- 





matic, Dynaflow, Chrysler fluid 


drive and Ultramatic. 
* * * 


LTHOUGH General Motors has 
had Hydramatic for at least ten 
years, instances continue to come to 
light where owners are put to great 
expense because some overzealous 
repair man—or one who is looking 
for another means of adding a 
couple of dollars to the owner’s bill 
—flushes out a Hydramatic with an 
engine flushing oil. 

Practically all automatic trans- 
mission fluids are highly com- 
pounded of special fluids to create 
as even viscosity at extreme low 
and high temperatures as pos- 
sible, to eliminate all tendency to 
oxidize or varnish, to prevent 
foaming and to be gum free. 

In the original Hydramatic fluid, 
sperm oil from whales was one of 
the important ingredients, Due to 
its high cost and scarcity, this oil 
has been superseded by a synthetic 


July 
26.6% 
19.4% 

9.2% 
37.9% 
11.8% 
15.5% 
20.7% 
11.9% 


June 


27.9% 
20.4% 

8.3% 
38.5% 
10.7% 
15.0% 
21.2% 
14.5% 


14.7% 





Another reason—and a_ vital 
one—has been that the aver- 
age dealer still has cobwebs on 
his service sales program. Per- 
haps he still is so conscious of 


brought on his shoulders in the 
days immediately following the 
end of the war that he is still 


|companies who have passed the 


fluid which has practically the same 
characteristics. But the fluid is still 
just as sensitive to contamination 
as when it was first compounded. 

When a flushing oil—usually of 
very low grade—or even a light 
engine oil is used to flush out auto- 
matic transmissions after draining 
and before refill, a small deposit 
of the mineral base oil is left in 


the transmission that cannot be | 


drained out. oe 
_ oil coming in contact with 
the inhibitors in the regular 
transmission fluid sets up an oxida- 
tion process and eventually will 
cause varnish to deposit on the 
minute precision-ground valves 
that control the action of the hy- 
draulic fluid in the mechanism, say 


engineers. This varnish or gum | 


causes the valves to cease function- 
ing or to function too slowly to 
make the speed changes in the | 
transmission, and the owner is im- 
mediately in trouble. 

The only remedy is to tear the 
transmission down and carefully 
clean every small part. In many | 
cases it also calls for the replace- 
ment of the valve body assembly, 
which in itself is costly enough. 

Bills to owners, running from 
$85 to $225, have been caused 
many times by no other reason 
than some repair man flushing 
out an automatic transmission 
with a regular engine flushing oil. 

The trouble doesn’t become ap- 
parent immediately. Sometimes the 
car has been driven thousands of | 
miles before the gum condition be- | 
gins to get bad enough to be notice- 
able. And by then it is too late to 
do anything but clean each minute | 
part to correct the trouble. 

According to all of the engineers | 
contacted, automatic transmission 
fluids, as now compounded, rarely 
if every develop any oxidation or 
varnish on their own and do not 
deteriorate with use. The main rea- 
son for draining and refill at the 
10,000 or 15,000-mile point, as desig- 
nated by the car service depart- 
ments, is to draw off any sediment 
or fine metallic deposits that might 
have become loose in the transmis- | 
sion during the interval. | 

* * * | 


Now that several oil companies | 
have been given the right to can 
and sell an authorized automatic 
transmission oil, dealers must be 
very careful in buying this fiuid | 
to get it from an authorized source. 
A key number is embossed into 
the top of the sealed cans of those 


tests with their fluid and have 
been given permission to sell the | 
authorized fluid. No dealer should 
handle an automatic transmission | 
fluid that does not come to him in 


Hydra-Matic, Dynaflow and Ultra- 
| matic transmissions. 

The fluid used in the Chrysler 
fluid drive has a vegetable oil 
base and here again dealers can- 
not be cautioned too strongly 
against never flushing—or drain- 
ing—the oil from this drive. Here 
again the introduction of a min- 
eral oil—even of high quality— 
might bring on later heavy ex- 
pense to the owner. 
| It is claimed that, in case of fluid 
loss in the Chrysler fluid drive, the 
owner would be far better off to 
| fill with plain water in order to be 
able to drive his car to the nearest 
source of authorized fluid, than to 
use an engine oil. 

* + ” 

N EITHER case, however, the 

unit should be thoroughly flushed 
out with the authorized fluid drive 
fluid before refilling. 

In the case of the Chrysler 
automatic transmissions a trans- 
mission oil of not greater than 
No, 10 or 10W oil should be used 
and this should be changed from 
6,000 to 10,000 miles. Confusion 
can result from the specifications 

of the standard three-speed 
transmissions, where an 80-grade 
fluid gear oil is recommended. 

The new Borg Warner-Stude- 


| baker automatic transmission also 


calls for a 10 or 10W grade oil 
and here again engineers warn 
against flushing the transmission 
when the time comes to drain and 
refill—unless the same grade of oil 
is used for the flush as is used in 
the transmission. 
. - + 

NOTHER mechanism that 

“% should never be flushed with 


|}any fluid except that used to lubri- 


cate the gears is the 2%-3 ton Tim- 


|ken rear axle used on Dodge and 


other trucks. Here again trouble 
results from using a low-grade 
flushing oil. Even a small part 
when mixed with the lubricant 
starts oxidation and gumming. 
The importance of automatic 
transmission fluids to the indus- 
try can be judged by a prediction 
by Walter Hochuli, Texaco gen- 
eral sales manager, who claims 
that in 1950 the market will ab- 
sorb some _ 6,880,000 gallons of 
transmission fluid and in a short 
time this will rise to 25,000,000 
gallons—a potential market as 
large as the present market for 
permanent type anti-freeze. 
Present automatic transmission 
fluids are stable over a wide tem- 
perature range that runs from 


}about 30 degrees below zero to 300 
|degrees above. They provide pro- 


tection against corrosion and rust- 
ing and possess a high anti-foam- 
ing characteristic, as well as having 


}a high resistance to oxidation and 





sealed cans and with the embossed 
symbol on the top of the can. 
This is imperative in servicing 


| to the kind of breakdown that may 
result from a high shearing action 
| within the units. 
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the sale and suggestions are |!onger in as much demand, and as | “gun shy” of even making sug- 
handled properly the owner will a consequence the average — gestions to his service customers. 


_—, the Bsr or his service- Because many dealers also have 
men for ng many items to | |become very conscious of the fact | 
his attention. In This Section | that it is one thing to get a serv- | 

The dealer, who waits for the | -.- Pages 42-47 | ice customer to come in, but a far | 
customer to come in for anti-freeze | 





JOBBERS WAKING UP—This sales meeting held by Bearing Parts & Supply Co., Auguste 
Ga., is an indication that jobbers are becoming aware of the fact that they must hold sale 
sessions to get business from car dealers, independents and fleet operators. Emphasis we 
placed on American Hammered piston rings, and the Koetherizing process, with J. L. Tur 
stead, sales manager of Koppers metal products division, as one of the speakers. Tt 


New Products ........... 
Accident Repeaters Attacked...Page 55 || 
j (Continued on Page 48, Col. 1) 








| affair was attended by 1,400 dealers, independents nad service men. 
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Skilled-Unskilled Ratio Holds .. . 


Steady Climb Shown 
By Wage Survey 





NEW YORK. — Relationship of | 
unskilled workers’ wage rates to| 
those of skilled employes has | 
changed little since 1920, accord- 
ing to a National Industrial Con- 


ference Board analysis of wage | 


differentials by skill. 


During most of this period aver- 
age earnings of the skilled and 
unskilled in 25 manufacturing in- 
dustries have tended to “move up 
together,” the board found. It 
added, however, that in the last 
few years the unskilled have fared 
“a bit better” than the skilled— 
“but not, it would seem, at the 
expense of the latter group.” 

Skilled workers were defined as 
Persons engaged in craft or man- 


ual occupations who possess a | 


thorough and comprehensive 
knowledge of processes and are 
capable of exercising consider- 
able independent judgment, usu- 
ally a high degree of manual 
dexterity, and in some instances, 
responsibility for valuable prod- 
uct or equipment. 

Common and unskilled workers 
were defined as persons engaged 
in manual occupations, 
the performance of simple duties 
that may be learned within a short 
period of time and that require the 
exercise of little or no independent 
judgment. 


The board found that unskilled | 


male workers in 1920 earned $.529 
an hour, and skilled male workers, 
$.687. By 1933, the averages had 
dropped to $.401 and $.550, respec- 
tively, but by 1948, they amounted 
to $1.227 and $1.567, respectively, 
after 15 successive yearly increases. 


The corresponding overall in- 


creases in the 28-year period were | 


132 percent and 128 percent, fol- 
lowing a rather uneven pattern. 
In the 28 years surveyed, un- 
skilled hourly earnings were usu- 
ally about three-fourths those 
of the skilled. Variations “have 
never been sharp,” with the low 
at 70.7 percent in 1925 and the 
high at 78.3 percent in 1948, ac- 
cording to the survey report. 


Technological advance eliminat- | 


Better Workers 
Aged and Infirm Often 
More Reliable 





WASHINGTON. — Employ- | 


ers throughout the nation are 


becoming increasingly aware of the | 


fact that with . physically handi- 
capped and older employes, their 
seeming disability is frequently 
more than offset by good job per- 
formance, steadiness and reliability, 
as well as lower personnel turnover 
and a lower incidence of absentee- 
ism, 

This is graphically revealed in 
reports from about 300 employers 
who were jointly surveyed by the 
Chamber of Commerce of the 
United States and the National 
Assn. of Manufacturers. The com- 
panies canvassed represent a wide 
variety of small, medium and/| 
largesize concerns located in most 
of the 48 states. 


The usual test applied by most | 
of these companies in selecting em- 
ployes to fill occurring vacancies is | 
not based on age or physical | 
factors, but rather on the ability of | 
the applicant to do the job under 
consideration, the survey indicates. | 








Engine Rebuilders Set 


50 Parley in St. Louis 

INDIANAPOLIS. — Arrange- 
ments for the 1950 convention 
of the Automotive Engine Re- 
builders Assn. have been made 
with the New Jefferson hotel at 
St. Louis. The technical session 
will convene for three days, 
May 18-20. 

All hotel reservations will be 
made through AERA headquar- 
ters here. However, this activ- 
ity will not begin until some- 
time after the first of the year 
when reservation forms will be 
mailed to all association mem- 

bers and invited guests, | 





involving | 
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|ing the less intricate jobs in a 
iplant, drafting of nonessential 
workers, and the entrance of 
women workers in industry dur- 
|ing the war years were cited as 
having had “an obvious effect” 
|on the unskilled male forces. 


“In July, 1922,” the report said, 
|“29 percent of the male workers 
were unskilled; 10 years later, the 
proportion dropped to 24 percent; 
just before Pearl Harbor they were 
18.7 percent; right after V-J day, 
17.7 percent, and in July, 1948, 18.1 
percent. 

The overall trend has thus been| GETTING THE KNOW-HOW ON THE NEXT LOOK—Sixty Studebaker service representa- 
|a gradually declining one, with a/| | tives in the U. S. and Canada spent two weeks in South Bend where ve received an 
significant dip during the war intensive course in new service steps on the company's recently introduced 1950 passenger 


| cars. Here part of the class is listening to a discussion on diagnostic procedure by Atwood 
|years. Nonessential jobs, most | Kidder of Studebaker's factory service school. 


prevalent among the common and | Sa? ae ? 

| unskilled workers, were in many | group earned 16.4 cents more | when a da cutback in hours, 

|cases taken over by women.’ than the unskilled group. In 1948 | particularly among skilled work- 
The board noted that the | the difference was 34 cents. |ers, lowered overtime payments 

money spread has been widening “The only exception occurred in| proportionately and reduced the 

since 1984, when the _ Skilled the first postwar year (1946),' differential to 30.5 cents.” 
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Faulty Flow 
5,000 Pa. Gasoline Pumps 


Are Condemned 


HARRISBURG, Pa. (UTPS).— 
More than 5,000 of the 94,136 gaso- 
line pumps checked in the year 
ended May 31 were condemned by 
state weights and measures in- 
spectors, it is reported by William 
S. Livengood jr., secretary of the 
department of internal affairs. An- 
other 2,114 pumps were found to be 
slightly out of adjustment and were 
corrected. 

“While it was found necessary to 
bring many prosecutions against 
dishonest dealers,” Livengood ex- 
plained, “many of the devices con- 
demned were being used innocently 
by merchants ignorant of their 
defects.” 

Joseph F. Blickley, chief of the 
bureau of standard weights and 
measures, explained that inspectors 
use a special five-gallon measuring 
can to check on gasoline pumps. 

He said the state allows only a 
seven-cubic-inch leeway on each 
five gallons of gasoline. Each gal- 
lon contains 231 cubic inches, When 
a pump is condemned, it must be 
repaired and given a second inspec- 
tion before it can be put into use 
again. 


7 PAINT SHOP ; SELL MORE CUSTOMERS—SERVE 
4 PROFIT POINTERS ¢ 
. ed ng THEM BETTER WITH A COMPLETE 
° ou'll eliminate a lot ¢ 
* uof cancceceary mating DEVILBISS PAINT SHOP 






sure your spray gun isnot * ie 7 ss . 
“starved” for air. Periodi- ~ Auto repainting is really big business 
cally, make a pressure check e¢ 

at the gun while spraying. - 
To do this, hook up atest ¢ 
gauge at the gun inlet. Regulate air at 


oO 
e transformer until desired spraying pres- = 


! Dollar volume will 


run into many millions in 1949. Don’t let inadequate facilities 
deprive you of your share of this rich market. Install aComplete 


> ‘ene DeRMR Gea tees S DeVilbiss Paint Shop to get maximum profits from repainting. 
oe . 
2 


® amount of excess pressure needed at 
® transformer to obtain desired pres- ¢ 
. sure at the gun. Hose restrictions 

e account for this differential, which 


With a DeVilbiss paint shop in your garage you can handle 

more of all types of paint jobs—from the smallest touch-up job 
» ee cea Sf to complete refinishing. You'll be equipped to capitalize on the 
* pressure at the transformer. big underbody coating business. And you profit on every single 


painting operation because the shop includes equipment specific- 
ally designed for handling each job with greater ease, more speed, 


Y higher quality and at lower cost. Get the complete and convincing 
profit story on this equipment from your DeVilbiss distributor. 


THE DEVILBISS COMPANY e« Toledo 1, Ohio 


Canadian Plant: WINDSOR, ONTARIO 
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SPEAKING OF LIFE... 


Tower of LIFE! Among the busiest LIFE- 
selling spots in the U.S. are the twenty- 
one newsstands in New York’s Grand 
Central Station. 


Every week they sell a tower of LIFE as 
high as the Bunker Hill Monument. Evena 
single stand’s share, if put out all at once, 
would go right through the ceiling. 


How many family trips are inspired by 
LIFE’s stimulating word-and-picture arti- 
cles like the recent one on Yosemite 
National Park? It’s hard to say, but it’s 
a safe bet that such views of far-off places 
have inspired many a family to take to 
the highways! 


High LIFE in Tampa! Perhaps the big- 
gest version of LIFE’s familiar red and 
white cover design was the one seen in 
Florida recently. A department store in 
Tampa turned the entire facade of its four- 
story building into a reasonable facsimile 
of LIFE’s cover. 

The purpose was to publicize a week- 
long promotion throughout the store fea- 
turingthemany advertised-in-LIFE brands 
it carries. 

In stores where you yourself shop you 
have likely seen retailers call attention to 
products you read about in LIFE’s adver- 
tising pages. They do this because they are 
well aware of LIFE’s local selling force, and 
because they know that manufacturers 
invest more advertising dollars in LIFE 


than in any other magazine. 


Lots of tires! In a six months’ period, 35% 
of all the automobile tires bought in the 
U.S. were bought by LIFE-reading families. 

Further evidence of this tremendous 
LIFE is read in 14,950,000 families buying power is furnished by the fact that 
LIFE-reading families also accounted for 


each week — an average of more 38% of all washing machines, 37% of all 


than one out of every three families , vacuum cleaners, and 39% of all mechani- 
cal refrigerators bought in the U.S. in six 

in communities throughout the U. S. aa 
This is the audience you reach : Thirsty presses! Every week, the LIFE 
presses drink up 100 tons of ink as they 


when the cars you sell are adver- 


print the more than 5,200,000 copies of 


tised in the pages of LIFE. ea LIFE! 
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REPLACES BREAKER PLATES—Calibromatic 
breaker plate is designed to eliminate scrap- 
ping of the distributor units due to worn | 
ball raceway. Features claimed by the manu- 
facturer, Calibromatic, Inc., Ann Arbor, | 
Mich., are that it saves gas and renders a 
greater top speed of the motor because of 
a longer coil build-up at high speed and | 


SPRING-BOOSTER—It is for 1935 to 1948 
Fords and Mercurys. According to the manu- 
facturer, Pickwick Co., 221 Third St., N.E., 
Cedar Rapids, la., this device provides the 
same results as new springs plus shocks. 
| Used-car dealers find it ideal for rebuilding | 
used Fords and Mercurys. Installation is sim- 
ple—anyone can do it in a few minutes. Can 
ibe installed both front and rear. Gives 
smoother, safer riding and does away with 
the need for re-arching springs, the company | 
states. 





| HEATS WITHOUT FLAME—Kinetic Labora- 
| tories, 1720 Sansom St., Philadelphia, has i 
announced that it has perfected and is now 
marketing Model 400-W—'Thermal-Jet' Elec- 
tric Flameless Heat Gun. The manufacturer 
states that the torch, which projects up to 
1200 degrees Fahrenheit of radiant heat from 
its orifice, can be used for practically all 
of the usual applications of a gasoline blow 





aAn— 


that it offers better performance because it 
maintains a perfect spark curve. Other ad- 
vantages pointed out for it are that Cali- 
bromatic insures easier starting, smoother 
idling, greater acceleration and better per- 
formance at high speeds. The company states 
that it is easy to install, with no alteration 


torch except for direct flame brazing or 
soldering. It is stated that the absence of an 
open flame permits the use of Thermal-Jet 
in many high-heat applications where a flame 
or liquid fuel would be dangerous or pro- 
hibited. The firm said it is a good tool for 
body shops. 





necessary. Two screws hold the breaker plate 


in place. 
MOTORLESS FLOOR STRIPER—Two models 


of a controlled-flow paint striper for mark- 
ing off floors of garages and bus and truck 
terminals are now in production at the 
Yonkers, N. Y. plant of Universal Marine & 
Mfg. Co., 137 Alexander St. Gravity feed is 
used in the application, thus no motor or 


pump is needed. . . ‘ 4 : ~ . _ a : 
heooonne toe 
a) 


es 





HOLLEY PACKAGE—W. E. Bailey, service 
sales and advertising manager of Holley 
Carburetor Co., Detroit, announces that two 
packages of Holley fuel and ignition parts 
are ready for distribution to the trade. Hol- 
ley, one of the oldest manufacturers of 
original equipment for the automotive indus- 
try, has designed its package No. 85R-159 for 
use by those service stations offering parts 
replacement service. Called the merchandise 
assortment, it consists of Holly carburetors, 
coils, distributors and other parts which are 
original Ford equipment. The second of the 
two packages, No. 85R-160, is called the serv- 
ice repair assortment and is designed for 
those service stations and garages that have 
more extensive repair facilities. This package 


























contains almost all parts needed to service NON-SLIP JACK—The Triangle safety jack 
the fuel and ignition systems of Ford cars . : ve 
and trucks, as well as other truck and pas- according to the manufacturer, does the de 
senger car makes. impossible'’ jobs of jacking up a car on a cl 
. * ‘ steep hill without using wheel blocks, or in co 
mud, ruts or on ice. An inverted triangle of to 
two steel rods and a chain, resting on a e 
strong flat base, distributes the car's weight | ve 
|at two points, making it almost impossible | co 
for the car to slip or slide off the jack, the | the 
producer, Triangle Jack Co., 1208 So. Wash- sui 
ington, Wichita, Kans., states. ca 
| PROTO ADDS TOOL SETS—Addition of a 
* . * ~ | 68-piece Proto master tool set and a five- H 
|}piece car or household set has been an- 
REDESIGNED AIR GUN — Newly-designed | 
air guns now in production by Paasche Ai-| Plomb Tool Gor Lor angeles. The master c 
| brush Co., 1909 Diversey parkway, Chicago, | set, No. 9989C, is intended for industrial 
| have been streamlined to provide a faster | maintenance, providing needed tools for 
operating air tool, the firm states. Principal | trouble-shooting and reducing time in break- Ce 
| innovation in design has been the styling of | downs. The car or household set, No. 9900D, th 
| the gun handle to fit the hand of the opera- py th compartment of a car or in 
tor. Another action-assisting feature is the ee ee bu 
suspension hook. A special line of inter- * * * so 
| ghongestle nozzles has also been developed | | lin 
4 | for the Paasche guns. ] 
| * * * | el 
TROUBLE- LITE IMPROVEMENTS — Cordo- 
matic division of Vacuum Cleaner Corp., 76 | De 
W. Chelten Ave., Philadelphia, announces that | th 
improvements have been incorporated into | 
the Trouble-Lite Reels. Its new handle makes " bri 
the light easier to manipulate in cramped| BRIEF CASE TO OVERNIGHTER—A piece 
quarters, the cord is waterproof and locks at | of luggage that doubles as a brief case and | 
any desired length within the 20 feet, and the |overnight bag is now being produced by | 
reel is available in either ceiling or wall Maximillian, 137 E. 25th St., ew York. It is | 
mountings, the firm states. called the Convertible Brief Bag. Made of | 
cowhide or pigskin, the bag changes to an 
+ cs * eee by the dropping of the center 4g 


bar. The Clothes-Pac, made of vinyl plastic, 
is then inserted. 


* * * 


















PAINT SPRAYER —A_ low-cost paint-spray | e 
outfit designed for use in shops having com- 
| pressed air has been announced by Decora x 
| Mfg. Co., 1516 Park Ave., Emeryville, Calif. —_— ; . 
|The outfit consists of the Decora spray gun,| PINION DEPTH GAUGE—One operation | G.E. MAKES PORTABLE CHARGER—A 
|an air-transformer unit and 25 feet of air | that requires a precision-made tool is the | small portable fast-charger for automobile | e 
| hose with connections. | installation of a new rear bearing cup in | batteries, designed for garages, service sta- 
* * * | the differential of the 1949 Ford, Lincoln | tions and automobile repair shops, has been 
jand Mercury cars. The KRW pinion depth | announced by General Electric. Weighing just 
| gouge, ae oe mene 7h 5. es gone and equipped with a carrying 
ae | Wilson, ain . Buffalo, 3, fills @ | handle, it can easily be lifted into and out 
CHEVROLET TO CADILLAC—The Finliner, | |}need for this exacting operation perfectly | of a service om. te dhoract draws 12.5 ° 
oie . produced to make Chevrolet owners into | as the pinion must be placed correctly within | amps and has a maximum output of 80 amps 
Cadillac thinkers, is now being made by @ plus or minus .002 of an inch, the com-| which can be maintained for long periods 
SANDING MACHINE—Smooth, vibrationless | United Marine Mfg. Co., 381! E. 67th St., | pany states. It operates on 115 volts at 60 cycles. 
operation plus straight-line sanding, rubbing | Kansas City. Made of cast aluminum body 
and lishing are features claimed for the | With chrome moulding around the wired lens, | * * * * * * ‘ 
portable, electric Modei DF., Detroit Easy the fin attaches to the fender with four bolts | 3 
finisher. It is made by Detroit Surfacing | from the inside to the trunk. | 
Machine Co., Detroit 4. Straight-line sand- + * * 
ing duplicates the natural back-and-forth 
motion of hand work. This action is required | CA 
for most finishing applications, because it | il 
does not sand cross grain, cut swirls, winkers, | . 
chain or other hard to cover patterns, the | tat 
firm states. | a 
" ‘ ys | | ilies, 
and 
. 
Lo 
| Of 
j 
A 
| spez 
s cati 
Mfg 
nar 
, VERSATILE SOLDERER —A Ideri | ai 
e See ae : _ soldering gun i 
Pres Sa capable of handling 250 watts has been | sae 
. developed for automotive servicing by Weller | SWITCH ATTACHMENT—An attachment has pho: 
. ; Mfg. Co., 808 Packer St., Easton, Pa. This| been announced by McGill Mfg. Co. Inc., cien 
_ GLASS CONVERTIBLE TOP—This convertible | gun sets new standards for such tools, the | Valparaiso, Ind., which makes possible the use | CHECKS WHEEL ALIGNMENT—John Bean has developed a mechanical aligner for chec 1,00 
is equipped with a top of Cordoglas, a/firm says, in that it grestty exceeds the! of Levolier lever-action switches in odd- | cars with skirted front fenders. The new unit has specially-designed checking heads aa 
flexible glass cloth manufactured by Owens- | previous 135 watt limit. Designated as Model | shaped dansiiian ond: ol t om fl "| will handle front wheels with both skirted and open fenders, and gives the operator ers 
P Ose-fo-celling Muores- | unobstructed view of the indicator gauges. To increase the working convenience of Fac’ 





Cornin iberglas Corp., 16 E. 56th St., New | WD-250, this gun handles every type of | 
York. The firm said this top has been washed | soldering encountered in electrical circuits, | cent fixtures where the switch must be operator, the runways and turntables have been raised to a full 24-inch height and ‘ne sing 


75 times, raised and lowered 375 times and {including generator commutator work, the | installed with the lever pointing straight | runway sections i diate! hind ¢ i 
has gone 15,000 miles since being installed. | firm said. down. | a a wheels, $e pmene, e eons) vhe 
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(Continued from Page 42) 


Dartnell Publishes Book 
For Salesmen’s Memos 


Dartnell Corp., Chicago, has pub- 


lished an aid for 
monthly memo book and work 
organizer. 

Called “Sales Memos,” this 48- 
page vest-pocket book has sug- 
gestions to get business, a memo 
page for each day with an itemized 
record of the day’s expenses, and 
includes short mottos and cartoons. 


* * * 





ROD ALIGNER DOES DOUBLE DUTY—De- 
velopment of a  connecting-rod  aligner, 
designed to incorporate the use of a simple 
clamping device which permits 
connecting rods of bore sizes from 1% inches | 
to 3 inches on a single standard arbor, is | 
announced Lael Kent-Moore Organization, Inc., | 
General otors building, Detroit. With a| 
vertical face plate large enough to check 
connecting rods - By 14 inches in length, 
the new single arbor aligner is said to be | 
suitable for use in servicing all makes ot 
cars and light trucks. 


checking | 


salesmen—a 





Handy Sales Co. to Add 
Complete Chamois Line 


Handy Sales Mfg. Co., Inc., 6511 
Cedar Ave., Cleveland, said to be| 
the world’s largest maker of wool | 
buffing and polishing bonnets, will | 
soon introduce a complete chamois | 
line, according to Robert R. Mil- 
ler, president. 

At the same time, Richard W. 
Devans, general manager, said that 
the firm would establish four new | 
branch sales offices next year. 


* * * 











INDUSTRY 







@ 
STANDARDS 
for eo 
* puldsektes price J | 
scurouies = / 
e 
8 NATIONAL STANDARD PARTS ASSOCIATION 


8 South Michigan Avanos - Chivege 3. Hlineis 


CATALOG INFORMATION—A booklet com- 
piled by the National Standard Parts Assn. 
supplies all the information decided upon for 
issuance of uniform size and styles of cata- 
logs. The brochure lists page sizes, type fam- 
ilies, dimensions on punchings and bindings 
and page identifications. 


* oa * 
Low-Cost Inter-Com Set 
Offered by Super Mfg. 

A simple and low-cost loud- 
speaker telephone inter-communi- | 
cation system is offered by Super 
Mfg. Corp., Chicago, under the| 
name of Superfone. 

This device answers the need for 
a simple inter-communicating tele- 
phone. It is said to operate effi- 
ciently over distances as much as 
1,000 feet, re-creating the speak- 
er’s voice in strong, clear tones. 
Each station is equipped with a} 
single push-button which is pressed | 
when talking and released for lis- | 


tening. Either station may origi- 
nate the call. Write to the firm 
for illustrated circulars. 

+ * * 


Two Auto Beauty Products 
Added to Duro Line 


Two new automotive products 
have been added to the Duro line 
manufactured by Woodhill Chem- 
ical Co., 1891 E. 38rd St., Cleve- 
land. Designed to take the 
guesswork out of amateur repair, 
and effect professional results, 
the products are a transparent 
auto body rubber - to - metal 
weather strip trim cement, and a 


compound for rubbing down 
painted surfaces. 
The first is described as a 


transparent cement which seals 
rubber to metal, making it water- 
proof. The cement is effective on 
car doors, windshields, around 
the hood, trunk, etc., according 
to the company. The rubbing 
compound is for cleaning weath- 
ered 


waxing or painting, and as a 
rust remover from chrome sur- 
faces. 





INSIDE GAUGE CHECKS TIRES—A tire- 
| checking device that tells the Pressure from 
| @ gauge which mounts on a car's dashboard 
| has been introduced by Roy and Henry Addy, 
1543 N. Cass St., Milwaukee. If a tire should 
| lose five pounds. of air pressure, a red light 


in the inside pages of the catalog, 
with swatches of patterns in high- 


|lander fibre, plastic, and sateen 
twill being shown in full color. 
| Farber Bros.’ new plant is located 


|at 821-41 Linden Ave., Memphis. 


* * * 


‘Visual’ Planning Releases 
| 1950 Equipment Catalog 
“Visual” Planning Equipment Co., 
Inc., Oakmont, Pa., announces its 
1950 catalog on visual planning 
models and equipment. 
This catalog not only lists prac- 
tically every type of tool used in 


details on lucite buildings, planning 
boards, materials-handling equip- 
ment and office equipment, the firm 
states. 





| blinks, thus warning the driver. 


| Seat Cover Catalog 
Issued by Farber Bros. 


Current attraction for Farber | 
Bros. seat cover dealers and its) 
customers is a catalog just iawued | 
by the Memphis firm with Jane | 
Wyman, academy award winner, 
| featured as the catalog “cover girl.” 








Surfaces: of a _car before 


Liberal use of color is embodied 


* * * | 


* + * 


industry, but also gives complete | Co 





Stamping Brochure 


An illustrated brochure “F.O.B. 
Baltimore,” has been published by 
Charles T. Brandt, Inc., Baltimore, 
describing its large, mass produc- 
tion stamping facilities. 

A current body stamping job is 
also emphasized as a typical ex- 
|}ample of production. The job con- 
sists of complete body stampings 
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for one of the world’s largest truck 
manufacturers whose assembly 
lines are located in Detroit. 





WINDOW. ~— COVER—Snap-on chrome- 
plated window-edge covers are now being 
a for 1949. Fords by Strickland Mfg. 
307 Professional Bidg., Macon, Ga. 
This doves covers worn spots on window sills. 


Pierce Produces Governor 
With Flexible Drive Shaft 


A centrifugal-type engine-speed 
governor featuring a flexible drive 
shaft is a new development of 
Pierce Governor Co. of Anderson, 
Ind. 

The governor is a fully-enclosed 
high-precision unit that can be in- 
stalled immediately and inexpen- 
sively on any standard automotive- 
type engine, the firm stated. The 

(Continued on Page 44, Col, 1) 


Quaker State makes the finest 


! quality lubricants inthe correct 


weights for every lubrication need. 

poliey of complete Quaker 
State lubrication is a longer 
life insurance policy for all 

motor vehicles. 


By using Quaker State Superfine 
Lubricants you provide the con- 
centrated lubricating ability and 
wear-resistance which have built 
the reputation of Quaker State 
products for greater protection 
against wear and friction. 


It pays to give your customers the 
extra protection of complete Quaker 
State lubrication service. 





Quaker State 
Quadrolube 


Quaker State 
Super Quadrolube 


Quaker State 
Viscous Lubricant 


Quak 


er State 


Wheel Bearing Lubricant 








Quaker State 
EXPP2 Lubricant 


Quaker State 


Universal Jo 
Lubricant 


Quaker State 
Waterproof Lubricant 
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(Continued from Page 43) 


flexible drive permits installation of 
the governing unit at the carbu- 
retor (regardless of position of 
driving source) and receives its 
power input through any one of 
four direct mechanical connections 


to the engine revolutions per min- | 


ute, the company said. 


* * * 


Bostwick Produces 
Spray-On Car Wax 


A car wax that can be “sprayed 


on and wiped off in 10 minutes to | 


beautify a car with a $15 wax job 
for only 53 cents,” has been pro- 
duced by Bostwick Laboratories, 
Bridgeport, Conn. 

The product is a hard lustrous 
Carnauba wax, which won’t water 
spot, chip, peel or gum up, the firm 
states. 


* * + 


Hydraulic Jack 


A hydraulic safety bumper jack, 
called the Royal Champ, is being 
offered by Vulcan Mfg. Co., Wi- 






To do a good job quickly, use 
economical “DULUX’* BLACK ENAMEL 


For a good job at low cost to you, use DULUX Black 
Enamel. It goes on easily . . . dries rapidly . . . requires no 
rubbing or polishing. And economical DULUX means 
satisfied customers . 
wrinkle-resistant . . . retains its gloss through years of hard 
use. Order DULUX Black Enamel from your Du Pont 
jobber today! E. I. du Pont de Nemours & Co. (Inc.), 


|nona, Minn. The company claims | 
that the jack eliminates the ne- | 
|cessity of applying brakes, using | 
blocks or any other precautionary 
measures to raise a car safely. 

* + * 


Air-Regulator Catalog 


Air Reduction Sales Co., 60 E. 
42nd St., New York, manufacturer | 
of industrial gases and welding 
‘equipment, has announced the|} 
availability of a 32-page catalog 
covering its complete line of pres- 
sure regulators. The booklet in- 
cludes regulators for welding, cut- 
ting and special flame processes. 

* * * 


Morse Chain Offers Catalog 
On Flexible Couplings 


Morse Chain Co., division of 
Borg-Warner Corp., is offering a 
16-page catalog on flexible chain 
couplings, 

Subjects covered are: roller chain 
stock couplings; silent chain stock | 
couplings; heavy duty, made-to- | 











. because it gives high 


Refinish Sales, Wilmington 98, Del. 
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order silent chain couplings, and | neering data and specifications for | 
steel and plastic covers for the two| use of Waldes Truarc inverted re- | 
|taining rings 
Central, | 5008) with seal and shield bearings, | 


stock couplings. For a copy, write 
Morse Chain Co., 7601 
Detroit 8. 





SMALL STEAM CLEANER—Measuring only 
44 inches wide, 24 inches deep and 45 inches 
high, the Kelite Model 9 steam cleaner was 
specifically designed to make steam cleaning 
an economical, convenient operation in small 
repair shops and service stations, Kelite 
Products, Inc., Box 2917, Terminal Annex, Los 
Angeles, states. ‘ ‘ 


Charts for Waldes Rings 
A series of charts giving engi- 


SMART 
SAVINGS 





build, is 


ance every time! 


There’s a specially formulated “DULUX” 
thinner for every shop need 


DULUX refinishing ma- 
terials are complex 
chemical mixtures. 
They work best when 
reduced with thinners 
formulated by the 
same chemists who de- 
veloped the rest of the 
DULUX line. So be sure you use DULUX 
Thinners . . . for trouble-free perform- 


(internal type No. 


jis now being made available by 
Waldes Kohinoor, Inc., Long Island 
City, N. Y. Specifications include 
|groove diameters and widths, and 
|all other pertinent data. 

* * * 


Lyon Produces New Line 
Of 78-Inch Storage Bins 


Lyon Metal Products, Inc., Au- | 


rora, Ill., has announced a new line 
|of 78-inch bin units for flat storage, 


|tool ‘storage, box and small parts | 
and display of parts or| 


| Storage, 
| small items. 


| All bin units are three feet wide, 
|one foot deep and 6% feet high. 
| Dividers in all bins are adjustable 
| horizontally every inch, using Lyon 
Snap-Ins, the firm states. 

* * . 


| American Brake Offers 


| New Bonding Set Line 


| A new line of pre-cemented 
brake lining sets, for simplified 
bonding on application to popular 
ears and light trucks, is an- 
nounced by the American Brake- 
blok division of American Brake 














case enna 
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Shoe Co. This pre-cemented lin- 
ing is available in a range of 27 
| car sets, suitable for covering all 
passenger cars and light trucks 
on which bonded brake lining is 
likely to be used. 
Each segment in these new sets 
comes with a proper amount of 
bonding cement already applied, 
according to the company. 
single application of American 
Brakeblok Activator, brushed 
over the cemented area and air- 
dried for 20 minutes, prepares the 
segments for the bonding, it is 
added, 


| 


* 
7 
7 


SHOCK-ABSORBER DISPLAY—Monroe Auto 
Equipment Co. of Monroe, Mich., announces 
the new mobile shock absorber merchandiser. 
The portable shock absorber rack has steel 
wheels allowing the unit to be easily wheeled 
out to the service-station island or to an 
advantageous place of operation. 


* * * 


MoPar Publishes New List 


For Ordering Body Parts 


MoPar has introduced a “Body 
and Sheet Metal Quick Reference 
List” that will enable dealers to 
quickly specify and order body 
and related parts for all vehicles 
manufactured by the Chrysler 
Corp. from 1940 through 1948, the 
firm announces. 

Dealers may purchase the new 
publication from Chrysler Corp., 
Parts Div., P. O. Box 1718, Ad- 
vertising Dept., Detroit. The price 
is $1.75 per copy. 


* Bd * 





MIRROR SERVES AS THERMOMETER—The 
Tel-Tru auto mirror thermometer is the latest 
addition to the thermometer line of Germa- 
now-Simon Co., Rochester, N. Y. The addition 
is a side view, clamp-on-door style rear- 
view mirror with a thermometer set in the 
top of the rectangular frame. The mirror is 
5 by 3 inches, double thick, and guaranteed 
permanent, the firm says. 


* * * 





REMOVES PUNCH-PRESS INSERTS — Punch 
press down-time during removal of pierce-vie 
inserts is said to be reduced to minimum 
through use of a new tool announced by L. © 
Ball Associates, Inc., 2276 AE National Bank 
bidg., Detroit. The Ez-Pul pierce-die button 
extractor requires only four simple steps ‘o 
pull straight or taper hole inserts, without 
removing dies or die sections from press 
the firm states. 


* + + 
New Brake Service Manual 


Issued by Grey-Rock 
The eighth edition of the Gr: 
Rock brake service manual has j 
| been announced by Grey-Rock 
vision of Raybestos - Manhatt 
| Inc., Manheim, Pa. 
The manual contains 52 page: 
(Continued on Page 45, Col, 1) 
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(Continued from Page 44) 





data on adjusting, 
trouble-shooting on brakes for all|and no. 4 alloys as well as other 
makes and models of passenger | powdered metals, such as brass, 
cars, trucks, trailers, and _ buses, | copper, zinc, etc. 

including all 1949 cars, and back to| Numerous photographs illustrate 
1934 on most makes, It’s available |the spraywelder, the sprayweld 
from Grey-Rock Distributors. process and a few applications. 
|Company’s address is at 19345 John 
R. St., Detroit 3. 


* + * 


Lee Says Motorists OK’d 


| Kleeroid as Good Buy 

| Lee Products, Inc., 424 Walnut 
| St., Philadelphia 6, reports that 90 
| percent of all motorists interviewed 
|in a survey prior to the introduc- 


|cents for it was a good buy. 


relining and |of powdered Colmonoy No. 6, No. 5 


| operate the equipment. 


| tion of Kleeroid indicated that they | 
|thought a fair trade price of 35) 
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the glass which also helps repel trating its complete line of jack | made to handle any type of floor 


dirt and eliminate glare. 
* * * 





REMOVES CYLINDER SLEEVES—A portable 
| power unit with adapters for removing and | 
installing dry cylinder sleeves in heavy-duty | 
truck engines is announced by International | 


Tool Corp., National City, Calif. Air pressure 
from any air line is all that is needed to) 
Each pound of air 
pressure applied exerts 115 pounds of me- | 
chanical pressure at the ram, providing 
smooth, even power sufficient to remove 
even the tightest of dry sleeves, the com- 
pany said. 


* * * 


locks, fixture clamps and standard 


details. 

| Featured is a new fixture clamp 
developed for clamping a casting 
| through the bored hole onto a pilot 
plate. Photographs, diagrams trac- 
|ing templates and specifications are 


included, together with complete 


price list. 
| * * * 


| Bee Line Co. Produces 
| New Camber Tools 


Bee Line Co. of Davenport, Ia., 


has produced two camber tools for 
|the 1949 Ford, Lincoln, Mercury, 


|Hudson and Chevrolet. 


The J-0 10 tool is used for in- 
creasing, the J-0 14 attachment is 


| used for decreasing. The firm states 


that these devices will not injure 
knee-action parts or shocks. 
* + + 


Johnson Produces Machine 
For All Floor Cleanings 


|maintenance job, including polish- 
|ing, scrubbing, sanding, grinding 
and waxing. 





FUEL-PUMP DEPARTMENT SUPPLIED —A 
complete one-package fuel-pump department 


is now being delivered to dealers by the 
instrument division of Stewart-Warner Corp., 
Chicago. The package, which opens to form 
an eye-arresting counter display, contains 
everything needed for any passenger-car fuel 
pump installation. 

(Continued on Page 46, Col, 1) 


S. C. Johnson & Son, Inc., Ra- 
cine, Wis., maker of Johnson's 
Of Jack Locks, Clamps | Wax, has introduced an all-pur- 

Morton Machine Works, 2421) pose floor machine called the John- 
Wolcott St., Ferndale, Mich., has | son’s Wax Super 16. The machine, 
published a 72-page catalog illus-' with quick-change accessories, is 


| Kleeroid is a_ scientifically im- 
| pregnated cloth which the company 
|says will prevent formation of 
steam and mist on glass surfaces. 
|According to the company, the | 
(cloth forms an invisible film on 


Morton Publishes Catalog 


——eEEEyEe 








FAST CHARGER—The Richardson-Allen full- | 
wave selenium fast chargers offer high and | 
low-rate charges suitable for garages, service | 
stations and fleet owners, the firm, of 15 W. | 
20 St., New York, says. No moving parts are | 

ito employed, since draft-air maintains the stacks 
es and transformer cool, reducing maintenance 
to a minimum, the company states. 


ed * * + 
Chrome Surface Protector 
Offered by Cleveland Firm 
EHW Formula, a rust preven- 


tive manufactured by Tempera- 
ture Equipment Corp. 4505 


y 

e Euclid Ave., Cleveland, is now 
o available for household and com- 
y mercial uses, the company re- 
s ports. 

: The company claims the form- 


ula provides a perfect protective 
coating for all metals and plated 








: surfaces against rust, corrosion, 

“a pitting and tarnish. One applica- 

e tion provides automobile chrome : , : , , 
protection up to a year, it is Aids starting in wet Avoids stalling from 
claimed, : 

Saas MST NAR splashing water 
Helps save fuel 
by Chrysler Corporation 

The 

oo ATTACHMENT AIDS CHAIN APPLICATION 

‘ion —A standard chain supplemented by a Minit- 

ar- Mount attachment, made by Time Saver Corp. 

the of America, Chicago, shown being installed P 

ae on a wheel with only one hand being used INS PECTE D 


With Minit-Mount, 
easily and 
safely without jacking up or rolling the ve- 
hicle, the firm states. 


to make the adjustment. 
chains can be put on quickly, 


by Chrysler Corporation 
Superior Adds Two Fluxes 
To Its Regular Line 


Superior Flux Co., Cleveland, has 
announced the addition of two new 
fluxes to its regular line of fluxes. 

7 Literature on the products may be 
obtained by writing Superior Mfg. 
Co., Dept. AN-8, 1302 Ontario St., 
Cleveland 13, 


The first of the new offerings, No. 
66 silver solder paste flux is said to 
have an extremely low melting 
point of 650 degrees with liquifica- 
tion constant to 1650 degrees. The 
other item, No. 77 soft solder paste 
flux, is said to have the same prop- 
out erties as the company’s No. 30 

5 liquid flux, but is now being offered 

in paste form, 


HELPS PREVENT 


Combustion e Hit-or-miss 


okols Firing 


Harmful Shorting ¢ Slow Starting e Fuel Loss 


CAUSED BY 


Rain, snow, fog, dust, dirt, sand and grease 





on distributor, coil, and spark plug connections. 


SUPPLIED 
by Chrysler Corporation 


ATTN 
Eats 


r:'s30e> 
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* * * 


» PLYMOUTH - DODGE- DESOTO - CHRYSLER CARS 
DODGE 0-22’ TRUCKS SO 


Colmonoy Offers Catalog 


On Spray Weld Process 


Wall Colmonoy Corp. offers a 
catalog describing its spraywelder 
and spraywelder process. This four- 
page booklet describes the Col- 
monoy spraywelder, a powder) 
metalizing gun, and the spraying 


CHRYSLER CORPORATION, PARTS DIVISION, DETROIT 31, MICHIGAN 








New Products 


(Continued from Page 45) 


A catalog section on its lines of | 


welding hose has been published | 
by B. F. Goodrich Co., Akron, and 
is available upon request. The sec- 
tion illustrates and gives data on 
the company’s oxy-acetylene and 
duo-weld hose as well as describ- | 
ing their construction. 

* * > 


Easy-Fold Road Maps 


A new series of free maps is now 
being distributed by Mobilgas sta- 
tions throughout the West. Termed 
“Miracle Fold,” the maps employ 
an easy-folding system developed in 
Europe and widely used by air and 
ground forces during the war. The 
outstanding feature is that cities, 
highways and other features can 
be instantly located without un- 
folding the entire map. 

e o * 


Porte Adds 3 New Fluids 


To Transmission Line 


Porte Mfg. Co., Inc., Brooklyn, 
N. Y., has announced three prod- 








Present Dayton, Obio plan 


| Cars. 


ucts added to its line of Porto 
automotive chemicals. 

Drive-Flo is a preparation for 
use in General Motors and Lin- 
coln cars; Liqui-Flo is a solution 
for liquid clutches on all Chrys- 
ler-made cars, and Clutch Com- 
pound is for lubricating the cork- 
insert type of clutch on Hudson 


Zaiger Corp. Introduces 


2 New Wiper Blades 

Zaiger Corp., Lynn, Mass., has 
developed two improved wind- 
shield-wiper blades, Curve-matic 
for curved and straight wind- 
shields and glider for straight 
windshields, 

Both Glider and Curve-matic 
blades are equipped with a com- 
pletely-universal clip that makes 
the attachment of a wiper blade 
replacement a matter of seconds 
and a few simple motions. The 
necessity of carrying large inven- 





4 
eo 





rr. 
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tories of assorted wiper blades is 
eliminated, the firm states, 
+ * > 





STEERING CONTROL — Casco Products 
Corp., Bridgeport, Conn., has announced that 
its line of Perfection steering controls will 
now include two new colors—dubonnet and 


| beige. 


Main Bearings 
Federal-Mogul Offers 
Boxed Sets 


Because of the growing trend to 
replace main bearings in sets, along 


| rod bearings, for engine recondi- | 


|tioning jobs, an improved method 
|of offering main bearings in set 
boxes is announced by Federal- 
Mogul Service. 

Under the new method adopted 
by Federal-Mogul and now being 
made available to wholesalers, the 
main bearings are cataloged by set 
numbers and boxed in sets under 
this number. The box listing also 
includes the individual bearing 
numbers. 

When one bearing is required for 
replacement, it can be removed 
from the set box, the individual 
bearing also being carefully pack- 
aged and the package 
identified. 


rect part identification right up 
until the bearing is installed. There 
can be no chance of dirt particles 
reaching the bearing, nor can it be 
improperly identified, the company 
claims, 

The Federal-Mogul main bearing 
set line covers 201 sets, including 
|19 vehicle makes and engine models 
|and eight truck applications, it was 
| Stated. 


| Metal Working Book 


| “Case Studies in the Reduction of 





with piston rings and connecting |Metal Working Costs” is the title 
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BUILT FOR BETTER SERVICE! 


W: are proud to announce our new Systems Division 
plant at Celina, Ohio. 


clearly | 


This provides protection and cor- | 
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Present Los Angeles plant 





CULAR E™ 
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During recent years there has been an ever-increasing demand 
from automobile dealers throughout the country for Reynolds 
& Reynolds products. 

Meanwhile, our Dayton plant has been “bustin’ at the 
seams.” There just wasn’t enough elbow room to efficiently 
handle our wer growing automotive business. 

Now, we have achieved the goal which has been planned 
for many years... an entire new and separate plant with ample 
facilities to maintain the kind of service our business has been 
based on since 1866. 

Our new Celina e has been operating successfully for 
the past several months. It is the ultimate in modern, scientific 
construction . . . 55,000 sq. ft. of floor space with the finest 


equipment that money can buy. Teamed with our large Dayton 


plant, Reynolds & Reynolds now offers improved service to 
automobile dealers. Our Dayton plant, too, has been freed to 
better serve the growing list of car dealers who are turning 
to “tailor-made” repair orders, stationery, and forms. 

This is the story we have wanted to tell for a long time 
... a new plant ... BUILT FOR BETTER SERVICE to auto- 


mobile dealers. 


For prompt handling of orders and inquiries, be sure to change our 
address to Celina, Obio on your records, All inquiries, orders, billings, 
accounts receivable, and shipping are now concentrated at Celina. Only 
the executive offices of the Systems Division remain at Dayton. 


SYSTEMS DIVISION, Ye REYNOLDS & REYNOLDS Company 


C. 8°48 


(LOS ANGELES BRANCH, 400 W. PICO BLVD., SERVES ARIZ., CALIF, IDAHO, ORE., NEV., WASH., AND UTAH) 
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SERVICE SECTION 


| of a booklet published by Hydraulic 

Press Mfg. Co., Mount Gilead, O. 
A copy can be had by writing the 
| company. 


IT'S POLARIZED — The Sparton Polavision 
rear-view mirror is called a ‘positive revolu- 
| tionary improvement to motor safety and 
comfort,"" by E. H. Kratzer, AAA club official 


in Allentown, Pa. He recently wrote club 
members that club officials who have 
equipped their cars with the mirror, said 
| by the company to be the first and the ony 
| polarized rear-view mirror, have been quic 
to appreciate the added safety. ‘Scientific 
tests show that an a mirror reflects 
70 percent of all light striking it,'' Kratzer 
continued. ‘'Polavision has cut glare to an 
amazing low of 16.5 percent. The color of 
the mirror is a pleasing green which cuts 
| down reflection of harmful infrared and ultra- 
| violet rays.'' Kratzer advised club members 
| that the Polavision mirror is the forerunner of 

larized safety automotive equipment—ad- 
justable visors, polarized windshields and 
polarized lenses. Sparks-Withington Co., Jack- 
| son, Mich., is the manufacturer. 


| +. * ” 
| Hydraulic Lift Offered 
By Joyce-Gridland 

A new hydraulic lift, designed for 
operational ease and time-saving 
in service garages, has been an- 
nounced nationally by Joyce-Grid- 
land Co., Dayton, O. 

Called the “Joyce Shopmaster,” 
the lift features a lever, similar to 
an airplane’s “joy stick,” which 
rises from the control housing set 
flush with the floor near the lift 
itself. Called the “Joycestick,” the 
lever will enable operators to con- 
trol the lift without stepping aside 
to any wall control, the company 
claims, 





LOW PRESSURE INDICATOR 






A SAFETY NECESSITY 
FOR ALL 
AIR BRAKE SYSTEMS 
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PRESSURE INDICATOR—Monroe Standard, 
Inc. of Galion, O., has announced the Wig- 
Wag low air pressure indicator, a positive 
warning signal for all air brake systems, 
designed for utmost dependability as an 
| accident prevention device. Wig-Wags are 
completely mechanical, depending solely on 
air pressure for operation. The unit mounts 
above the windshield, on driver's side. In 
horizontal position until warning is needed, 
the Wig-Wag instantly drops into driver's 
field of vision whenever air pressure oon 
below point required for safe air brake 
operation. It is visible from both inside and 
outside the vehicle when air pressure is low, 
the company states. 


Gun-Carrier for Cars 
| Being Produced by Stone 


A device for hunters that car- 
ries four guns in a safe carrier 
that fits all make and model cars 
has been announced by Stone 
Propellor Mfg. Co., Inc., Wichita, 
Kans. 

Sold under the name Supreme 
Car Gun Caddie, the carrier is 
cushioned and the metal parts 
are rubber coated to prevent 
scratches on the gun. 


| Chek-Chart Publishes 
3 New Lube Books 


Chek-Chart Corp. of Chicago, has 
| announced its “Tractor Lubrication 
| Guide” and an “Outboard Motor 
|and Motorcycle Recommendation” 
| booklet. Both publications are new 
|editions of standard lubrication 


|manuals issued yearly by Chek- 
Chart. 
The “Tractor Guide” provides 


|lubrication instructions for 95 per- 
}cent of all popular makes of trac- 
|tors. The latter booklet provides 
| (Continued on Page 47, Col, 1) 
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New Products 


(Continued from Page 46) 


lubrication information for all pop- 
ular makes and models of outboard 
engines and motorcycles. 


* + * 
e 
New Stop Light 
3 Alternating Bulbs Give 
Revolving Signal 

An automobile stop light with 
three bulbs that alternate in light- 
ing so that a circular effect is 
given has been invented by H. J. 
Beemer. 
Beemer’s light has the three 
bulbs inside of a regular tail-light 
holder. 





FENDER ORNAMENT — This 
chrome-plated ornament, distributed by Den- 


"'Stylecraft"’ 


ton Hassell, 195 W. Nine Mile Road, De- 
troit 20, is designed for the 1949 Pontiac. | 
It's easily installed by drilling only four 
holes and inserting Phillips head-screws, ac- 


cording to Hassell. 
* * * 


Abrasive Wear Booklet 


A new bulletin, “How to Reduce 
Abrasive Wear with Thermalloy 
HC-250,” has been released by the 
Electro-Alloys division of American 


Art Booklet | 
L-O-F Sends Water Colors | 


To Instructors 


TOLEDO.—To stimulate interest | 
among young students of painting, | 
in the relationship between fine | 
arts work and commercial art, Lib- 
bey-Owens-Ford Glass Co. has| 
made available to more than 5,000 








| Anti-Skidding Tires 
| Described in Booklet 


| let that describes auto and truck | 


Brake Shoe Co., 230 Park Ave., New | 

York. Copies are now available and | 

will be mailed upon request. 
* oa * 


“Skid Control,” a 16-page book- 
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ECA Publishes Booklet 


To Brief Businessmen 

WASHINGTON. — Publication of 
a new booklet, “Information for 
American Businessmen on the 
Marshall Plan,” was announced last 
week by the Economic Cooperation 
| Administration. 


One section of the booklet out- 
lines ECA’s procedure in providing 
dollar credits for European eco- 
nomic recovery, while another lists 
names and addresses of foreign 
government purchasing missions 








tires said to cut skids and in- 
crease mileage from 35 to 100 
percent, has been published by 
Penetred Corp., Marshfield, Wis. 

The issue contains actual-case | 
records illustrating the over 5,000 
tempered-steel claws used in the 
Penetred process, the firm said. | 
Performance records are also 
listed. 


+ +. * 
Crane-Truck Booklet 


A booklet describing the crane- | 
truck line of Milford Crane and 
Machine Co., Milford, Conn., has | 
been published. The bulletin is | 
complete with specifications and 
illustrations. 


| metal reservoir which is 
| metal tubing channels the oil to flexible hose which are equipped with specially designed 


|procuring goods with ECA financ- 


ing, with lists of commodities an 
LLOYD CHASSIS LUBRICATION SYSTEM—This system employs a new principle of meas- | apekeme procured, ’ 


ured, gravity fed oil lubrication to spring shackles and king pins. It is comprised of a! 
Copies of the booklet are avail- 


mounted on the dash under the hood. A circuit of connected 

able upon request from the Office 
of Information, Economic Coopera- 
tion Administration, Washington 


fittings. These fittings replace standard grease fittings. These fittings contain a special 
round wick which is calibrated to allow a predetermined amount of oil to reach the bearing 
—drop by drop. After the installation has been made and the reservoir filled with oil, the 





| system is ready for operation. Lloyd lubrication systems are manufactured by Lloyd Lubrica- | 25, D. C. 


tor Co., a subsidiary of Stamping Products Mfg. Co., Detroit, and are being sold through 
automotive and equipment dealers. 


Archway Names Three 


Overton R. O’Connor and Jim 
Rollins have been appointed, re- 
spectively, to truck sales manager 
and a member of the truck sales 
staff, while Gordon H. Ford has 
been appointed to both the car 
and truck sales staff of Arch- 
way Motors (Ford), 500 N. Hilton 
St., Baltimore. 


,;has been published by the North 

N. od Lawbook | Carolina Automobile Dealers Assn. 
State Assn. Publishes Containing 17 mimeographed 
1949 Sum ry |pages bound in a green cardboard 


cover, the publication lists a resume 

RALEIGH, N. C.—A “Legislative |of new laws enacted and old laws 

Summary” booklet on the 1949 ses- | amended affecting auto dealers and 
sion of the state general assembly | affiliated lines. 














art teachers a portfolio of 10 water | 
colors done by Joseph W. Jicha, a 


Cleveland artist. 

The group includes five in the) 
plate glass series painted for Lib- | 
bey-Owens-Ford and five of his | 
own: creative works. | 

Along with the portfolio is a | 
booklet which discusses the water 
color technique in general. 

The commercial series points up 
also the 50th anniversary of the 
Rossford, O., plant of Libbey-| 
Owens-Ford which was started by 
Edward Ford, son of Capt. John B. | 
Ford, who is the father of the plate 
glass industry in America. 


| 


Bliss Moves Operations; 


Names Eastern Outlet 
TOLEDO. — Coincident with the 
transfer of its manufacturing oper- 
ations at Englewood, N.J., to Hast- 
ings, Mich., E. W. Bliss Co. an- 
nounces the continuation of its 
eastern parts sales and_ service 
administrative offices at 19 E. 47th 
St.. New York City. The company 
also announced the appointment of 


Wegner Machinery Corp., 35-41 
Eleventh St., Long Island City, 
N.Y. as its authorized service 


dealer in metropolitan New York, 
Connecticut and New Jersey. 

The Wegner Corp. will rebuild 
Bliss presses in their plant or on 
customer’s premises to Bliss stand- 
ards and replace worn parts with 
genuine Bliss parts from their in- 
ventory. W. Wegand, production 
manager of Wegner Corp., will 
supervise Bliss service operations. 
Wegner Machinery Corp. has been | 
a subcontractor to Bliss for many | 
years. 


Chrysler Grad Named 


Charles Thompson has _ been 
named service manager for Dia- | 
mond T Motor Truck Co., 334 N. 
Genesee St., Utica, N. Y. Thompson 
is a graduate of the Chrysler serv- , 
ice managers’ school. 
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Display, Tell and Sell your customers the advantages of always 
using 100% Pure Pennsylvania Motor Oil 


PENNS YLVA 











You Can Sell more 
Pennsylvania Oil 


This year 90,000,000 advertising mes- 
sages like this will tell the readers of 
Saturday Evening Post, Life, Holiday, 
Country Gentleman and Progressive 
Farmer why 100% pure Pennsylvania 
oil is the finest motor oil they can buy. 


Hundreds of car and truck owners 
who will read these ads will be people 
who live and buy in your own com- 
munity—YOU CAN SELL THEM IF 
YOU TELL THEM. 


Sell them by letting them know you 
handle 100% pure Pennsylvania oil. 


Sell them by telling them Pennsylvania 
Motor Oil is preferred by automotive 
engineers (for use in their own cars) 
2% to 1 over any other motor oil. 


Sell them by a display of your Penn- 
sylvania oil. 


Sell them by telling them that there is 
no finer oil in all the world than oil 
from the oil fields of the Pennsylvania 
Grade Region. 


OF PENNS 
° Guaranteed 2> 
7 100% PURE @ 
PENNSYLVANIA 
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For your protection, only oils made 
from 100% Pure Pennsylvania 
Grade Crude which meet our rigid 
quality requirements are entitled to 
carry this emblem, the registered 
badge of source, quality and 
membership in our Association. 


NIA GRADE CRUDE OIL ASSOCIATION 
Oil City, Pennsylvania 











Winter P. S. Expedites Sales 


(Continued from Page 38) 
different thing to hold him, they 
are viewing the customer with a 
little awe and are afraid to try to 
sell because of the fear of losing 
the customer. 

+ + > 

N 75 PERCENT of the cases, ac- 
cording to practically every 
survey ever made of customer pref- 
erence for service, the owner would 
rather take his car to a dealer in 
the make of car he drives than to 

any other source. 

One of those times, when he very 
definitely would rather have the 
dealer’s experienced mechanics do 
the work, is when he is sold on 
taking his car some place to have 
it prepared for winter driving. 

Here is a time when the dealer 
can adroitly and profitably 

change a trend that has been pro- 
nounced and which has led to 
much of the lowered service vol- 
ume of the dealer, in the opinion 
of many service experts. 

This is the continued downward 
trend of the number of operations 





|performed per repair ticket. While 
two operations per repair job is 
considered the proper sales basis 
for the successful and profitable 
operation of a dealer’s service sta- 
|tion, the average dealer did not 
|quite reach this millenium even in 
the lush days of 1946. The average 
sale per ticket then reached a high 
of approximately 1.83 operations. 


until last year it was down to 1.67 
operations per ticket and this year 
thus far shows an average of ap- 
proximately 1.59 per ticket. 

The reaction of many dealers to 


possibly expressed by the delight of 
a small town Texas dealer, who 
reported in glee to his factory that 
he will sell as many lubrication 
jobs in his shop this year as there 
are people in his town—and that 
he has increased his business by 
about $336 over last year’s months 
to date. 


* * * 





HAT this dealer did not realize 





We know the job’s 


KENT-MOORE 


SPECIAL SERVICE TOOLS 








KENT-MOORE HOIST FOR 


nomically, too. 


“HYDRA- 


MATIC" TRANSMISSIONS — Designed for 
quick, easy, safe removal and replacement of all 


“Hydra-Matic” Transmissions. Simple one-man 
operation saves time. Adjustable rotating platform 
facilitates use. Adapter cradle holds transmission 
securely, eliminates load shifting, prevents dam- 


age. Extra hydraulic capacity and special spring- 


bali valve assure positive load control. “‘Hydra- 
Matic” Lift and Pit Model shown: $175.00. Floor 
Jack Model and adapters for other special trans- 
missions also available. Write for complete details! 





Since then it has steadily declined | 


their service sales and volume is | 


was that last year his average | 


|“take” per lubrication job was 
| $2.90 and this year, despite more 
| customers, his “take” had dropped 
| Slightly to $2.86 per lube customer 
'or sale. In other words his selling 
had been less effective this year 
than last and his 1948 selling was 
still about one dollar per lube job 
| under the reasonably good lube job 
| sale of prewar. 


The lube rack or hoist is the 
sales department of the well-run 
dealer service department. Here, 
with the properly trained type of 
salesman, many sales of other 
services can be made that would 
in many cases go to some other 
shop, or which eventually end up 
in the entire replacement of a 
part or assembly. 

Many times neglected service, 
which could be caught on the lube 
hoist by an observant mechanic- 
salesman, also results in a dissatis- 
fied customer—not only for the 
|service department but for the 
|new-car sales department as well. 


An early and continuing cam- 








tic 8 





SERVICE SECTION 








CHRYSLER RECONDITIONING SCHOOL IN LOS ANGELES—Burch Greene of Greene- 
Haldeman Co. (Chrysler), Los Angeles, becomes an apt pupil in spraying a sun visor with 
the new material used to make the visor look like new. Left to right, S$. C. Cline, super- 
visor of western region, Chrysler Motor Parts Corp.; Raleigh Arndt, of Arndt-Palmer Corp.; 


Greene and L 


W. Piot of MoPar Co. Eighty-five Chrysler, Dodge and DeSoto dealers 


attended the used-car reconditioning school put on by the sales staff of MoPar. 


paign on 


“prepare your car for|should be for a sound profitable 
winter” not only allows the dealer | operation. 
to bring in many owners who have | 


* + 


drifted to other shops for their| #}OR instance, in most states, 


maintenance work, but offers a 


everyone is conscious of needing 


splendid springboard from which to anti-freeze put in the radiator—and 
train his men on how to sell that;a large proportion of owners 
extra half an operation per ticket|would like to have the permanent 
that will bring his service sales | type anti-freeze. But when they 
volume back to the point where it| wait until the “last dog is hung,” 


ENGINEERS AND MANUFACTURERS OF SPECIAL AUTOMOTIVE SERVICE TOOLS AND 


It's a good feeling to know from the start that every job you do is going to be 
done right. Right for you and right for your customers. And that’s the feeling 
you get when you're properly equipped with Kent-Moore Special Service Tools. 
For Kent-Moore, you know, has specialized in Automotive Service Engineering 
over the past 30 years. Working with major automobile manufacturers, they 
study service methods, chart service operations. Then, for each new model car, 
they design, engineer and manufacture the special service tools and equipment 
required to get each job done right . . . better, faster, easier . . 


So if you want to increase your service volume, boost profits, build lasting 
customer confidence . . . if you want to save the time, money and effort that’s 
wasted by makeshift service methods, better send for the new composite 
Kent-Moore Service Tool Guide. It contains all the information you need to 
select the tools you have to have. And a copy is yours for the asking. 


Kent-Moore 


ORGANIZATION, inc. 


GENERAL MOTORS BUILDING ¢ 


Sales and Service Engineering Representatives in Principal Cities Coast-to-Coast 


DETROIT 2, MICHIGAN 
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- more eco- 


they find the available supply in 
'their community exhausted. Avail- 
lability of permanent type anti- 
\freeze, then, can be made part of 
the “bait” to draw the customers in. 


Practically every owner is also 
partly conscious, at least, of the 
fact that before he has his anti- 
|freeze put in he should have his 
radiator drained and flushed and 
|his hose and connections inspected 
|to be sure they will last through 
the winter and not waste his fluid. 


But in the hurry to get the rad- 
iator protected, he overlooks 
these points and after the anti- 
freeze is added, doesn’t want to 
have this job done for fear of 
losing some of his anti-freeze. 


At the time of sale is the time to 
call the owner’s attention to the 
fact that his heater hose and con- 
nections should be inspected, too— 
and that the core in his heater 
should also be inspected for leaks 
and corrosion, his heater motor 
checked and oiled against winter 
failure and the entire heater 
cleaned out so that he gets the full 
value. 


And don’t overlook the thermo- 
stat. If permanent type anti-freeze 
is put in, it may call for a higher 
opening thermostat than the one 
now in the car. A sale of rust pre- 
ventive is also quite in order at 
this time. 

* * + 

WNERS are very conscious of 

hard-starting engines in cold 
weather. The service contact man 
should carefully explain that the 
condition of the engine has much 
to do with this—the condition of 
the valves (if they seat properly 
and give the proper compression) 
|the distributor points, the condition 
of the fuel pump and vacuum lines 
to the windshield wiper, how the 
coil is performing and if the bat- 
tery is worth facing a winter’s use. 

Broken and cracked glass is an 
item often overlooked in prepara- 
tion for winter, as are the condition 
of the fan belt, windshield wiper 
blades and defroster connections. 
Also when inspecting the wiper it 
is well to make certain that the 
engine develops sufficient vacuum 
so the wiper blades can wipe away 
soft snow. If the vacuum is weak, 
the owner can be told about the 
vacuum booster motor that is avail- 
able and which will give his wiper 
sufficient power to do this job. 

Head lamps and bulbs in all 
other lamps should be tested. If 
the car is a prewar model, the 
owner may be a prospect for a 
relay that will boost the current 
going to the headlamps and give 
him brighter lights. He may also 
be a prospect for directional sig- 
nals to save the necessity of con- 
stantly lowering and raising his 
door window glass. 


And last, but far from least 
since it is a good profit item—is t! 
cleaning of scum and dirt from t! 
| finish of the car and a wax job 
|protect the finish.. This leads 
repair and touching up of the sh: 
|metal. If the owner buys a co 
plete exterior appearance finish 2 
| protection job, he many times 
|also be sold an interior appeara 
|cleaning job as well—and poss:>\y 
a new set of seat covers. 

—JacK WEED 
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By Jack Weed 


(Continued from Page 38) 


on both sides of the engine and in 
the front—at least no one told me 
my squeak was in the rear main 


bearing. 


. * > 


Major Problem 


COULD have done considerable 

harm to my engine in the time 
I spent trying to find out where 
that squeak was. However, most of | 
the harm had already been done. 
I suppose I might have had to buy 
some new valves if I had driven 
much farther, with the condition 
as it was, and that would have 
added a few dollars, but the con- 
dition would have been the same. 


| 
| 
| 

Many small troubles that are | 
improperly diagnosed, however, can 
soon turn into real heavy repair 
bills if not caught in the early 
stages. | 

One of the major factors that | 

have held back the more rapid | 
spread of the diagnosis idea has 
been the scarcity of competent 
mechanics who can be trained to 
do a thorough job and be right 
99 9/10 percent of the time. 

Several car companies are now | 
pushing the installation of diag- 
nosis departments with their larger 
dealers and will reach out to the 
smaller dealers as they get their 
initial spots established and work- 
ing smoothly. Cadillac, Nash and 
Oldsmobile so far have taken such 
steps, Other factories are just edg- 
ing their way into the establish- 
ments of this procedure gradually 
as they find dealers and mechanics 
with the right qualifications to 
establish the “guinea pig” opera- 
tions in various zones. 

Sun Electric has set up, and is 
now operating, six defferent schools 
from coast to coast in an endeavor 
to train the men that it will take to 
do the job—as well as train more 
men in the use of technical testing 
equipment. They have another 
course just for vocational and 
technical school instructors to train 
the teachers who will in turn train 
the youngsters in the rudiments of 
diagnosis in those schools which 
have added this important subject 


Repeat Business 
Termed Result 
Of Complaints 


BELLEVUE, Pa. 


— “Any com- | 
plaint is a potential multi-repeat 
customer by virtue of his presence,” 
says Raymond S. Edinger, service 
manager of Suburban Buick, Inc., 
3941 California Ave. 

It’s also less expensive than con- 
tinually pushing for new customers, | 
he believes. 

Edinger will spend from 10 to} 
30 minutes of his spare time talking | 
to a complainant to keep him a| 
patron with the company. | 

“If it’s necessary,” he says, “we | 
take that prospect out on the road | 
and demonstrate our explanation. | 

“Should our assistant get another | 
complaint and also a customer in| 
our absence, the person is made | 
comfortable in our office and pro- 
vided with literature or with other | 
courtesies, and left temporarily. | 

“As for the complainant, we may | 
not make an added sale with him | 
the first time we go out with him, | 
but we can make him a repeat cus- 
tomer because our contact makes | 
him feel our service is personal. = 


Leonard Seark Plug Co. 


Renewed Under Ingram | 

NEWARK, N. J.—Leonard Spark 
Plug Co., Inc., of Newark, N. J., 
has reorganized, according to Max 
Ingram, president and new owner. 
The new organization has affiliated 
itself with American Electric Prod- 
ucts, New York. 

The company announces that 
production has started on a new 
shielded spark plug, which is said 
to be fireproof, oilproof, waterproof 
and shockproof. It will be calied 
Atomic Flash. The present line of 
Leonard high-compression spark 
plugs has been “scientifically engi- 
neered” for higher efficiency in fir- 
ing and better cooling, Ingram said. 


NEWS Ww ANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue, ' 


\UTOMOTIVE 


|({to the automotive 
| their curriculum. 


|\of the State of New 


industry) to 


* + * 


Add Courses 


AYNE University in Detroit has 
a going course; the University 
York has in- 
stituted such a course in several 
(of its purely technical schools or 
colleges throughout the state, and 
Purdue University, I understand, is 
getting into the automotive picture 
through this door. 

_All of these are long-range pro- 


grams—and to my mind are not ‘umn at least once a year—and this | 


coming one minute too soon. In 
fact, we may even find that they 
are belated as more and more 
vehicle factories adopt some form 
of torque converter or automatic 
transmission and step up the 
compression ratios in their power 
plants, 

These developments call for a 
higher technic than the oldtime | 
“wrench and plier’ mechanic, or 
the untrained but natural-born 
“tinkerer” who has been manning 
many of our service shops. 

* + * 


Showmanship 

4 CAN always depend upon Joe 
Burns, the show-salesmanager 

of Akron’s automobile row to come 

up with a good story for this col- 


|morning’s mail brought in his “fall 
| of ’49” tidbit: 

Susan Jane Myers, a nine-year- 
old Akron (O.) polio victim, was 
just getting over this dreaded dis- 
|ease when a picnic given by Kemp 
'Motors (Ford), was to be held. 
Susan’s father was an employe, and 
|Susan had been looking forward 
|to this annual event for months— 
and now she couldn’t go. 


| 

So Jimmy Kemp, Joe’s boss, 
decided to do something about it. 
He arranged for a two-way radio- 
equipped car to be driven up to 
Susan’s house and had another at 
the picnic grounds so that Susan 
could sit in the car .in her drive- 
way and talk to all her little 
friends at the picnic. It was a 


Quantity 
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very nice gesture to the little 
girl—but only Joe would think 
of the top-of-page three-column 
story that resulted in the Akron 
Beacon Journal. 

Doing nice things pays off, 
especially if you have an old show- 
man and publicity-minded sales- 
manager on the job. 


* * * 


ND speaking of nimble-sales- 

ness—now that competition for 
sales is back—that was demon- 
strated by the Marchall Motor Co. 
Inc., Salina, Kans., which depended 
upon the “belly-mindedness” of its 
sales force to move their stock of 


| used cars. 


| 
| 


They prepared a large chart, 
|headed “Who Wants Steak?,” and 
(See BACKSHOP, Page 56, Col. 3) 
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N. J. Highway Problems 


Economic Expert Advocates Fiscal-Policy Study 
To Prepare Expansion Program 





NEW BRUNSWICK, N. J. — A| 
thorough study of New Jersey’s 
“whole highway fiscal policy with | 
a view to eliminating all serious 
inequities in the matter of contri- | 
butions and benefits,” is urged by | 
Stanley W. Ackley, research as- | 
sistant, bureau of economic re- | 
search, Rutgers university, in an | 
article appearing in the current is- | 
sue of Review of New Jersey Busi- | 
ness, published cooperatively by the | 
bureau and the state department of | 
economic development. 

Such a study is necessary, he de- 
clares, as a prerequisite to the 
launching of “a gigantic program 
of expansion and improvement,” 
which he says must be undertaken 


VETERAN DEALER BECKER SIGNS WITH WILLYS-OVERLAND—The home of Becker Motors,|“in the immediate future” if the 


., in Indianapolis. Headed by W. H. Becker, 26 years in the automotive industry, the 
few hes been iqned as a distributor in central Indiana. The principal building, above, 
contains 30,000 square feet of floor space. Lot space of the establishment totals more than 
60,000 square feet. The building is being renovated to house modern parts and service 


departments. 





' /ganized with capital stock of $20,- 
Jones Motors, Inc. 


| 000 to deal in automobiles, trucks, 


Jones Motors, Inc., Ware Shoals| tractors and farm equipment. C, E.| proved 


and Whitemire, S. C., has been or-! Jones is president. 


state’s highway system is to ade- 
quately handle the postwar in- 
creases in both local and interstate 
traffic. 

“Only under certain specific 
circumstances has the toll road 
successful, and conse- 
quently highway planning based 
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upon the commercial concept 
cannot be depended upon to pro- 
vide the vast network of primary 
and secondary roads demanded 
by a highly mobile society,” he 
declares, 

Ackley, who is currently engaged 
in a study dealing largely with the 
adequacy of the contributions of 
large commercial vehicles to high- 
way costs, reviews in his article 
the background of highway financ- 
ing up to the adoption of gasoline 
taxes by all states, and then con- 
tinues: 


“In spite of the large amounts of 
money contributed by highway 
users to the states and to the fed- 
eral government, it is still claimed 
by some that the user does not pay 
his way. This question has been the 
subject of numerous investigations 
by both official and private agen- 
cies. Many of these investigations 
have been fine examples of objec- 
tive research and have contributed 
much to a more intelligent under- 


standing of the subject; others, on 
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Under-Car Sealer and Silencer 


Now is the time to start selling underbody coating—for 
extra profits. An estimated 40 million cars and trucks 
need underbody coating; so get your share of this tre- 
mendous new profit field now. 


You’ll find the real profit field exists for Lion Nokorode, 
2 because its quality is uniformly superior . . . entirely pro- 


duced from raw material to finished product by a single 


SEALS OUT 


DUST 
—_ 


company—Lion— under U. S. Patent No. 2393774. 

Yes, it pays to sell an underbody coating you can sell 
with confidence. And Nokorode’s controlled quality and 
uniformity assures ease of application and customer 
satisfaction. 


Find out about the proven way to extra profits with 
Lion Nokorode. Just call or write for details of Lion’s 
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the contrary, have been so violently 
partisan in their approach that 
they are practically valueless. 


“It would seem on the surface 
that the problem should prove 
exceedingly simple. If the sum of 
the user contributions equals or 
exceeds that portion of the cost 
of the road system which can 
reasonably be assigned to the 
motor vehicle, then it is clear 
that the user pays his way.” 

Calling attention also to the high- 
way fund diversion issue, Ackley 
continues: “Another factor which 
constantly arises to plague the 
highway economist is the question 
of diversion of highway revenues 
to other uses. When this takes the 
form of taking taxes raised speci- 
fically from the motorist for high- 
way improvement, it represents a 
clear breach of faith with the mo- 
torist and is inexcusable. The fed- 
eral government views this practice 
with such disfavor that heavy pen- 
alties, in the form of curtailed 
federal aid, are imposed upon 
states which practice diversion. 


“However, New Jersey maintains 
what is known as a single fund 
system, in which all revenues, re- 
gardless of source, are lumped into 
a single fund and allocated accord- 
ing to the judgment of the budget 
makers, Under this system there 
is no obligation, actual or implicit, 
to earmark highway funds for 
highway uses. It is claimed there- 
fore that the word ‘diversion’ does 
not pertain to this case.” 


Although pointing out that space 
limitations precluded a complete 
review of many pressing problems 
|of highway financing, Ackley offers 
| the following “few general remarks 
| by way of a conclusion” with re- 
spect to the New Jersey highway 
situation: 

“At present, the state’s highway 
plant is inadequate to handle 
properly the postwar increases in 
both local and interstate traffic, 
due principally to the almost 
complete cessation of highway 
improvements during the war. 
This inadequacy is a potential 
bottleneck in the future develop- 
ment of the state, and the situa- 
tion will grow progressively 
worse unless a gigantic program 
of expansion and improvement is 
inaugurated in the immediate 
future. 


| “This expansion program must be 
preceded by a thorough study of 
the whole highway fiscal policy 
with a view to eliminating all seri- 
ous inequities in the matter of 
contributions and benefits. This 
means that equity must be main- 
tained not only between user and 
public, but also among the various 
classes of users. 

“Inasmuch as New Jersey pro- 
vides a thoroughfare for a consid- 
erable amount of interstate truck- 
ing, and there is some question as 
to whether this traffic pays its way. 
our relationship with the federal 
government should be _ carefuly 
studied to see that this condition is 
duly recognized in the apportion- 
ment of federal aid, 


“The much needed expansion 
should not be continued merely to 
the primary roads of the super- 
highway type, but must extend to 
the secondary and feeder roads 
which are largely under local juris- 
diction, and which in many cases 
are in a serious state of deteriora- 
tion. 

“This means that the general 
public must be made fully aware 
of the considerable economic ad- 
vantages, aside from their own di- 
rect convenience, that can accrue 
|to a state which is the possessor of 
a splendid system of highways 
such as are now on the drawing 
boards.” 





O & S Bearing Enters 


Revlacement Market 
DETROIT.—After 35 years as a 
maker of original equipment, O & S 
Bearing Co, of Detroit has an- 
}nounced its entry into the automo- 
|tive replacement market. The firm 
|manufactures Never-oil bearings 
| and bushings. 
| The change in the company’s 
|}marketing plan accompanied sev 
j}eral changes in management. Ac- 
tive management of the organiza- 





|tion consists of Newton Skillman 


| jr., executive vice-president; Johr 


|} E. Connolly, general manager, and 
|Fred R. Smith, 


sales manager 
Financial and sales counsel will b« 
rendered by Frank H. Delahunty 
and Robert Thuner, former secre- 


|tary-treasurer and sales manager, 
| respectively, of the firm. 
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17th Year of Increase... 





AUTOMOTIVE NEWS, SEPTEMBER 12, 1949 


State Tax Haul Rises, 


But Not as 


WASHINGTON.—State tax rev- 
enue increased again in fiscal 1949 
for the seventeenth consecutive 
year, according to a report by the 
Bureau of the Census. However, the 
rise from 1948 to 1949 was less than 
that which occurred during the 
previous year—7 percent as against 
17 percent. 

The 48 state governments col- 
lected taxes totaling $8,342,000,000 
during fiscal 1949—for most states, 
the 12 months ended June 30, 1949. 
This is equal to $57 per capita. 

The total was $551,000,000 
higher in 1949 than in 1948, 
despite a drop of $86,000,000 in 
collections of unemployment com- 
pensation taxes. Excluding the 
unemployment compen- 
sation taxes, which are held in 
trust for payment of benefits, 
1949 state taxes yielded $7,369,- 
000,000, up 10 percent from the 
previous year and more than 
double the related amount for 
prewar 1941. | 

General sales tax collections were | 
up 9 percent from last year’s} 
amount, to $1,606,000,000. This is 
double their yield in 1945, the 
Census report shows, 
Gasoline taxes provided $1,372,- | 
000,000, liquor sales taxes $426,000,- | 
000, and tobacco taxes $390,000,000. | 
These and other excises altogether | 
accounted for more than % of all 
state tax revenue in 1949. 

License charges on motor ve-| 
hicles and drivers yielded $663,000,- | 

000. Corporation and individual in- 
come taxes amounted to $661,000,- | 
000 and $575,000,000, respectively. 

State tax yields were above the 
1948 level in nearly all states. An| 
increase of more than 10 percent is 
reported for 12 states. Highest rates 
of changes were reported for Louis- 
iana, up 53 percent, and Texas, up 
31 percent. 

Only revenue from _ state-im- 
posed taxes and not that from 
local levies is shown in the Cen- 
sus Bureau report, which points 
out that in 1942, the latest year 
for which complete figures are 
available, the state tax portion 
of all state and local taxes varied 
widely throughout the nation, 
ranging from 37 to 76 percent in 


New Windshield 


It Removes Side Posts, 
Blind Spots 
WASHINGTON.—An automobile | 
windshield which does away with | 
corner posts, thus removing blind | 
spots, has been patented here by | 
Donald Lelong, Essex Falls, N. Y, 


In Lelong’s design, there is a} 
center post to support the top, | 
directly above and back of the mid- | 
point of the hood. Pivoted on either | 
side of this are two wide, hinged 
windshields that sweep back with 
a continuous pane of safety glass | 
to the rear edge of the car door. 


Pins from the lower edges of the | 
windshield slide in slots on the top | 
edges to the doors. When one of 
the doors is opened, its windshield 
swings open with it. 

While the inventor describes his 
design only as applying to closed 
cars, it could probably be used on 
convertibles also. 











Willard Produces Battery 


That Works at 65 Below 


Batteries that will crank the en- 
gines of tanks, trucks, buses and 
other vehicles in temperatures as 
low as 65 degrees below zero now 
are being produced by Willard 
Storage Battery Co. for the gov- 
ernment and for some highly spe- 
cialized civilian applications, the 
firm has disclosed. 

Two developments enabled Wil- 
lard to create the new batteries, 
the firm stated. First, Willard en- 
gineers developed a new active ma- | 
terial, vaporized lead oxide, used 
in the battery plates. 

Second, they devised a means of 
building, at commercially practic- | 
able costs, strong, exceptionally | 
thin plates, which permitted the | 
use of many additional plates and | 
provided a corresponding increase 
in the plate area exposed to the 
action of the battery acid. 





Much 


particular state areas, In 1948, the 
national total of all local govern- 
ment taxes amounted to $6,622,- 
000,000, as compared with state 
taxes of $7,791,000,000. 

New York collected $893,000,000 in 


state taxes and California $864,- | 


000,000 during fiscal 1949, far more 
than the next ranking states of 
Pennsylvania, Michigan, Illinois 
and Ohio, each of which received 
over $400,000,000., 

In per capita amounts, state tax 





yields in 1949 ranged from $92 in 


Louisiana to $36 in Nebraska—the 


nationwide average equaling $57. 
Washington collected $90 per per- 


json; California, $83; Colorado, $76 


and Michigan, $73. 


Most southern states rank low in 
per capita amounts, ranging up- 
ward from $38 for Georgia and $41 
for both Kentucky and Alabama. 
However, the proportion of income 
payments to individuals represented 
by state taxes in the South is rela- 
tively high—exceeding the nation- 
wide average of 4.1 percent in all 
except four southern states. 


The ratios of 1949 state taxes to 
income payments were over 6 per- 
|cent in Louisiana, North Carolina, 
Oklahoma and Washington. The 
lowest such ratios were reported 
for Nebraska, New Jersey, Illinois, 
|Connecticut and Delaware. 


MEMA Book 


Brochure Shows Activities 


Of 45 Years 


NEW YORK.—The Motor and 
Equipment Manufacturers Assn., 
now in its 45th year, has published 
a 24-page booklet describing the 
association and its activities. 

The brochure lists its 527 mem- 
bers and 246 associate members and 
tells that it has 455 credit-service 
subscribers, a total of 1,228, making 
it the oldest and 
organization of automotive manu- 


association said. 

Pictures of present officers and 
views of various activities are 
shown in the publication, which is 
printed in two colors. 

A run-down on the Automotive 


largest trade | 


facturers and representatives, the | 


51 


Service Industries shows is also 
given, dating as far back as 1930. 


New Manufacturers’ Agent 


Opens in Oklahoma City 

OKLAHOMA CITY.— Anew 
manufacturers’ agent, Henry Lees 
& Associates, has opened offices 
here at 1228 S.W. 37th St, 

The firm represents nationally- 
| known automotive manufacturers 
covering Oklahoma, Texas, Louis- 
iana and Arkansas. 


Stuart—Indianapolis 
Charlie Stuart Co. of Indian- 
apolis, has been named a Stude- 
baker dealer with a temporary 
showroom at 1219 N. Meridian St. 
A permanent dealership will be 





built at 1011 N. Pennsylvania St. 





HELPING CAR FACTORIES GET THAT REPLACEMENT PARTS BUSINESS 


The design, production and packaging of factory- 
engineered and approved piston rings for the service 


departments of car and engine makers has been a 


Muskegon specialty for many years. 


In support of these factory service departments, 
Muskegon has always vigorously promoted the idea of 


“Factory Authorized” 





sively to manufacturers 


advertising to car owners. 


“It is Muskegon’s firmly established policy to sell exclu- 


parts and services in all of its 


(1) for installation as original 


equipment and (2) for resale for service purposes.” 


Factory-approved service rings are packed in 
complete-set boxes. In the view, above, these factory 


engineered service sets are being made tamper-proof 


on an automatic machine. 


Complete facilities for the packaging of service 
rings are but one of the rich resources, in both plant and 
personnel, that stand behind Muskegon’s unique policy. 





MUSKEGON PISTON RING CO. | 
MUSKEGON, MICHIGAN 


PLANTS AT MUSKEGON AND SPARTA 


‘“‘THE ENGINE 


BUILDERS’ SOURCE”’ 
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Dealer Doings 


More than $10,000 worth of;has sold out to Baker Pontiac; 
prizes were awarded during the | Marty Chevrolet Sales, Monroe, has 
two-day opening celebration of the | given way to Marty-Ripp Chevrolet, 
Union Ave. branch of Davis Motors, |and Frank L, Anderson Co. (Olds- 
Inc. (Willys-Reo-Renault), Mem- | mobile-GMC), River Falls, has sold 
phis, according to Walter Davis, |to Johnson Sales and Service. 
president of the firm. Top prizes Three dealers have gone out of 
included a Renault and a $500| business. They are: Finkler Motor 
credit on a Reo. Co. (Chrysler), Milwaukee; John- 

eet <s |son Motor Sales, (Dodge), Monroe, 


Dealer Bauervic Named | ton. 


Detroit Fund Aide a a 
Community chest officials in De- Olson—Altoona 

troit have named Charles Bauervic, Olson Buick, Altoona, Pa., an- 

head of Arlington| jounces completion of the con- 

Motors (Dodge),| version of the entire second floor 

13800 W. 7 Mile! of its building at 2300 North 


Rd., as chairman : 
ef the nestiwest Branch Ave. into a body and 





fender shop with a modern 
q section _solicita-| painting department. Denny 
tions among bus-| Welch is managing the new 

iness men. department. 


An active sup- ° 
porter of the . ° 
fund's activities Sandifer Transfers 
for several years, Dan K. Sandifer, for the past 
dealer Bauervic|nine years connected with Central 
has donated the!Chevrolet Co., Columbia, S. C., has 


* * 





Chartes Bauervic 


use of his showroom annually as|been named general sales manager | 
headquarters for the women’s divi- | of Kuykendall Chevrolet Co., Lub- | 


sion of the community chest in the | bock, Tex. 
northwest area. * * 
ie ee Burns Heads Kemp Sales 
Wisconsin Lists Changes Joseph Burns has been named 
: sales manager of the new-car divi- 
ete cae in Wis sion of Kemp Brothers, Inc. (Lin- 
© ~ | coln-Mercury), Akron. Burns form- 
ee gg tye gg Bm erly operated his own deal, Burns 
7 , ( ). 
motor vehicle commissioner: Motor Co. — Se 


Tohm Sales Co., (Kaiser-Frazer), ata 
New London, has added the Reo Alleghany—Covington 
Alleghany Chevrolet Corp., Cov- 


line; DeVoe Motor Sales, Brodhead, " 
has taken on a Hudson dealership; | ington, Va., of which H, D, Vance 
Pulaski Motors (Pontiac), Pulaski, | is president, has increased its maxi- 


* 





HEADLIGHT TESTER 


TTT Ava 
aT AasS 





and Strand Motors (Dodge), Edger- | 


___ SERVICE SECTION 


mum authorized capital stock from 
$50,000 to $125,000, according to en | 
amendment to its charter filed with | 
the Virginia corporation commis- | 
sion by C. C, Collins. 


. * * 


Brooks Motor Co. 


With a maximum capital of $25,- 
000, Brooks Motor Co., Inc., has 
been organized in Farmville, Va., to 
do an automobile, service station 
and garage business. T. W. Brooks 
jr. is president. 





a * 


NELSON'S TURRET-EFFECT—A salesroom addition has been completed for Nelson Motors 
(Studebaker), 7215 Baltimore Ave., College Park, Md. Built at a cost of $14,000, the new 
display room measures 60 feet across the front and 30 feet along the side. The service 
area, with 6,000 square feet of floor space, is directly back of the addition. 


| Kaiser-Frazer dealer, has changed | — 


Schulte Changes Deals 
William A. Schulte, former 


pte Packard dealership in Bal- have a paint and body shop in | Howell, said “had to be propped 
sme . -*& 2 the rear. Hallie Bulthaup is (with poplar pilings to keep the 
’ »s manager. |blamed thing from falling in the 
Kuhl Names Seifert | * ¢ * Ocoee river,” have opened a new 
Kuhl Motor Co., Milwaukee, an- | Stauffer Heads Service 15,000-square-foot structure, 
nounce the appointment of Ernie | . * ‘ 
| Seifert as general sales manager.|_ Russell Stauffer has peg 
Seifert has been with Kuhl for the | Pointed service manager for Stec 
ast 10 years City Oldsmobile Co., 2415 S. Seventh 
- és a. eg Ave., Birmingham, Ala. C. H.| Shirley Motor Co. (Studebaker), 
‘ 2 House, president, states. Carrollton, Ga. 
Rogers Chevrolet Co. * * o ¢ 8 
H. D. Rogers Chevrolet Co., Nor- | Kinsel Ups Gibson Maddox Incorporated 
be eee at Kinsel Motors, 777 Calder Ave.,| Maddox Motor Co. has been in- 
Their Zi ® —- Beaumont, Tex., announces the ap-|COrporated in Albany, Ga., under 
elman Zimmerman. pointment of E. F. “Gib” Gibson as |the ownership of Mamie Callahan 
> gees supervisor of the paint and body | Maddox, H. J. Maddox and J. R. 


* 


Kilgore Buys Shirley 


Chester Kilgore has purchased 


Metropolitan Motor Co. department. Rivers. ae 
Metropolitan Motor Co., Inc., Cin- ea ee s 
cinnati, has been granted a charter Rictor—Erie Newton Appoints Law 
| by the secretary of state. Incorpor-| Ricetor Motor Sales, Kaiser- Alf J. Law jr. has been appointed 
ators are Frank E. Wood jr., John| pyazer distributors, 12th and (director of customer relations for 


|K. Luhrman and Harry M., Hoff- 
heimer. 


Newton Chevrolet Co., Chattanooga, 


French St., Erie, Pa., has opened 
Tenn. 


a new super service station and 
auto accessory store. 


Concordia Deal Expands | * * * 


Miller - Kennedy - Bulthaup Fleet Cooper Opens Lot 
(Buick-International), Concordia, Fleet Cooper Motor Co., Ardmore, | 
Kans., has leased another build- |Okla., has opened its new used-car | ; ; ; 
ing in an expansion move. The |), a} 210-212 W. Broadway. with At the same time, the firm’s name 
new building will be used for Sid Ryburn in charge wth was changed to John Wellford Co. 
sales of cars and trucks, and will : gai gl i 


— ne a C. H. Motor Sales 
ea or A business name has been filed 


Ream's, Bellaire, O., has been in-| for C. H. Motor Sales, Erie Blvd., 
|corporated to conduct an automo- | Highland-on-the-Lake, Derby, N. Y., 
| bile dealership. The incorporators| hy Charles and Katherine Hinter- 
are Vincent B. Ream sr., Vincent B. | meier, 
|Ream jr. and Mary Rollason. a a 


me ) Domingue Expands 
Salm Heads Anthony Sales Louis A. Domingue, owner of 
George Salm jr. has been named | Domingue’s Willys- Overland Mo- 
|retail sales manager for Earle C.|tors, 401 W. Simcoe St., Lafayette, 
Anthony, Inc. (Packard), San Fran- | La., has opened another dealership 
cisco. Salm has been an Anthony|in New Iberia, La. 
* 


* * * 


W ellford—Memphis 
T. M. Keesee has purchased a 
half-interest in John Wellford, Inc. 
(Dodge), 925 Union Ave., Memphis. 


+ * * 





* 


salesman since 1946. * 
| * * * 


Henderson-Brown 


A new motor firm under the} 
name of Henderson-Brown Motor | 
|Co. has been incorporated in Nash- | 
ville, Ga., by W. E. Brown, M. V. 


Brown and D. G. Henderson. 
7 + od 


Rhodes Heads Sales 


Dusty Rhodes, Chevrolet sales) 
manager of Watkins Motor Co., 
El Paso, Tex., has been named 


general sales manager of the firm. 
x + * 


| 


Schmidt—Binghamton 
| Schmidt Motor Sales, Inc., 110 
| Hawley St., Binghamton, N. Y. has 
purchased land adjoining its place 
of business at a cost of $38,000, | 
according to deeds filed. A company 
official said the land was purchased 
to provide more room for storage 
and car repair. 
* * * 


Cheek Buys Out Ayers 


Myron B. Cheek has purchased 
Ayers Motor Co. in Montezuma, 
Ga., from Carl J. Ayers. The 
firm is now being operated as 
Cheek Motor Co., dealing in De- 
Soto cars. 


King Heads Redondo 


Tom King, Redondo Beach 
(Calif.) Ford dealer, has been ap- 
pointed head of the Redondo cen- 
tenial 49’er fiesta committee. 

- 7 





* 


| Maxwell Opens Salesroom 
| KE. E. Maxwell, manager of In- 


AT mah meme ema celel eam tae em ee) elm Mule meele Saurus dian River Chevrolet Co. Cocoa, 


and then read the checking gauges from the same spot 


time and profits saved 


simply with direct readings 


Sere smee te eu eee ht ee el ae cic dT ml JOHN BEAN DIVISION 


John Bean Headlight Tester. Prepare now for Fall 


headlight testing campaigns — ask your John Bean 
Jobber today for details 


WHEE PN NER AND Tc re) 
AR WASHERS 


Any headlight on any vehicle can be tested quickly and 
Moderate cost, inexpensive installation and minimum 


OD MACHINERY AND CHEMICAL CORPORATION 


LANSING 4, MICHIGAN 


WHEEL 





|Fla., announces that a redecorated 
salesroom is now open 
+ 


Hull-Dobbs Buys Mahan 


Hull-Dobbs Co. has taken over 

J. C. Mahan Co., the only Ford 
| dealer in Knoxville, Tenn. The 
firm will continue to operate 


| under the Mahan name. 
. +. € 


New Higdon-Howell Home 

| Higdon-Howell Motor Co. (Ford), 
| Copperhill, Tenn., which opened in 
1934 in a building which the own- 
‘ers, Walter Higdon and Leon 


Re Soh Teme ny) 


| 
ee 
HEADLIGHT TE 


Qualls Sells to Scott 


M. P. Qualls, partner of Qualls- 
Scott Motor Co. (Buick), Poteau, 
Okla., has sold his interest in the 
dealership to Buran Scott. The 
firm will now be known as Scott 
Buick Co. 


* * * 


New Buick Home 


The first showing of the new 
Buick Special automobile took place 
simultaneously with the formal 
opening of the new Southern Buick 
showrooms at 1401 S. Andrews Ave., 
Fort Lauderdale, Fla. 

The opening was marked by 
ceremonies which included gifts 
for all who attended. The garage 
is built in an L shape with the 
service department in the rear. 
Modernistic showrooms are at the 
other end of the L. 

* * 


Broomall Pontiac Co. 


Broomall Pontiac Co., Salem, O., 
has been incorporated by Glenn A. 
Broomall, Lloyd Stackhouse and 
Alfred L. Fitch. 

* + * 

Salina Deals Switch Sites 

Two automobile companies in 
Salina, Kans., have exchanged 
business locations for the con- 
venience involved. Bell Motor Co. 
(Studebaker) has moved from 
119 N. Seventh St. to 325 N. 
Santa Fe, formerly the site of 
Salina Motor Co. (Kaiser-Frazer). 
The latter has moved into Bell’s 
location, 


Ver Hoven Builds 


Construction is under way on 
new building for Ver Hoven Chev 
rolet, Inc., Detroit, it is announce 
by B. J. Ver Hoven, president o! 
the dealership. The two-story build 
ing will have 36,000 square feet o 
floor space. 


Morrison Takes Partner 


Johnny Morrison of Barbee-Mo: 
rison Motor Co. (Lincoln-Mercury) 
Denton, Tex., has announced tha 
E. W. Grelle is now a partner ir 
the company. The firm was started 

(Continued on Page 53, Col. 1) 
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as the Morrison Motor Co. in 
March, 1947, and in June, 1948, be- 
came the 
Co, Now a part interest has been 
purchased by Grelle. 


+ * + 
Brooks Opens Second Deal 


In Inverness, Fla. 


A Buick dealership has_ been 
opened in Inverness, Fla., in the 
garage formerly occupied by Har- 
old Godfrey. 


It will be operated by James A. 
Brooks, partner in Stowell-Brooks 
Motor Corp. (Buick), Brooksville, 
Fla. Brooks’ partner, M. S. Stowell, 
will remain in Brooksville to look 
after the firm’s interests there. 

* * 


Cotton Tale 


Womble Pays $1,366.40 


For First Bale 


Bob Womble of Womble Olds 
Automobile Co. bought Lubbock 
(Tex.), county’s first bale of cotton, 


A sale this 
morning to a 
competitor across 
the street, who 
had the latest 
information on 
values and the 
answers to any 
question at his 
fingertips. 
He must have 
had the latest 
NADA Official 
Used Car Guide. 
More than the 
profit on a sale 
nas lost, too. 
Lost, as nell, were 
the continuing 


Barbee-Morrison Motor /|$3.30 a 
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Doings } 


jat the county’s annual first bale 
auction, paying a record price of 
pound, the highest in 
history. 

The bale weighed 408 pounds and | 
|cost a total of $1,366.40. 
The price paid for the bale is be- 
lieved to have been the biggest 
price in Texas’ history, exclusive of 


bale sales, 





Womble said he plans to display 
the first bale at his company’s new | 
building. 

+ * * 
Nash Appoints Eads 
In Roseville, Calif. 


Approval of a Nash franchise 
in Roseville, Calif., for Harry 
Eads and his son, Don, has been 
announced by J. B. Kipp, Nash 
San Francisco zone manager. The 
firm name is Roseville Motors. 

+ * + 


Buffalo Sales Managers 


Hold Annual Meeting 


The Buffalo Automobile Sales 
Managers Assn. held its annual 
outing this year at Lamm Post, 
American Legion, in Williamsville. 

Officers of the association who 
attended were President Joseph 
Pang, Vice-President William J. 
Heatley, Secretary John B. Setter 
and Treasurer E. F. McPherson. 

* * * 


Three Hudson Dealerships 


Changed in California 

Three Hudson dealership 
changes in northern California 
have been announced by Frank 


bonuses, that usually go with first 
| 


Lawson, Hudson zone manager | 
in San Francisco. 
Olson Motor Co. has_ been 


named to succeed the Gail E. 
Stater Co. in Sacramento. Part- 
ners are R. P. Olson and L. R. 
Clason, former Willys dealers in 
Sacramento. 

In Stockton, Louis C. Raballo 
was named Hudson dealer, suc- 
ceeding the Vandershoot Motor 
Co., while in the Petaluma area, 
the new dealer is Hugh W. Mc- | 
Kevitt. 

* * * | 
Hudson Dealers Organize 


Cleveland Association 


Hudson dealers of Cuyahoga 
county (Cleveland), have organ-| 
ized the Cuyahoga Hudson Dealers | 
Assn., for the purpose of conduct- | 
ing surveys, disseminating infor- 
mation and promoting better trade | 
conditions. 


Until a meeting is held and offi- | 
cers are elected the following will | 
serve as trustees: C, R. Brunner, | 
E. C. Norgar, Carl Belz, Eugene | 
Tyjeski and E. A. Brooker. 


Burnham Sells Dealership 
To Albuquerque Hudson 


Announcement has been made 
by W. S. Burnham of the sale of 
his Albuquerque Hudson dealer- 
snip to Albuquerque Hudson, Inc., 
a newly organized firm whose 
officers are all associated with 
Ward, Inc., of Colorado. 


Fred Ward is president of both 
corporations; Matt Brennan, gen- 
eral manager of the Colorado 
corporation is vice-president of 
the new firm. William A. Spivey, 
also with the Colorado corpora- 
tion, is general manager of the | 
Albuquerque firm. Burnham said 
he will continue his used-car and 
trailer business and the Burnham 








tor Co., Baytown, Tex., was re- 
cently granted to Floyd R. Hig- 
ginbotham, president of the firm. 
The addition will make the 
structure 140 by 150 feet at 2912 
Market St. 
. * o 
Martin-Woerner Charter 


Martin-Woerner Motor Co. has 
been chartered in San Antonio by 
A. E. Martin, E. A, Woerner and 
James A. Wilson with a capital 
stock of $10,000. 


+ > a 


Cline Elected 
W. Garland Cline, co-owner of 
Cline-Moore Auto Sales (Ford), 
Rutherfordton, N. C., has been elec- 


W. CLEVE STOKES CO. (L-M) IN MONTGOMERY, ALA.—Stokes has been in the| ted president of the Rutherfordton 


automotive business for 33 years. Tom Barnes is general manager of the firm. 


nounces he has leased the John 
Egger building in Ellis, Kans., 
where he has opened a Pontiac- 
Buick-GMC_ dealership. Charles 
Bunn is in charge of the new 
business. 

* * 


Sales Fruits 


Climaxing one of their most suc- 
,cessful sales contests in history, 
|450 Pittsburgh zone Chevrolet deal- 
lers and their associates enjoyed a 
| two-day outing as a reward for 
|topping all quotas. Recipients of 
|special prizes were congratulated 
iby zone manager F. E, Byers. 
Harry L. Blankenship, assistant 
|national truck manager, was a 
|guest at the banquet. 

Preceding the outing, members of 
\the dealer organization’s board of 
'directors elected the following offi- 
cers: John V. Booth, president; 
Roy Docherty and C. R. Wilson 
| vice-presidents; John Stevens, sec- 
| retary, and E. A. Sahli, treasurer. 


* * * 


Delaware Charters 4 


Four new auto dealers were re- 
cently chartered with the secretary 
of state’s office of Dover, Del. They 
are Jordan Buick Co., $479,000 
capital; Burkhart-Murphy Motors, 
Inc., $50,000 capital; Reeves and 
Wrape Motor Co., $50,000 capital, 
and Bill Garison Chevrolet, Inc., 
$125,000 capital. 

7 + . 


East End—Buffalo 


East End Motor Sales, Inc., has 
been incorporated in Buffalo, with 
capital of 200 shares. Incorporators 


lare James J. Moran, George M. 


Moran and Joseph M. Joseph. 


* * ~ 


Eversole Motors 


Sole ownership of Eversole Mo- 
tors, Canby, Ore., has been ac- 
quired by Rex Eversole. He has 
purchased the interests of his part- 
ner, D. A. Warner. 

* * * 


Amundson Motor Co. 
Amundson Motor Co. has been 


|}opened by Grant Amundson at 


Brainerd, Minn., following  pur- 
chase of Severson Motor Co. by 


| Amundson. 


” * + 


Anderson Raises Schmidt 


Appointment of Fred Schmidt as 
general sales manager of Anderson 
Pontiac, Inc., Akron, has been an- 


nounced. 


~ * 


McMillan Ups Tasch 


George G. Tasch has _ been 
named general manager of Mc- 
Millan Packard, Inc., 8500 Wood- 
ward Ave., Detroit. 

Ke * * 


Robinett—Wabash 


Robinett Buick, Inc., Wabash, | 
Ind., held a grand opening in its} 


|Hinson and Lee 


the automotive industry his experi- 
ence will be beneficial to all mem- 
bers.” 
* * + 
Taggart-Schultz 
Taggart-Schultz Pontiac, Inc., has 
been incorporated in Buffalo, with 
capital of $200,000. Incorporators 
are John D. and Mary C. Taggart, 
George L. and Johanna M. Schultz. 
* * 


* 


Holz Motors, Inc. 


Holz Motors, Inc., has_ been 
formed at Hales Corners, a village 
near Milwaukee, to sell cars and 
service, and deal in_ electrical 
equipment and appliances. Incor- 
porators are Rudolph W., Gertrude 
and William R. Holz. 


* * bo 


Hopkins Gives Prizes 

Hopkins Bros. Motors (Ford) 
Iola, Kans., has opened its new 
building with an open house. A 
drawing was held, giving the win- 
ners negotiable purchase certifi- 
cates of $300, $150 and $75. A port- 
able radio and other gifts were also 
awarded, 

* * * 


Smith Joins Meador 


Meador Motor Co., Texas’ oldest 
Packard dealer, announces the ap- 
pointment of Herman L, Smith as 
sales manager. 


Chippewa Now U.C. Deal 
Chippewa Valley Co., 119% Bridge 
St., Chippewa Falls, Wis., formerly 


a Chevrolet dealer at 26 W. Grand | 


Ave., has changed to a used-car 
dealer, according to the Wisconsin 
motor vehicle department. 

* * a 


Hansard Takes Post 


Lloyd Hansard has accepted the 
general manager’s post of Moore 
Hudson Co., Bishop and Davis Sts., 
Dallas. 

* * * 


Lowery Expands Coverage 


Lowery Motors (Dodge), Mel- 
bourne, Fla. has been named 
Dodge dealer of Brevard county. 


Owner Bill Lowery has just re-| 
installing 


modeled his _ structure, 
the latest equipment. 
+ * a 


Dodge—Haines City 
Dodge Sales and Service has 
been opened by Paul Sumner in 
the Triangle Service building at 
Jackson Hwys., 
Haines City, Fla. 
* * 


* 


Gran Enlarges 
Gran Motor Co. (DeSoto), 1001 
New Haven Ave., Melbourne, Fa., 
has been enlarged and modernized 
by its owner, M. F. Gran. 


* * * 


Irwin Sells Interest 
B. M. Sandlin announces he has 





Auto Finance Co. 


Triple Fete 
Columbia Garage Hails 


35th Anniversary 


Officials of the Columbia Garage 
(Buick), Port Washington, Wis., 
were triply happy when they cele- 
brated their 35th anniversary in the 
auto business; the grand opening 
of a complete body repair depart- 
ment, and the introduction of the | 
new Buick Special. 

Jack L. Schmit is the owner of 
the business, assisted by his son, 
Don. 


service profits 
and the respect 
of a customer 
who found much 
more realistic 


trade knowledge 


elsewhere 


Dealership in Ellis, Kans. 


Is Second for Dreiling 


Ben Dreiling, owner of Ben 
‘| Dreiling, Inc., Hays, Kans., an- 


NATIONAL AUTOMOBILE 
DEALERS USED CAR GUIDE CO. 
1026 17th St.. N. W., Washington 6, D.C. 


new building. Cash door prizes were | purchased the interest of W. O. 





offered, also a free lubrication book | Irwin in Irwin-Sandlin Chevrolet | 


|and favors for the ladies and kid-| Co.,, Mt. Pleasant, Tex., and will 


dies. The slogan of the firm is! operate the business as Bob Sand- 
“Always A Good Deal All Ways!” | jin Motors. 
€ * 


* 


Dome Takes On Willys Delaney Appointed 


Harry Dome Sales & Service,| [Leo J. Delaney has been appoint- 
Inc., has bought Willys of Indiana| eq used-car manager of Capitol 
at 635 Virginia Ave., Indianapolis, | Buick Co., Albany, N. Y. 
and is operating at the same s ¢ * 
location. 


* 


Wylie-Stewart Named 
Harry Ferguson, Inc., Detroit, 


: : : | manufacturer of tractors and farm 
Ray Lippert of Lippert Buick Co., | implements, has appointed the Wy- 


Cincinnati, has been unanimously | ;; z 
elected to the board of trustees of | ee Pay arom os 
the Cincinnati Automobile club, | y = ‘ 


succeeding A. E. Mittendorf, who | f° Oklahoma. 


died recently. Auto club President | 
Joseph Gardner said, “We have 
added greatly to the strength of 
the club’s board of trustees in| 
electing Lippert. As a member of 


* * * 


Lippert Honored 


Higginbotham Expands 


A building permit of $75,000 
for additions to the salesroom 
and garage of Higginbotham Mo- 





Merchants’ Assn, 
: oJ * 


McMilion—Charleston 


MeMilion Motors, Inc., Charles- 
ton, W. Va., will remodel its 
salesroom at 900 Kanawha Blvd. 
E. at a cost of $5,000. 

7 * + 


Farber Incorporates 


Farber Motors, Inc., Columbus, 
O., has been incorporated by D. N. 
Farber, Robert E. Farber and I. W. 
Barek. 
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The Used Ca 
Book with all the 
answers—accurately 
reflecting the 
market—based on 
continuing reports 
from dealers. 
The nationally 
recognized 
authority in the 
used car field. 
Published every 
60 days to contain 
current, complete 
information for 
every car dealer 


and salesman. 





€> 
* 





$7 per year 
(quantity discounts, of course) 


Write for your copy now! 


NATIONAL AUTOMOBILE | 
DEALERS USED CAR GUIDE CO. | 
1026 17th St... W., Washingten 6, D.C. 
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On the Financial Front 





(Continued from Page 28) 


1949 warrants further confidence 
based on the continuing strong 
stimulus of sales effort.” 

Packard recently declared a divi- 
dend of 25 cents a share. 

The action brings total dividends 
in 1949 to $7,500,000, or 50 cents a 
share on the company’s 15,000,000 
shares of common stock outstand- 
ing. The total thus far this year is 
the biggest since 1930, when share- 
holders received $9,750,000 in divi- 
dends. 

The dividend will be paid Oct. 10 
to stockholders of record Sept. 9. 
The year’s previous 25-cent pay- 
ment was made last March. 

In 1948, Packard paid two divi- 
dends. A 15-cent payment was 
made on March 29 and a second 
of 20 cents was paid Oct. 18. 

* * * 


Resolute Hits New Highs 


In Assets, Premium Income 

The first half of this year has 
been the most profitable period in 
the history of Resolute Insurance 








Co., Hartford, Conn. The premium 
income on automobile physical 
damage insurance in which the 
company specializes exclusively to- 
taled $6,214,556, an increase of $2,- 
037,161 over the similar period of 
1948. Total assets reached a new 
high of $9,753,696. Cash and U. S. 
government obligations together 
with current accounts receivable 
amounted to $9,746,068. The statu- 
tory underwriting profit was $254,- 
880, the company reports. 

The ratio of losses, including 
loss expenses, incurred to pre- 
miums earned was 47.07 percent 


for the first half of the year, an | ion officials. 


improvement over the 50.35 per- 
cent for the like period of the 
previous year, 


White Reports 
Profit Dip 


White Motor reported a first half 
net profit of $185,490. Sales for the 


} 
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SALESMANAGERS MEET IN ‘FOREST PRIMEVAL'—Perfect Circle Corp.'s regional replace- | 
| ment sales managers took to the tall timbers for their recent annual meeting with corpora- | 
The meetings were held at French River, Canada. Going to Muncie from 
Hagerstown, Ind., by bus, the group traveled from there to French River in three special 


railroad cars. A group from Perfect Circle 


first six months of this year to- 
taled $39,685,876, a drop from over 
$53,888,337 a year ago. A net profit 
of $1,831,620 was reported for the 
1948 period. 

Company President Robert F. 


Black said sales and earnings in| sales promotion which was initiat- 
the truck industry showed a sharp|ed during the war. This part of 


Canadian Co. boarded the cars at Toronto. 


decline in the first half of this 
year. In an effort to recoup losses, 
the company is cutting costs and 
expenses, he said. “We have con- 
tinued an aggressive campaign on 
spare parts, accessories and service 














SERVICE SECTION 
our business experienced virtually 
no decline and was a substantial 
offset for the drop in new truck 
sales,” Black added. 

* * * 


12-Month Net 
Tops $20 Million 


For Commercial 


The semi-annual report of Com- 
mercial Credit Co. shows consoli- 
dated net income credited to 
earned surplus for the six months 
ended June 30 of $7,861,280, com- 
pared with $8,239,835 for the same 
period of 1948. Net profit was $20,- 
784,893, including $4,500,000 non- 
recurring items for the 12 months 
ended June 30, 1949. 

After payment of dividends on 
its 3.60 percent cumulative pre- 
ferred stock, net income applicable 
to the common stock was $7,411,- 
280, or $4.02 per share, compared 
with $7,789,835, or $4.23 per share 
for the same period of 1948, and 
was $8.35, exclusive of non-recur- 
ring items aggregating $2.44 per 
share for the 12 months ended 
June 30, 1949. 

Net income from current opera- 
tions of the finance companies was 


enh ae) 
po RS 
= Pe | e 


and the SUN MASTER 
DISTRIBUTOR TESTER 


These two Master Units 
are the basis of a modern 
Sun Diagnosis Department. 

These units enable you 

to test, quickly and accurately 
every part of the motor on 
all vehicles. Used with the new 

Sun Diagnosis Background Units, 
they add eye-appeal as well 

as efficiency to any shop. 
























Your Mechanics’ Reputation for Good Work depends on Good Diagnosis! 


What customers think and say about 
your service can make or break your 
business! That’s why the nation’s lead- 
ing shops have taken steps to insure 
customer satisfaction! Thousands of 
America’s most successful shops are us- 
ing Sun Diagnosis Equipment and Sun 
Diagnosis Procedures to build customer 
good will and increase service profits! 


Most good mechanics can repair an 
engine, if they know what is 
wrong with it. Sun Diagnosis 
Equipment and tested Sun Diag- 


Get YOUR Copy of 
“DOLLARS FROM DIAGNOSIS” 
It’s yours without cost or obligation! Just 
write on a card or letter “Diagnosis Book- 
let”, and your Sun Man will bring it to 
you personally. Write TODAY—address: 











nosis Procedures tell the mechanic, the 
customer and you, exactly what work 
needs to be done. The multiple advan- 
tages of Sun Test-Before-Repair Proce- 
dures are building BIGGER PROFITS and 
GREATER GOOD WILL for thousands of 
others, as they will for you! 


Your local Sun Representative, one of 
the 400 throughout the nation, will be 
glad to call on you and explain how 
Sun Diagnosis Equipment and 
Sun Diagnosis Procedures will 
work for you! 



























ELECTRIC CORPORATION 


6327 Avondale Avenue «+ Chicago 31, Illinois 







$3,962,572 for the six months ended 
June 30, 1949, compared with $3,- 
251,333 for the same period of 1948. 

Total volume of accounts and 
notes receivable acquired during 
the period was $916,436,462, com- 
|pared with $841,617,836 for the 
|same period of 1948, and was $1,- 
| 842,811,513 for the 12 months ended 
| June 30, 1949. 


Sales Up, Net Off 
At General Tire 


| Sales of General Tire & Rubber 
|were $45,161,156 for the first six 
| months of the year ending May 31, 
compared with $46,786,000 for the 
same period last year. Announcing 
|the six-month report, William 
O'Neil, president, said: 

“Sales of mechanical goods and 
General tires were ahead of a year 
| ago, A year ago our sales included 
|the sale of Frostair units, which 
division we disposed of last year. 
| Our profits for the first six months 
| were $474,758. This is against a 
profit for the same period last year 
of $1,713,367. The decline in profit 
|is due to too low prices in the tire 
end of the business.” 





* ~ * 
Clark Equipment Profits 
Decline in First Half 


Net profit of Clark Equipment 
Co, in the six months ended June 
30 totaled $1,920,886 after provision 
for federal income taxes, compared 
with $2,449,193 in the correspond- 
ing period of the preceding year, 
George Spatta, president, an- 
nounced, After preferred dividend 
requirements, the profits were 
equal to $3.56 a share on 527,587 
shares of common stock outstand- 
ing, compared with $5.06 a share on 
475,232 shares a year ago. A 10 
percent stock dividend was paid 
Dec. 15, 1948. 

Net profits for the three months 
ended June 30 were $640,945 equal 
to $1.18 a share on 527,587 shares of 
;}common stock outstanding, com- 
|pared with $1,186,111 and $2.45 a 


|share on 475,232 shares a year ago. 
« * 





Earnings 
| Gar Wood Industries, Inc.—Nine 
| months to July 31: Net profit $144,- 
|958, or 4 cents a common share, 
contrasted with $1,897,105, or $1.74 
|a share for similar period of pre- 
vious year; sales $17,708,013 de- 
|clined from $26,233,176. 

Scovill Mfg. Co. and subsidiaries 
—Six months: Net income, $715,000, 
equal to 41 cents a common share, 
contrasted with $1,845,000, or $1.39 
|}a share, last year; net sales, $37,- 
723,000, against $39,354,000. 

Towmotor Corp.—Six months: 
Net profit, $375,296, or $1.19 a com- 
mon share, against $429,002, or $1.37 
a share, last year; sales, $5,735,027, 


|}against $7,192,425. 





Scotland Neck Motor Co. 
Scotland Neck Motor Co., Inc., 


| Scotland Neck, N. C., has obtained 


a charter from the secretary of 
state to deal in automobiles. Au- 
thorized capital stock is $50,000, 
with $16,000 stock subscribed by 





Robert, Herbert and Myrtise Wil- 
liams, 
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SERVICE SECTION 


Nevada Law Seen Boon to Safety .. . 





Accident Repeaters Attacked 


CARSON CITY, Nev. — Besides 
affording “adequate protection to 
the entire public,” Nevada’s new 
motorists’ financial responsibility 
law will help to remove habitual 
accident repeaters from the roads, 
it was declared by J. G. Allard, 
chairman of the state public serv- 
ice commission, which is admin- 
istering the new act. 


Allard explained that under the 
new act, which went into effect 
Sept. 1, vehicle operators are re- 
quired to fill out the forms in case 
of an accident and submit their 
reports within 10 days following an 
accident in which a _ person is 
killed or injured, or property dam- 
age exceeds $100. 


Failure to comply with the 
regulation is punishable by fine 
or imprisonment, or both, Allard 
pointed out. He also noted that 
every operator or owner must re- 
port, regardless of insurance 
coverage, or blame, for the acci- 
dent. 

“The report forms are quite 
complete,” he said, “and will fur- 
nish the commission the informa- 
tion it will need, if properly made 
out, to determine the approximate 
amount of damage resulting from 


ATA Publishes 
Revised Edition 


On Financing 


WASHINGTON. — Publication of | 
a revised edition of Motor Carrier | 
Equipment Financing, a_ booklet 
prepared in response to the cur- 
rent interest of lending institutions 
in financing possibilities in the 
trucking industry, is announced by 
the American Trucking Assn. 

The new edition reportedly 
brings the story of the financing 
problem of the trucking industry 
up-to-date from the war period 
covered in the earlier edition. The 
booklet points out that like all 
other large industries the trucking 
industry has numerous problems. 
One of the trucking industry’s diffi- 
culties is cited as the current in- 
adequacy of sources of credit for 
financing new equipment and the) 
inadequacy of terms under which | 
credit is available. 


In an article by William J. Chap- 
man, assistant vice-president of the 
Merchantile-Commerce Bank and 
Trust Co., St. Louis, reprinted in 
the booklet, the author points out 
that “under certain conditions 
motor carriers, like most other 
service enterprises, have little need 
for working capital. They do not 
have decided seasonal fluctuations 
and common carriers are required 
to collect all freight bills except 
government and interline within 14 
days. Consequently, they do not 
have large amounts of working 
funds tied up in accounts receiv- 
able.” 

The trucking industry’s peculiar 
position with respect to working 
capital is but one of the factors 
which must be understood before 
a lending institution can expect to 
pass judgment fairly on the sound- 
ness of a motor carrier, Chapman 


Mobile Clinic 


English Maternity Hospital 
Set on Wheels 


LONDON. (UTPS) — British ve- | 
hicle builders are continuing their 
exploitation of a mobile maternity 
and child welfare clinic. 

The theory behind these units, 
of which many varieties have been | 
introduced, is essentially that of 
taking the service to the customer. | 


Only one such maternity and| 
child welfare clinic has been con- | 
structed and is now operating in| 
Yorkshire, but the Aberdeen coun- | 
ty council has now approved the | 
introduction of a similar unit there. | 


Intention is to create a two-| 


room van, which will offer undress- | 
ing and consultation facilities in| 
conjunction with village halls. It| 
will be used largely for preven- | 
tive service purposes and handle | 
such work as vaccination and im- | 
munization. 













the accident, whether the operator | 
or owner is properly insured, how | 
the mishap occurred and other | 


similar information to guide us in| is not required, we certainly will | 


a quick and fair disposition of the | 
case. It is most important to the | 
motorist involved, therefore, to) 
take sufficient time to answer ac- | 
curately all the questions in the | 


report form. 


“Some people still appear to be- | 
lieve that this is a compulsory 
insurance law. It most certainly is 
not. No one is required to carry | 
insurance under this law. That is 
entirely optional with each opera- 
tor and owner. 


“Neither does this law require 
a report about an accident un- 
less it involves death or bodily 
injury, or property damage ex- 
ceeding $100. Naturally, if there 
is any question about the amount 
of property damage, it would be 
wise to file a report and let the 
commission decide. 


| “The commission proposes to ad- 


minister this law fairly and impar- 
tially. In cases where suspension 
of driving or registration privileges 


not suspend. 

“On the other hand, when sus- 
pension is necessary, motorists 
must understand that it is en- 
tirely automatic under the law; 


_ AUTOMOTIVE NEWS, SEPTEMBER 12, 1949 _ 


| 





| 


the commission has no alternative. | 


We shall obey the letter of the law 
as honestly and fairly as we know 
how.” 





Driver Classes Approved 


For Alabama Schools 

MONTGOMERY, Ala. — Ala- 
bama’s attorney general has ruled 
that a course in the operation of a 
motor vehicle is a proper and legit- 
imate field of study in _ public 
schools. He ruled further that the 
expenses of maintaining a car for 
driver training may be paid from 
public school funds. 


The Alabama Safety Council and 





Better jobs in half the time 


with Manzel special tools 












Manzel special tools are 


| 








IN THE MOTOR CITY—Lafayette Motors, Inc. (Chrysler), is at Lafayette Ave. and Sixth 
St., Detroit. Joseph Zerilli is president; George Oecftger, vice-president, and L. DeLigouri, 
| treasurer. Oeftger formerly was service manager for Chrysler Detroit and Chalmers since 1913. 





the Automobile Dealers Assn. of 
Alabama are staunch supporters of 
such training. Many dealers have 
contributed vehicles for this pur- 
pose. They include: 

Bibb County Motor Co, (Chevro- 
let), Centreville; Pickens County 
Auto Co. (Ford), Carrollton; An- 


ders Motor Co. (Studebaker), Tus- 
caloosa; McGarity Motors (Ford), 
Troy, and Wilson Chevrolet Co., 
Bay Minette. 





Socony-Vacuum Oil 


Promotes Shanklin 


R. G. Shanklin has been appoint- 
ed manager of petroleum products, 
retail merchandising department, 
Socony-Vacuum Oil Co., Inc. He 
was formerly division marketing 
assistant for motor oils and special- 
ties in the company’s Albany (N. 
Y.) division. 


There are money-making opportunities in 
AUTOMOTIVE NEWS want ads. 
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factory designed to help you 


doa better, fasted job of servicing Ford, Lincoln, and 


Mercury produits.’ They are all thoroughly pre-tested 


A COMPLETE 
SERVICE STATION 
IN ONE PACKAGE 












our complete catalog. 


INC. 








315 BABCOCK STREET, BUFFALO 10,N.Y 





» «proven under actual service department condi- 
tions to be time and money savers. 
There are Manzel tools and equipment to meet 


sonny capulpnent every service station need. Write for 
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SERVES CITY WITH 10,000 POPULATION—This is the new home of Minnesota Motor Co. 
It has a 95-foot frontage and inside service floor area of 
20,000 square feet. Nearly 6,000 square feet are devoted to the parts department. Marsden 
Larson, | 


(Chevrolet), Fergus Falls, Minn. 
G. Brimhill is president; Theodore A. Brimhill, 


secretary- treasurer. The dealership was formed in 1917. 


vice-president, and Walter J. 
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Backshop . 


hung it in the sales conference 
room. On this chart are recorded 
all used-car sales. Whenever the 
number of sales in any month tops 
that of the previous month, all 
members of the staff are given a 
|big steak dinner at the best 
restaurant in town. 

The standing is based on a 
point system with each sale 
awarded points according to the 
length of time a used car has 
been on hand. If it has been on 
the lot for 30 days or less, one 
point is given; 30 to 60 days, two 
oO to 90 days, 





points; 


three 








By Jack Weed 





(Continued from Page 49) 


points; 90 to 120 days, four points, 
etc. 

In June, a total of 92 points was 
piled up, four more than in the best 
previous month. The gang sold 52 
used cars of various ages in June. 


The only suggestion that I could 
give them would be to revise their 
points system so that the premium 
would be paid for moving them 
fast and a penalty would be as- 
sessed 


not 10 points for the car moved 
in one week, five points for the one 
moved | in 1 two weeks, two points for | 


LIFTS ANY ep 
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, KRW BUILDS IT FOR LONG LIFE 


STARTS LOW...35/s" 
LIFTS HIGH...20'/2° 
ROLLS EASILY 


REAR CASTERS—2” SINGLE f 
BALL SWIVEL...FRONT 
CASTERS—4” STRAIGHT AXLE t 


“A Jack is no Better than its 
POWER PLANT’ oe KRW 


RELEASE ARM 
Ni 


TAMPER 
PROOF SAFETY VALVE 





@ From the pumping plunger to the raising piston the 
oil in a KRW Jack travels in a single casting. It just can’t 
get out or leak. All connecting passageways are drilled. 
There are no particles of loosened core sand to lodge 
under valves and score cylinders. Pump is of displace- 
ment type therefore no troublesome cup washer is 
required on end of plunger. Packing around plunger 
after 260,000 test lifts showed no trace of leakage. 
Release valve is held closed by the oil pressure. Dirt 
between valve and seat can be flushed away by opening 
the release valve. There is no release valve failure in a 


»-KRW Jack. 
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WORLD'S LARGEST MANUFACTURER OF GARAGE TOOLS AND EQUIPMENT 


215 MAIN ST.- BUFFALO 3, N.Y. 


THE KRW 2-TON HYDRAULIC JACK 














; KRW SELLS IT FOR ONLY 


@ This improved KRW 2-Ton Hydraulic Jack will easily 
handle any car on the road today with a minimum amount 
of pumping effort. It pumps through a handle motion of 
45 degrees with only a quarter left turn of the handle 
necessary to operate the release valve. Handle can be 
quickly removed with a half right turn...a real space sav- 
ing feature. Read these specifications and you'll see why 
KRW is the leader in Garage Jack 
Sales. Here they are: 
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SPECIFICATIONS KRW 2-Ton Jack 


@ Lifting capacity 2 tons (4000 lbs.). Weight 110 Ibs. 
Length overall, including handle, 6' 1". Length of chassis 

2914". Length of detached handle only 49”. Floor to top 
of rest pad when down 3%". Floor to top of rest pad when 
up 20%". Floor to top of handle when upright 54”, 


Floor to highest point of jack body 6'%". 


‘idth of jack 


body 10%”. Rear casters 2” diameter, single ball swivel. 


Front casters 4" diameter, straight axle type. Swivel pad 
4" x 5%", curved to fit modern cars. Oil capacity 9/16 


pint. 


SAVE MONEY * ORDER TODAY ¢ USE THE COUPON 


All prices subject to change without notice. 


Pensa ewesw"s" 


‘ K. R. Wilson, 215 Main Street, Buffalo 3, N. Y. 





Enclosed find check ( ) for 


payment for 
Name 
Address .. 


City and Zone 


KRW 2-Ton Jacks @ 


SAE 20W, 
SAE 10W. 
duty oil only.) 
SAE 50; below 10 degrees, SAE 50. 
Differential 
lubricant.) 
90; below 32 degrees, SAE 90. Use 
SAE 80 for sub-zero temperatures, 
and SAE 
temperatures. 


$58.80 each. 


if they stayed on the lot) 
|over 30 days. As a suggestion, why 


| handle, 
|the glove compartment, 


of heavy-duty trucks are: 


SERVICE SECTION 


|the car that laid dogo for 30 days 
before being moved and take away 
points in the same ratio after the 
30 day period—so that a car that 
was not sold for 60 days would 
cost the record 20 points or twice 
that of the fast mover? This would 
aim at moving them faster I think. 
> * + 


Some Notes 

ILL MERRITT, of Bear Mfg. 

Co., sent in a squib about an ex- 
|factory sales manager who is now 
one of those Texas dealers—one 
Felix Doran—still Chevrolet. Felix, 
it seems, got all hot and bothered 
about a Bear safety test lane—and 
put one in operation in his service 
shop in Dallas. 

According to J. B. Hildreth, 
service manager for Doran, they 
had a 68.4 percent increase in the 
brake department, a 106 percent 
|increase in the wheel and axle de- 
partment, and a 137 percent in- 
crease in the headlight and elec- 
trical department the first month 
following the installation. Hildreth 
claims that four out of five people 
who have their cars tested buy the 
correction when they are shown 
their car needs it. 

Al Stegerwalt, P. & A. man- 
ager, Kaiser-Frazer, is as proud 
of his latest parts list and manual 
as a recently married fifty-year- 
old bachelor would be of his first 
offspring. And to my mind he has 
something to be proud of—the 
book is so well laid out and so 
well illustrated with exploded and 
| detail drawings of every as- 
sembly, that even I would have 
| no trouble in finding the exact 
| part I needed quickly. 
| The book covers both body and 
chassis parts for Kaiser models 491 
and 492 and Frazer parts for 
models 495 and 496. 





Service Hints 





| A page of briefs from the Aug. 
| (1949) Chek-Chart service bulletin: 
Chek-Chart urges service stations 
to push the sale of essential winter 
| motoring items and service in Sep- 
tember and October, Three reasons 
are given: avoiding the last minute 
rush, thereby providing better and 
more thorough service; spreading 
costs over a longer period of time, 
and increasing the potential income 
per vehicle and using personnel 
during relatively slack periods. 
* * os 


A unique innovation reported with 


ithe new Buick Special is a hood 


locking device that requires a key 
in the form of a handle. This 
which should be carried in 
is inserted 
in a slot in back of the front venti- 
port of either side of the hood and 
turned upward to open. Should 
service-station personnel open this 
new hood lock with a screw driver, 
they are warned that they must 


|relock the hood when it is closed. 


* > * 

Service-stations can play an im- 
portant part in Oil Progress Week, 
Oct. 16 to 22. In many towns the 
service stations may be the chief 
local representatives of the oil in- 
dustry, Station operators are urged 
to get together to plan their own 
local programs, The oil information 
committee and individual oil com- 
panies will assist in providing ma- 
terials and suggestions. 

* * + 

Motor oil and gear lubricant 
recommendations for all models of 
the new General Motors “H” lines 
Crank- 
Over 90 degrees, SAE 30; 32 
SAE 30, 20; 10 degrees, 
and 10 degrees below, 
Transmission—(Heavy- 
Above 10 degrees, 


case 
degrees, 


(Truck-duty hypoid 
Above 32 degrees, SAE 


140 for extreme high 


Lentz—S partanburg 


City Motor Car Co. (Dodge), 


Spartanburg, S. C., has been grant- 
ed a permit to construct a $58,987 
enone addition to its plant on W. Mail St. 


The 75 by 140-foot structure will 


be of steel, brick and concrete and 
will give the company an additional 


State 


20,000 square feet of floor space, 
according 
president. 


to Russell B. Lentz, 
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TIRES X-RAY INSPECTED—An important 
postwar advancement in tire technology is 
the development of the Wire Cord tire by 
Firestone Tire and Rubber Co. For the first 
time, internal arrangement of the tire cord 
can be inspected by X-rays to assure pre- 
cision placement of the cords in the tire. In 
the above picture a tire engineer is inspect- 
ing the X-ray plate of a Wire Cord tire. 
Although used by buses and trucks on some 
of the longest, hottest, fastest runs in the 
country, no Wire Cord tire ever has been 
known to blow out, the firm states. 


ATA Distributing 
New Compilation 


Of Freight Data 


WASHINGTON.—Distribution of 
the new National Motor Freight 
Classification No, 10, effective Aug. 
13, has begun by the national mo- 
tor freight classification committee 
of the American Trucking Assns., 
according to Carl F. Jackson, di- 
rector of ATA’s traffic department 
and agent for the committee. 

Under the law, carrier partici- 
pants are required to post copies 
of the new issue at each office, 
station or terminal, 30 days prior 
to the effective date. Sound busi- 
ness practice demands that car- 
riers and shippers have sufficient 
copies in order to check properly 
freight charges subject to the Na- 
tional Motor Freight Classification, 
ATA said. 

The new classification shows 
marked improvement over the first 
one issued in March, 1936, when 
it was published in two sections, 
it is said. The latest issue shows 
an increase of 262 participating 
earriers over issue No. 9, which 
contained a total of 5,088 partici- 
pating carriers, while No. 10 now 
contains 5,350. 

Classification No. 10 will be filed 
with the Interstate Commerce 
Commission, 44 state commissions, 
and the utility boards of two Ca- 
nadian provinces. 


Plan for Canada 
Rail Group Urges Control 


Of Road Transport 


MONTREAL.—Central control of 
cll highway transport has _ been 
urged upon the Royal Commission 
on Transportation by the Ship-by- 
Rail Assn. of Canada. 

The association declared that for 
the trucking industry generally, 
there should be coordination of 
federal and provincial governments 
in establishing “some form of cen- 
tralized control.” However, it would 
not take away highway transport 
revenues from provincial govern- 
ments. 

The association declared that at 
present, Canada’s provinces are 
regulating highway transport in 
the way each sees fit, with nine 
licensing authorities each with a 
different basis of regulation. 

The association said it was not 
trying to legislate commercial mo- 
tor vehicles off the highway, but 
it felt there was need for a na-| 
tional transportation policy. 

Babcock—S pokane 

Babcock Motor Co. (Packard), 
Spokane, has been given the first 
“extended term” pact of any 
Packard dealer in the northwest. 
The new agreement gives John 
H. Babcock, owner, a three-ycar 
contract instead of a year-to- | 
year basis. 
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Traffic Needs Planning 


Yale U. Bureau Chief Contends It’s Increasingly 
A Task for Specialists 


NEW HAVEN, Conn.—Rapid ex- 
pansion of scientific traffic engi- 


neering as the solution to Ameri-| 


ca’s growing problem of traffic 
congestion in cities has been urged 
by Theodore M. Matson, director 
of the Yale Bureau of Highway 
Traffic. 


Asserting that “the traffic prob- 
\lem has grown too big and too 
|complex for piecemeal handling,” 
|Matson declared: “It is, and must 
| be increasingly, a job for the spe- 
cialist, the city planner and the 


| traffic engineer.” 


spective of the entire traffic prob- 
lem in a given community, he 
said in discussing traffic conges- 
tion on the weekly “Yale Inter- 
prets the News” radio program 
over station WTIC. He declared 
that the problem demands “the 
formulation of comprehensive 
traffic plans and methods so as 
to render a_ well-balanced, co- 


Showmanship and Service 


LUBRICATORS 






Here’s another Ports new home for 
Ford Sales and Service—the 
Motor Co, of Salt Lake City! 


ordinated attack on congestion in 
all parts of the community.” 


“This demand is being increas- 


ingly recognized and there is rap- | 
idly developing a new art and| 


science of traffic control known as 
traffic engineering,” he said. “We 
need to broaden this trend. 


| “Tf traffic accidents and conges- | 


|tion are to be avoided,” he con- 
tinued, “it is clear that measures 


will have to be adopted which are | 
|of common interest to the many | 
groups involved; otherwise we will | 
drift along as we have been, finding | 


that the hearts of our cities are 
| being choked to death while urban 


Few citizens have a true per- | development is taking place at un- | 


precedented rates on the outskirts.” 

Matson cited two types of pos- 
sible traffic improvements: 1. Re- 
strictive—those which reduce haz- 
ards and improve movement by 
imposing road rules and control 
devices on motorists. 2. Construc- 
tive—the creation of facilities 
which are constructed to meet 
traflic demands. 

“Each of these approaches,” he 


Bennett 
SR irk 


dealer’s headquarters has plenty of come- 
in appeal—and the “heart of its service” 
is a well-planned lubrication department equipped with ARO! 

Aro’s new Center Island Unit serves two lifts with conveniently located 


reels and service assemblies for chassis and gear lube, water and air. A pair of Aro 
Portable Cabinet Type Lubricators for auxiliary use ... and Aro Drain Arm Assemblies 
complete this efficient layout. A perfect set-up for top-speed lubrication... and 
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| pointed out, “may be applied in any | 
|given area and in a proportionate | 
| degree which is best suited to that | 
|community. Each method requires | 
|the application of engineering, en- | 
|forcement and educational tech- | 
niques.” 
Concerning problems of parking, | 
|Matson predicted that multi-deck 
|parking garages will have to be) 
provided in downtown areas. “I am | 
thoroughly convinced,” he said, | 
“that it will become necessary to | 
create such parking facilities if, 
|central business districts are to be | 

in a competitive position to serve 
| the buying public.” 

While noting it is true that 
congestion and accidents are | 
most intense in city areas, Mat- 
son explained that city govern- 
| ments “do not have the tax re- 
| sources for supporting the larger 
| capital expenditures required. It 
| seems to follow that in urban 
| areas relief of traffic conditions 
| will stem from the cheaper regu- 
| latory method. Cities will have 

to look to state governments for 

the creation of modern urban 
non-stop traffic routes.” 


| 

| AUTOMOTIVE NEWS WANT ADS have 
| been proven the quickest, least expensive 
|method of reaching the men who want 
| what you have or have what you want! 
See the back pages of this issue, 
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profits! Write for literature. The Aro Equipment Corp., Bryan, Ohio. 






































































Mont. School Buses Fail 


Safety-Inspection Tests 

HELENA, Mont.—Many of the 
518 Montana school buses re- 
cently failed safety tests, it has 
been reported by the Montana 
state highway patrol. 

Patrol chief E. H. Engiand 
told Mary Condon, state superin- 
dentent of public instruction, 
that many buses lacked essential 
equipment. He further reported 
that more than half did not have 
first-aid kits or had unsatisfac- 
tory assortments of supplies; 23 
percent had _ unsatisfactory 
brakes; 37 percent lacked flags 
and flares; 72 percent were not 
properly marked as school 
buses; such standard items as 
chains were not found in 107 
buses, and 82 had unsatisfactory 
chains, 

The safety tests further dis- 
closed that 14 percent had no 
speedometers, or instruments 
were not in good working order; 
many buses were not painted 
the regulation orange color, and 
less than half had stop-signal 
arms to warn motorists. 
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WASHINGTON. — According to 
Henry E. English, first vice-presi- 
dent of the American Trucking 
Assns., the trucking industry today 
is facing one of the most serious 
competitive fights of its compara- 
tively short career. 

Addressing the annual convention 
of the Mississippi Transport Assn., 
English pointed out that few other 
industries, if any, have been so vig- 
orously opposed as has the trucking 
industry throughout its history of 
less than 50 years. 

He added, however, that the in- 
dustry has made _ tremendous 
progress, nevertheless, because it 
is providing a _ transportation 
service that is superior in many 


respects to any other service ever 
available to the nation’s shippers. 


“In spite of opposition, both open 
and secret, in spite of severe re- 
strictions, unsound laws, heavy 
taxes and any number of other 







Trucks Gain Over Odds 


‘Superior’ Transport Service Seen 
Facing Biggest Fight 








difficulties that beset the truck 
operator from the beginning, the 
use of truck transportation has 
expanded steadily until today it is 
the most important single agency 
of transportation,” English said. 
“We are hauling more tons of 


freight than the railroads—more | 


than any other type of transporta- 
tion. Using the ton-mile theory as 
a yardstick, the railroads naturally 
are superior since they handle long- 
haul, bulk commodities predomin- 
antly. But the ton-mile yardstick 
cannot adequately measure the 
value of the service performed by 
one transportation agency in com- 
parison with another. A more ac- 
curate comparison can be found in 
shipper payments to the carriers 
for handling their freight. 


“In 1947, the railroads’ total in- 
come from freight was $7,100,000,- 
000. In the same year, the inter- 
state for-hire trucks alone, report- 
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SERVICE SECTION 











HERE'S DEALER DOYLE'S NEW SERVICE BUILDING—Completely new sales and service 


facilities housed 


in separate buildings situated a. block apart were opened recently by 


Thomas J. Doyle Co., Detroit, which sold some of the first cars built by John and Horace 
Dodge 35 years ago. ‘Every job is directed from a central control tower from the time it is 
‘° 


received until delivered the customer. 
fluorescent lighting, 


31 disappearin 


The 
individually tooled service stalls with underground exhaust outlets, 
twin post hoists, sunken pit wheel alignment equipment and vapor de-greas- 
ing units. The showroom accommodates 14 cars. 





ing on their interstate and intra- 
state business, showed an income 
of more than $2,500,000,000—more 
than one-third the amount received 
by the great railway system of 


America, 

“Now, consider the additional 
fact that all of this country’s 
for-hire trucks, both interstate 
and intrastate, make up a total 
of some one million vehicles, as 


16,000 square-foot shop has radiant heat, 


compared with the total of 7,200,- 
000 trucks now serving America. 


“The other six out of every seven 
trucks in this country are operated 
by farmers, who own some two 
million of them; by private indus- 
tries, such as the dairies, bakeries, 
manufacturers and processers, and 
by Government agencies and utili- 
ties. 

The dollar value of the service 
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they perform cannot be computed 
since they make no separate charge 
for transportation, as such. Instead, 
the cost is included as part of the 
price tag they attach to the com- 
modities they sell or the services 
they render.” 

English urged greater support 
of the public relations and other 
activities of both the national and 
state trucking associations as a 
means of combatting current at- 
tempts to restrict truck opera- 
tions, 

He pointed out that the degree of 
support given by truck operators 
both private and for-hire, to their 
association work “may well spell 
out our future progress and wel- 
fare.” 

“The job can be done,” he said, 
“but it is a job for all of us, work- 
ing together as a team. 

“The alternative unquestionably 
will be new and more rigid restric- 
tions that will make our operations 
inefficient and uneconomical, de- 
stroying the natural advantages we 
now can offer the nation’s 
shippers.” 


AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America’s No, 1 Industry ... an esti- 
mated more than 100,000 readers weekly! 
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The following advertised delivered prices 385.75; Deluxe P18—4-dr. sed., $1,566; 
tae yy ate aoe ° e club epe., $1,534.25; Speetal Deluxe P18 —- 
5 very 4-dr .sed., $1,644; clu cpe., $1,617.50; 
snd hanaing hates federal tea Current Prices on New Automobiles _|[i. iti 2? ai. 
ilies, ciate eciee y gy PONTIAC—Streamliner Six—4-dr. | sed., 
oq . $2,327.50; conv., $2,761; Saratoga (eight) HUDSON — Super Six — 4-dr. sed., $2,-|cpe., $2,239; Ambassador Custom — 4-dr. nl ge me ih my Tass tae. 
BUIOK—Special Series 40—4-dr. sed., | (Presto-Matic standard)—4-dr. sed., $2,- | 206.50; 2-dr. sed., $2,156; club cpe., |sed., $2,363; 2-dr. sed., $2,338; club cpe., | juxe, $2,622); Streamliner Eight—4-dr. sed 
$1,925; 2-dr. sed., $1,872; bus. cpe., $1,- | 635; club cpe., $2,608.75; New Yorker | $2,203.25; bus. cpe., $2,053.25; conv., $2,- | $2,359. $1 808 (deluxe $1,903); sed. cpe $1 758 
819; Super Series 50—4-dr, sed., $2,157; | (eight) — (Presto-Matic standard) — 4-dr, | 798.75; Super Eight—4-dr. sed., $2,295.50; OLDSMOBILE — Series 76 — 4-dr. sed., | (deluxe, $1,853); stat wag. $2 611 (de- 
2-dr. sed., $2,059; conv., $2,583; stat. | sed., $2,750.75; club cpe., $2,724.50; conv., |2-dr. sed., $2,245; club cpe., $2,292.25; | $1,832 (deluxe, $1,974); 4-dr, town sed.,|luxe, $2,690); Chieftain Six—4-dr, sed. 
wag., $3,178; Roadmaster Series 70 — | $3,230.75; Town & Country conv., $3,994.75. | Commodore Six—4-dr. sed., $2,382.75; club | §1'so1 (deluxe, $1,963); 2-dr. sed., $1,758 | $1,761 (deluxe, $1,856); 2-dr. sed., $1,710 
(Dynafiow standard)—4-dr. sed., $2,735; OCROSLEY—2-dr. sed., $959; conv. sed., | cPe., $2,358.50; conv., $2,951.50; Commo- | (deluxe, $1,900); club cpe., $1,732 (deluxe, | (deluxe, $1,805); club cpe., $1,710 ‘(deluxe 
2-dr. sed., $2,618; conv., $3,150; stat. | $959; stat. wag., $991; roadster, $908. dore Eight—4-dr. sed., $2,472; club cpe., | $1,873): conv., $2,148; stat. wag. deluxe, | $1,805): bus, cpe., $1,587; conv. deluxe, 
wag., $3,734; Riviera, $3,203. DeSOTO-—Deluxe—4-dr. sed., $2,006.25; | $2,447.75; conv., $3,040.75 395; " *' g8—(Hydra-M : } 138: [ Eight—4-< i } 
, ° : $2,895; Series 88—(Hydra-Matic standard) | $2,138; Chieftain Eight—4-dr. sed., $1,829 
OADILLAC—Series | 61-—4-dr. sed., $2,-|club cpe., $1,995.75; Carry-All sed., $2,- KAISER — Special — 4-dr. sed., $1,995; | —4-dr. sed., $2,244 (deluxe, $2,375); 4-dr. | (deluxe, $1,924); 2-dr. sed., $1,779 (deluxe, 
893; sed. cpe., $2,788; Series 62—4- ar. sed., | 210.50; stat. wag., $2,979.25; tom— | Traveler, $2,088; Deluxe—4-dr. sed., $2,- | town sed., $2,233 (deluxe, $2,364); 2-dr. | $1,874); club cpe., $1,779 (deluxe, $1,874); 
$3,050; sed. cpe., $2,966; conv., $3,497; |(Tip-Toe Shift standard)—4-dr. sed. , $2,-|195; Vagabond, $2,288; conv., $3,195; Vir- sed., $2,170 (deluxe, $2,301); club cpe., | bus, cpe., $1,656; conv, deluxe, $2,206. 
ao Ville, $3,497; Series 60 Special— | 193.75; club cpe., $2,175.75; conv., $2,598. | ginian, $2,995. $2,143 (deluxe, $2,274); conv., $2,559; stat. STUDEBAKER—Champion Deluxe—4-dr 
= See Feen as Series 75—5-pass. sed., DODGE—Wayfarer—2-dr. sed., $1,755; LINCOLN — 4-dr. sed., $2,574.50; club | wag. deluxe, $3,296; Series 98 — (Hydra-|..4 $1 688.50: 2-dr. sed., $1,656.75; club 
$4, Tors sed., $4,970; 7-pass, Im-|roadster, $1,744.50; bus, cpe., $1,628.75; pe., $2,527; Cosmopolitan—4-dr. town sed., | Matic standard)—4-dr. sed., $2,500 (deluxe, | one’ $1'683: bus. cpe., $1,588.25; Cham- 
Derial, $5, «ean sed., $4,650; 9-pass Meadowbrook—4-dr. sed., $1,865.75; Cor- | $3,238; sport sed., $3,238; club epe., $3,- | $2,594); 2-dr. sed., $2,426 (deluxe, §$2,- pion Regal Deluxe—4-dr. sed $1 762: 2-dr 
nse — rrecttins Special — 4-ar | Seat estes club’ ope.” $1,931; conv., $2,- | 99:50) conv, $3,546. 520); conv. deluxe, $2,973; Holiday, $2,973, | Pia" “S250 so: club cpe. $1,758.75: bus. 
sed., $1,460; sed. cpe., $1,413; Fleetline | 346; stat. wag., $2,882.50. on MEROCURY—4-dr. sed., $2,031; club cpe., | PACKARD — Eight — 4-dr. sed., $2,249; | cpe., $1,662; conv., $2,086.25; Commander 
Deluxe—4-dr. sed., $1,539; sed. cpe., $1,- FORD — Six — 4-dr, sed., $1,472; 2-ar, | $1,978.50; conv., $2,409.50; stat, wag., $2,- | 2-dr. sed., $2,224; stat. wag., $3,449; De- | Deluxe—4-dr. sed., $2,019.25; 2-dr. sed., 
492; Styleline Special—4-dr. sed., $1,460; | sed., $1,425: bus. cpe., $1,333; Custom Six | 715.50. luxe Eight—4-dr. sed., $2,383; 2-dr. sed., | $1,987.75; club cpe., $2,014; Commander 
2-dr. sed., $1,413; club cpe., $1,418; bus. |-—4-dr, sed., $1,558.50; 2-dr. sed., $1,511; | NASH — 600 Super — 4-dr. sed., $1,811; | $2,358; Super — 4-dr. sed., $2,633; 2-dr. | Regal Deluxe—4-dr. sed., $2,140.50; 2-dr. 
epe., $1,339; Styleline Deluxe—4-dr. sed., | club cpe., $1,511; Eight—4-dr. sed., $1,546; |2-dr. sed., $1,786; club cpe., $1,808; 606 | 8¢4., $2,608; Super Deluxe — 4-dr. sed., |sed., $2,108.75; club cpe., $2,135; conv.. 
$1,539; oo. sed., $1,492; club Sees $1,508; |2-dr, sed., $1,498.50; bus. cpe., $1,419.50; | Super Special —4-dr. sed., $1,849; '2-dr. | $2919; 2-dr. sed., $2,894; conv., $3,350; | $2,467.50; Land Cruiser 4-dr. sed., $2,- 
conv.. $1,857; stat. wag., $2,26 Custom Eight—4-dr. sed., $1,637.50; 2-dr. | sed., $1,824; club cpe., $1,846; 600 Custom | 7-P8Ss. sed., $3,950; lim., $4,100; Custom | 327.75. 
CHRYSLER — Royal (ety 4 dr. sed., |sed., $1,590; club cpe., $1,595.50; conv.,|—4-dr. sed., $2,000; Ambassador Super— | —(Ultramatic standard)—4-dr. sed., $3,-/ WILLYS-OVERLAND — Jeepster conv., 
$2,153.75; club cpe., $2,133.75; stat. wag.. | $1,948.50; stat. wag., $2,263.50. 4-dr, sed., $2,195; 2-dr. sed., $2,170; club | 975; conv., $4,520. $1,602.22; 4-cyl, stat. wag., $1,708.89; 
1; Windsor (six) — (Presto-Matic FRAZER—4-dr. sed., $2,395; Manhattan | cpe., $2,191; Ambassador Super Special— PLYMOUTH — Deluxe P17 — 2-dr. sed., | 6-cyl. stat. wag., $1,814.14; 6-cyl, stat. 
)—4-dr. sed., $2,348.50; club cpe., |—-4-dr. sed., $2,595; conv., $3,295, 4-dr, sed., $2,243; 2-dr. sed., $2,218; club | $1,507; Suburban, $1,855; bus. cpe., $1,-|sed., $1,866.92. 
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SERVICE SECTION 


DETROIT.—U. S. registration of 
10,000,000 motor vehicles in the 
three years, 1945-1948, easily out- 
distanced any other similar period 
in automotive history, the Automo- 
bile Manufacturers Assn. has re- 
ported. 

Closest to the record was the 
five-year period, 1920-1925, when 
registrations rose from 10 to 20 
million units. It took 14 years to go 
from 20 to 30 million registrations. 

Registrations are still climbing, 
the AMA said, and today’s more 
than 41 million cars, trucks and 
buses are requiring the services 
of thousands of more people than 
ever before. 

On every highway and rural road 
throughout America, gasoline sta- 
tions, repair garages, trucking, 
motels, drive-ins, parking lots and 
many other types of small, inde- 
pendent enterprises, have been 


springing up to care for the mul- | 


tiple needs of America’s motorists. 


Rhode Island lists a total of 611 
such automotive businesses and the 
figures range upward to over 11,000 
in Michigan, 16,000 in Texas and 
nearly 20,000 in California. 


Motor-vehicle travel has reached | 


an annual figure of 400 billion 
miles, an increase of 20 percent | 





Pontiac Planning 
Celebration for 


Service Club 


PONTIAC.—Pontiac’s service dis- 
trict manager’s club is planning to 
celebrate its first anniversary, and 
the inaugural year has been high- 
lighted by consistent service vol- 
ume gains, according to Hugh J. 
Hales, general service manager. 


Registrations Zooming 


From 194548, Vehicle Use Rose 10 Million 
For New Record, AMA Reports 


j 
1 
| 





The club was founded last fall to | 


give recognition to those district 
managers who top their zones in 
service volume. The winner in each 
of Pontiac’s 25 zones is admitted 
each month, but retains his mem- 
bership only so long as he leads in 
his zone. 

“Each district manager 
sponsible for 


is re- 


ers,” Hales said, “and he must be 


prepared to answer their questions | 
on what methods can be used to} 


increase service volume. We find 
they are promoting these service 
essentials more enthusiastically in 
order to rank high in the club.” 


More than 100 district managers | 
are competing for the honors. Win- | 


ners are presented with a club pin. 


U.S. Offers Data 


On Paint Remover | 


WASHINGTON. — A new paint | 
remover that can be sprayed onto | 
the painted surface is described in 
a report now available from the 
Office of Technical Services of the 
U. S. Department of Commerce. 


Aircraft camouflage enamels 
were so resistant to ordinary paint | 
removal techniques that a special | 
preparation had to be developed by 
the Air Force for this purpose. The 
original paint remover developed, | 
however, was not stable enough in 
storage to give satisfactory service. | 


It is now believed that revisions | 
in the basic formula have met the | 
storage problem satisfactorily, and | 
a specification now exists which is 
superior to special-purpose propri- 
etary items heretofore available, 
according to the report. 

PB 97658, Development and Eval- 
uation of Paint Remover, 61 pages 
including tables and photographs, 
sells for $1.75 per copy. Orders 
should be addressed to the Office 
of Technical Services, U. S. De- 
partment of Commerce, Washing- 
ton 25, D. C., accompanied by check | 
or money order payable to the| 
Treasurer of the United States. 


Stephenson—Bastrop 


Stephenson Chevrolet Co., Bas- 
trop, La., has donated a school bus 
to the local recreation department. | 
Emmett Stephenson declared that | 
his company “was glad to be able | 
to help the children of the city and | 
all other civic groups.” 





covering facilities, | 
equipment, manpower, training and | 
promotion regularly with his deal- | 
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above prewar. Driving to work or 
using the car for business accounts 


for 56 percent of the total. 


As vehicle use increases, taxes 
paid by motorists move upward. 
Registration fees, gasoline levies, 
federal excises and tolls hit an 
alltime high of $3.4 billion in 
1948. The trucking industry paid 
more than a third of the total. 










NEW OILITE ADAPTATION—Amplex Mfg 


| Co., powder mcerey division of Chrysler 
Corp., is now equipped for quantity produc- 
tion of permanent Oilite stainless steel filters 
which are particularly well suited to food | 


Current production also is pro- | and chemical industry use, according to A. 


ceeding at a record pace. 

“How long 
high levels depends, as always, on 
customer demand,” the AMA said. 


J. Langhammer, Amplex president. “Extreme- 
ly efficient for filtering, separating, No a 


it will continue at and regulating the flow of a wide variet 
Jeni and gases, 


" Langhammer said, these 
units are unbeatable for handling corrosive 
materials and for applications in which 


do come—as they have to other of filters produced by the Chrysler ert | 


industries 
automotive industry expects to con- 


tinue to make a greater contribu- | 


tion to America than before the 
war.” 


Roberts—Albuquerque 
Roberts Packard Co., 


used-car lot at 3515 E. Central. 








in recent months—the | cones. 


include discs, sheets, plain cylinders and 
Special shapes are built to fit cus- 
product designs. 


| tomers’ 
Putnam-Frank to Build 

A permit has been granted Put- | 

nam-F rank Chevrolet, Inc., to con- | 

struct a building at Weeden Rd. | 


Albuquer- and Main St., Randolph, N. Y. The | 
que, N. M., has opened its second building will ‘be of cinderblock and/|ed the noise made by all public | Hersee Co., 


glass. 


PWiheneve 


Bond Between Py 





con- | 
“Yet when downward adjustments | | tamination must be avoided." Typical shapes | 


te Nea aP 


Noise Limits Seen 
As Probability 
For City Drivers 


CHICAGO.—N oise limits may 
someday be set like speed limits 
in city streets, according to an 
acoustics expert who has been 
measuring the noises of Chicago 
for the past year. 

“Exceeding the noise limit will 
involve too many decibels per oc- 
|tave band instead of miles per 
|} hour, but the principle will be the 
same,” Dr. Howard C. Hardy, su- 
pervisor of acoustics and vibration 
|research at Armour Research 
a | Poamiation of Illinois Institute of 
Technology, says. 

“With recently developed instru- 
ments and techniques we can chart 
| the noise made by typical vehicles, 
factories, and other sources of ur- 
ban clamor,” Hardy explained. 
|“From these charts of what noise- 
| makers such as street cars, trucks, 
| buses and elevated trains do in the 
| streets we can show limits of ac- 
|ceptable noise for each.” 


Foundation scientists have chart- | 
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| and are now measuring the noise 
|levels of industrial and residential 
| areas in the city. 

| “One use of survey results will 
| be in writing codes and ordinances 
| for cities all over the world,” Hardy 
|said. “A street car or bus sounds 
somewhat the same anywhere, and 
the effect of noise on people is 
universal. 

“Since traffic noise is usually a 
city’s worst problem, setting stand- 
ards in decibels per octave band 
for each type of vehicle would 
quiet streets considerably.” 





Cole-Hersee Introduces 


Trailer Connector Boxes 


BOSTON. — Cole-Hersee Co. has 
introduced a series of exclusive 
trailer connector boxes, designed to 
meet the latest requirements in 
mounting trailer connectors. 

The new boxes are lightweight 
and water repellent. They are pro. 





vided with two holes in back for 
mounting and come complete with 
mounting screws and lock washers 
for connector socket. Cable clear- 
ance may be threaded to receive 
| EMT tube fitting. Address is Cole- 
20 Old Colony Ave., 


transportation vehicles in 1 Chicago Boston 27. 
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“BRASS-0- MATIC’ is: the answer 


The “Brass-o-matic”’ process is just one of the 
scientific operations U. S. Rubber | uses to help 


you make today’s cars 
and trucks ride more 
smoothly and silently. 
This unique system of 





brass-plated adhesion results in a permanent 
bond between the metal and the rubber... 





developed by U. 


and only U. S. Rubber 


offers ‘““Brass-o-matic.”’ 


This technique of bond- 
ing rubber to metal was 
S. Rubber Engineers, work- 


ENGINEERED RUBBER PRODUCTS 
FOR THE AUTOMOTIVE INDUSTRY 





ing closely with Automo- 
tive Engineers. Today, 


the U.S. technical team can help you on a wide 


variety of problems involving 


noise, vibration 


and wear—by means of rubber-to-metal and 


all rubber parts. This team 
consists of chemists, physi- 
cists, metallurgists and de- 
sign engineers. 





Just call or write, United States Rubber 
Company, Engineered Rubber Products 
Division—Fort Wayne, Indiana or 5850 Cass 


Avenue, Detroit. 


MADE AT FORT WAYNE BY 






UNITED STATES 
RUBBER COMPANY 
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Levy System Needs Revision, Says Bank ... 


Taxes Cited as ‘Venture’ Killer 


BOSTON. — “The fate of private |mounted to the highest levels of | 


enterprise and of our democratic | our history. - 

form of government hangs in the| “Over the decades the major 
balance, as our economy is being |S°urces of capital savings were the 
strangulated by crushing taxation ’ . 
that is dangerously siphoning our|#nd the savings of those in the 
supply of venture capital,” the First | higher-income brackets. Taxes ab- 
National Bank of Boston warns in | 8°rb such a large proportion of the 
its current New England Letter. |income of this group that the indi- 


9 |}viduals work in reality from six 
ein 7, to ink Ge |to nine days out of 10 for federal, 
’ 


Si state and local governments. 
structure by revising provisions 


“The aggregate income after | 
creating a malignant growth | taxes of those receiving $25,000 and 
that is obstructing the creation 


;over in 1946 was 26 percent below | 
and flow of the ‘lifeblood of (that of 1929, while total national 
business.’ |income during this period gained 
“Venture capital is the ‘seed | #round 105 percent. In consequence 


money’ that provides the dynamic | the proportion of national income | 
force to our economy. When there |held by this group declined from | 
is a constant and ample flow of |°Ver 8 percent of the total in 1929 | 
capital the economy is healthy and | to 3 percent in 1946. 
expanding, but, when sluggish, “Not only has there been a sharp 
progress is halted and stagnation | decline in the upper-group income | 
follows, as was the case in the/after taxes, but a much smaller | 
1930’s when the flow of this money proportion of this income is being | 
was reduced to a trickle, with the |invested in risk ventures because | 


consequence that unemployment !the net return on such investment, | 


BB yea 
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Tool Service has proved to be 


"The Time-Saving Way to buy Time-Saving Tools!” 


| money ploughed back into business | 


even under the most favorable cir- | 


cumstances, would be little if any 
more than that obtained from tax- 
exempt securities, 


“The government takes the lion’s | 


share of the winnings, while the 
investor absorbs all the losses. This 
system of ‘tails I win, heads you 
lose’ conforms to the Karl Marx 
platform of a century ago, of de- 


stroying the private enterprise sys- | 
tem by imposing a heavy progres- | 


sive or graduated income tax. 

“By following the tax policies 
of the Communist platform, Great 
Britain is scraping the barrel for 
new venture capital 
economy is bogged down. The 
U. S. is rapidly moving in the 
same direction. 

“Not only is our economy suffer- 
ing from a lack of fresh capital, 
the lifeblood of business, but the 

shrinkage in income after taxes of 
the 2 percent of our population who 
are the business leaders, is destroy- 
ing the incentive to assume the 
responsibilities of directing our 


¥ 


tool service. 


8018-G 28th Avenue 


Shap-on Toots 
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Ed Walker owned one of the first 

sets of Snap-ons in Kentucky... 

some of his “originals” are still 
going strong! 


Ed Walker, one of the well-known mechan- 
ics at the Dayton Buick Co., Dayton, Ohio, 
says, “I have added many of the newer 
Snap-on tools and find them every bit as 
good as the first ones I purchased.” 


Such cases of loyalty to Snap-on tools are 
common among experienced automobile me- 
chanics . . . because Snap-on tools have been 
loyal to them. In Snap-on’s complete line 
there is a right tool for every job. They’re 
safe tools to use and encourage speed, accu- 
racy and good workmanship all along the 
line. Follow the lead of the veterans like 
Ed Walker . . . use Snap-ons! Available 
everywhere through Snap-on’s nationwide, 


SNAP-ON TOOLS CORPORATION 
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AT TERMINATION OF HELMS NATIONAL CONTEST—A car and other prizes were award- 
ed to winners of the jobber salesmen's contest sponsored by Helms Industrial Development 
Co., Grand Rapids, Mich., at the windup of the competition in Detroit. The Grand Rapids 
firm makes grille guards and replacement grilles. Guests at the drawing were Donna De 
Sain, Miss Michigan Aviation, shown with William Erickson, Helms sales manager, and Bill 
Holland, winner of the 500 race at Indianapolis this year. Contest winners were Arnold 
Dolinsky, Jamaica, N. Y.; Alex Hepper, Fargo, N. D.; R. J. Eisenhardt, Los Angeles; 
Richard Brickner, Jamaica, N. Y., and L. Braude, New York. 


executives for the worry, strain and 


economic activities. Many firms are 
in the task of 


finding it increasingly difficult, in | energy expended 
view of taxes, to compensate top | management. 

- “In a questionnaire conducted by 
Fortune magazine among Ameri- 
can business executives, 70 percent 
|replied in the negative to the ques- 
jtion: “If you could double your 
|income by working two or three 
more hours a day, would you do 
|so?’ This response should cause no 
|surprise in view of the tax sched- 
jule. A person whose salary is 
|}doubled from $50,000 to $100,000 a 
lyear, retains only $12,000 of the 
additional $50,000, while govern- 
ment takes $38,000. It is obvious 
| then that our tax policies not only 
| destroy ‘seed money’ but also de- 
prive the nation of valuable talent 
| that could make a great contribu- 
|tion to our material well-being. 


“The course is clear. Our fore- 
most task is to save the Ameri- 
can system from destruction from 
within by restoring its vitality 

| through a constant and large flow 
of fresh capital. To do this there 
must be a change in our national 
economic philosophy and an over- 
hauling of the tax structure. 


“While the tax system needs a 
complete overhauling, those pro- 
visions that prevent the accumula- 
tion of, and retard the flow of 
venture capital should receive first 
consideration. The release of this 
additional capital from taxation 
would provide the most effective 
|means of attaining the national 
| objective of a high level of produc- 
tion and employment.” 


Official Defends 
Higher Gasoline 
Tax in Kentucky 


FRANKFORT, Ky.—Citing reve- 
|nue records to support his point, 
| State Highway Commissioner John 
|A. Keck denies claims that the in- 
| creased state gasoline tax is driving 
|away tourists and reducing traffic 
in Kentucky. 

He noted that gasoline tax re- 
turns during the first six months 
of 1947, when the levy was 5 cents 
a gallon, totaled $10,380,969. Re- 
ceipts during the first six months 
of this year, with the tax at 7 cents 
a gallon, amounted to $15,519,093, 
or an increase of $5,138,124. 


Motorists in Kentucky purchased 
14,000,000 more gallons of fuel dur- 
ing the first six months of 1949 
than they did in the first half of 
1947, Keck said. 
| Keck explained he contrasted 
11949 with 1947 because the 7-cent 
|tax went into effect early in 1948. 
The 1949 and 1947 figures represent 






























periods when the tax rate was 
steady. 
“Every index available to the 


° Kenosha, Wisconsin highway department agrees that 
Kentucky roads are being used 
more today than ever before,” Keck 
said. “Total traffic is 16 percent 
higher than in 1941, maximum pre 
war year, and has continued to ris« 
since the first of this year.” 


Seneca Motor Co. 
| Seneca Motor Co., Lewisburg 





W. Va., has been granted a charte: 
|by the secretary of state. Author 
ized capital stock is $10,000 and the 
new firm will start business with 
$3,000 paid-in. Principals are E. C. 
| Dively, M. B. Williams and J, Wade 
| Bell. 
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the state’s being able to finance 
construction of a road on the rath- 
er rugged terrain of the route 
within the coming two years. 

* 7” * 


Crashes Cost 
$8.30 a Person 


Traffic accidents in New Jersey 
last year cost each citizen $8.30, 
or a total of $34,582,200, according 
to Motor Vehicle Director Arthur 
W. Magee. 


He said that during the past 


year there were 60,022 accidents, | 


597 fatalities and 25,632 persons 
injured. 

Magee listed the six leading 
causes for auto mishaps: Follow- 
ing too closely, violating right of 
way, driving on wrong side of road, 
speeding, improper turns and im- | 
proper signals. 

& > e 


Better Parking 
Held Vital for | 


Good Business 


WASHINGTON. — Emphasizing 
the need for additional off-street 
parking facilities if downtown 
areas of American cities and towns 
are to remain profitable, the U. S. 
Chamber of Commerce last week 
called upon businessmen and prop- 
erty owners to do something about 
it as soon as possible. 

Solution to the downtown off- 
street parking problem, said Lau- 
rence F, Lee, of Jacksonville, Fla., 
chairman of the chamber commit- 
tee on urban transportation, rests 
with the businessmen and property 
owners involved, “because they 
have the most to gain or to lose by | 
what is done to keep customers 
coming to their stores and build- 
ings.” 

He pointed out in a foreword to 
a newly issued 40-page illustrated 
booklet, entitled “Off-Street Park- 
ing,” that the downtown parking 
problem has been intensified by the 
fact that motor vehicle registra- 
tions hit an alltime high last year, 
41,000,000 vehicles having traveled 
395,000,000,000 miles. 

The publication contains several 
photographs of typical off-street 
parking lots and garages con- 
structed by private enterprise dur- 
ing recent years and a discussion 
of various types of parkers. It also 
develops reasons for much of the 
present parking problems. Sections 
of the booklet outline what can be 
done to improve use of existing 
facilities and how businessmen can 


Buffalo to Use 
Buses Only 


ALBANY, N. Y.—Paving the way 
for the abolition of trolley cars in 
Buffalo, the state public service 
commission has authorized Inter- 
national Railway Co. to purchase 
300 new large-type buses at a cost 
of $5,300,000. 

The new buses, which will be 45 
and 37-passenger types, will be in 
two groups, the commission said, 
160 to be used on routes now 
served exclusively by buses and 140 
to replace trolley cars on six re- 


maining routes in Buffalo. 
* o * 





New Clutch Offered 


For Training Car 


A new-type clutch and brake 
pedal attachment for driver- 
training cars is available for 
association or dealer purchase 
from Auto Spring Service & 
Mfg. Co., Inc., 1945 W. Washing- 
ton St., Charleston, W. Va. 

The attachments are designed 
to fit all popular makes of autos 
without removing heaters, radios 
or other accessories. The clutch 
and brake pedals work inde- 
pendently of the control exten- 
sion. The firm said the price is 
$16.50 a set, plus 5 percent excise 
tax, with special discounts for 
bulk orders. 


(Continued from Page 27) 


| averaged 


| More 
|found to have deficiencies in head- | istered capacity. 


provide new facilities. The salient 
points are illustrated with pointed 
cartoons. 

Copies of the publication may be 
obtained from: Transportation and 
Communication Department, 
Chamber of Commerce, Washing- 
ton 6, D. C., 4 cents each or three 
for $1. 


Still Inspecting 
N. C. Police Still Enforce 


Rescinded Law 


Though North Carolina’s 1949 
legislature rescinded its 1947 auto- 
mobile inspection law, many of its 
provisions have been retained un- 
officially in the activities of the 
state highway patrol. 

During July, each patrolman | 
inspecting six cars or| 
trucks per day, for a total of 78,144. 
than 30,000 vehicles were | 





29%"—a 


capacity of 800 Ibs. 
pump elevates the table %4” per 


stroke. 





Illustration above shows Cadillac 
Post Lift. 


as A-B-C. 


fhe shop use for the Weaver ‘‘Unit"’ Lift is not confined to the handling of transmissions. It may also be 
used for supporting knee actions, when making repairs, holding drive shafts, gasoline tanks, etc. . . « 
. Weaver Manufacturing Co., Springfield, Ill., U. S. A. 


Ask your jobber 








Model EC- 
40%", and a lifting height of 


Mechanic has rolled the 
transmission, and while working in a standing position, the 
transmission is easily and safely lowered. 
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GETTING THE LOW-DOWN ON HEATER INSTALLATION—A nationwide service training 
program designed to acquaint personnel of approximately 5,000 franchised service dealers 
with installation, testing and service of two recently announced South Wind passenger car 
and truck heaters was launched at the Stewart-Warner heater plant in Chicago. Conducted by 
Jack Reinsma, general service manager, a class of distributor service men and factory field 


men began a three-day school session. Although the South Wind Fresh-Aire car heater is | 


sold by jobbers, all service contact and training for dealers and for fleet maintenance 
garages will be by factory-trained distributor personnel, Reinsma said. The Fresh-Aire 
passenger car heater will not require the purchase of new testing and servicing equipment, 
although some new equipment will be needed for testing the commercial car heater. 


lights, and 1,619 others were cited | Providence Traffic Drive Fails 


for inadequate equipment. 

At eadier weighing _ stations, | Hours Short of 100 Days 
patrolmen found that 30 percent of | A drive by Providence, R. LI, for 
trucks were loaded beyond reg-|100 deathless traffic days failed by 

'three hours, A Massachusetts wo- 


transmissions of 


slow and dangerous. 


moving, handling, and 
130 has a low height of 





total of 70”. It has a 


Hydraulic Dynaflows, and all other 


be removed from below. 






With Weaver “Unit” 
Lift positioned beneath 
the transmission, table top 
(serves as a saddle) is 
raised hydraulically until it 
is flush with case. Transmis- 
sion is then held securely 
to adjustable table top. 


After removing neces- 
sary bolts, transmission 
is lowered slightly and table 
top tilted to provide easy 
clearance. Transmission is 
then lowered to bench 
height and wheeled away. 





raised on a Weaver Twin 
“Unit” Lift under the 


It’s as simple 


or write us for details . . 


Post Lifts . .. Wheel Counterbalancer . . 


"ONIT LIFT" 


cuts time in handling 


The complete Weaver line includes Wheel Alignment Outfits ... Headlight Testers . 
. Air Compressors . . . Lo-Hi-Draulic Jacks . 
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|man died in Rhode Island hospital 
|11 hours after she was injured in a 


| 
| crash, 


| Mayor Dennis J. Roberts and 
|deputy chief of Providence police 
Warren Martin have ordered the 
|calendar set up again in another 
try for 100 days of deathless driv- 
|ing on Providence streets. 


| And a Ticket 
| E. Providence Police Give 


Rules to ‘Strangers’ 


Courtesy is the keynote of the 
a in East Providence, R. L, 
|in dealing with visitors who fail 
to obey traffic regulations. They 
| have a new batch of courtesy cards 
| all ready for distribution. They will 
| be given out when violations occur. 


| The new cards read: “We note 
that you are a stranger here. 
Should you come again please DO 
NOT...” (a list of violations then 
| follows). 


| East Providence has finished 307 
| days without a traffic fatality. 
ED 

| AUTOMOTIVE NEWS WANT ADS have 
| been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue, 









cars and trucks 


Easy ... Safe... Fast... Yes, a mechanic gains 
all these advantages when he uses the new 
Weaver “Unit” Lift to handle many service jobs 
which heretofore have been considered tough, 


This hydraulically operated unit is ideal for re- 


replacing Hydra-Matic 


transmissions from Cadillacs and Oldsmobiles, 
Lincoln Hydra-Matics, Packard Ultramatic, Buick 


transmissions that may 








Job is rolled to work 
bench. Transmission is 
unfastened from table top 
and is slid down guide rails 
to top of work bench. Re- 
verse procedure to install 
transmission. 


















. . Brake Testers . . . Twin 
. » Wheel Dolly . . . Unit Lift, 
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SEEING DOUBLE?—An example of effective dealership si 
Pontiac Co., Portland, Ore., where two facing buildings with i 
completely dominate the street. 


Boats Pulled by Vehicle 


Must Pay Wash. Tags 


SEATTLE.--Boats with detach-| price, a title fee of 50 cents, a 50/ 
able wheels, so that they can be| cent special serial number and a/| 





trailed on the highway behind a 
motor vehicle, have been classed 
as trailers and will have to be| 
licensed as such, announced the} 
Washington state department of | 
licenses. 


a $3 basis fee, a $25 capacity fee | 
an excise tax deter- | 
mined by 1.2 percent of purchase | 


“fixed load,” 


AUTOMOTIVE NEWS, SEPTEMBER 12, 1949 


ns is shown at stitingstey | 
entical signs and neon ot 


county filing fee of 50 cents. 


Simpson—San Benito 


eT Aas 
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Bill Simpson Motor Co. (Kaiser- 
Frazer), has opened a sales room | 
The fees for license and title are | in San Benito, Tex. 





As part of the nation’s largest independent parts organi- 
zation, your NAPA Jobber is in position to give you 
unparalleled service on finest quality parts for trucks of 


all makes and all ages. 


From his own stocks, your NAPA Jobber is prepared 
to meet the vast majority of your normal requirements. 
For unusual needs, your NAPA Jobber can come to the 
rescue promptly by drawing on master stocks in the nearby 


NAPA Warehouse. 


Many of the lines available from your NAPA Jobber 
NATIONAL AUTOMOTIVE PARTS ASSOCIATION - 
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doing business with your NAPA Jobber, get in torch with 
him now. Let him explain in detail how he can simplify 
your parts purchasing — save 
you time and help you make 
more money on truck service. 


SERVICE SECTION 


New York Bank Cautions on Duration of Pickup... 


How Long for Business Rise? 


NEW YORK.—A note of caution | certain. Producers are working on | unlikely to be bullish enough to 
as to the duration of the moderate | backlogs and are steadily paring | stimulate a strong inventory buying 
summer pickup in business activity | them down. Many corporations are | ™ovement, for supply and demand 
is struck by the National City Bank | completing their immediate post- | prospects in the main do not sup- 
of New York. | war expansion programs this year | Port such ioe tayo 

“The important question now is|and will spend less on plant and | (i) — i. cemaian. Gab 
what the summer pickup signifies | ©duipment in 1950. | aupechenstve last currency devalu- 
in the “aoe os the rane iddin beaeie detiee aie a lations exert deflationary influences. 
says. “ ere it leads to increased | S | ans ‘ ; 
Seoduction, as in textiles, for ex-|to come in automobiles, construc- | | While ge a oan 
ample, it adds to purchasing power | tion and other capital goods, one of t a ae —— in; = a i 
by reason of added employment |the strong supports of employment | i ee ae teak a peng Ae ol 
a aes demand for ee buying power will be weak- a” aad thet the caution 

“On the other hand, it would be | “Farm income and farm pur- Sas be Tene: ae 
imprudent to count too certainly | chases are expected by many to |The position will be stronger and 
on a general industrial expan- decline, in consequence of lower |the outlook brighter if conserva- 
sion. The improvement has come | prices for feed grains and live- |tism continues to rule now.” 
before some of the most import- | stock and lower production next | : 
ant industries have had any sig- year, possibly through acreage 
nificant decline. restrictions, of some of the crops 

“It must be supposed that in due | which are supported. The current 
the automobile manufac-| surplus of exports, which is de- 
turers will catch up with their| pendent on foreign grants and 
market, just as the refrigerator and | aids, must decline if the sched- 
battery manufacturers did, and that | uled reductions in these aids take 
construction will show some drop. ; place. CHARLESTON, W. Va.— West 

“The capital goods outlook is un-' “Price expectations this fall are | Virginia State Police Superinten- 

— Ne : -|dent W. E. Burchett has issued a 
warning to truck drivers against 
“tailgating,” which he explained as 
a practice of “trucks operating 
closely behind one another on the 
highway.” 

Although noting that West Vir- 
ginia law does not specify any 
exact distance which must be kept 
between moving vehicles, Burchett 
declared that “the practice of tail- 
gating probably would be punish- 
able under the reckless driving 
statute which states that no ve- 
hicle shall be driven in a manner 
so as to endanger, or be likely to 
endanger, person or property.” 

“Numerous complaints have been 
received,” he said, “and they are 
justified. Big, slow-moving trucks 
operating together make it very 
hazardous for the private car driv- 
er to pass. 

“This hazard probably is greater 
in West Virginia than in any other 
state because of our mountain 
roads. The danger is increased by 
heavy summer traffic and the pres- 
sure of thousands of out-of-state 
tourist drivers.” 

The state police warning was en- 
dorsed by Fred M. Case jr., secre- 
tary of the West Virginia Motor 
Truck Assn., who said that both 
state and national truck associa- 
tions have been campaigning to 








Quit ‘Tailgating,’ 
W. Virginia Tells 
Truck Drivers 








Ip have truck fleet operators require 
— drivers to stay at least 200 
1 és i apart on the highways. 
ae Mere 
Gy , Mate Truck Survey 


Ga. Finds More Commercials 
Traveling Its Roads 
ATLANTA, Ga.—According to 


are widely used as original equipment in trucks. And the aa Flint, state highway depart- 
genuine quality of 2// NAPA lines is familiar to your 
customers through NAPA’s consistent advertising to 
car and truck owners in The Saturday Evening Post. 


| ment official, more trucks are mov- 
jing on Georgia’s highways, and 
|heavier trucks are rolling on the 
| state’s concrete and asphalt roads. 
|The department has begun its 

third annual survey of vehicles 
| traveling in the state. 

“As the highway department sur- 
veyors go out this year to weigh 
| trucks,” he continued, “they are 
| being accompanied by state troop- 
|ers with orders to enforce Geor- 
gia’s weight laws. 
| “The surveyors will halt trucks 
|}and weigh them at 18 different 
| points over Georgia this year. The 
first year the spot check was made 
at 10 points, and the second year 
at 12 stations. In addition to work- 
ing with highway department sur- 
veyors, the troopers are also mak- 
ing weight checks of trucks along 
other highways in the state.” 


If you haven’t already discovered the advantages of 







DETROIT 1, MICHIGAN 





Milwaukee Driver Wins 


Wisconsin Roadeo Test 

GREEN BAY, Wis.—Winners of 
the Wisconsin truck roadeo held 
here by the Wisconsin Motor Car- 
riers Assn. are announced as fol- 
lows: 

First prize, Clifford Rusch, Mil- 
waukee, driver for Glendenning 
| Motorways, Inc. Other prizes went 
to Harold E. Kummer, driver for 
Oriental Milling Co., Manitowoc; 
| Carl Berg, Albrent Freight & Stor- 
| age Co., Wausau; Kermit Kruschke, 
|Joannes Bros., Green Bay; Glenn 
E. Carlson, Hillside Transit Co., 
Milwaukee, and Norman Frederick- 
son, Kroger Co., Madison. 
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IT'S DEALER GOLDSMITH'S FORTIETH YEAR—Joining Hudson's 40th anniversary celebra- 


tion is J. W. Goldsmith, president of J. W. 
ing his 40th year with Hudson. This buildi 
building in which Goldsmith began business 


one salesman and a mechanic. Today, he employs 60 persons. The building has 40,000 square 


feet of floor space devoted to sales and ser 


Maine Launches 
Drive Against 


Load Violators 


AUGUSTA, Me.— An 
campaign” against overloading of 
trucks on the highways has been 
launched by the Maine highway 
commission and state police. 


Asserting that it is “disturbed 
by the fact that some trucks are 
carrying loads beyond legal limits,” 
the commission said: 

“An examination of limits fixed 
by the Maine legislature with 
recommended limits of the Amer- 
ican Assn. of State Highway Offici- 
als indicates that the legislature 
has been very fair with truck 
owners, 


“Vehicles of excessive length are 
not permitted because of restricted 
vision caused by the natural topog- 
raphy of the state. 

“As compensation for the restric- 
tion in length, greater weights are 
permitted on axles. Maine limits 
are 22,000 pounds on one axle, as 
compared with 18,000 pounds as 
recommended by the AASHO.” 

Total weight may not exceed 
50,000 pounds, the commission 
pointed out, with a limit of 32,000 
pounds for vehicles with two axles. 
Weight limits are scaled upward 
from 32,000 to 50,0000 pounds ac- 
cording to over-all distance be- 
tween front and rear axles. 


N. C. Offended 
Big Trucks, Buses Held 


Worst Speeders 


RALEIGH, N.C.—“The drivers of 
the big trucks and commercial 
buses—not the average motorists— 
are the biggest speeders on North 
Carolina highways these days,” 


it HARDER 
it See" 
at Buffalo’s Best 


Buyers...Use the 
Courier-Express 








The Courier-Express reaches 
those who must be sold to 
sell the Buffalo area. And it 
reaches them more econom- 
ically. That is why its general 
(national) linage has increased 
71% in the last ten years while 
its competition gained only 
51%. 

Remember, your dollar in 
the Courier-Express buys 
greater irapact on the families 

with more money to 
, = BUY your products, 
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Goldsmith, Inc., Atlanta, Ga., who is celebrat- 
ng is in sharp contrast to the 50-foot-square 
as a dealer back in 1909. At that time he had 


vice. 


|Highway Patrol Commander C. R. 
| Tolar said last week. 

Tolar explained that his state- 
ment is based on checks made at 
|seven points along North Carolina 
highways last month, “State men 
clocked the speeds of 2,232 vehicles 
with stop watches on May 3, 4 and 
5. The checks were made without 
the knowledge of drivers. 

“The report showed,” Tolar con- 
tinued, “that commercial buses are 
the fastest vehicles on the high- 
ways, with an average speed of 
50.8 miles per hour. Out-of-state 
passenger cars came second with 
an average of 48.8 miles an hour, 
and local cars were third with an | 
average of 46.5 miles per hour. 





CHICAGO.—A panel discussion 
on safety problems common to both 
fleet operators and public officials 
concerned with highway traffic will 
be one of the features of the com- 
mercial-vehicle program at the 
National Safety Congress and Ex- 
position, to be held in Chicago 
October 24-28. 

This highlight of the three-day 
truck section at the 37th annual 
convention is scheduled for 
Thursday morning, Oct. 27, in the 
Palmer House. 

S. E. Pratz jr., assistant manager 
of Held Bros., Alice, Tex., and 
central region chairman of the Na- 
tional Safety Council’s commercial- 
vehicle section, will sponsor the 
| meeting. 

Discussion leader will be Carlton 
Alexander, director of the depart- 
ment of safety and personnel for 
McLean Trucking Co., Winston- 
Salem, N. C., who also will repre- 
sent the trucking industry on the 
panel, 

Alexander formerly was director 
of training and safety education in 
the Georgia department of public 
safety and associate in charge of 
driver and _ police training at 
Georgia Institute of Technology. He 
|is a member of the executive com- 
mittee of the council’s commercial- 
vehicle section. 

J. E. P. Darrell, traffic engineer 


Truck Safety Forum 


Hauling and Traffic Officials Plan Panel Discussion 
At October Conclave in Chicago 





for Minnesota’s department of 
highways, will present the view- 
point of a traffic engineer. He has 
spent more than 20 years specializ- 
ing in traffic-accident analysis and 
traffic-safety activities and proced- 
ures. Darrell also has been a traffic 
instructor in special Federal Bu- 
reau of Investigation schools for 
police officers. 


The point-of-view of city police 


| will be presented at the panel by 


James L. Lupton, director of 
traffic for the Detroit police de- 
partment. He has been respon- 
sible for the development and 
administration of traffic-control 
activities that have resulted in 
Detroit’s position among the lead- 
ers in the National Traffic Safety 
Contest since 1942. 

Homer Garrison jr., director of 
the Texas department of public 
safety, will speak for the state 
police. A law enforcement officer 
for more than 30 years, Garrison is 
president of the International Assn. 
of Chiefs of Police. 

A judge well known in traffic 
circles for his interest in safety will 
present the judicial viewpoint at 
the panel discussion. He is Judge 
Joseph M, Wyatt, chief magistrate 
of the traffic court of Baltimore. 
Judge Wyatt is a member of the 
committee of judges of the Ameri- 
can Automobile Assn.’s pedestrian 








“Truck-tractors continue to be 
the worst violators of the speed | 
laws,” he said. “The checks showed | 
their average speed at 46.3 miles 
an hour, Fifty-one percent drove 
faster than the maximum speed 
limit of 45 miles an hour for that 
type of vehicle.” 


British Haulers 
Delay Ordering 
New Equipment 


LONDON. (UTPS)—British haul- 
ers reportedly are finding it ex- 
tremly difficult to chart future bus- | 
iness policy with the threat of im- 
pending nationalization hanging) 
over them. 

Consequently, they are delaying 
doing any ordering of new vehicles | 
|from manufacturers, thus denying | 
shippers the economies which new | 
types of transport might offer. 

For example, huge boilers for 
power plants are being shipped by 
sea from Glasgow to any point in 
the United Kingdom. 

If suitable vehicles were avail- 
able, the boiler manufacturer could 
save considerable in shipping ex- 
penses. However, uncertainty keeps 
transit firms from placing orders 
for the manufacture of such equip- 
| ment. 





Federal-Mogul Acquires 
National Formetal Co. 


DETROIT. — H, Gray Muzzy, 
|president of Federal-Mogul Corp., 
| manufacturer of automotive engine | 
| bearings, has announced acquisition 
of National Formetal Co. of Cleve- | 
|land, manufacturer of rolled split 
bushings since 1919. 


No change in personnel is con- | 
templated. Robert Morris, former 
president of National Formetal, will 
remain as the division general man- 
ager and Benjamin S. Gerson con- | 
tinues as sales manager, Arthur E. | 
DeKome is works manager and in| 
| charge of engineering. A. J. Jacob- 
{sen will continue as assistant to 
|the general manager. 








Erskine Joins Hastings 

R. A. (Bob) Erskine has become 
associated with Hastings Chevrolet, 
Santa Monica, Calif., as a partner 
lin the firm and is now its vice-| 
president and general manager, | 
|according to F. L. (Dan) Hastings, 
president. | 

From 1940 on except for war-time 
service Erskine was with Chevrolet 
| until his recent resignation as as-| 
| sistant zone manager for Southern | 
|California to associate with Hast- 
ings Chevrolet. Hastings is a direc- 
tor of the National Automobile | 
Dealers Assn. and a past president 
of the Southern California Motor 
Car Dealers Assn. | 
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protection contest and past chair- 
man of the traffic section of the 
National Safety Council. 

Samuel Reuben, head of the com- 
pliance branch of the section on 
safety, of the Interstate Commerce 
Commission’s bureau of motor car- 
riers, will represent the government 
on the panel. His many years of 
administrative work bring to the 
meeting an outstanding combina- 
tion of practical and _ technical 
know-how of ICC traffic-safety 
activities. 


Mexican Plant Planned 


By Hillman Minx Firm 


MEXICO CITY.—Plans for estab- 
lishing an assembly plant here for 
the British Hillman Minx automo- 
bile are being made by Brian G. 
Rootes, director general for North 
America and the Caribbean area of 
Rootes, Ltd. Rootes is the son of 
Sir William Rootes, the company’s 
president. 

Rootes and Col. Wallis Evans 
Brown, a company executive, trav- 
eled here from New York City in 
a Hillman Minx. They announced 
that: the trip of 4,617 kilometers 
took five days at the average speed 
of 75 k.p.h. and a gallon of gasoline 
per 48 kilometers. The total car 
expense was $123.50, they said. 


Miller Motor Sales 


Miller Motor Sales Corp., Moore- 
field, W. Va., has obtained a charter 
from the secretary of state, listing 
authorized capital stock at $10,000. 
Principals are Foster, Norma and 
Sylvester Miller. 
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brake on. 








OUTSTANDING 


1 Snap-action—holds brake in off 


2 Holds lever in applied position 
regardless of whether lever 
ratchet is holding or not. 


3 Assists operator in applying 
brake (adds 40-pound pull in 


4 Prevents driving off with hand 


ni the amazing new Lever-Lock — quickly and easily —to the safety brake 
lever of virtually any truck, and you convert the hand braking system of that truck from an 
accessory which is limited in usefulness and cannot be relied upon too much or too often, into 
one that can be used all the time, anywhere, with complete assurance that the truck will stay 
Think of the advantages in the operation of any truck! 
example. The 40-pound pull supplied by the Lever-Lock helps the operator pull his safety brake 
it’s no effort for him. He always leaves the truck in neutral, motor idling, for 
maximum efficiency in his stop-and-go driving. AND HE KNOWS THAT THE TRUCK WILL BE 
THERE WHEN HE GETS BACK, WHETHER PARKED ON STEEP SLOPE OR LEVEL. Every truck 
needs the Lever-Lock. Rigidly tested by automotive experts, its long-lived dependability and 
service are assured. Test showings among truck dealers 
and fleet operators, alike, have proved a terrific demand 
This is the first national announcement of its 
availability — your opportunity to get in on the ground 
floor of the vast truck accessory sales and installation 
the Lever-Lock is destined 
Complete installation instructions with each unit. Order 
today, or write for literature. 


for it. 


business which 











Gentlemen: 









Name__ 





Milk delivery is an excellent 


MOTOR SAFETY APPLIANCE CO. 
125 W. Grant Street, New Castle, Pa. 
Enclosed is my sample order for rush delivery on —__ 
Lever-Lock appliances. | have included information on make, year and 
model of trucks on which each is to be installed. | understand that | will 
be billed in the total amount of list price less 40 percent dealer discount. 
[ ] Please send me illustrated literature and complete 

details on your new Lever-Lock truck appliance.. 


$10.50 


to bring. 
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won special acclaim from the 






ada last week with the inclusion 
of their 1948-49 campaigns in the 
llth edition of “The Blue Book of 
Newspaper Advertising,” published 
annually by the Bureau of Adver- 
tising, American Newspaper Pub- 
lishers Assn. 

Among the automobile com- 
panies cited in the 1949 edition 
were Austin (Canada), Buick, 
Cadillac, Hudson and Packard. 
One dealers’ organization, Metro- 
politan Detroit Chevrolet Dealers 
Assn., also was commended for 
a distinctive and successful news- 
paper campaign. The Wynn Oil 
Co. was noted in this year’s 112- 
page volume as an advertiser of 
gasoline and oil. 

Automotive advertisers for the 
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High Viscosity Index — 
meons high resistance 
to change in body 
under extremes of 

beat and cold. 





newspapers of the U. S. and Can-| 


“Anti-Acid?” YES! 
“Detergent?” YES! 
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Affecting Factories and Dealers... 
Auto Advertising 


By George Deery 


Associate Editor 
Seven automotive advertisers 


| places among the year’s 50 success- 
| ful newspaper campaigns than any 
| classification except grocery prod- 
| ucts. 

Harold S. Barnes, director of the 
| bureau, said in releasing the new 
|volume to automotive advertisers 
'and their agencies, that “these 
stories cited in the 1949 edition 
illustrate in a very graphic way 
| why automotive advertisers, along 
|with other advertisers, have in- 
creased their investments in news- 
|paper advertising to new alltime 
| highs. The automotive investment 
in 1948 totaled over $58,500,000.” 

All Classifications 

Chosen from campaigns submit- 
|ted in answer to the bureau’s an- 
nual invitation for entries, the case 
histories making up the 1949 vol- 
|}ume represent the work of 40 dif- 
ferent agencies and include all 15 
classifications of national advertis- 
ing. 

Case histories are used by “The 





third successive year won more! Blue Book” to report how these 
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WHEN IT'S ROUNDUP TIME IN TEXAS—What the discriminating farmer-stockman and his 
| family will wear and ride in were combined in the fall opening showroom display of 
| Weatherby Motor Co., Inc. (Ford), Brownwood. 


advertisers and their agencies 
used newspaper advertising to 
sell the buyer’s market in 1948 
and early 1949. The book is pub- 
lished annually as an aid to more 
effective newspaper advertising. 


during 1948, the Austin Motor Co. 
(Canada), Ltd., via McGuire Ad- 
| vertising, Ltd., used 1,800-line ad- 
|vertisements in 30 newspapers in 


'19 Canadian cities on a once-a-| 


week frequency in most markets 


In its seven-month campaign 'to sell the small English Austin 


UNSURPASSED 


Flows Freely — 
Protects Fully — 
Saves Money! 


Not Just One 
but All 3 Modern 
Oil Qualities! 


TRIPLE-ACTION! 



















NEWEST NEW 










IVE MOTORISTS what they want in long- 

timesavings, protection against trouble, 
freedom from repairs—and you're building 
customer confidence in you! 

Thanks to Socony-Vacuum leadership in 
oil science, NEW Mobiloil does that job 
better than ever—gives a new high in oil 
performance . . . the biggest opportunity yet 
for repeat sales and profits! 


SOCONY-VACUUM OIL CO., INC., and Affiliates: 
MAGNOLIA PETROLEUM CO., GENERAL PETROLEUM CORP. 


| More than Ever—It Pays to Sell the 


WORLD’S BEST SELLER 


= | Agency, 
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| automobile in competition with the 

larger cars generally considered 
|more suitable to Canadian roads, 
|distances and climate. Success of 
|the campaign, the advertisers and 
|agency declared, was found in the 
|sale of nearly 5,000 Austins during 
| the months the campaign was run- 
| ning, which amounted to a volume 
|of sales totaling more than $10,- 
| 000,000. 

Campaign Continued 
Though the 1948 demand for 
| Buicks far exceeded productive ca- 
|pacity, Buick, through Kudner 
ran a large-space (from 
1,200 to 672 lines) ad every week 
throughout 1948 in 1,500 dailies, 
|plus 2,000 weekly newspapers, to 
|“build further in the U. S. public 
|mind a pre-eminent desire for the 
| Buick automobile.” Coverage strat- 
egy called for blanketing the 
|sphere of influence of every one 
of Buick’s 3,300 dealers. How well 
| Buick succeeded in its objective 
the book reports as follows: (1) 
| Total Buick new-car sales were 
| 251,210 units vs. 1947’s total of 
| 245,960; (2) consumer preference 
| studies places Buick clearly at an 
| alltime high. 

Upping its newspaper campaign 
from 625 newspapers in 410 cities 
in 1947 to 800 newspapers in 550 
cities between March and Septem- 
ber, 1948, Cadillac continued to pro- 
mote Cadillac as “the world’s most 
desirable motor car” and to stress 
the individuality and style of the 
1948 models. The ad size ranged 
from 560 lines up to 1,260 lines on 
a three-a-month frequency. 


Results: Even an 11 percent 
increase in production over 1947 
failed to meet the demand, al- 
though 66,209 cars were produced 
and sold. MacManus, John & 
Adams (Detroit) was the adver- 
tising agency. 

Designing its campaign to in- 
form the widest possible segment 
of the U. S. public of the features 
of the new Hudson and to stimu- 
late showroom traffic, Hudson (ad- 
vertising agency, Brooke, Smith, 
French & Dorrance, Inc., Detroit) 

employed 1,200 to 600-line ads run- 
ning approximately every three 
weeks in 1,900 newspapers in 1,600 
towns and cities. Sales records for 
the year showed Hudson securing 
4 percent of the national new-car 
market—twice its immediate pre- 
war volume, while other dealer re- 
ports showed increasing interest in 
the new Hudson in terms of show- 
room traffic. 
For Service Buildup 

The Metropolitan Detroit Chev- 
rolet Dealers Assn. turned to news- 
papers to increase service and 
parts sales. Using two weekday 
newspapers and one Sunday paper, 
the campaign began in March, 
1948, and ran to the end of the 
year, with three -ads run every 
week in the weekday newspapers 
and one every Sunday in the Sun- 
day paper. Every participating 
dealer, the association reported, 
enjoyed immediate, traceable re- 
sults from the newspaper adver- 
tising. Said Gordon Wilson, the as- 
sociation’s president: “Our selling 
plan, as well as the extent of cov- 
erage desired, made newspapers 
the logical choice of our major 
medium.” Advertising agency was 
Campbell-Ewald Co., Detroit. 

Packard, desiring to reach a 

(Continued on Page 71, Col. 1) 











window 


| THOUGHTS OF WINTER — This 
poster, depicting a colorful hunting scen¢ 
|had just been installed by a service statior 
|}man when his unusual visitor appeared on 
| the scene. The poster is part of a campaign 
by AC Spark Plug division of General Motors 
to "get cars ready for winter.'' More than a 
hundred thousand garages, service stations 
and dealers throughout the nation will par- 
ticipate in the campaign beginning this fall, 
the company states. 
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idered But_Au Auto Haulaways Soar... building materials climbed 1.8 per- 
ae e cent over the second quarter of 
; last year. Their tonnage was almost 
-« | Haulage Leveling Off tent eo eet hen 
juring riers of film and associated prod- 
s run- F C * Ai ucts whose volume was less than 1 
olume percent of the total, reported a 
ue | Kor City Haulers ae Sarees 
All other types of intercity car- 
WASHINGTON. — The American, nage for the second quarter of riers were placed in a single mis- 
i for Trucking Assns. reported last week | 1949 compared to the second cellaneous group. There were 250 
ve ca- that the volume of freight hauled| three months of last year of 2.6 such carriers, accounting for 14 
udner by intercity Class I motor carriers percent. Their volume accounted percent of the total tonnage. Their 
(from increased 1.9 percent in the second] for jess than 1 percent of the volume increased 7.4 percent over 
week quarter of 1949, as compared with| tora Twenty-four heavy machin. |_.EMODELING AND ADVERTISING—When Alexander Motors (DeSoto), Portland, Ore,,|'° Same Period last year. 
ailies, the same period last year. How- mac remodeled and expanded its dealership, it didn't forget to include bigger, brighter signs. —_— 
rs, to ever, the report added, there were| °TY haulers, accounting for less | This night photograph shows how well they succeeded in designing a costomer-attracting ° 
public continued signs of a leveling-off| than 1 percent of the total ton- | splay. Pittsburg Motors (L-M) 
or the in truck tonnage. nage, reported an increase of 1.4 Formal opening has been held 
strat- The ATA’s research department, | percent. year. Their volume was less than|an increase of 17.1 percent over| for Pittsburg Motors (Lincoln- 
- the it was said, analyzed reports of| The tonnage of 93 carriers of 1 percent of the total. the second quarter of 1948, Mercury), Pittsburg, Calif. James 
y one 1,345 Class I carriers whose inter- | jiquiq petroleum products amounted Twelve carriers of refrigerated The largest relative increase in | Van Etta jr. is head of the firm. 
r well city tonnage aggregated 30,458,582 |, ca P amounted | solid products recorded a substan-| tonnage was enjoyed by fifty- | He is the son of James Van Etta 
ective tons, during the second quarter, |*®, #bout 22 percent of the total /tial increase of 30.9 percent in ton-| four carriers of motor vehicles, | 8t-, Who once operated a Lincoln- 
: (1) compared with 29,884,398 tons trans- | V°lume. Their volume declined 1.1/nage over the second quarter of | These carriers, accounting for al- | Mercury dealership in San Fran- 
were ported by the same carriers in the percent under the second quarter | 1948. Their volume was less than 1| most 5 percent of the total ton- | cisco. 
al of second three months of 1948. of 1948. The tonnage of 10 carriers | percent of the total. Twenty-five| nage, reported a gain of 56.9 per- Pittsburg Motors is located at 
rence This increase, however, of refrigerated liquid products | haulers of agricultural commodities, | cent over the second quarter of | 472 E. Tenth St., and boasts a 
at an stemmed directly from a stepped- showed an increase of 4.5 percent | accounting for a little over 1 per-| 1948. 60 by 22 foot showroom, service 
up movement of special commod- over the second quarter ' of _last | cent of the total tonnage, recorded! The tonnage of 17 carriers of| and repair departments. 
paign ities, particularly automobiles. 
cities The tonnage hauled by carriers 
n 550 of general freight declined 1.7 : 
ptem- percent under the second quarter ba ie | 
) pro- a year ago, i: 9 a. 
most Five of the nine geographical _ 
stress regions showed an overall decrease ‘ ° . ~~ fd A Sas 
f the in tonnage, with the drops ranging Sh Hf H: 7, i . fo 
unged from 0.5 percent in the Middle / ahve CS. Nn”d 1¢ alse Re ‘ 
es on Atlantic region to 11 percent in . ~~ a 
New England. Increases 7 = re- 2 Ne . . 
maining four regions, ranging from 4 Me / a 
o 5.1 percent in Central to 19.7 per- CaS Ti O”17 OW 6 - . 
ei. cent in Rocky ot were suf- 
| ficient to record the 1.9 percent ie e 
uced ee ene RAMCO RE-POWERING Keeps Customers Bragging 
. The index for the second quarter 
ver- of 1949 edged upward to a record coed years from Now! 
s 167, usi the secon uarter of . ; 
» in- roa ne * Sader eae Soe the You sow big future profits and harvest bigger profits per sale when you sell 
oe second quarter of other years were: Ramco RE-POWERING. You install Ramco 10-Up Rings which minimize wear 
‘imu- Sar seeb Se; Sbeb—-kie; taee—Aie; by controlling oil and blow-by through piston stabilization, not high pressure. 
om 1945 —118; 1946—125; 1947— 141; You do the job right because when you sell Ramco RE-POWERING you sell the 
maton oe; — >. si allan complete job ...carburetion, ignition and cooling along with the re-ring job. 
run- ain nora 141 conden howled Ramco helps make it easy to sell this complete job by backing you up with a 
es 1,768,408 tons in the second 10,000 Mile (One Year) Guarantee and national advertising in PosT* and 
’ quarter, a decrease of 11 percent COLLIER’S*. Tell 
s ‘for Se aee the aamne evel 6 Ween ane. : I your — Jobber that you want to get that RAMCO 
uring Their tonnage amounted to 5.8 RE-POWERING SIGN up today. 
v-car percent of the total tonnage 
pre- hauled. 
i In the Middle Atlantic region, 342 
St in carriers hauled 7,158,441 tons or “ . 
how- 23.5 percent of the total, to record Next Ramco ad appears in 
a decrease of 0.5 percent below the [Coliers) Sept. 24 
same period last year. s 
shev- Tonnage of 335 carriers in the LOOK FOR IT—CASH IN ON IT! 
iews- Central region increased 5.1 percent 
and to 10,262,382 tons. This increased 
kday their portion of the total of 33.7 
aper, percent, giving this region the 
arch, largest share of the national 
the aggregate. 
very In the Southern region, 142 car- 
pers riers recorded a decrease in volume 
Sun- of 2.7 percent to 2,273,686 ton or 
iting 7.5 percent of the total. The volume 
rted, of 49 carriers in the Northwestern 
re- region also declined. 
lver- The 1,281,962 tons they hauled in 
2 as- the second quarter represented a 
lling decrease of 1.1 percent under their 
cov- tonnage in the second quarter last 
|pers year. Their volume amounted to 
lajor 4.2 percent of the national total. 
was An increase of 8.1 percent was 
recorded by 86 carriers in the 
ha Middle Western region. Their 
second quarter volume, account- 
ing for 7.3 percent of the aggre- 
; gate was 2,214,067 tons. Eighty- 
i two carriers in the Southwestern 
region hauled 1,631,425 tons, or 
5.4 percent of the total. This rep- 
resented an increase of 8.3 per- 
cent over the second quarter of 
1948. 
The Rocky Mountain region | 








recorded the greatest relative in- | 
crease, with 39 carriers reporting 
813,651 tons in the second quarter 
of 1949, or 19.7 percent more than 
they hauled in the second quarter 
of last year. Their portion of the 
total traffic, hov’ever was the small- 
est of any region—2.7 percent. 

One hundred and _ twenty-nine 
carriers in the Pacific region 
showed a 0.7 percent decrease in| 
tonnage as compared with the 
second quarter of 1948, They hauled 
3,054,560 ton or 10 percent of the 
total. 

Of the total 30,458,582 tons hauled 
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that minimizes wear. 


—_— 


Th. 


IT’S A 3 IN jou RING! 


THIS SPIRO-SEAL 
é. STEEL RING 


provides the outstanding OIL 
and COMPRESSION Seal. 


THIS PATENTED 
INNER RING 











THIS FULL-FLEDGED 

» CAST-IRON OIL RING 
provides Oil Control and 
Cylinder Wall Lubrication 
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AE -POWER COs f 


Ts in the second quarter of 1949 by the 

: 1345 Class I intercity carriers em- id f7, 
cen provides the PISTON 
‘atio braced by the analysis, about 54 STABILIZATION. STON RINGS a 
7s percent ee omens y, eo Built to EXCEED the 10,000 MILE (ONE YEAR) 
otors carriers classified as general freig 
an a haulers. Their tonnage decreased ee eS Teen a wee 
tions 1.7 percent under the _ second 

Other products of Ramsey Corporation, 3737 Forest Park Boulevard, St. Louis 8, Missouri: RAMCO Piston Skirt Stabilizers - 


par- 
fall, 


quarter of 1948. 
Forty-five carriers of household | 
goods showed an increase in ton- | 









ond Sull 


Seol-Tite Piston Rings + + 


Oil-Tyte Piston Rings «+ 
+ Famous RAMCOnizer Machine for reshaping collapsed piston skirts + + 
ivan, Missouri; Fruitport, Michigan; Toronto 8, Ontario, Canada. 


Ramco 3-Up Parts Cleaner. 
Copyright 1949 by Ramsey Corporation. R-3391 


+ Spirolox Retaining Rings, Spiro-Seal Grease Seals & Dust Seols 


Factories: St. Louis 
















Used-Car Auction Prices 
Market Trend 


Prices continued downward on the used-car auction markets this 
week, but the overall average price of $953 was only $8 under last 
week’s figure. Prewar models suffered the largest losses. 

All prewars dropped, with 1941s off $17, 1940s down $15 and 1942s 
dropping $11. Even with last week’s prices were 1948 models, while 
49s declined $5. A rise of $4 on 1946 models marked the only in- 
crease for the week, while 1947 units fell $8 during the period. 


ALBANY, N. Y. Sold 92 units out 


(Tim Anspach’s Dealer Auto Auction. 
Sale every Monday. Prices are for sale of 





quite a few pleces. 
| of 163 offerings.) 
BUICK—’48 Super conv. 
2-dr., $505. 


, $1,700. '41 Special 


Aug. 29.) CHEVROLET—'49 FL Deluxe 2-dr., $1,- 
ee same ae Snes =" Sold 76 735, $1,730; half-ton pickup, $1,255, §$1.- 
units out of 101 offerings 220. '48 FL aerosedan, $1,360, $1,115; 


BUICK—'50 Special 4-dr., $2,100; 2-dr., conv., $1,365. ‘47 FL aerosedan, $1,- 
$2,050. '49 RM 2-dr., $2,250; Super 4-dr., 300, $870; FM 2-dr., $1,195. ‘41 2-dr., 
$2,300, $2,260, $2,200. 48 Super 4-dr.,| $680, $650, $600, $440. "40 2-dr., $580, 
$1,560; RM conv., $1, 00. ty Ay $510, $485. 
$1,210, $1,310; Super 4-dr. 1,- | DeSOTO—'49 Custom 4-dr., $1,950; club 
Seosial 6 ee” $1,265, $1,200. "42 |" coupe, $1,850. '46 4-dr., $1,055. 

a ; E—’ -dr. 40 4-dr. 15. 

CADILLACG—'41 (62) 4-dr., $800, '39 (75) | DODGE 41, s-dr., $380. @r., 
4-dr., $270. FORD—’49 Custom (8) 2-dr., $1,520, $1,- 

CHEVROLET—'49 SL Special 4-dr., $1,- ; i z 

440, $1,400; half-ton pickup, $1,190, $1, 
600, 3 at $1,610; FL Special 4-dr., $1,- ° , z a 

: 160. °48 2-dr., $1,165; station agon, 

600; Deluxe 2-dr., $1,670. '48 SM 2-dr., 1,040. °47 2-dr. 108. °46 4-dr.. $875" 

$1, 2-dr., $1,106: ov 
$1,050. 47 SM 2-dr., $1,110; business "42 2-dr., $740 
coupe, $900; FM 2-dr., $1,060; conv., * : 
$1,140, $1,150; FL aerosedan, $1,270. 46 | OLDSMOBILE—'46 (66) 4-dr., $695. 
SM 4-dr., $960; FL aerosedan, $1,050. | PLYMOUTH—'49 Deluxe 2-dr., $1,660. '41 
41 SD 2-dr., $500. 2-dr., $385. '40 2-dr., $505. °35 2-ar., 

y SLER—’ -dr., $2,350. $125. 

pesoTO—~ 43 ‘Cum ar. S S70. 47 | PONTIAC—’49 (8) club coupe, $1,900. '41 
Custom 4-dr., $1,200. a . 2-dr., $425, $415. °40 4-dr., $690; 2-dr., 

E—'46 Deluxe 4-dr. . 41 De- | $310. 
— wa oo WILLYS—’'47 station wagon, $700 
FORD—'49 Custom (8) 2-dr., $1,450, $1,- 
525; conv., $1,635, $1,775. °47 SD (8) DETROIT 


4-dr., $1,040, 2 at $1,000; 2-dr., $1,050. 


LINCOLN—'49 Custom 4-dr., $1,680, $1,- Sale every Wed- 


(Aptco Auto Auction. 


ak 2-dr. 1,185. °46 ‘4- dr., $1,000, |nesday. Prices are for sale of Aug. 31.) 
MEROURY—~46° Pm $1,010. (Buyers have adopted cautious atti- 
NASH—'46 (600) 2-dr., $880. tude. Sold 41 units out of 78 offerings.) 
OLDSMOBILE—’49 (88) 2-dr., $2,250; (76) BUICK—'47 4-dr., $1,310. '46 4-dr., $1,- 
conv., $2,060. '40 (70) 4-dr., $330. 5a35 $1,110. ‘41 2-dr., $385, ‘40 4-dr., 
OKARD—’47 (120) 4-dr., $150. ‘ 

PLYMOUTH 49 Deluxe 2-dr., $1,590; SD | CADILLAC—'41 club coupe, $660; 4-dr., 
-dr., $1,710, $1,725. '48 Deluxe business $610. , 
coupe, $990. '47 Deluxe business coupe, CHEVROLET—’'49 FL Special 2-dr., $1,550. 
$975; "sD 4- dr., $1,100; 2-dr., $1,160. '39 '48 FL aerosedan, $1,350, '47 FL aero- 


Deluxe 4-dr., $210. sedan, $1,175; a pickup, $780, '46 


PONTIAC—’49 Chieftain (8) 4-dr., $2,070. club coupe, $940, $905; 4-dr., $800. ‘41 
‘47 Torpedo (8) 4-dr., $980; (6) 4-4r., 4-dr., $660. '39 club coupe, $200. 
$1,175, $1,125; 2-dr., $1,280. '46 Stream- | CHRYSLER—’40 2-dr., $315. : 
liner (8) 2-dr., $1,130, '41 Deluxe (8) DODGE—'49 4-dr., $1,900. 41 business 
4-dr., $685. '39 Deluxe (6) 4-dr., $200. coupe, $195, 

WILLYS—'49 Jeepster, $1,080. '48 Jeepster, | FORD—'49 2-dr., $1,420, $1,350; 4-dr., 
$1,060; station wagon, $1,120. $1,440. '48 2-dr., $1,100. '47 2-dr., $875. 

ee 9 4-dr., oes be a <aite 
y MERCURY—'49 = 4-dr., ,670. ° clu 
LOUISVILLE coupe, $980. '40 4-dr., $525, $350. 
‘Auto Auction Sales, Sale every Tuesday. | OLDSMOBILE—'48 (98) club coupe, $1,- 
Prices are for sale of Aug. 30.) 450. '47 conv., $1,285. 


$1,230. 


PACKARD—'47 4-dr., 


(Prices are steady with dealers moving 








Find out about the PENNZOIL PROPOSITION, 


Help your profits two ways. It’s the hottest 


thing in the industry! 


Call your Pennzoil distributor... or write to 


us for his name... NOW! 









THE PENNZOIL COMPANY « Executive Offices « OIL CITY, PA. 


*Trade-mark Registered Member Penn Grade Crude Oil Ass’n., Permit No. 2 
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SERVICE SECTION 





’41 business 





PLYMOUTH— 48 2-dr., $1,175. 
coupe, $365; 2-dr., $325. 

PONTIAC—'48 4- dr., $1,535; sedan coupe, 
$1,525. '47 sedan coupe, $1,200, $1,150. 
°42 2-dr., $370. 


CONCORD, MASS. 


Average Used-Car Prices 


(Compiled by Automotive News) 











(Concord Auto Auction, Inc. Sale every s ! 
Monday and Friday. Prices are for sales om iD gate) ton 104 
of Aug. 26-29.) 
nin2id_165 unite out of 251, offerings.) $1,810 $1,883 $1,952 

—'49 Super sedan, $2,180; conv.,/} |] .... $889 | |§ # gm | 1948........ 356 393 1,422 

$2,430. '48 Super sedan $1,450. '47 Super onan us ; 147 1,175 

sedan, $1,400; RM sedan, $1,300. ‘46|)) | gmp qe HR . FR fF BORE eee eae eran 1, / 

Super sedan, $1,150; conv., $1,175. ‘41 ivtccess 966 986 1,035 

Super sedan, $375. '39 sedan, $460, $380. 1942 541 576 569 

=e Seems SNE. 1941........ 479 806 516 
CHEVROLET—'49 FL Deluxe sedan, $1,-|]| Hi fim 4afMB | = 4ae  — 433 

750; SL Deluxe sedan, $1,675, $1,750,|| | _ @ _ 1940........ 408 438 

$1,815, $1,725, $1,735; FL Special sedan, Best. (to dat San Overall (sae 

$1,650. '48 FL aerosedan, $1,415; SM pt. (todate) Aug. T Average ..$ 953 $ 989 $1,014 


club coupe, $1,225, $1,360, $1,325, §$1,- 
270, $1,215. '47 FM sedan, $1,125, $1,- 
105, $1,210; SM club coupe, $1,110; 
sedan, $1,090, $965; FL aerosedan, $1,- 
000. '46 SM sedan, $975; FL aerosedan, 


(The above figures are averages of used-car auction prices, all 
makes and models, carried regularly in Automotive News.) 





$1,000, $925. "42 SD sedan, $440, $550; 
MD business coupe, $550, $425. "41 SD " ’ 8 s , "4 
sedan, | $325, $600, $685, $615: conv.,| “g"(g) S-ar., $1,007, $1,082, | ‘-dr., $010; club coupe, $310. 
club’ coupe, : r i 5 +49 | STUDEBAKER—’48 Champion 4-dr., $1,- | PACKARD—'47 Clipper 4-dr., $1,325. 
upe, $780; sedan, $750, $400, ‘40 . 
sedan. $585, pg $310, $435. > oes 502. '47 Commander club coupe, $1,225. rane sD elub eons, $1,840: 
§ conv., wh. sedan, 5.7 4-dr., $1,680; Deluxe 2-dr., ,685. °48 
sedan, $175, $75, $85. MASON CITY, IA. SD 2-dr., $1,155. '47 SD 4-dr., $1,100 
CROSLEY—’47 conv., $325. ‘ . . PONTIAC—’46 (8) 2-dr., $1,175. '42 (8) 
’ (Lapiner’s Used Car Auction, Sale every , , ’ . 
DeSOTO—'46 Custom sedan, $1,035. ‘40 Wednesday. Prices are for sale of Aug. —- “nn eo $100. $535; (8) 


sedan, $310. 31.) 


DODGE—’'49 Wayfarer roadster, $1,500. °48 (Market is very active. STUDEBAKER—'49 Commander 4-dr., $2, 


Bidding was 


Deluxe sedan, $550, 46 sedan, $835. '41 strong on new models. Sold 74 out of 105. ‘41 Champion 2-dr., $390. 
2-ton chassis & cab, $150; sedan, $485. 128 offerings.) | a : 
ace wae BUICK—'48 Super 3-dr., $1,585. ‘47 Super HOUSTON 
a ten ee ee wee, 2-dr., $1,455. "39 2-dr., $340. (Guif Auction Co. Sale every Tuesday 


800, $1,660; sedan, $1,235, $1,350. ‘47 
SD sedan, $1,010, $985. '41 Deluxe sedan, 
$690, $700, $650, $550; SD club coupe, 


Prices are for sale of Aug. 30.) 
(New cars down from last week but 
prices otherwise steady. Sold 68 out of 


CHEVROLET—'49 SL Deluxe club coupe, 
$1,795, $1,745, $1,700; FL Deluxe 4-dr., 
$1,816, $1,800, $1,770, $1,615; SL 2-dr., 


$250, 38 sel e300 Psy Soien, 2g88¢| $1:780, $1,740, $1,710. "48 FL aerosedan, | | 110 offerings.) 

tums. ' -| $1,430, $1,385. °47 FL 4-dr., $1,100, | BUICK—'49 Super 4-dr., $2,100. "46 Super 
KAISER—'47 4-ar.. $900 $1,080, 46 FM 4-dr., $1,100, $1,060, | 4-dr., $1,520. '39 Special 4-dr., $235 
LINCOLN—'46 sedan, $1,075. $975. '37 FM 4-dr., $170. CADILLAC—'48 (62) 4-dr., $1,955. 
MERCURY—'47 club coupe, $1,075. °’39 | CHRYSLER—’49 Windsor 4-dr., $2,310. '47 | CHEVROLET—'49 half-ton pickup, $1,315; 

sedan, $400. Windsor 2-dr., $1,405. Sy . ru $1,675; SL Special 
NASH—’'40 opera coupe, $210. 49 Custom cate cou 2.175. -dr., $1,685, $1,710, $1,700; FL Special 
OLDSMOBILE — "49 (98) conv., $1,925; | °a7 Deluxe 4-dr.. $2,125 - 4-dr., $1,650; Deluxe $1,825; 2-dr.. $1,- 

(76) sedan, $2,150. '46 (76) sedanette, | nongE—’49 Coronet 4-d $1,965, $1,940 755; SL Deluxe club coupe, $1,790. °48 

$1,100, $1,150. °41 (76) sedan, $525. '40|"Ss7"Gustom 4dr $1 “ar. Vo. | «SM 4-dr., $1,175. '47 club coupe, $1,000 

sedan, $625, $400, $285. ’38 sedan, $360. ustom 4-dr., $1,085, $1,010. $1,030. '46 club coupe, $1,000, °42 club 
PACKARD—’'48 conv., $1,700. FORD — ‘49 Custom (8) conv., $1,525; coupe, $645. ‘41 club coupe, $580. ‘39 
PLYMOUTH—'49 SD’ conv., $1,985, °48| 4-dr., $1,650, $1,600, $1,310; 2-dr., $1,-| 4-dr., $325. 


'47 SD club coupe, $1,005, | DeSOTO—'47 4-dr., $1,100. 


SD sedan, $1,200. '47 SD sedan, $1,-| 830, $1,605. 

070; Deluxe sedan, $780. '40 sedan, $335, $920; 2-dr., $815, $800. ‘46 SD 2-dr.,| DODGE—’49 Wayfarer roadster, $1,380. 

$400. '37 sedan, $150. $965, $960, $940. ‘42 2-dr., $665. '46 Custom 4-dr., $865, $625. °'42 club 
PONTIAC—'48 Streamliner (8) sedanette, | HUDSON—’46 Commodore (8) 4-dr., $605. coupe, $565. '40 2-dr., $380. 


$1,550, $1,440. '40 (6) business coupe, | KAISER—’47 4-dr., $655. FORD—'49 Custom (8) — sire, 2. 


$325. '39 (8) club coupe, $325, MERCURY—’49 4-dr., $2,285, $2,240, $2,-| 535, $1,520, $1,425; 4-dr., 
STUDEBAKER — '39 Commander sedan, 195, $2,190; 2-dr., $1,990, $1,695, $1,630. half-ton pickup, $1,175. ‘48 Deluxe 4-dr., 
$370. '47 2-dr., $1,090. '46 4-dr., $865. $850; SD club coupe, $1,110, $1,220. '47 
OLDSMOBILE—’49 (98) 4-dr., $2,385, $2,- 4-dr., $885. °46 4-dr., $950; club coupe, 
270, $2,200, $2,110; (76) 2-dr., $2,110. $950. '40 4-dr., $305. 


EBENSBURG, PA. 


$1,- | MERCURY—'49 4-dr., $2,180, $1,575, $1, 


PLYMOUTH—'49 SD station wagon, 


(Ebensburg Auto Auction Co. Sale every 825; 2-dr., $1,655, $1,630, $1,600; 4-dr., 775; club coupe, $2,240. 
Thursday. Prices are for sale of Sept. 1.) $1,710. '48 Deluxe 4-dr., $1,220, $1,205, | NASH—'42 4-dr., $150. 
(Prices still slipping with *49 models $1,120. ‘47 4-dr., $895. 46 4-dr., $880, | PLYMOUTH—'48 4-dr., $925. ‘47 4-dr., 
being hit hardest. Clean prewars are "42 4-dr., $515. $950, $880. ‘45 4-dr., $835. °40 4-dr 
still up. Sold 53 units out of 97 PONTIAC—'49 Streamliner 2-dr., $2,250; $360. 
offerings.) Chieftain Deluxe conv., $2,375. 48 | PONTIAC—'48 conv., $1,430. ‘41 sedan- 
BUICK—'46 Super sedanette, $1,070. '42| Streamliner (8) 4-dr., $1,545, ette, $405. 
ota 4-dr., $500. ‘41 Super conv., | STUDEBAKER—’49 Champion 4-dr., $1,- 
860. °48 Champion 4-dr., $1,290. ( Y 
CADILLAC—'47 (62) 4-dr., $1,600. 41 - $ QUIN » ILL. 
(61) 2-dr., $815. | DENVER (Charlie Thale’s Quincy Auto Auction. 
CHEVROLET—'49 SL 2-dr., $1,660. '48 | Sale every Friday. Prices are for sale of 
FM 4-dr., $1,285, $1,240, $1,050; 1-ton (Denver Auto Auction, Inc. Sale every | Sept. 2.) 
pickup, $890. '47 FM 4-dr., $1,095. '42 Tuesday at Englewood, Colo. Prices are (Good crops have propped up prices.) 
FL aerosedan 2-dr., $705. '41 MD club| for sale of Aug. 30.) BUICK—’47 Special sedan, $1,210, $1,325 
coupe, $535. "40 SD 2-dr., $275, $360, (Market is steady. Demand continues ‘41 Special sedan, $665, $580, $635. ‘40 


Special sedan, $505; Super sedan, $535. 


CHRYSLER "48. New York One 39 8 $365 
§ 4 ew Yorker 4-dr., $1,300. JICK—’4 M conv. ; . 48 , pecial sedan, . 
‘40 Windsor 4-dr., $430. ae <a $1530 "47 petied 4-ar, SosS, CHEVROLET—'49 SL Deluxe sedan, $1,- 
DODGE—'47 Custom club coupe, $1,110. '40 Special 4-dr., $375, $330; club coupe, 740, $1,785; FL Special sedan, $1,585, 
ven Custom 4-dr., $1,000. $300. ae a i 7. ee $1,- 
D—'49 Custom (8) 2-dr., $1,370, 2 at | CADIL' 49 (62) 4-dr., $3,310, $3,410; 415, » 485; sedan, ,315; 1-ton 
$1,395, $1,425, $1,390; conv., $1,405. °48 ar reat "41 teh ig $875. truck, $930; FM conv., $1,145; (Taxi), 
SD (8) 2-dr., $1,100. ‘46 Deluxe (8) | CHEVROLET—’49 SL Deluxe 4-dr., $1,- $600. '47 FM sedan, $905, $900, $1,075; 
2-dr., $825, $830. '41 Deluxe (8) 4-dr., 880; FL Deluxe 2-dr., $1,810; Special SM sedan, $890, $930, $970. '46 FL aero- 
$570, $435. '36 Standard 2-dr., $70. 4-dr., $1,775. °48 SM 2-dr., $1,335, °47 sedan, $1,040; FM sedan, $1,025, $985. 
HUDSON—'40 Commodore (6) 4-dr., $210.| FL ‘aerosedan, $1,190, $1,200, $1,230;| ‘42 sedan, $715. ‘41 sedan, $585, $570, 
MERCURY—'46 4-dr., $890. FM 4-dr.. $1,170: FL 4-dr. $1,100, ’41| $630, $400, $525, $510, $630. '40 sedan, 
NASH—'47 (600) 4-dr., $820. 2-dr., $360, $725. “a $495, $520, $375. '39 sedan, $395. '38 
OLDSMOBILE—'49 (98) 4-dr., $2,245. °46 | CHRYSLER—~’48 Windsor 4-dr., $1,480, '°41| Sedan, $160. '37 chevrolet sedan, $110, 
oo” ae. $1,100. 42 (66) 2-dr., $530. Royal 4-dr., $650. — = $275, $175. '36 sedan, $92, $180, 
"34 (6) 4-dr., $50. DODGE—’47 Custom club coupe, $1,155. 
PACKARD—'41 (8) sedan 4-dr., $575. 42" club coupe, $605. 41. club wan CHRYSLER—'48 club coupe, $1,500. 
PLYMOUTH—'49 SD club coupe, $1,690.| $495. ‘39 business coupe, $109. DeSOTO—' 37 sedan, $47. 
48 SD 2-dr., $1,270, $1,230. '47 SD 4-dr., | FORD—’49 (8) station wagon, $1,650. °48 | DODGE—'39 sedan, $150, '36 sedan, $72 
$1,085. '41 SD 4-dr., $590. '40 Deluxe} sD (8) 2-dr., $1,070; (6) 2-dr., $1,050; | FORD—'49 sedan, $1,220, $1,435, $1,360. 
4-dr., $320. '39 Deluxe club coupe, $205, | half-ton pickup, $930. '47 SD (8) conv. ‘47 «sedan, $995, $850, $915. '41 club 
$310. $1,150, °46 SD (8) 2-dr., $785, $830, coupe, $425; sedan, $410, $480. '40 sedan, 
PONTIAC—'46 Streamliner 4-dr., $1,010. $850; (6) 2-dr., $800. : F $435, $355. °39 sedan, $345. '38 sedan, 
STUDEBAKER—'48 Champion Regal De- |HUDSON—'49 Super (6) club coupe, $1,-| $200, $165. °36 sedan, $275, $160. ‘34 
luxe conv., $1,190. '47 Commander 4-dr., 835. ‘48 Super (6) 4-dr., $1,340, ’40 business coupe, $52. ‘32 sedan, $55. 
$1,000. '38 Commander 4-dr., $140. '37| (6) 2-dr.. $230. ,, aes KAISER—'47 sedan, $905. 
Commander 4-dr., $75. MERCURY—’'49 club coupe, $1,600, $1,795. MERCURY—’41 sedan, $625. ‘39 sedan 
"39 4-dr., $470. ‘ : $350. 
KANSAS CITY NASH—_'47 — 4-dr., $960, '46 (600) OLDSMOBILE—'46 sedan, $975. '41 club 
- 4-dr., $700. coupe, $525. 
(Kansas City Automobile Auction. Sale OLDSMOBILE- "48 (98) 2-dr., $1,700. °47 (Continued on Page 67, Col. 3) 


every Wednesday. Prices are for sale of pan eon sciccaeeicesaaistaciahsad 
Aug. 31.) 
(Prices steady with retail market about 


the same. Sold 187 out of 280 offer- 

























ings.) 

BUICK—’49 RM 2-dr., $2,127. ‘48 Super 
4-dr., $1,587; conv., $1,500. '47 RM 
4-dr., $1,330; Special 4-dr., $1,287; Su- 
per conv., $1,300, 

CHEVROLET—’49 SL Special 2-dr., $1,735; 
Deluxe 2-dr., $1,857; 4-dr., $1,775; conv., 
$1,790. °'48 FL aerosedan 2-dr., $1,435, 
$1,432, $1,410, $1,397; FM 4-dr., $1,280, 
$1,272. °'47 FL aerosedan 2-dr., $1,195, 
$1,110, $1,040, 

CHRYSLER — '46 Windsor 4-dr., $1,212, 
$1,200. 

DODGE—'48 4-dr., $1,365; 2-dr., $1,152. 
"46 2-dr., $1,010. 

FORD—'49 (8) 2-dr., $1,440; (8) 4-dr., 
$1,410, $1,400. "48 (8) 2-dr., $1,150, 
$1,037, $1,015. ‘47 (6) 2-dr., $995; (8) 
2-dr., $942; (8) conv., $1,060. 

HUDSON—'48 4-dr., $1,412, $1,367. "46 

| 4-dr., $752. 

| KAISER—'49 4-dr., $1,162. ‘48 4-dr., $907. 

LINCOLN—'47 4-dr., $1,080. 

—— 2-dr., $1,707, $1,700, $1,- 
670. 

NASH—'47 4-dr., $905. 

OLDSMOBILE—'48 (78) 4-dr., $1,357. °46 

| (6) 4-dr., $1,132. 

PACKARD—'47 4-dr., $1,055, $657. 

PLYMOUTH — ‘48 4-dr., $1,102, $1,035; 
toa t. = ,207, ae club coupe, $1,190. 

| ‘i r., $1,175, $1,150, $1,107, $1,025. 

| RONTIAC- “49 (8) 4-dr., $2,100. "48 (6) ¢ DIE CAST Ty. 5 

* TRIPLE eee oo) LIST PRICE 


COLUMBUS, O.—Karriall Co. has 
leased the plant of Gramm Trailer 
Corp. at Wapakoneta, O. The con- 
cern manufactures light trailers. It 
will retain most of the local em- 
ployes. F. N. Layton is in charge 
of the plant. 


SOUTHERN CALIFORNIA PLATING CO. 


4444 SUNSET BLVD., LOS ANGELES 27, CALIFORNIA 


MANUFACTURERS OF AUTO ACCESSORIES SINCE 1930 
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SERVICE SECTION 





rubber-coated stainless steel saddies that provide a large carryin 
The rigid mounting is designed to eliminate shifting and 


@ car. 





‘ 
LARGE SADDLE BOOSTS CARRYING CAPACITY—This car top device is equipped with 


surface on the top of 
amage to top finish. A 


turnbuckle tie-down holds the load from shifting, according to Kardek Carriers, 6432 Cass 


Ave., Detroit 2. 


It can be furnished with a full set of accessories, includin 
and a one-man boat carrier. Mounting» brackets are supplied in package it. 


baggage racks 








Vehicle Noises 


Classified into 
7 Categories 


PONTIAC.—Solace for harassed 
mechanics may be found in a recent 
study made by service engineers of 
GMC Truck & Coach division. 

Vehicle owners by the thousands 
drive into garages daily and re- 
quest the mechanic to “get rid of 
the squeal”—or some other kind of 


noise—located in some obscure part | 


of the vehicle. The description of 
the noise might range from “clack” 
or “jangle” to “fry” or “grate.” 
“Our service engineers have re- 
duced the noises made by a vehicle 
in distress to seven basic sounds,” 
M. D. Douglas, general manager, 
said. “The study was made prim- 
arily to help the fleet operators of 
our trucks and coaches with their 
service problems. We found that 
drivers, when properly schooled, 





Thousands now in use... 


simple... 
holders travel with parts. 


holes on 1” center. 


3040 North Burdick Street 


ae ee ACCESSORY 


we invite you to get the opinion 
of a FLEXI-BIN user in your community. 
Shipped assembled, ready to use... . 
screws, clips or tools required. 
no bolts or holes to line up... . 


All welded steel construction . . . 
enamel finishes at no extra charge. Shelves slide into place 
on 1%2” centers; snap-on dividers fit anyplace; drawer par- 
titions slide into place on 2” centers; gasket shelves have 


DIRECT SALES... FACTORY TO YOU 
Write For Complete Specifications and New Reduced Prices 


BORROUGHS MFG. CO. 





DISPLAY TABLES 


could accurately report the noises 
| so the service crew could repair the 
vehicle simply by following the 
driver’s report.” 


Standardization of vocabulary 
holds promise of a brighter future 
|for mechanics everywhere, accord- 
ing to the study. Customers com- 
plaining of car noises might in the 
future be handed a sheet of paper 
on which the seven basic sounds 
| are defined, They could then choose 
|the one most nearly resembling the 
|noise and the mechanics could set 
| about to correct the trouble. 


A squeak, for example, might be 
|ealled a chirp, squeal, scratch or 
|canary, the study indicates. How- 
|}ever, no matter what it is called, 
lit is a noise resulting from two dry 
|metal parts rubbing together. 
| Standardizing on the word “squeak” 
lis a first step toward understand- 
|ing between the customer and the 
| mechanic. 

| Other basic noises, besides the 
|squeak, are rattle, thump, grind, 
| knock, scrape and hiss. 
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PLYMOUTH—'48 sedan, $1,100, $1,205. °47 
sedan, $1,095, $805, $1,010. ‘41 conv., 
$700. ‘39 sedan, $125, $360, $225. ‘38 
sedan, $210. '37 sedan, $100. 

PONTIAC—'39 sedan, $505. 

STUDEBAKER—’'39 sedan, $410. 

WILLYS—'47 Jeep, $530. 


|| MISCELLANEOUS—’'36 Terraplane sedan, | 
$72. 


LUBBOCK, TEX. 


(Lubbock Auto Auction. Sale every 
Thursday. Prices are for sale of Sept. 1.) 
(Sold 72 units out of 131 offerings.) 


BUICK—'50 Special 2-dr., $2,065. ‘47 
4-dr., $1,285. °40 club coupe, $320. 

CADILLAC—'47 (62) 4-dr., $1,845. °41 
4-dr., $750. 

CHEVROLET—'49 SL Special 4-dr., $1,- 
755; Deluxe $1,855, $1,850; FL Special 
2-dr., $1,745, $1,730, $1,720; Deluxe, $1,- 
825, $1,820; %-ton pickup, $1,435; half- 
ton pickup, $1,350, $1,375: club coupe, 
$1,775. ‘48 FL aerosedan, $1,450, §$1,- 
160; FM $1,235, $1,030. ‘47 FL aero- 
sedan, $1,295, $1,230, $1,115. 

CHRYSLER—'49 4-dr., $2,220. 

DODGE—'49 half-ton pickup, $1,260; 4-dr., 


$2,010; Wayfarer roadster, $1,600. ‘47 
4-dr., $955. °46 4-dr., $790. 
FORD—'49 Custom (8) 2-dr., $1,900, $1,- 


660, $1,805, $1,460; 4-dr., $1,455, $1,450; 
half-ton pickup, $1,320, $1,305. ’48 2-dr., 
$1,195, $1,090. ‘47 SD (8) club coupe, 
$1,060; 2-dr., 2 at $1,100. ‘46 SD (8) 
4-dr., $875; club coupe, $910; (6) 2-dr., 
$755. '40 2-dr., $345. 39 2-dr., $215. 
MERCURY—'49 club coupe, $2,270, §$1,- 
775; 2-dr., $2,250, $2,260; 4-dr., $2,255. 
’47 conv., $1,005; club coupe, $1,055. 
OLDSMOBILE—'49 (88) 4)-dr., $2,400. '47 
4-dr., $1,050. °40 club coupe, $300. 
PACKARD—'41 4-dr., $180. 


PLYMOUTH—'i9 SD 4-dr., $1,795; 2-dr., 


$1,840. '48 SD club coupe, $1,195. ‘39 
4-dr., $290. 

STUDEBAKER—'47 Champion 4-dr., $1,- 
075. 


AKRON 


(Akron Auto Auction. Sale every Thurs- 
day. Prices are for sale of Sept. 1.) 


Bugas Will Lead 
Industrial Parley 


On Labor Issues 


NEW YORK.—Pensions, employe 
insurance and other collective bar- 
gaining issues in major industries 
will be studied at a three-day meet- 
ing of personnel executives, Sept. 
26-28 at the Waldorf-Astoria hotel. 

To be attended by 1,500 repre- 
sentatives of manufacturers, whole- 
salers and retailers from all parts 
of the country, the meeting will be 
sponsored by the American Man- 
agement Assn.’s personnel division, 
headed by John S. Bugas, industrial 
relations director of Ford Motor Co. 

“In spite of the immediate prob- 
lems confronting industrial rela- 
tions people a recent AMA survey 
shows strong interest also in the 
broader social and economic aspects 
of our work,” Bugas said in an- 
nouncing the agenda for the meet- 
ing. At the same time, he said, per- 
sonnel executives “are faced with 
the challenge of showing cost-con- 





scious management how we can | 


obtain our broad objectives at mini- 
mum cost as well as how we may 
help our companies reduce their 
overall costs.” 

Discussion leaders at the confer- 
ence will include: U. S. Sen. Paul 
H. Douglas of Illinois; Arthur S. 
Fleming president of Ohio Wes- 
leyan university and a member of 
the Hoover Commission; C. G. 
Frantz, president, Apex Electrical 
Mfg. Co.; Solomon Barkin, re- 
search director, Textile Workers, 
CIO; H. F. Willkie, vice-president, 
Joseph E. Seagrams & Sons; Ray- 
mond §. Livingstone, vice-president, 
Thompson Products Co., and Lewis 
H. Brown, board chairman, Johns- 
Manville Corp. 


ATA to Discuss 
Leasing Probe 


WASHINGTON. — American 
Trucking Assns., Inc. has called a 
meeting of its truck-leasing com- 
mittee for September 14 and 15, 
to consider the proposed report is- 
sued by an Interstate Commerce 
Commission examiner in the truck 
leasing investigation, the ATA re- 


| ported last week. 


The committee, it was stated, will 
go over the proposed report of 
Examiner Henry C. Lawton with 
Edgar S. Idol, general counsel of 
ATA, to discuss the exceptions to 
be filed with the commission. The 
examiner’s report, which followed a 
20-month investigation into leasing 
and interchange practices and 
docketed as Ex Parte MC-43, 
recommended prescription or rules 


by the ICC to govern such prac- 


tices. 


Used-Car Auction Prices 


(Continued from Page 66) 
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575. °47 (98) conv., $1,350. °46 (76) 
sedan, $1,060, $1,025. ‘41 (78) sedan, 
| $400. 
| PACKARD—'40 (110) sedan, $270. ‘39 


| (110) sedan, $195. 
| PLYMOUTH — °49 Deluxe sedan, $1,590, 


$1,585. ‘40 SD sedan, $300, $160. ‘34 
SD coupe, $125. 
(Prices holding steady. Sold 63 out of | PONTIAC—’'41 Torpedo (6) sedan, $395. 
106 offerings.) | STUDEBAKER—'48 Champion conv., §1,- 
“an a Super conv., $1,550; Special 500. ‘41 Champion sedan, $390. 
sedan, 1,430. °46 Super sedan, $1,210. ‘ : er 
‘41 Special sedan, $500. oe 40 Lafayette sedan, 
| CADILLAC—'49 (61) sedan, $3,100. ‘41 han 


(62) sedan, $800. ‘40 (62) sedan, 


CHEVROLET—'49 SL Deluxe club coupe, 
$1,665; FL Deluxe 2-dr., $1,625. '48 FL 
aerosedan, $1,380, $1,315; FM conv., §$1,- 
355; club coupe, $1,310; SM club coupe, 
$1,150; sedan, $1,065. °47 FM sedan, 
$1,100. 


CHRYSLER—'46 Windsor sedan, $1,100. 


$525. 


Toll Consultant 
Fired by N.H. 


| CONCORD, N. H, (UTPS).—Col. 
Charles O. Morse has been dis- 





DeSOTO—'41 club coupe, $250. 
DODGE—'48 Custom sedan, $1,325. '47|Charged as a consultant on the 
| Deluxe club coupe, $1,180. ‘39 sedan, | $7,500,000 New Hampshire seacoast 
$300. toll-road project, it has been an- 
FORD—'49 Custom (8) conv., $1,600; club 
wa. a4. "6 ED ce ae abeen nounced by state officials. 
$1,100. '47 SD conv., $1,060; Deluxe He was a former partner of 
sedan, $950. °42 SD sedan, $650, $410./ Daniel H. Dickinson, who resigned 


"40 Deluxe sedan, $355. 


HUDSON—'48 Super (6) club coupe, as chief engineer of the state high- 


450; Commodore (6) club coupe, $1,400. way department after an investiga- 
‘46 Super (6) sedan, $750. ‘40 Super|tion of the huge project. 


(6) sedan, $195. A s 
LINCOLN—'40 Zephyr sedan, $290 t the same time, it was an- 
MERCURY—'49 club coupe, $1,715, $1.660 nounced that representatives of a 

‘48 club coupe, $1,100. "46 club coupe, New York engineering concern in 

$995. charge of building the super-high- 
NASH—'49 Ambassador sedan, $1,725. ‘46 way would confer with Gen. Frank 

sedan, $805. 
OLDSMOBILE — ‘48 (98) conv., $1,755; | Merrill, the new highway commis- 
sedan, $1,700, $1,660; (68) sedan, $1,-|Sioner, on “contract changes. 


$1,- 














Need help applying small 
motors to your products? 





tat ‘a Kedmond 


“Customer Engineering Service” 





Next time you’re up against a tough 
application problem involving low-range 
power, take advantage ... full advantage 
of Redmond’s “Customer Engineering 
Service.” It’s a complete service 
specialized . . . maintained solely to help 
you find exactly the motor you need for 
the job you want done. And important, 
too, is the fact that Redmond Company, 
Inc. specializes exclusively in the design, 
development and manufacture of Micro- 
motors, small blower units and con- 
trollers ... no complete consumer prod- 
ucts to compete with the products of 
customers. 








Redmond Micromotors ... over 140 
standard models with countless variations 
to meet special requirements. D.C. and 
A.C. sizes up to 1/10 horsepower. Write 
for catalog. 


& 
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Redmond 


COMPANY, INC. 


Owosso, MICHIGAN 


Offices in NEW YORK, CHICAGO, 
LOS ANGELES, DALLAS 








EXPANDED FACILITIES ¢ PROMPT DELIVERIES e SERVICE BEFORE AND AFTER THE SALE 

















The irony of worldwide demand 
for American cars along with 
worldwide barriers against them 
was pointed up in Detroit last week 
by comments of Frank Jacobs, gen- 
eral manager of Broadway Motors, 
said to be the largest used-car 
distributor in Sydney, Australia. 

Jacobs, who was a guest at the 
National Used Car Dealers Assn. 
convention, said that American cars 
are the most sought after by the 
Australians, but added: 

“We are not importing any 
American cars. There has been 
a flood of cars from England. 
We get some Continental cars, 
however, such as the Jaguar, the 
Hillman-Minx and the Vauxhall.” 

Jacobs said that the new Gen- 

eral Motors Holden car, “built by 
Australians for Australians,” is 
highly regarded, but it doesn’t 
catch the people’s fancy as does 
the Chevrolet, for instance. 

Here to study used-car merchan- 
dising methods, Jacobs told of 
spectacular stunts used in Austra- 
lia to attract attention. Parades of 
Stanley Steamers, 1907 Renaults 
and other old-time cars are staged, 
he said. 

However, he added that news- 
paper classified advertising was by 
far the best medium for selling 
used cars in Australia. 

Used-car prices are still very 
high in Australia, comparable 
with prices in the United States 
two years ago, he said, while 
other living costs are lower than 
in the United States. 

Used-car lots are called parks in 
Australia. There are about 25 used- 
car distributors in Sydney, which 
has a population of about 1,500,000, 
he said. 

For those interested in an out- 
sider’s view of their methods, Jac- 
obs expressed amazement at used- 
ear rows. For instance, Jacobs 
commented: 


“Your Livernois Ave., with all 


AMMCO model 2700 
Wet Honing Machine 


f 


SUPPORT BAR 
for LONG rods 


Used-Car Notes 
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those used-car parks adjoining one 
another. How can they stand such 
competition? I don’t see how they 
do it.” 


Receiving Stolen Cars 
Charged to Seefeldt 


SANTA FE, N. M.—Art Seefeldt, 
former Albuquerque used-car 
dealer, was indicted by a federal 
grand jury here on four counts of 
receiving stolen automobiles across 





state lines. Seefeldt had posted 
bond of $5,000 and was arrested in 
Albuquerque last month. 

Seefeldt appealed to the state 
supreme court a district court con- 
viction here last December for em- 
bezzlement involving a _ used-car 
transaction. The decision is pend- 
ing. Also pending against Seefeldt 
in district court are three other 
embezzlement charges, 


Superior Steel’s 


Ohio Plant Sold 


CHICAGO.—Sale of its Superior | 


Sheet Steel division plant at Can- 
ton, O., to the Louis Berkman Co., 
of Steubenville, O., is announced 
by Borg-Warner Corp. 

According to Roy C. Ingersoll, 
president of Superior, the sale was 
made because the Canton plant had 
served its objective during the steel 
shortage. It had been utilized for 
rolling and galvanizing sheet steel 
and steel products. The plant has 
a 12,000-ton production capacity per 
month. It employed 800 persons. 


Anonymous 
Arkansas Doesn’t Require 


Names on Trucks 
LITTLE ROCK, Ark.—Arkansas 
truck owners are not required to 
print their names and addresses on 
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SERVICE SECTION 


Ohio’s Dealers 
Warned to State 
Model on Title | 


COLUMBUS, O. — Ohio’s auto 
dealers have been warned by the 
bureau of motor vehicles to clarify 
body types on all titles. Titles which 
fail in this respect will be recalled, 
the bureau stated. 

Followed are the most important 
regulations: 

The word “deluxe” must be 
spelled out—if abbreviated it could 
mean delivery. 

All sedans must be defined as 
either two-door or four-door. If a 
convertible, the word coupe or 


CLEVER DISPLAY BY ST. LOUIS DEALER—An unusual treatment for Lincoln Cosmopolitans|Sedan must also be used, 


was offered recently by Blackburn Motor Co., 


featured manikins and a cocker spaniel dog 


their vehicles, according to state 
Atty.-Gen. Ike Murray. 

Noting that Dean Morley, state 
revenue commissioner, has issued 
a regulation that the printing of 
names and addresses would not be 
required, the attorney-general said 
the commissioner had the authority 
to issue such a rule. 

It was pointed out, however, that 
truck owners are required to print 
the empty weight and the gross 
loaded weight of any vehicle which 
is licensed in the state. 


Rogers—Amarillo 


Excavation work has been started 
for the new home of Plains Chev- 
rolet Co., Amarillo, Tex. Jesse 
Rogers and his son Bob, owners, 
of the building announced that 
their total investment will exceed 
$200,000 when the block long, rein- 
forced concrete structure is com- 
pleted. 

The 





salesrooms, offices, parts 


department and service department 
will be of glass. Fronting on a 
paved set back area will be the 
home of the body shop, paint room, 
washing and greasing departments. 
All overhead doors will be electric- 
ally operated. 
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St. Louis Lincoln-Mercury dealer. The display 
(stuffed). Don Blackburn heads the firm. 


R. I. Credits Auto 


For Improved 


Tourist Trade 


PROVIDENCE, R. I. (UTPS).— 
Automobiles played the leading role 
in boosting Rhode Island’s summer- 
resort business considerably over 
that of last year, a survey shows. 

Establishments in the state’s 
shoreline communities reported that 
vacationists have been more num- 
| erous although they seemed to keep 
a firmer grip on their folding 
money. 

Proprietors of hotels, beach de- 
velopments, restaurants, bath 
houses and roadside stands _ re- 
ported more discriminating spend- 
ing but increased business over last 
year. 

Block Island, where people and 
their automobiles must be trans- 
ported by boat or air, is an excep- 
tion. There, receipts were said to be 
slightly behind last summer's. 

The office of Secretary of State 
Armand H. Cote mailed out more 
than 50,000 copies of booklets 
stressing the advantages of Rhode 
Island as a recreational area. Last 
year about 40,000 booklets were sent 
out. The number of inquiries from 
out-of-state residents rose accord- 
ingly. 


Plane Power 


Trucks Move Engines 








The AMMCO 2700 is the most eco- 
nomical honing machine available 
for tractor work. It's specifically de- 
signed to handle all heavy tractor 
honing jobs within range of 1.093” 
to 2.062”. One honing head will 
handle all jobs with no loss of time 
selecting and replacing heads for 
different jobs. Additional honing 








When you come to HONING.... 
AMMCO TOOLS, INC. 2108 Commonwealth Ave., North Chicago, Ili. 


head available for range of .720” 
to: 1,129". 

The exclusive AMMCO patented 
aligning guide has two support bars 
for any length con rod. Centering 
cone assures accurate alignment for 
tandem holes. 

Write us today for demonstration 
in your shop. 





come to AMMCO 


For Pan-Am Air 


MIAMI.—Keeping the planes of 
the Pan American World Airways 
System in first class condition for 
their long-distance flights is an 
undertaking that calls for scientific 
application of modern methods and 
equipment. 

Part of the answer lies in PAA’s 
airline maintenance shops here, 
described as the largest of their | 
kind in the world, Another part lies | 
in the effiicent system of trans- | 





portation and programming that | 
gets the engines and planes into| 
the shop on schedule, 

Engines from PAA’s Constella- | 
tion-type Slippers are hauled from | 
New York to the maintenance 


headquarters at Miami by truck. | 
For example, Aircraft Haulage, | 
Inc., has three model WB-22T 


White Super Power tractor-trailer | 
units that can carry from three to | 
five of the big engines weighing 
4,000 pounds each in a single load. 
Since the cost of each engine is ap- 
proximately $25,000, the total load 
represents valuable cargo indeed. 


The White transport units make 
approximately two round-trips a| 
week between the two cities, carry- | 
ing engines for averall on the 
southbound trip and reconditioned 
engines on the northbound journey. 
Thus, there is no waste motion. 


By using motor transportation, 
the engines can be transferred di- 
rect from LaGuardia airport to the 
Miami overhaul base. No shifting 
or handling of the load is necessary | 
until the destination is reached. In | 
addition to the engines, the trucks | 
have transported shop equipment | 
as well as parts and supplies pur- | 
chased in New York for PAA’s use | 
in Miami. | 


———_—_ | 


Stewart—Indianapolis 


Stewart Motor Sales, Inc. (Kais- 
er-Frazer), Indianapolis, observed 
its third anniversary with an open 
house featuring the first Indian- 
apolis showing of the Frazer Man- 
hattan convertible. 





Names such as Riviera, Way- 
farer, Suburban and Land Cruiser 
are insufficient. They must be more 
fully defined. 

Body styles of trucks must al- 
ways be given—the word “truck” 
is not enough. . 


Kansas Buick Outlet 


Tri-R Sales Co., Ulysses, Kans., 
has been appointed Buick distribu- 
tor for Grant and Stanton coun- 
ties. Robert Schneider is manager. 


COATS 
IRON TIREMAN 


Now, one man can change tires 
three times faster—and easier— 
with a Coats Iron Tireman. It 
ROLLS tires on or off rims in 30 
seconds. No more beating or 
pounding. Operator just WALKS 
around the tire. Rugged, Sure. 
Safe! The ONLY tool that handles 
ALL sizes of passenger car tires. 
Yet, the lowest priced machine on 
the market. Get all the money- 
making facts. WRITE for free 
literature today. 


ONLY $9Q50 COMPLETE 


F.O.B. FORT DODGE 
Slightly Higher West of Rockies 


JOBBERS .. . DISTRIBUTORS 
SALESMEN! 


Your territory may still be } 
open, WRITE for discounts to | 
Hennessy Sales Co, 








FORT DODGE, IOWA 


National Sales Representative 
JACK P. HENNESSY SALES CO. 
Dept, 20, P.O. Box 22, Audubon Station 

New York 32, N.Y. 
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Through Discount Houses... 





Sees Threat to ‘Fair Trade’ 


CHICAGO.—A warning that the 
entire system of “fair trade” pric- 
ing may collapse unless manufac- 
turers do a better job of policing 
has been sounded by Joseph T. 
Meek, executive secretary of the 
Illinois Federation of Retail Assns., 
who said members of his group 
were restless over the activities of 
discount houses and other means 


Feb. Show Space 
Moving Fast, Say 


Accessory Men 


PHILADELPHIA. — Manufac- 
turers have been sending in space 
reservations for the Auto Accessory 
Mfgrs. Assn. Expostion, to be held 
here next February, at an unprece- 
dented pace, the association re- 
ports. 


Following the pattern set last 
year, the AAMA has again con- 
tracted for four floors in the Grand 
Central Palace, thereby providing 
80,000 square feet of exhibition 
space for its 23rd annual show. 


In explaining the flood of early 
— the association 
said: 


“Show time last year saw many 
manufacturers occupying preferred 
positions, and knowing the advant- 
age of such locations, many hasten- 
ed to make their commitments 
earlier than usual, 

_ “Factory representatives, realiz- 
ing the advantages of having all of 
their manufacturers’ booths adja- 
cent to one another, have urged 
their factories to commit them- 
selves far in advance of the rush 
period in order to insure their 
receiving these desirable locations.” 


Wages Up, N.H. Carriers 
To Ask Higher Rates 


CONCORD, N. H.—As the result 
of a unanimous decision handed 
down by a board of arbitration, 
New Hampshire carriers will pay 
a wage bill higher by $250,000 an- 
nually than before. The board 
granted an additional 14 cents an 
hour, retroactive to March 1, to 
members of the AFL International 
Brotherhood of Teamsters. 


To offset the wage boost, the 
Carriers Council of New Hamp- 
shire, Inc., is expected to ask the 
Interstate Commerce Commission 
for authority to increase trucking 
rates. A truck drivers’ strike was 





in its ninth week when the wage 


hike was ordered. 


Maryland Courts Clip 


Overloaded Truckers 


BALTIMORE. (UTPS) — Of 
the 124 cases of illegally over- 
loaded trucks brought to trial 
by the Maryland state roads 
commission during the first half 
of August, 120 either forfeited 
bail or were found guilty, ac- 
cording to George N. Lewis jr., 
director of the commission’s 
traffic division. 

The fines of 10 of the opera- 
tors found guilty were sus- 
pended while the remaining four 
cases were dismissed, it was 
stated. 








PACKARD'S 50TH BIRTHDAY—Hugh W. 
Hitchcock (right), Packard's director of ad- 
vertising, is congratulated on the firm's 50th 
anniversary by igurd L. Larmon, president 
of Young & Rubicam, Inc., Packard's adver- 
tising agency for the past !7 years. They 
ere studying the first Packard advertisement 
prepared by Y & R in 1932. This was head- 
lined “The Packard You Never See," and 
described proving ground tests. The first 
Packard automobile appeared on Nov. 6, 1899. 








of sidestepping the fair trade pric- 
ing system. 

Under a combination of state 
laws and the federal Miller-Tyd- 
ings Act, he pointed out, fair 
trade permits manufacturers to 
set minimum resale prices on 
trade-marked merchandise, where 
such merchandise is sold in active 
competition with similar products 
made by other companies. 

Meek charged that in the appli- 
ance field, particularly, “many 
manufacturers seem to be making 
no effort to protect their fair-trade 
practice agreements. Obviously they 
are permitting so-called ‘discount 
houses’ to ignore such pricing 
standards and some pretty well 
known merchandise is going to 
customers considerably below the 
fair trade value.” 

As a result, he asserted, discount 
houses, which sometimes require 
letters of introduction of signed 
customer cards, are getting the 
business, while the retailer who 
abides by the fair-trade price 
schedule fails to get orders. 

“Cutting prices below the fair- 


trade level,” Meek declared “is 
causing merchants in many lines 
to become disgusted with fair 
trade laws. These retailers, who 
might ordinarily appreciate the 
benefits of an orderly price 
market, may join with Adminis- 
tration leaders who believe that 
fair-trade laws are a barrier to 
the lower prices which they’ve 
been urging.” 

The trade association executive 
further declared that “some of the 
biggest names in merchandising” 
are as angry as the small retailer 
over the situation and are consid- 
ering taking action which might 
lead either to law suits under state 
laws or an outright break with fair 
trade regulations. 

Meek said some retailers are con- 
sidering warning sources of supply 
that “there will be no adherence to 
any fair traded prices which the 
source does not properly police or 
enforce.” He added that merchants 
who believe in the procedure 
“would do well to urge their 
sources of supply to do some clean- 
ing up in the field.” 
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BEAR 195-84! 


Another Example of why “BEAR” is first choice 


Head screw. There is also a section 
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ST. LOUIS PAPER DISTRIBUTOR—The 1,500 ‘'self-service honor racks’ of the St. Louis 
Globe-Democrat are serviced by a fleet of 15 International KB-3-M trucks with a Metro 
body. These vehicles distribute more than 25,000 papers daily to bus stops where there is 
no permanent news stand. Left to right: William Stroh, president of Stroh Auto Delivery Co., 
the distributor; Severin Prag, fleet superintendent of Stroh; James F. Jae, circulation man- 
ager, and C. C. Goodson, assistant circulation manager. 


devoted to technical reference data 


Brochure Lists Features ¢ 
in tabular form. 


Of Clutch Head Screws 


Publication of a 12-page brochure 
on clutch-head screws has been an- 
nounced by United Screw and Bolt 
Corp., Chicago 8. Copies may be 
obtained from the company. 

The book is claimed to be unique 
in that it uses photographs to point 
up exclusive features of the Clutch 


Capitol Chevrolet Parts 


A new building which will fea- 
ture a pick-up parts service is 
under construction for the Capi- 
tol Chevrolet Co. at the corner of 
Fourth and Neches Sts., Austin, 
Tex., according to John H, Nash 
sr., president of the company. 








-++in wheel alining! 





with Alinement Shops Everywhere! 


--e IN MECHANIC TRAINING! 


The “BEAR SCHOOL is an EXTRA you get with “Bear” 
Equipment that costs you NOTHING EXTRA! Through the 
years it has helped thousands of mechanics to EARN MORE 
MONEY for themselves and for their shops! 


NOW! ...siccer AND BETTER THAN EVER! 


You can make more money with “Bear”! 
That's why it’s first choice! This new “Bear” 
outfit is just another example! Because this 
new unit features the new “Bear” Checking 
Heads that enable you to service the LOW 
FENDER CARS .. . all cars and light trucks! It 
puts EXTRA income in your pocket, too, by 
putting you in the axle and rear housing 
straightening business in a big profit way. 
Later, you don’t have to buy a new outfit to 
get into frame straightening...”Bear” Add-A- 
Unit Plan makes this new 195-84 a frame 












Next November, “Bear’s” new $250,000.00 
School Building will open its doors. It is 
the finest equipped building ever to be 
devoted to the instruction of mechanics in 


OPPORTUNITY KNOCKS... ~ 
“OPEN THE DOOR” TO GREATER EARNINGS! 


Graduates of the “Bear” School will receive 
the finest instruction ever given! Your 
mechanics will bring back to your shop the 
latest, most modern techniques in safety 
test and correction work. Techniques that 
will increase customer goodwill and assure 







the theory and application of wheel aline- 
ment, balancing, frame straightening, 
headlight testing, steering correction and 
other safety testing and adjusting services. 


greater earnings for both you 
and your mechanics. “Open the 
door” to opportunity NOW... 
write TODAY for enroliment Ny 
details for your mechanics. Address, 
“The Registrar of the Bear School’ 


= —_ 
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straightener, too! 


Another example of how “Bear” leadership 
equips you to do a more effective selling job 
is the new “Bear” Double-Duty Safety 

Service Merchandiser and Work 


a Bench! Here is a unit that boosts 


your alinement sales and at the same 
time, increases work efficiency. 
When you check all of the features 
—you'll find that “Bear” is FIRST 
every time! Write TODAY for your 
FREE copy of the new “Bear” Catalog! 


—— = “RBEAR’ 
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Purchasing Men See 
An Upward Swing 


NEW YORK.— Belief that the | 
business curve has reached bottom | 
and is turning upward is expressed 
by the business survey committee 
of the National Assn. of Purchasing 
Agents in its current monthly 
report. 

Production and new orders 


Ontario Dealers 
Face Dim-Out 


ain This Year 


TORONTO. — Automobile dealers 
in southern Ontario face the pros- 
pect of reduced lighting facilities 
again this winter due to an antici- 
pated power shortage. 

A brown-out will become effective 
about October 1, according to the 
Hydro Electric Power Commission. 

The brown-out bars lighting of all 
outdoor electric signs. Inside the 
agencies, only one watt per square 
foot is allowed during business 
hours. After hours, one watt per 
square foot of space actually being 
used is permitted. 

Display-window lighting is ban- 
ned entirely and use of space 
heaters is prohibited. 

For used-car lots, parking lots 
and service stations, operated in 
conjunction with automotive busi- 
ness, 10 watts per 100 square feet 
is permitted during business hours 
and five watts per 100 square feet 
after closing. 


Texas Feuds With U. S. 


On Lien Filing Cases 

AUSTIN, Tex.—Federal liens on 
motor vehicles for income ‘taxes 
will have no priority in Texas un- 
less they are filed with the state 
highway department and recorded 
on the certificate of title as first 
and superior liens, announces D. C. 
Greer, state highway engineer. 

Despite the ruling, the U.S. Treas- 
ury department has told the high- 
way department it would continue 
to file its liens with county clerks 
of the state. This is an improper 
place to file the liens, the highway 
department reports, and it will re- 
fuse to issue titles under such con- 
ditions. 


AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America’s No, 1 Industry ... an esti- 


mated more than 100,000 readers weekly! 


RY 2 eRe ee 





e Commitments... 


both have increased, overbalanc- 
ing those reporting declines by 
three to one, according to the 
report which comprises the com- 
posite opinion of purchasing 
agents who are members of the 
committee. 

Although these statistics are en- 
couraging, purchasing agents point 
out that heavier ordering is for | it is now manufacturing special line 
seasonal and, short-range commit- | of the completed units off the assembly line 
ments, 
schedules and buying policies are | 55, Work crews. 
geared to this current close view of | trucks are of steel structure throughout. 
future business. 


The survey committee found that pile had not been made as a hedge 
industrial price trends firmed dur- | against interruption of steel and 
ing the past month, the ups|coal production. Many who have 
equalizing the downs. Purchased | been out of the market during a 
inventories continue to be reduced. | period of inventory liquidation are 
Except for stockpile buying in an-| now purchasing to cover immediate 
ticipation of coal and steel labor) production needs. There is no in- 
difficulties, industrial inventories | centive to stock up, as most indus- 


ADDED TO ATLAS LINE—Aflas pete Co., 4150 E. Thompson St., Philadelphia, has announced 


odies suitable for railroads and 


| zone truck manager for Chevrolet, and S. A. 
consequently production | complete with speed tool compartments on each side, ladder racks and special body heaters 


Too! compartments are also provided on the inside of each truck body. All 





ublic utilities. One 
anLier, Philadelphia 


is being inspected by E. 
Units are 


Berger, general manager of Atlas. 


bestos, asphalt, bakelite, castings, 
cement, some chemicals, starch, 
dyestuffs, electrical supplies, grains, 
cast iron, leather, some lumber, 
mercury, paint, phosphates, platin- 
um, synthetic resins, rubber and 
solvents. 

Reported as harder to obtain 


would have been lower in August 
than in July. 

Employment has increased, 
though not in proportion to the pro- 
duction increase, the report said. 
Buying policy, which has been on 
a “hand-to-mouth to 30-day” basis, 
shows a slight swing toward the 
60-day position. 

As to future manufacturing ac- 
tivities, the consensus of purchas- 
ing executives is that only hesitant, 
short-term programs may be de- 
veloped while major labor costs 
remain unsettled. 


Prices tended to stabilize dur- 
ing August, according to the sur- 
vey. The largest number of 
purchasing executives since Janu- 
ary, 64 percent of those partici- 
pating, reported no change in 
their materials cost structure 
during the month. Those report- 
ing price increases were offset by 
those reporting further declines. 
Belief was expressed, however, 
that the current trend may be tem- 
porary. Many of the purchasing 
agents felt price adjustments have 
been held up awaiting recommen- 
dations of the steel Fact Finding 
committee and settlement of pend- 
ing wage negotiations in other 
industries. Fabricated items, where 
labor is not the major cost, are 
continuing to become more com- 
petitive. 

Further declines were shown by 
industrial purchased inventories 
during August. The rate of decline 
would have been sharper, it was 
noted, if some additions to stock- 


For Extra Winter Profits 
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HEATER © 
A BOOSTER 


For All Auto 
Hot Water Heaters 


© QUICKER HEAT 

© A HOTTER HEATER 

© NEEDS NO HOTTER 
THERMOSTAT 


Still Use Alcohol 
or any Anti-freeze 












A NATURAL FAST SELLER... EVERY 
CAR, TRUCK AND BUS WITH A HOT 
WATER HEATER IS A PROSPECT! 

























EASY TO INSTALL 










Slip against exhaust pipe and 
clamp with screw. Water runs 
from motor through SUPER- 
HEATER and into Car Heater 
Provides comfortable heat 












within seconds after starting 


$ 7 50 Dieeunt 


COMPLETE 


CAUGHRON ENGINEERING CO. 






217-219 Mdse. Mart 


NE kis ie eameamnnel 
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Send Me Discount and Other SUPER-HEATER Literature 


Oklahoma City, Okla 
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trial materials are available to meet | were aluminum, brass scrap, steel 


requirement schedules. 

The committee found that the 
prevailing “hand-to-mouth to 30- 
day” commitment range dropped 
from 70 percent to 64 percent in 
August, the decrease representing 
an increase in the 60-day forward 
position. 

The change is not sufficient to 
indicate a trend, but does empha- 
size that short delivery schedules 
are available for the increase of 
new orders, the report said. Local 
warehouse stocks are being drawn 
on, in many instances, in place of 
mill deliveries. These warehouse 
inventories are generally reported 
to be in good condition for such 
prompt service, 

Strong indication was seen that 
declining payrolls have about 
reached bottom, Only 27 percent 
reported further layoffs, which 
compares with an average of 50 
percent for the previous six months 
and with 26 percent in November, 
when employment started to de- 
cline. Although re-employment was 
listed in 21 percent of the reports 
to the committee, the highest since 
last October, it was noted that pro- 
duction increases for August were 
reported by 42 percent. 

The committee received few re- 
ports of important price changes 
for August, the increases gener- 
ally balancing out the decreases. 
In the “up” column were: Alco- 
hol, brass and copper products, 
building materials, burlap, cable, 
cottonseed products, detergents, 
fats, food products, except grain; 
fuel oil, lead products, menthol, 
some papers, soap, textiles and 
zine oxides. 


Listed in the “down” column for 
Ammonia, 


the month were: as- 





i dies. sf 


SAILORS' CHOICE — Cecilene Shipman, 
stenographer in Ford's Richmond (Calif.) dis- 
trict sales office, was the recent winner of 
the title of Harbor Day Queen in the annual 
Richmond regatta celebration. She won the 
crown over half a dozen other contestants in 
the event sponsored by the Richmond junior 
chamber of commerce and the Richmond 
Yacht Club. 


| Sheets, tile, galvanized and black 
| Pipe. 


Chevrolet Dealers 
In Pa. Sponsor 


Truck Exhibit 


HARRISBURG, Pa. (UTPS) — 
A $125,000 display composed of 37 
different models is featured in a 
Chevrolet truck and equipment 
show sponsored by Chevrolet deal- 
ers and body firms, which will be 
shown through Oct. 1 in a number 
of Pennsylvania communities. 

Special invitations to the display, 
which is free and open to the pub- 
lic, have been sent to those inter- 
ested in trucks in the following 
communities in which the show will 
be presented: Scranton, Wilkes- 
Barre, Pottsville, York Fair, Lan- 
caster and the Bloomsburg Fair. 

Cooperating with the dealers are 
the Brake Service Co., Scranton; 
J. B. E. Alson Corp., Brooklyn; 
Standard Rim and Wheel Co., Har- 
risburg; Boyerton Body & Equip- 
ment Co., Boyertown; A. Cresci & 
Son, Inc., Vineland, N. J.; Westwool 
Sales & Service, Pottsville, and 
Transport Equipment Co., Phila- 
delphia. 

In addition to these shows Fred 
Morganstein Chevrolet Corp. will 
present an exhibition at the Read- 
ing Fair. 


Bear Purchases 


Manbee Concern 


ROCK ISLAND, Ill. — Outright 
purchase of Manbee Equipment Co., 
Chicago, by Bear Mfg. Co. of Rock 
Island is announced by Will Dam- 
mann, Bear president. 

Included in the sale, which be- 
comes effective Oct. 1, are the Man- 
bee name, goodwill, patents, copy- 
rights, tools, jigs and dies, inven- 
tory and service parts. 

Although future plans and poli- 
cies have not been formulated, 
Dammann indicated that the Man- 
bee line, which has been in the 
automotive service equipment field 
since 1936, will be continued. He 
assured owners of Manbee equip- 
ment that service parts will con- 
tinue to be available. 








Stewart-Warner Income 


Off as Sales Slide 
Stewart-Warner sales for the 
first six months of 1949 were $27,- 
875,957, down 26.4 percent from 
sales for the same period of 1948, 
James S. Knowlson, board chair- 
man and president, stated. Sales 


in the first half of 1948 were $37,-| 


869,485. 

Net profit for the six months 
ended June 30 was $796,564, equal 
to 62 cents per share. Profit per 
Share was $1.45 in the first half 
of 1948. 





Goodrich Zipper Belts 
AKRON.—Zipper belts are now 


being manufactured by B. F. Good- | 


rich Co, for Stephens-Adamson, ex- 





clusive manufacturer of the Zipper 
belt conveyor. This new-type belt 
is designed to meet the need for 
a conveyor-elevator system, which 
can handle breakable materials 
gently, without contamination. 
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Fresh Fruit 


Overloaded Trucks 


Nabbed in Iil. 


SPRINGFIELD, Ill. (UTPS)—In 
the current drive to clear Illinois 
highways of overloaded trucks, a 
spot check near Arcola, Ill., pro- 
vided some interesting develop- 
ments. 

Trucks were stopped and weighed 
at the Douglas county grain office 
One of those halted was a Georgia 
driver whose vehicle was over- 
loaded with watermelons — over- 
loaded to the extent of 7,140 pounds. 

Right then the driver was in 
business, selling watermelons at 
greatly reduced prices in order to 
lighten the load. However, the law 
had its way and he was fined the 
one cent per pound for overload— 
$71.40, 
| Five other drivers caught in this 
one drive paid fines averaging 
$19.90. This particular check was 
made on route 66, just south of 
Tuscola, Ill. 





Studebaker F etes Employe 


With 60 Years Service 


William P. Schwartz, Studebaker’s 
oldest active employe in years of 
service, was honored at special 
ceremonies in the office of Harold 
S. Vance, Studebaker board chair- 
man and president. Schwartz, who 
lives in Niles, Mich., has completed 
his 60th year with the company. 

“Bill,” as he is familiarly known 
to scores of Studebaker employes, 
is at present an invoice adjuster in 
the purchasing department where 
he has been on duty for the past 
12 years. He joined Studebaker in 
1889, at the age of 16, to run er- 
rands for Clem, Peter and J. M. 
Studebaker, three of the founders 
of the firm. 





WANTED 
Experienced 


USED CAR MAN 


who has had extensive, practical 


pre-war experience in large scale 
Operation to head up factory used 
car sales department for leading 
car in its field. Must have execu- 
tive ability and be able to show 
good record of past accomplish- 
ments. Write for appointment giv- 
ing full details im first letter. Box 
AN70, c/o Automotive News, De- 
troit 26, Mich. 








JNAME PLATES 
ew: PRECISION CAST... 

N ELIMINATING ALL DIE COSTS 
Quantities as low as 100 may be 
ordered with original design for every 
job! Proof of design submitted for 
approval. Heavily chrome plated. 
Write for details. 


502 Locust Street 
Phila. 6, Penna. 


NEW AND USED CAR 
SALES AID! 


PLASTIKON SIGN-MAKER KIT to make 
your own displays quickly for windshields 
and showroom windows. BRILLIANT 
FLUORESCENT-GLOWING. 


Kit includes: Year model numbers, car 
name plates, body styles, pricing figures 
and alphabets—ranging in size from |” 
to 6”. Reuseable. 





Send for bulletin No. 20 for more 
information, 


Plastikon Display Signs 


45 North Division St., Buffalo 3, N. Y. 
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in 1946 as radio production man- * 
Pe ager and has been serving as as- 
uto vertising sistant director of radio and tele- 
vision. He was previously radio 
account executive and head of the 
aang (Continued from Page 64) motion picture and television de- 
ooo t t , Barton, Dur- 
_— mass audience with the story of|open the rear of his car to show Gee & Soke — common aie 
- eesaie te tae Pale es ae | that he had a live pony there. for Lord & Thomas in Chicago. 
peopie to vis | * . * i ‘ 
elop- placed through its agency, Young | : guchoste' dad tadin at CBS to| : 
ed & Rubicam, Inc. (Detroit), a cam-| New Detroit Agency |secept his new appointment. He | 
ffice paign of 1,200-line ads with scaled” | Glenn H. Cummings and Nat W. originated, produced and directed| COVERS 27,000 SQUARE FEET—Kind-Woodall Motor Sales (Chrysler) Is in Paducah, Ky. 
rgia oe oa ax 1998 newepapere in Hopkins have become partners in| the Ford Theater on CBS for Ken-| The plant is of brick and concrete. It stands on a lot 165 by 278 feet. 
> Leek eee ss 
ver- ‘ti feat a new Detroit advertising and pub- | yon & Eckhardt. 
1,228 cit twice-a-month fre- 
ver- wane. Pe riodie saperts from deal-|lic relations agency under the| Albert F. Remington of Birming- Mi t A S * h t 
a. ers showed, according to Packard,|name of Cummings & Hopkins. io a has been —- - anag emen SS. 7 Ss 
; ot “that the Packard newspaper ad-|Initial advertising accounts will S wan ae te Gels GC 
vertisements were doing an effec-|include Continental Motors Corp. ; Ne E P 
‘lew tive quantitative and a Both principals are former news- Geen aoe eee "Hee will Cw ra o r og ress 
job of building showroom traffic.| paper men who have been in ad- ; ’ : 
-— It was commonplace for an indi-/ vertising and public relations work sieastiten kmiamne ak te tae, NEW YORK. — Lawrence A.| forces to seek and develop busi- 
vidual dealer to report that as|for many years. Hopkins spent 16 veentt rm Nebrasica emineten Appley, president of the American! ness on which jobs and a continu- 
this many as 30 good prospects were | years with Campbell-Ewald Co. be- has ~ ‘= sales and advertisin Management Assn., foresees a new ing high level of economic 
ging brought into his showroom by 4a| fore joining Continental Motors in Genthess state 2006. tte be ae 4 era of management progress, with| activity depend. 
was single advertisement.” 1941. He became Continental’s ad- canaetanai with the Chisago and |¢™Phasis on the development of “4_Finding sources and means 
h of ' es vertioing manager in 100. Detroit offices of the American ce aan eee eae of raising new equity capital and 
Animal Antics ‘ aia, _ none a = a Weekly Magazine since December, | U4! P 8 cxpteining, in ag = ae the 
: , id- | business an ancial subjects for | 4945. a . proper role of pro n a ris 
e — — a ee nearly 30 years, including posts on oe His appraisal of the trend was capital economy. 
night, Christmas eve, but they do the Detroit Times and the Wall contained in the preface to the as-| | 
read the ads about the Kaiser- Street Journal. After heating the Truck Rental Changes sociation’s annual report to 12,200 5.—Simplifying forms and pro- 
d he offi d deri 
cer’ Frazer Traveler, if recent doings in ; . ‘company and individual members | cedures in the office and rendering 
“ Duluth, Minn., are true tellers of | !atter paper’s Detroit bureau for Hands in Spokane in manufacturing, wholesaling, re- | 8te@ter services by office units to 
sO the trend. The same week that a| Several years he resigned in 1945 SPOKANE, Wash. (UTPS)—In- | tailing and apverienent. ’ the entire organization. 
a Traveler ad captioned “Loaded for|t© enter the public relations de-|),44 Truck and Diesel Co. has sold sof : “6.—Adjusting insurance cover- 
— Bear” ran in that city, these hun- | Partment of the Automotive Coun- the Hertz “Drive Yourself” truck in summarising Ks examination a ; in the light of changing taxes 
nair- : y ds | cil for War Production. During the : of problems in production, person- | 28° e NS COBHEINS ’ 
ho gry animals deserted the woods ~ | rental concession here to Inland keti ; profits, policy provisions and val- 
w ;, | past four years he has been serv nel, finance, marketing, insurance, h 
leted for more and better desserts in]! ; _| Truck Rental Service Co. ffi se : d kag.|Ues, with special attention to 
e the cit rdine to William H.|img several corporations as a con Orville Garst i f the | fice administration and packag molove benefits 
y. Pie 5s » bh ° t K-F q| sultant on public relations and|_,; ee ee at ae a of the | ing, the report indicated that man- | ©™Ploye ° 
own Weintraub, head o “F's ad! stockholder relations, among them Inland Truck Rental and said his agement is focusing its attention “{.—Improving packaging and 
yes, ae Continental Motors, Nash-Kelvina- | #T™ Will enlarge the service to in-| on these specific objectives. packing with special emphasis on 
or in Ken Lancaster, K-F dealer in]; : clude the operation of commercial | _ ,, : : consumer appeal, economy, speed 
. : ’ or and Lakey Foundry. The firm fleets for all types of businesses 1.—Tightening up methods of a ’ ’ 
here Little Rock, Ark., also has a yarn! wil) move from its present offices sais * | quality and cost control in produc-| #nd utility. 
tg sparked by the animal theme, sayslin the Curtis building to 1504| . tion, investigating every means of| Appley pointed out that the as- 
. Weintraub. The ad captioned] Guardian building Oct. 1. Florida Gas Taxes increasing individual productivity | sociation, in its efforts to meet the 
| oO Maybe You Don’t Own a Pony 7. * * | TALLAHASSEE, Fla.—Gasoline|and revamping production sched-|demand for more knowledge, pro- 
steam carried a picture of a pony and M ‘s . tax collections for the month just | ules to level out peaks and valleys, | cessed and published a record num- 
eran: a bale of hay in the K-F —— ore Suspense ended totaled $3,660,691, as com-| “2.—Re-examining of personnel|ber of 100 separate publications of 
a model. A Traveler — — “Suspense” returned to television | pared with $3,487,493 in August,|programs with more emphasis on|management literature during the 
at Lancaster’s dealership, flippe 1948, according to the state reve-| individual attention to employes. past year, or the equivalent of 











BUYING 
Burrrlap? 


Weel, it’s wise and 
thrifty to deal with 
folks who really know 
bur-r-rlap*...folks you 
know you can depend 
on. So for whatever 
grade you 
need ...look 
to Bemis / 










Sept. 6 with two additional sta- 
tions, according to H. D. Bissell, 
advertising manager of Electric 
Auto-Lite, the sponsor. When “Sus- 
pense” TV left the air for the 
summer, it held the highest Hooper 
rating of any weekly dramatic 
show. Three more stations will be 
added within a month so that the 
fall series will be heard and seen 
over a CBS network of 15 stations. 

Commercials for the show, which 


mett as radio-TV agency for Auto- 


Lite, will feature that firm’s bat- | 


teries and spark plugs as well as 
its other automotive parts. 
* * . 


Continental Shift 


| 


| 





nue department. 


“3.—Building hard-hitting sales 


about 15 standard-size books. 


NOW! COMPLETE FENDER 


TO FENDER PROTECTION 


are being handled by Newell-Em- | 


AT ORDINARY GRILLE 


GUARD COST!... 


Supervision of Continental Mo- | 
tors Corp. advertising has been | 
placed with C. Wheeler Johnson, | 
vice-president in charge of distri- | 
butor sales and service, C. J.| 
Reese, president, has announced. | 
The company’s advertising depart- 
ment is to be moved from its pres- 
ent location in Detroit to Johnson's | 
headquarters in Muskegon immedi- | 
ately, he said. 


This change in Continental’s ad- | 
vertising setup follows the resigna- | 
tion Sept. 1 of Nat W. Hopkins, | 
who has been advertising director | 
since 1945. Hopkins and Glenn H. | 
Cummings, who has handled Con- 
tinental’s public relations for sev- 
eral years, have formed an adver- 
tising and public relations agency. 


TIME SAVER ee 


New Monthl 
For Sales and Service ae e ees 
Departments , ew mon y to be 


launched in January by Cowles 
Magazines, Inc., will have an orig- 
inal advertising guarantee of 200,- | 
000 circulation, it was announced | 
last week. Editor will be Fleur) 
Cowles, wife of Gardner Cowles | 
and an associate editor of Look, | 
also published by the Cowles firm. 
Recently it bought a new weekly, 
Quick. 

Gardner Cowles, president, stated | 
that Flair will be a “class” publi- | 
cation with an unconventional for- | 
mat, using various printing pro-| 
cesses and paper stocks in differ- 
ent sections. 

* * * 











“Each year Bemis de- 
termines the grading 
of burlap from Indian 
jute mills. Bemis- es 
ng is accepted by 
producers and users 
alike as the standard 
for bintay» quality. 


BEMIS 


Detroit « Chicago « St. Louis 
Cleveland «+ Indianapolis 
and other principal | cities. 





Only the 1949 Chevrolet Kargard Supreme 
is illustrated 


ae) ~=6The New ERIE KARGARD SUPREME 


NO OTHER GUARD HAS THESE 


FEATURES! 


1 Gives complete fender to fen- 
der protection yet costs virtu- 
ally the same as an ordinary 
grille guard. 

Withstands a heavier impact 
than any other guard because 
of the shape of its formed 
metal design and the method 
by which it is braced to the 
frame. 

Guaranteed rustproof — bril- 
liant chrome plating identical 
with new car chrome specifica- 
tions, * 
4 Simple, quick installation. 


















Dealers from every corner of the nation are saying this 


Quick Change 


Dealer License Plate Holder 


is the hottest, fastest moving, easiest-to-sell grille 
guard the automotive industry has ever seen. And an 


overwhelming majority of dealers’ customers are hap- 
pily buying complete protection instead of partial pro- 
tection—especially with the cost virtually the same. 


Specifically designed and styled to harmonize with 
the beautiful lines of each 1949 car, the new Erie 
Kargard Supreme is now available for BOTH FRONT 
AND REAR of the 1949 Oldsmobile and 1949 Chevro- 
let, and for the front only of the 1949 Buick. Soon avail- 
able for front and rear of 1949 Plymouth and Dodge. 





Names 


Ralph Campbell has joined the 
eastern sales staff of Sport maga- 
zine. He was formerly advertising 
manager of Sports Illustrated. 


Frederick A. (Ted) Long has 
been named director of radio and 
television, and George Zachary as 
associate director of the depart- 
ment for Geyer, Newell & Ganger, 
B. B. Geyer, president, has an- 
nounced. Long joined the agency 


legs protrude thru bracket, prevents 
loss. Attach to any plate without 
alteration. Guaranteed to fit all slotted 
brackets or bumper. 

$1.00 per set of four 


Postpaid on orders of five sets 
or more, 


C. HOWARD 


1498 Overlook Dr. Akron 7, Ohio 





At better jobbers everywhere—call your jobber NOW. 


ERIE MANUFACTURING CO., INC. 


2635 SOUTH WABASH AVE., CHICAGO 16 


Wtorld’s Oldest Gille Guard Manufachirer 
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(Continued from Page 14) 


that spell trouble ahead for em- 
ployers, employes, the Depart- 
ment of Labor and the courts 
trying to determine who, when, 
where and why. 

But there will be many points of 
controversy, say federal authorities, 
and, since the new bill is likely to 
be the law of the land before long, 
they are ordering their aspirin now 
for the headaches sure to come. 


As for retail automobile dealers, 
their position under the new bill 
is pretty well defined now and no 
change is foreseen. If they have 
any vexations under the 1949 law 
it will be because their diversified 
interests as individuals may take 
them into that section of the act 


R.I. Traffic Men 


Voice Suggestions 
To Cut Accidents 


PROVIDENCE, R. I. (UTPS)— 
Education of motorists, continued 
cooperation of the public and re- 
doubled vigilance by drivers to de- 
crease the number of deaths on 
the highways were called for by 
traffic experts from five Rhode Is- 
land cities, who have participated 
in the panel, “Rhode Island 
Speaks,” over Station WPJB. 

Police Chief James R. Crosby of 
East Providence, which has fin- 
ished 307 days without a traffic 
fatality, attributed the record in 
that town to “pressure we have put 
on drivers and our insistence that 
all laws, particularly the so-called 
minor ones on stop signs and red 
lights, be obeyed.” 

Lt. Maxwell Polke spoke with 
pride of Pawtucket’s safety rec- 
ord. Capt. Joseph L. Burns, direc- 
tor of the Providence traffic divi- 
sion; Sgt. James F. Lynch of War- 
wick, and Inspector John F. Ryan 
of Cranston were other speakers. 

Responding to a question from 
William H. Hadley jr., forum mod- 
erator, the officers agreed that 
much of the traffic which haunts 
them is “through,” not “to” traffic. 














where vagueness, doubt and contro- 
versy are lying in wait. 
a + * 


Fresh Battles 


HE §strife-torn House Labor 

committee is headed, it seems, 
for fresh battles when Congress 
returns after an Administration 
move to dissolve balky subcommit- 
tees. The vocationing members of 
the Lesinski group were notified 
last week that all special subcom- 
mittees had been canned. The move 
is viewed as preparation for next 
year’s fight over federal aid to edu- 
cation and repeal of the Taft- 
Hartley law. It is presumed that 
subcommittees more friendly to the 
Administration will be chosen. 

* * 

According to the daily Treas- 
ury statement for Sept. 1, the 
Federal government wound up 
the first two months of the fiscal 
year with a budget deficit of $2,- 
593,474,078.33. The total cost of 
running the government since 
July 1 has been $7,018,674,135.22. 

7 * 









For August alone, the statement 
set forth, the cost of running the 
United States was $3.5 billion and a 
some few odd dollars. Budget re- 
ceipts for the two months since 
July 1 amounted to about $4.4 bil- 
lion, a shade behind the approxi- 
mate $4.7 billion collected for the 
corresponding period last year. 


W.Va. Policing 
Weight Markings 


CHARLESTOWN, W. Va. — De- 
tailed inspection of weight mark- 
ings on individual trucks is being 
made during a state-wide load- 
limit adherence campaign, which 
got under way September 6. 

Road Commissioner Ray Caven- 
dish commented: “The law requires 
that all vehicles used for commer- 
cial purposes shall be plainly 
marked on the right side thereof 
in some conspicious place with the 
actual weight of the vehicle, with 
equipment, and the weight or load- 
ing capacity of such vehicle.” 





An Eco Tireflator puts you in more solidly 
with your customers, for it not only provides 
exactly the pressure they ask for, but proves 
to their own eyes that they are getting it! 
Only Eco Tireflators which are master 
gauges themselves, can provide this precision 
accuracy. Only Eco Tireflators register the 
pressure in such highly visible fashion. And 
just think—one new customer will pay for 
your Eco Tireflator! Phone, wire or write 
for full information. Service Station Equip- 
ment Company, Muskegon, Michigan. 


Od G's 


REMOTE CONTROL 
TIREFLATOR 





eco 


POST TYPE WALL TYPE REEL TYPE 
TWEFLATOR TIREFLATOR TIREFLATOR 





James G. Paps, 


luncheon for civic leaders. 
dealers for 


Motors, Inc.; 


oa 


ims TRUCTIONS 


TIREFLATOR 
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OPENING FORD CONTEST IN OAKLAND, CALIF.—City officials, e 
safety council representatives of Oakland, Calif., attended a kick-off luncheon given by 
rd dealer, to announce the Ford Motor Co.'s $100,000 car-safety contest. 
Left to right: Leslie H. Lutz, Ford Richmond district sales manager; Arthur S$. Hatch, Ford 
western regional sales manager; Clifford Richell, Oakland mayor; Lester Devine, Oakland 
chief of police; Jack Hassler, Oakland city manager, and Paps. 


r, 


Canadian Autos 
Shipped in July 
Show 16% Drop 


OTTAWA. — Reversing the up- 


ward movement shown since the 
beginning of this year, factory ship- 
ments of Canadian-made motor ve- 
hicles in July decreased 16 percent 
from the high level attained in 
June but were 68 percent above 








Meets Grade A Testing Specifications American Standards Association 


ECO TIREFLATORS 








police officers and 





NEW ORLEANS FORD MEN TALK SAFETY—Ford's two-month car and safety campaign got 
off to a flying start in New Orleans with dealers staging a street parade followed by a 


Safety Commissioner Bernard J. McCloskey (fourth from right) 
and Walter Williams (fifth from left), chairman of the city 
articipating in the —rt. Others in the picture are (left to right): 

Deslatte, Fairchild Motor Corp.; Larry Star 
c.; C. H. Weigand, assistant branch manager of Ford Motor Co.; Williams, 
McCloskey; Olin Linn, New Orleans Motor Co., Inc.; Sidney J. Gonzales, Gonzales Motors, 
Inc., and George Bohn jr., Bohn Motor Co. 


safety committee, commended 
Oscar 


Ford Motor Co.; A. A. Claverie jr., Claverie 


July last year, the Canadian gov- 
ernment announces. During the 
first seven months of this year, 
shipments advanced 15 _ percent 
compared with the same period a 
year ago. 

Factory shipments in July 
amounted to 25,383 units, compared 
with 30,096 in June, 1948 and 15,106 
in July last year. Of the 25,383 units 
shipped in July, 17,324 were pas- 
senger cars and 8,059 commercial 
vehicles. 

Vehicles imported from the U. S. 
during July totaled 565 units, in- 
cluding 450 passenger cars and 115 
commercial vehicles, 

Motor-vehicle shipments in the 
seven months ended July, 1949, rose 
to a total of 165,498 units, including 
148,111 units for sale in Canada and 
17,387 for export, compared with 
144,288 in the same period last year. 
Of those shipped this year, pas- 
senger cars made up 104,794 units 
and commercial vehicles totaled 
60,704 units. 

Shipments of vehicles imported 
from the U. S. during the January- 
July period this year totaled 6,980, 
including 5,063 passenger cars, 1,- 
907 trucks and 10 buses. 


Ohio Dealers Questioned 
On Insurance Activity 


COLUMBUS, O. — Ohio automo- 
bile dealers have received from the 
state division of insurance, letters 
asking them whether the license 
issued them to write insurance has 
been used principally, or not, for 
the purpose of placing insurance 
on motor vehicles owned or sold 
by them or any concern with which 
they are associated. 





The order calls for the name 
of the insured, name of mortagee, 
amounts of premium, etc. All poli- 
cies written must be listed. A num- 
ber of dealers have already replied 
that the collecting of the informa- 
tion will require considerable time. 


Texas Honored 


AUSTIN, Tex.—A national meri- 
torious award has been awarded 
Texas for its high school driver 
education program, Gov. Allan 
Shivers said he had been notified 
by the accident prevention depart- 
ment of the Assn. of Casualty and 
Surety Companies of New York. 
Shivers said the award was based 
on the fact that 364 Texas high 
schools offered driver education 
courses during the school year, 
1948-49, 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue. 


__ SERVICE SECTION 


Plans Readied 
For Building of 
N.J. Turnpike 


TRENTON, N. J.—Commission- 
ers of the New Jersey Turnpike 
Authority have completed a two- 
day inspection tour of the terrain 
over which the new turnpike will be 
built. Earlier this year they cov- 
ered the area by plane. 

Beginning at the northern end 
near the George Washington 
Bridge, traveling in motor cars, 
they covered the ground to the 
southern end at Deepwater, N. J., 
thus inspecting the full 130 miles. 

“Since the Turnpike is to be 
financed by the sale of revenue 
bonds to private investors, no tax- 
payers’ money will be used in its 
construction, operation, mainten- 
ance and repair,’ said Paul L. 
|Troast, chairman. “On the con- 
trary, taxpayers’ money will be 
saved to the extent of the cost of 
the turnpike and can be applied to 
the construction and expansion of 
needed public highways by the 
state. 

“When the bonds are paid off 
from turnpike revenues, it will be 
turned over to the state for in- 
corporation in the public highway 
system and free use by motorists.” 

Plans contemplate that the turn- 
pike will be opened to the public 
late in 1951. 





Ford Dealers Cite 
Chicago Sales Gain 


CHICAGO.—A survey conducted 
among its members by the Metro- 
politan Chicago Ford Dealers’ 
Assn., covering the first half of 
August, showed that new-car sales 
were up 22.9 percent from the same 
period in July. 

Other gains registered were: 9.7 
percent in the number of used-car 
unit sales; 10.1 percent in customer- 
labor volume; 17.4 percent in parts 
sold at wholesale, and .7 percent in 
retail-parts sales. New-car inven- 
tories of Ford dealers in this area 
were described by the association 
as “very low.” 


Byrnes Employe Outing 

Employes of J. C. Byrnes Co. 
(Studebaker), Springfield, Mass., 
have held their fourth annual out- 
ing. Highlight of the affair was the 
awarding of a $25 check to Carl 
Perrot as the “man of the year,” 
who had done most to promote the 
welfare of the deal. 


r 


DISTINCTIVE LUGGAGE 
cy 





It's easy and profitable to sell nationally 
advertis Maximillian Bonded Luggage to 
“travel-minded™ car purchasers. 

This deluxe two-piece matched set for men 
consists of a 24” Two-Suiter and a 21” Com- 
panion Weekender. Simply snap out the 
exclusive removable SUIT-PAC from the Con- 
vertible Two-Suiter and you have an all- 
purpose bag. Soiled laundry compartment, 
tie-rack, etc. The "Field Executive’ in gen- 
uine IMPORTED PIGSKIN or TOP GRAIN 
ANILINE COWHIDE. #IF. Your Dealer's 
Cost, $81.00; advertised consumer 
price, incl. Fed. Tax, $161 .4B...........000+ 
Other 2-pc. Matched Sets: (Not illustrated 

“The Viking" in Genuine IMPORTED PI 
SKIN or TOP GRAIN ANILINE COWHIDE. 
#2F. Your Dealer’s Cost, $71.00; advertised 
consumer price, incl. Fed. Tax, 

NIE “ccc tasnicccacesunahahanamebinditaaiudnanencestanctausesan 

“The Viking" in Genuine DEEP BUFF COW- 
HIDE. #3F. Your Dealer’s Cost, $51.00; 
advertised consumer price, incl. Fed. 

Tax, SIO .BD .r.rrorcorcrssrccccccescvrscssorsccsocorscssscesees 
ORDER DIRECT FROM THE 
MANUFACTURER 
Simply check the box opposite the lug- 
gage desired. Then clip and affix this ad 
to your letterhead. Enclose check or credit 

references and mail to: 


Firman Leather Goods Corp. 


137 E. 25th STREET, NEW YORK 10, N.Y. 
Inquiries and Sample Orders Invited 
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SERVICE SECTION 
Fast Delive 


AUTOMOTIVE NEWS, SEPTEMBER 12, 1949 
Seen for All... 





New-Car Stocks Rise 


150,000 in 


August 


(Continued from Page 1) 
ership to have as many as 100 |far more Chevrolets in proportion 


cars on hand at one time. 

But even though there seems 
little cause for immediate general 
concern, some manufacturers are 
apprehensive over the fact that 
their field stocks have been stead- 
ily, if slowly, on the rise for the 
past two months. 

From a glance at the overall pic- 
ture, it would appear that most 
dealers are still enjoying the fruits 
of healthy demand. During August 
the average dealer received about 
13% cars from his factory and was 
able to sell 10% of them. 

e az * 
PROBING of individual statis- 
tics, however, reveals that all 
lines of dealers are not by any 
means in the so-called average 
class. 

With the three lower-priced lines 
accounting for almost 50 percent of 
July-August sales, medium-priced 
and high-priced lines undoubtedly 
found the going tougher. 

Industry observers feel that a 
big factor was the public’s in- | 
creasing desire for lower-priced 
cars and the better availability of 
such models in the past two 
months, 

In line with that trend, manufac- | 





turers have already begun to act. | 
Three independents are in the 
midst of preparations to  put| 
smaller models on the road. | 
~ * * | 
prRrom others without such plans, 
price cuts this winter to stimu- 
late sales may not be out of the} 
question. 

Meanwhile, General Motors, Ford 
and Chrysler are concentrating 
more and more on the building of 
lower-priced models. GM is building 


to its total output than a year ago. 

Chrysler is building a larger 

proportion of Plymouths, while 

Ford is putting its production 
accent on Fords. 

Buick currently is devoting more 
than 50 percent of its output to the 
lower-priced Special series, During 
1948, Specials comprised only 
slightly more than 10 percent of 
Buick output, but before the war 
two out of three Buicks were the 
small jobs. 

> - . 
= division is devoting 
about 80 percent of its sched- 
ules to the lower-priced Windsors 
and Royals. The bulk of Stude- 
baker’s production is now made up 
of Champions. 

Packard is also concentrating 
on its cheapest series. 

An exception to the trend is Pon- | 
tiac, where many more eights than 
sixes continue to be buik. 


New-Car Stocks 


In Postwar 
(Estimated by Automotive News) 
Cars 


Carsin Total 
Transit Poten- 
to 


tial In- 
Dealers ventory 
175,000 


250,838 
205,000 261,752 
242,000 320,636 
214,000 298,559 
293,000 489,883 
275,000 523,665 
244,000 


Period 
Ending 


Dec. 31, '46.. 
June 30, '47.. 
Dec, 31, ’#7.. 
June 30, °48.. 
Dec. 31, '48.. 
Jan, 31, °49. .248,665 
Feb. 28, °49.. 449,681 
Mar, 31, ’49.. 310,000 504,949 
Aug, 31, ’49.. 306,000 646,242 


N.B.—Above figures include new 
cars actually in dealer hands, plus 
those in transit, but consigned to 
individual dealers. 





18 MODELS 
FOR EVERY 
STORAGE 
NEED 





Send for new, 


FRICK 


a47 153 GINS 


illustrated Circular J-211: 
The Frick-Gallagher Mfg. Co., 


Sales: 415 Shubert Bidg., 
Philadelphia 2, Pa. 


GALLAGHER 


WELLSTON, OHIO 


SHELVING + PARTS BINS + 





ROTABINS - 


COUNTERS + RACKS + TABLES 











Our New Prices Are the Lowest Yet 


LICENSE PLATE CLIP 































e STRONG 


35c Ea, in 
One Doz. Lots 
Immed. Delivery 





3210 Avenue 


¢ BRIGHT CADMIUM RUSTPROOF FINISH 


@ GUARANTEED BY MANUFACTURER 
® LIMITED SUPPLY. ORDER NOW, 

Postpaid on 1-Doz, Orders or More. 

Enclose 10c Postage on small orders. 
Attractive Offer for Jobbers. 


DEALER AUTO ACCESSORIES 





TENSION SPRING, DOUBLE LOOP 









H, Brooklyn 10, N. Y. Dent. AN 4 








A BIG PART OF THE BIG OUTPUT TOTAL—This is a section of Chevrolet's Flint shipping 
taken on an August night were made by new cars being driven 


ard. The streaks of light 


into the yard from the assembly ey the 


to Automotive News compilations, was 
for Chevrolet. 


The division's August output shattered 4 20-year high. 
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New-Type Valve 
Adopted for 18 
'|Federal Models 


DETROIT.-—<Adoption of sodium- 
cooled exhaust valves as standard 
equipment on 18 models was an- 
nounced Thursday by Federal Mo- 
tor Truck. 

The new valves have been in- 
corporated in all 35, 45, 55 and 65 
series trucks, in addition to the 
company’s 635, 645, 663 and 664 
six-wheeler line. All Federal en- 
gines of the T6371F, T6427F and 
R6602F series will be equipped with 
the valves. 

The valves are Stellite-faced and 
of the roto type. Stellite-faced ex- 
haust valve seat inserts will con- 
tinue to be standard to provide 
extra long life to the engine and 
reduce valve wear, the company 
states. Valve inserts with this spe- 
cial surface tend to prevent blow- 
by through more perfect seating 
and have greater resistance to wear 
and burning, it adds. 





ackground. August production, accordin 
cars and trucks for the industry and 163,348 





NUCDA Is Urg 


Against U. S. ‘Regulation 


(Continued from Page 1) 


would be a foot in the door for|the convention, remarking that it 


further regulation. 
2 > 


o 

™ AN* regulations,” he said, “no 

matter how mild, that will put 
our business under the yoke of 
federal supervision will be a bur- 
den that will become heavier and 
heavier until it will crush most of 
our smaller dealers and leave it 
(the business) in the hands of the 
large and powerful organizations.” 

However, NUCDA, by action of 
its directors several months ago, 
is on record as opposed to the 
finance pack. Should opposition to 
the FTC action develop, it is likely 
to be based on opposition to fed- 
eral control as such, rather than 
an opposition to cleaning up the 
pack. 

NUCDA’s convention opened 
with a small but stormy session. 
Less than 100 were on hand open- 
ing day, not including some 46 
wives registered, although a total 
of 200 members were expected 
to register before the sessions 
ended. 

(The press and nonmembers of 
the association were excluded from 
business sessions following the 
stormy opening meeting.) 

President Carl Marker reported 
frankly that in the year member- 
ship had shrunk from 2,433 to 1,375, 
despite the fact that 504 new mem- 

bers came in last year. High mor- 
tality among used-car dealers was 
blamed for some of this, although 
a general apathy among the rank 
and file also played a part. 

+ * * 

N Automotive News editorial of 

Aug. 29, asserting that there 
was danger that NUCDA would die 
on the vine because of lack of 
interest by members, brought irate 
protests from many of the dele- 
gates. 

Several of the directors assert- 
ed that there was a core of die- 
hard association- minded men 
within NUCDA who would never | 
let it die. | 
Ray Hayward, first vice-presi- 

dent, of Omaha, asserted that the | 
association was down to bedrock | 
now and should build from here | 
on out on solid ground. 

Several of the members, includ- | 
ing Max, Bloom of New York, Ed | 
Addison and Ted Raynor, of Chi- | 
cago, called for a definite program | 
to be mapped at the convention 
which would give the association a 
basis for getting back old members 
and obtaining new ones. Louis Gel- | 
ler of Akron proposed that two of | 
the officers be specifically assigned 
to membership responsibility, one 
on retention and the other on new 
members. 

A committee including Bloom, 
Addison, Jim Downing, of Daven- 
port, Ia., and Jim Wilson of Texas | 
was named to formulate the pro- | 
gram. 

The committee worked up a 15- 
point program. 


* « 6 
BSERVERS were _ impressed 
with the democratic way in 

which President Marker handled 





The new valves are made of al- 
loyed silcrome X-steel which is 
especially resistant to the corro- 
sive effects of exhaust gases. The 
cavity of the valves is filled with 
pure metallic sodium which liqui- 
fies at a normal engine tempera- 
ture of 207 degrees fahrenheit. 
These valves are capable of with- 
standing temperatures up to 1,900 
degrees fahrenheit, Federal points 
out. 


ed to Fi ight 


helped to clear the air and enable 
(Continued on Page 78, Col, 1) 


GET RID OF GAS FUMES 


Solve Your Garage and Shop Ventilation 
Problem This Simple Inexpensive Way 


What you have been waiting for—the final, successful solution to your garage 
ventilation problem all available in a packaged kit, including motor and 
blower, ready to install. 








@ Removes gas fumes at source (exhaust pipes). 


@ Simple installation—no change or alteration of exist- 
ing facilities. 







@ Not in your way— instantly in use or out of the way 
when you don't need it. 

@ Saves man-hours and helps keep employees. Mechanics 

have less sinus, headaches, etc. 








COMPLETE 
PACKAGED KIT 
F.0.B. Decatur 


$1$750 


WRITE FOR CIRCULAR 


Iiustration shows standard kit 
with two extra tube outlets. 











National also makes a complete packaged kit for underfloor installations. 
Cast aluminum floor assemblies, flexible metal hose, motor and blower 
units and accessories available. Write for Complete Catalog. 


The National System of GarageVentilation 


World's Largest Manufacturer of Exclusive Garage Ventilating Equipment 
DEPT. 291, 318-330 N. CHURCH ST., DECATUR, ILLINOIS 













ORDER PADS 


FOR RETAIL SELLING 
Auto Dealers' Most Complete Order Forms 


NEW CAR PREFERRED ORDERS 
pense Rie sac information and encourages $4.45 


6 pads—25 orders each in duplicate 





Sell your rough cars with a signed agreement stating 


USED CARS “AS IS” ORDERS 
sold ‘‘as is."’ Absolutely no guarantee. 


6 pads—25 orders each in duplicate $2.95 





Dealers seldom lose when selling good cars on a 50-50" 


50-50” WARRANTEE USED CAR ORDERS 
= er cae ostan eon in duplicate $2.95 


FREE SAMPLES ON REQUEST - - - ALL PRICES F.0.8. LOUISVILLE, KY. 


MODERN SELLING METHODS, Inc. 


P. O. BOX 666 LOUISVILLE 1, KY. 
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Bugas Sees Economic Chaos Resulting eas 


Looking at Labor Demands 


RAWLINS, Wyo.—What will it 
mean to the whole country if cer- 
tain of labor's current aims are 
accomplished ? 


This question received an answer 
from John S. Bugas, industrial re- 
lations vice-pres- 
ident of Ford 
Motor Co., at a 
meeting of the 
Wyoming Stute 
Bar here last 
week. 

“Suppose that 
she company 
were to grant 
-hese demands. 
Che greatly - in- 
:reased labor 
‘osts would in- 





John 8. Bugas 
evitably boost the price of the 


company’s product. Buy another 
company’s product, you might say. 

“But if the union were to force 
these demands from one company, 
wouldn’t it want the same benefits 
from other firms in the same in- 
dustry? So the cost of that product, 
no matter what the brand name, 
would go higher,” he said. 

“If one entire industry granted 
these demands,” Bugas stated, 
“pressure would be put on other 
industries to fall into line. 


“I needn’t tell you that higher 
prices usually result in fewer 
sales and decreased production. 
And decreased production means 
fewer jobs. With fewer jobs, 
there would be even fewer sales 
and even less production,” he 
declared. 

The subject of government inter- 
vention arose in the Ford official’s 
speech. 

“Suppose that the first company 
or industry were to maintain that 
it could not afford to grant those 
expensive benefits. And suppose 
that the federal government were 
to set up a fact-finding board to 
determine whether or not these 
benefits could be granted. 


“What becomes of free collective 
bargaining? Certainly, when gov- 
ernment steps in both labor and 
management lose a certain amount 
of freedom of economic action. If 
government steps in at that point, 


Insurance Firms 
Of Canada Plan 
Wider Coverage 


TORONTO.—Canadian insurance 
superintendents propose to revise 
auto owners’ insurance policies at 
their annual convention at St, An- 
drews, N. B., this month. 

It is said that they plan a policy 
with broader coverage in the reg- 
ular contract itself, elimination of 
the need for endorsements and 
greater flexibility in such coverages 
as fire and theft. 

Another feature of the proposed 
policy is expected to give insurance 
against medical expenses incurred 
by persons injured while in the au- 
tomobile, including the driver and 
owner. 

There are other minor changes 
from the present insurance agree- 
ment which will result in giving 


jit might well consider it necessary 


to step in at any point in our eco- | 


nomic affairs and with increasing 
frequency.” 

The theory that higher wages 
means increased purchasing 
power was refuted by Bugas. 
“Higher wages, without a cor- 

respondingly higher productivity, 
lead to higher production costs. 
Higher production costs 
higher prices for the product,” he 
stated. 

“What’s more, price increases 

mean buyer resistance and a nar- 
rowed market. That spells unem- 


ployment, and fewer people to use 


that increased purchasing power. 
“But this theory says that wages 
can be raised and purchasing power 
increased by holding down prices. 
All 
at their former level. What hap- 
|pens? The employer who operates 
/on a small margin of profit and 
|who is unable to pass his increased 


‘Arkansas Drops 
Plan to Build 
Toll Highway 


LITTLE ROCK, Ark.—Arkansas 


| has dropped the idea of a proposed | 
toll road between Little Rock and | 


| Benton, Gov. McMath said in re- 
leasing a report by the state high- 
| way department which held that 
| construction and operation of a toll 
highway over the 20-mile stretch 
| would not be financially feasible. 


road would have a $78,763 deficit, 
the department said the high cost 
of construction would be a deter- 
ring factor. Describing a toll road 
as “a luxury road for luxury trav- 
el,” the report said that the cost 
of the project, including interest 
charges, would be $4,415,536. 

| The department said this would 
pay for a limited-access, four-lane 
| highway, designed for 70-mile-an- 
hour speeds. It added that motor- 
ists will not pay tolls unless the 
road provides travel that is “con- 
venient, safe and time-saving.” 

A July survey conducted by the 
department to determine who 
might use a toll highway did not 
get an enthusiastic response. The 
report said that only 49.2 percent 
of the motorists questioned said 
they would like the road. This was 
despite the fact that the toll 
charges suggested were below fees 
in other states which have toll 
highways. 





Lube Grease Group Meets 


In New Orleans Oct. 3-5 


NEW ORLEANS.—tThe National 
Lubricating Grease Institute will 
hold its 17th annual meeting here 
Oct, 3-5, with headquarters at the 
Roosevelt hotel. A practical pro- 
gram designed to meet current 
trends in the 
manufacturing industry has drawn 
a record registration beyond an 
previous annual meeting. ‘ 


Particular interest is displayed in 
the technical committee meeting on 


broader protection, the group said. | Oct. 5, with T. G. Roehner, director 
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NAME PLATES 


DEALERS: 


The Modern Advertising Plate 
With Customer Eye Appeal 


Wrice TODAY for beautiful full- 
size FREE SAMPLE... Yours 0 
keep and compare! 











DISTRIBUTORS WANTED 


of Socony - Vacuum laboratories, 
chairman of the committee, pre- 
siding. Subjects discussed will be 
suggested by members and will be 
given a thorough review before the 
entire body. Presiding over the de- 
livery of technical papers will be 
B. G. Symon, president, and A. J. 
Daniel, vice-president. 


lead to)! 


right, suppose prices are held) 


In reporting that the proposed | 


lubricating grease | 


|costs on to the consumer can no 
longer stay in business, That, too, 
means unemployment, and fewer 
people to use that increased pur- 
chasing power. 


Profits was the next subject dis- | 


cussed by Bugas. 

“Another idea being widely cir- 
culated is that profits are too 
high. May I ask, ‘Whose profits?’ 
There are about 3% million oper- 
ating businesses in this country. 

“When some are making money, 
others are losing money. When 
some are making substantial prof- 
its, they may be merely overtaking 
substantial losses of past years. 


“Even more important, when are | 
Were they too 


profits too high? 
high in 1932? Will they be too high 
a year from now? I’m sure any 
| businessman would like to know 
what his profits will be next year, 


or even to know for certain that | 


he will have profits. 

“In a vigorous, competitive econ- 
omy, the function of profits is to 
provide both the incentive and the 
means for’ greater production, 
greater efficiency, greater econo- 
mies, greater competition — and 
greater progress. 

“The incentive of profits has 
caused millions of Americans to 
risk their savings in all sorts of 
ventures and enterprises. And 
great numbers of them have lost 
their savings. 

“In our own industry there have 
| been some 1,500 motor-vehicle com- 


|panies since the automobile was | 


| invented. Only about 56 remain. 
|Most of the rest made too little 
| profit to survive. 


| “But if profits were to be limited 
jto a maximum of 7 percent or 10 
| percent or some such figure, while 
jat the same time there was a 
|chance of losing one’s entire in- 

vestment, how many people would 
| be willing to take the risk? And 


|what would happen to production | 


Fisk Tire Idles 
700 Employes 
At Mass. Plant 


| CHICOPEE FALLS, Mass.—Some | 
625 employes of the Fisk Tire divi- | 
sion of U. S. Rubber Co. have been 
laid off in the past two weeks when 
all production was halted for the 
|} annual vacation period, a company 
Official has stated. 

An additional 75 workers, who 
| are currently undergoing a training 
period, will be released within the 
next three weeks, he added. 


The reduction in plant personnel 
was brought about by a lack of 
orders for tires. The spokesman 
and sales have fallen off to such 
an extent that the 700 workers 
shaved from the employment rolls 
are no longer needed. 


The sharp cut in personnel fol- 
lowed a rejection by the company 
of a suggestion from Local 11, 
United Rubber Workers Union-CIO, 
that the company adopt either a 
four-day week or a six-hour day. 








Tenn. Gas Taxes 
‘Fall 12% in Aug. 
NASHVILLE. — Tennessee gaso- 
line tax receipts slumped during 
August, reports the state depart- 
ment of finance and taxation. The 
total was $3,142,294, compared to 


$3,565,773 in August, 1948, a drop 
of 12 percent. 


OLDSMOBILE AT THE FAIR—Two 1949 Oldsmobile Series 76 models flanked this entrance to 


General Motors’ tent exhibit at the Michigan 


for attendance were established during the Sept. 2-1! run. 


included several units previously displayed in 
and an Oldsmobile engine exhibit. 


State Centennial Fair in Detroit. New records 
Exhibits “under the big top" 
Transportation Unlimited, Previews of Progress 


| 











MISS QUINN (MISS SOUTH DAKOTA)— 
Carol Quinn, daughter of Ray Quinn, repre- 
| sented South Dakota in the Miss America 


| beauty contest. She was chosen Miss South 
Dakota at a recent contest in Hot Springs. 
uinn is a partner 
DeSoto) at Sioux Falls, S. D. 





Ford Workers at Dallas 
Win Idle Pay Claim 

| AUSTIN, Tex.— The Texas em- 
ployment commission has_ ruled 
that Ford’s Dearborn and Dallas 
plants are not one and the same, 
iat least in considering unemploy- 
ment compensation claims of their 
| workers. 

| This contention was handed down 
|following a hearing here on the 
| jobless pay claims of 816 employes 
of the Dallas Ford plant who were 
thrown out of work because of a 
| three-week stoppage at the plant 





|last May. 
The commission held the workers 
were entitled to unemployment 


| compensation, but only for a two- 


week period. It is estimated the 
|ruling will mean a payment of 
| around $50,000 to the workers. 

| The Dallas plant stopped opera- 
tions because of a shortage of parts 
brought on by a strike at the Dear- 
born plant. 





The commission by its ruling up- | 


held the workers’ contention that 
|they were involuntarily unem- 
ployed, that they had no part in 
the Dearborn strike. 

“The Dallas employes worked 
until the company shut the plant,” 
the ruling said. “They were ready 
to work during the stoppage and 
they resumed work as soon as the 
plant opened.” 

Officials of the UAW-CIO said 
Texas was the fifth state to give 
approval to workers’ contentions in 
such cases. Thus far, there has 
been no indication Ford officials 
will take the cases to court. 





in Quinn-Graham Co. | 


_ SERVICE SECTION 


Dealers tell me... 


(Continued from Page 3) 


fore, many dealers send a penny 
postcard to the people who bought 
cars as used cars in his price class 
during the last 24 months. He, 
therefore, strikes a responsive mar- 
ket and is in on considerable more 
deals and a better type of deal 
for the same expenditure than in 


the classified sections of news- 
| papers. 
Most types of business don’t 


| know where their prospects are 
|located. Such businesses must use 
newspaper advertising to beat their 
prospects out of the bush. But an 
automobile dealer knows definitely 
where his prospects are located. 
They have identified themselves by 
their previous purchases. Hence, he 
can reach them regularly, tell his 
story exclusively, not in competi- 
tion with many other dealers on 
|the same page. 

Now I presume I should make 
arrangements for an immediate 
vacation before my friends, the 
| Classified advertising managers of 
| newspapers, make my life miser- 
| able. But I am strong in my con- 

viction that dealers must get a 
greater return for the money they 
invest in used-car advertising. 
| But it isn’t altogether a question 
| of medium, It’s the effective use 
of the medium selected. That’s the 
|}reason I recommend that anyone 
| who is responsible for used-car ad- 
vertising send for a copy of 
“How to Write Used Car Ads That 
Bring More Buyers.” 





| 
| 
| 


$63.22 Is A verage 
Spent in Canada 


| By Car Tourists 


| OTTAWA.—After making allow- 
|} ances for special categories of in- 
|coming Americans, such as com- 
| muters, summer residents and “lo- 
cals,” the Canadian government 
| reports that the average expendi- 
ture per “tourist” automobile was 
$63.22 last year. 
| This was an increase over the 
$61.66 per automobile spent in Can- 
|ada in the preceding year when 
| the wide variance between the dif- 
| ferent provinces was computed as 
| follows: 

Average expenditure per “tour- 
ist” car: Maritimes, $99.47; Quebec. 
$65.88; Ontario, $53.09; Manitoba, 
$91.25; Saskatchewan, $78.74; Al- 
berta, $126.32, and British Colum- 
bia, $85.30. 





CUT REPAIR COSTS 





1 








DRIVE SHAFT 
BUSHING & SEAL 
ASSEMBLIES 
Pat. No. 2,403,520 
Saves Buying New Drive 
Shaft 





Universal Trans. 


a quality 


is covered 


AUTOMOTIVE NEWS 


tHE Vationablne Of Quality Automotive Parts 


Enable you to restore your better used cars and trucks to 
their original operating condition at much lower cost. 


Saves Buying New Trans. Case ; 
Sold Nationally by Leading Automotive Wholesalers. Write or Wire. Dept. AN-9. 





BINDER for 
ieiiilins Maus 


A NSWERING many requests from our 
~*% readers for a semi-permanent binder to 
retain this publication for ready--reference. 
Only recently have we been able to secure 


and which we can recommend. This binder 
stiff sides, holds 26 issues of Automotive 


News in removable metal blades. Price $7.50 
postpaid to our subscribers. 


DRIVE SHAFT 
HOUSING REPAIR 
UNIT K-400 
Pat. No. 2,405,541 
Saves Buying New Drive 
Shaft Housing. 

Case Ball Seat 
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binder which will stand the gaff 






with black Levant leather cloth, 
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Wis. Stations Say Shell 


MILWAUKEE.—The Retail Gas- | 


oline Dealers Assn, of Wisconsin 
has demanded a federal anti-trust 


action against the Shell Oil Co. 
because of that firm’s gasoline 
price cuts. 


A. A. Brown, executive secretary 
of the dealer group, declared that 
his organization feared that other 
large national oil firms might fol- 
low the lead of Shell, which owns 
some of its outlets. Shell cut prices 
at these stations, and others were 
forced to follow, the association 
stated. 

To this claim, a spokesman for 


Highway Official 
In N. M. Denies 


Malfeasance 
SANTA FE, N. M.—Charges by 


the New Mexico Taxpayers Assn. | 


that the state highway department 
is a center of political patronage | 
that results in waste have been 


denied by State Highway Engineer | 


Burton Dwyre. 
The association’s charges were 


contained in a recent report which | 
2-cent | 
increase enacted by | 


questioned whether’ the 
gasoline tax 
the 1949 legislature was necessary 
to support the highway depart- 
ment’s present program. 

“Those charges won’t stand up| 
under close scrutiny,” Dwyre said. 
“The 
right to examine the highway de- 
partment’s books if anyone sus- 
pects money is going down the 
drain.” 

Dwyre declared it was inadvis- 
able for his department to engage 
private contractors for 


group had recommended that all 
highway work, including mainte- 
nance, be handled by private con- 
tractors. 

The taxpayers’ association had 
contended that it is costly for the 
state to own highway equipment 
and employ labor directly for 
maintenance work on highways. 





School Bus Spending 


Increases in W. Va. 


CHARLESTON, W. Va.—West 
Virginia is increasing its ex- 
penditures for school bus trans- 
portation, it was revealed at the 
seventh annual safety confer- 
ence. here for county directors 
of school transportation. 

Paul Boggs, state supervisor of 
school transportation, told the 
conference that West Virginia 
taxpayers furnished $3,927,619 
for school transportation during 
the 1948-49 school year, com- 
pared with $3,798,821 for 1947-48. 
The per capita cost of the 157,347 


pupils transported amounted to | 


$24.96, he added. 


.now 
.-every day...over 3000 
cars come off the assembly 
line standard equipped with 
the Scully Gas Tank Whistle. 

That means thousands of 
dollars saved through pre- 
vention of gas spillage. 

That means smooth filling 
for us and plenty of goodwill 
for those car manufacturers 
who make our job easier. 

Incidentally, a million sta- 
tion attendants can be help- 
ful. 


Do you know that.. 


Gas-War Action Asked 


Because of Its Price Cutting 


legislature always has the| 


highway | 
maintenance work. The taxpayers’ | 


;small dealers face financial 
| while the 
|Four stations were locked up last 


| MILWAUKEE.—A new 
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Violates Anti-Trust Laws 





Shell replied that dealers volun- 
tarily agreed to the price cuts. 
However, dealers interviewed 
claimed they had no choice, says 
the association. 

Brown’s letter to Herbert A. 
Bergson, assistant attorney general 
in the anti-trust division of the 
Department of Justice, declared: 


“Following the reduction in 
prices at the stations completely 
under their domination, represen- 
tatives waited upon the regular 
lessees of Shell with the request 
that they post the same retail 
prices. They had large printed 
'posters announcing to the public 
the new low prices. In this man- 
ner of ‘gentle pressure’—for pres- 
sure it was—the regular 
have been forced to operation be- 
low costs. 

“Gasoline dealers in Milwaukee 
believe Shell is the front for all 
major companies. Because of 
Shell’s setup on commission ar- 
| rangements, the company is in po- 
sition to fully dominate the entire 
retail field. 

“This pressure, unless removed, 
will result in a loss of income 
to the point where employes 
will of necessity be laid off and 
to the eventual bankruptcy of 
the small businessman engaged 
in the retailing of gasoline.” 

Meanwhile, Louis Faber, secre- 
|tary of the Milwaukee Retail Gas- 
oline Dealers Assn., said he would 
|now ask the state attorney gen- 
eral’s office for a ruling to judge 
| if local gasoline companies are vio- 
| lating the state unfair sales act. | 

This statement came as a result | 
of the department of agriculture’s | 
|report that no law violations had | 
| occurred in the current Milwaukee | 
gasoline war. Fabor termed the | 
| findings “ridiculous.” 


|department. He examined 
operators of a filling station at} 
1929 S. 16th St., and of the Track- 
lage Oil Co., an 
tributor. 





| their retail prices to 20.9 cents and | 


| 22.9 cents a gallon for regular and! j/ansod 
On Aug. 17 I went to Pittsburgh | 


ethyl. Trackage stations then cut 
to 20.4 cents and 20.9 cents. 

“The department of agricul- 
ture is directing its investiga- 
tions against the Tann station 

| but there are other stations sell- 
ing even lower than Tann,” Fa- 
ber charged. 

“Tann can say he is only meet- | 
|ing competition and, under the 
law, that is all right. The depart- 
ment should be going after sta-| 
| tions selling gasoline at 19.6 cents | 

a gallon and those selling it at 19.9 
| conta, less a half cent trading 
stamp.” 

In another letter, to Gov. Renne- 
bohm, Faber said: 

“Unless the state takes action 
|right away to halt the war, most 
ruin 
law is being violated. 
week and there will be many more 
closed if these murderous prices 


|last even one more week.” 


Gas Guessing 


| Milwaukee Station Provides 


New Promotion Twist 

twist of 
|the carnival guessing-game was 
|the latest idea used by a gasoline 
|dealer to promote business in the 


price war—until authorities put an 
jend to it, terming the game a 
lottery. 

| Jerry F. Giesen, operator of 
|Jerry’s Service, 5428 W. North 
| Ave., offered free gasoline to any 


;customer who guessed within one 
icent of the cost of filling his gas 
tank. If the driver guessed within 
one cent of the pump reading, he 
got his gas free. 

The plan lasted only one day, | 
dist Aladin A. De Brozzo, deputy 





district attorney, ordered the halt. 

Business was good while it last- 
}ed, Giesen said. Many motorists 
| ordered full tanks to try the guess- 
ing game, and only two were close 
{enough to avoid paying. 





lessees | 


STUDEBAKER EMPLOYES VIEW THEIR 
| families turned out in large numbers to see the company's 1950 passenger car line on 
| exhibition in the display room in the Studebaker truck plant in South Bend. A staff of | 


sales, 


design and engineering specialists manned the exhibit to answer questions. 





5 


HANDIWORK—Studebaker employes and their 


Employe 


enthusiasm for the line is described by the company as the greatest of all times. 


Letterbox 


(Continued from Page 4) 


ence between taillights and stop- 
lights. 


The practice of combining red | 
taillights in the same housing as| 


|the red stoplights adds to driving 


danger. For safety’s sake, there 
should be a standard position for 
stoplights on all makes of cars, 


| trucks, buses and trailers. 


independent dis-|edly causes a great number of 
|night highway accidents. 
The Tann brothers originally cut | Moran, 


|cars. The money was put in the 
glove 


|place to 


'to read the June 6 


There should be a uniformity in 
the color of taillights on all ve- 
hicles. Taillights should be yellow 
or amber when vehicles are in mo- 
tion or are parked. This is a sign 
of caution. 

Since the introduction of traf- 
fic lights, the driving public has 
been educated to the meaning of 
three basic colors. Red means 
just one thing—STOP! Yellow 

(amber) means CAUTION, Green 
means GO. 


It would seem only logical and 
consistent that automotive manu- 


Fabor made his statement after | facturers, along with state legisla- 
receiving a report from Frederick | tive groups, would follow this traf- 
| Griffith, assistant counsel for the| fic light color pattern in determin- 
the|ing the rear lighting of motor ve- 


books of Harry and Ray Tann,_|hicles. 


The misuse of colored lights on 
the rear of vehicles today undoubt- 


JOHN F. 
Detroit. 


* * * 


with $10,000 in cash to buy used 


compartment of the 1946 
Ford convertible 
bearing my li- | 
cense num ber,| 
D-4670. 

My employe, 
Tony De _ Rosa, 
accompanied me 





to Pittsburgh, as | 
he had done be- | 
fore. | 

We stopped the | 
car on Baum| 
Blvd. and I went | 
into a used-car 
speak with the owner, 
leaving De Rosa in the car. I re-| 
turned to the street in about a} 
half-hour and the car, De Rosa| 
and the money were gone. 

The police found the car the | 
next day in Pittsburgh. 

I am offering a thousand dollar | 
reward for his capture with the | 
money. 

This man may try to buy and); 
sell used cars or seek employment 
with a dealer. 


If he is seen, please notify your | 
local police and call City Auto| 
Sales, Youngstown, O., phone 85223, 
collect. This man talks with a 
Brooklyn accent. He is wanted for 
larceny by the Pittsburgh police. 





& 


Tony De Rosa 


Jerry NaTHAN, City Auto Sales, 
Youngstown, O. 

* > * 
Error 


I thoroughly enjoy your publica- 
tion and I was particularly anxious 
issue, which 
included the 1949 almanac. 

I just happened to come across | 
a figure, which seems to be in| 
error. On page 19 you gave the 
total of Oldsmobile in operation in 
all states as 154,060. California | 


alone seems to have more than| 
this number of Oldsmobiles. I think | 
your Oldsmobile total for all states | 


should be 1,540,960.—Epwarp J. 
Maas, J. B. Mathes, Inc., New York. 


Epitor’s Note: Yow’re right. 
The mistake was in the original 
copy as we received it from R. L. 
Polk & Co. and, unfortunately, 
was not detected before the AIl- 
manac went to press. 

* * . 


Auto Racing 


I am a regular reader of your 
publication. I am writing to ask 
you why you don’t give more space 
to the sport of auto racing. I am 
only a boy of 16, but I know that 
years ago racing was high in the 


| list of automotive men’s interests. 


I am not asking you to devote 
all of your newspaper to this sport. 
It would be sufficient to give a 
fairly detailed coverage of the 
AAA 100-mile championships and 
Indianapolis. 

Have you forgotten the days 
when racing boasted of such men 
as Henry Ford, Barney Oldfield 
and Louie Chevrolet? Have you 
forgotten when such manufactur- 
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Sales 


(Continued from Page 1) 


in August, delivering 1,922 new 
automobiles to top the July mark 
of 1,792. 

For the third consecutive month, 
a new postwar sales record was set 
in Wayne county (Detroit). The 
sale of 14,845 new automobiles in 
Wayne county during August 
topped the July figure of 14,760, 
which, in turn, had bested the June 
mark of 14,730. 


New-truck sales also hit their 
1949 peak during August in 
Wayne county with the delivery 
of 1,402 units, Best previous effort 
this year was 1,270 in July. 


New-truck sales have perked up 
considerably in the metropolitan 
areas which have reported August 
| sales totals. 


In Houston, combined commer- 
cial-vehicle and new-truck sales 
totaled 549 units, compared with 
362 in July and 464 in May. 

Columbus truck dealers delivered 
|205 new units during August, 
against 143 in July. The August 
| total was not quite as high as the 
231 trucks sold in May, however. 

The sale of 122 new trucks in 
Cleveland for the week ended Sept. 
2 was the best weekly total since 
March and was 30 percent higher 
than the preceding week’s figures. 





;ers as Stutz, Buick, Mercer, Na- 
| tional, Packard, Ford, Lozier, Knox, 
| Cutting and many others depended 
|on racing for publicity and sales? 

Yes, you have forgotten what the 
| boys in the crash helmets have 
| done for you. Balloon tires, four- 
wheel brakes, rear-view mirror, 
front and four-wheel drive, and 
many others all came from the 
boards, bricks and dirt raceways 
of this country. 


Instead of ignoring the sport 
that has done so much for the 
automobile industry in the United 
States, you should do everything 
in your power to promote its in- 








terest.—Ron Rosenswett, Indian- 
apolis. 

Eprror’s Note: Let’s have a 
raise of hands by all those in 
favor. 


THE HOTTEST ACCESSORY 
on the Market 


NEW!! “‘FINLINER” For 1949 Chevrolet 


Not a Gadget 


Makes 1949 Chevrolet 
look like $4000 


Simple and Easy to Install 


Retail 
Price 


Complete, 


simple instructions accompany each set. 


But a Quality Piece of Equipment 


2 g* Plus INSTALLATION 


Here in 


Kansas City, we have several shops putting them on and their 
standard rate for labor and material is $9.50. Fin fits on fender 
with 4 screws from inside trunk. Finliner comes primed ready 
for matching color. Finliner is wired and becomes the tail light, 
making the old tail and stop light one Big stop light. 


Gi, 





THE UNIT—Die cast alumi- 
num body with chrome mold- 
ing around lens. Adds per- 
manent beauty and stream- 
lining. Looks like actual part 
of fender. 


Dealer Price - - $19.95 


ORDER 


NOW 


United Marine Mfg. Co. 


3811 E. 67th STREET 





KANSAS CITY 5, MO. 
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By James D. Woolf 


RTY years ago the busiest and 
most prosperous food store in my 
town was named “The Sanitary 
Grocery.” The sanitation theme was 
dominant throughout—the store, in- 
side and out, was painted a shining 
white; the two delivery wagons, as 
white as Arctic snow, were drawn 
by equally white horses; the sales- 
clerks were aproned in _ spotless 
white; and every item of unpack- 
aged food in the store was covered 
with glass or netting. 

The sanitation theme was con- 
stantly played up in the store’s 
newpaper copy. 

That, as I say, was forty years 
ago. Today “The Sanitary Gro- 
cery” is still the most prosperous 
and busiest food store in that 
town. 

Does your place of business have 
a “personality”? Does a_ central 
topic theme or core idea thread 
through your advertising? A busi- 
ness and its advertising is usually 
more effective when the selling 
appeal is centered around a single 
strong idea or group of closely 
related ideas. 


> *. + 


Pondering Appeals 
DWARD LEE, head of Lee 
Tractor Co. New Orleans, 
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Salesense in Advertising 


Tested Ideas for Small Business 


speaking of the continuing high | at it—one of your most important 


cost of doing business, says: 

“We haven’t cut advertising 
itself. But we have studied re- 
sults to make the same amount 
of money bring us more sales. 
- . « We have pondered over ap- 
peals, the media and other fac- 
tors. .. . If some form of adver- 
tising doesn’t pay, or produces 
fewer sales than other forms, we 
cut it out altogether and put the 
money that was formerly doing 
half a job (or maybe no job at 
all) into a kind of advertising 
that does a complete selling job 
for us.” 

How long is it since you have 
locked yourself in your office 
against interruption and “pondered 
over appeals, the media and other 
factors”? 

* * + 


Work at It 


ie YOUR advertising what Charles 
Luckman, Lever president, calls 
“an integral part of your selling 
plans’? Do you give it—frequently 
—the same sober thought that you 
give to, say, buying and the train- 
ing of your salespeople? Or do you 
merely ask your newspaper to pick 
out some stock cuts and “fix up 
some copy to fit ’em”? Your adver- 
tising can be—if you really work 


activities. 

“Whether an advertisement is 
welcome in the home or not de- 
pends on the advertisement .. . 
the advertiser should use every 
endeavor to make it so physically 
attractive as not to be distasteful 
to those who buy the papers or 
periodicals.” 

George French, a noted advertis- 
ing man, wrote that 35 years ago. 
It seems to me that his advice has 
been ignored by many. Wretchedly 
bad taste and unlovely eyesores 
continue to smutch the pages of 
our newspapers and magazines. 


For example, this ad in my local 
paper today: The picture—a car- 
toon of a dirty, dripping, unsightly 
old lady, shaking herself of milk 
as a dog shakes itself after a swim, 
crying “Whoops!” as her frowsy 
wig sails off her bald head. Behind 
her a child screaming, “Mommy! 
Grandma’s been in the milk from 
SLADE’S DAIRY again.” 

This ad, ladies and gentlemen, is 
supposed to sell—or at least to 
create acceptance for — Slade’s 
Grade A Pasteurized Homogenized 
Milk, Want a glass, Mr. French? 

+ « s 


Lost Customers 


VERY smart advertiser studies 
exhaustively ways and means of 
















sive, 








Canadian Distributors 


Vic Mathewson Co., Ltd. 


37-41 Britain Street 


BOX 


OVERSEAS 


Toronto 2, Ontario, Can. 


DIVISsi<¢ 


natural position. 


Write today for detailed information. 


Eastern Distributors 
Bay-Lift Distributors 
812 North Miami Ave. 
Miami, Florida 


BAY MANUFACTURING COMPANY 


405—TORRANCE, 


ae | 145 W 45TH-STREET NEW 


PORTABLE 
PNEUMATIC AUTO-LIFT 


Bay-Lift is an air operated lift— with a capacity of 3000 Ibs. 
Can be moved as easily as a jack and used anywhere, indoors 
or out by simply attaching an air hose. Equipped with auto- 
matic safety lock, and guaranteed for one year. 







For Under-Coating and Aux- 
ilery Greasing. All surfaces 
can be sprayed without in- © 
terference of posts or t- 
beams. No need for expen- 
special hoist 
ment.— No waiting. Quickly 
pays for itself many times 


Frort er rear of any car can be raised te 
50 inches allowing brake werk, rebushing, 
tightening, shock-absorber service, etc., to 
be done more efficiently because the 
mechanic can work more comfortably 
with unrestricted freedom 


CALIFORNIA 


YORK 





equip- 





out of the way 
when not in use. 


Overseas Division 


Associated Exporters 
145 West 45th St. 
New York 19, N. Y. 


PHONE 
TORRANCE 
1625 











winning new customers. But have 
you made a study lately of lost 
customers? 

An adman friend of mine, 
David E. Fisher, tells me of a 
wholesale dry goods company 
that aimed a direct mail cam- 
paign—a series of letters and 
folders—to customers who had 
not bought for 10 years, Eighty 
percent of them answered, and 
the gross amount of business that 
came from those revived custom- 
ers, as a result of finding and 
correcting the reason for their 
quitting, was more than a million 
dollars. 


About a month ago my wife, 
sending in her key, gave up her 
locker at our local food-freezing 
storage plant. She’s been a good 
customer, and one would think the 
proprietor would wonder why she 
quit. But so far we haven't been 
favored with even a penny post- 


card. 
* o 


Such Restraint 


Y HAT is off to General Petrol- 
eum Corp. for this copy 
paragraph: 

“You should use the grade that 
performs best in your car. Auto- 
motive research engineers agree 
that once the maximum anti- 
knock requirement of a car is 
satisfied, there is no more per- 
formance to be gained by paying 
for a higher octane fuel. If your 
car operates smoothly and with- 
out knock on regular Mobilgas, 
then by all means save the differ- 
ence.” 

How delightfully refreshing it 
will be when such restraint and 
fair play in copy is not the rare but 
the usual thing. 

a 


Institutional 


eet speaking, it is my 
belief that so-called institu- 
tional advertising ought to talk 
about achievement in terms of 
product to the fullest extent pos- 
sible. The nobility and stature of 
an advertiser is likely to be more 
real to readers, and vastly more a 
matter that concerns them, when 
visualized for them by the concrete 
product itself—the object or thing 
they put up their money for. 

A thick slice of bread, toasted 
brown, hot, fragant, bright red 
with jam—well, a man can smell 
that, and taste it and feel it warm 
his innards. 

But a man can’t taste or smell 
an economic theory, or a business 
philosophy, or a platform of integ- 
rity and good works “since 1845.” 


N. Y. Haulers Bid 


7 
For Public Favor 
es s 
In Big Campaign 

BUFFALO.—The highway trans- 
port council of New York state has 
launched a campaign “to develop 
better coordination and cooperation 
between management and labor for 
the improvement of human rela- 
tions and public relations in the 
field of truck operations.” 

The council was organized last 
November under the sponsorship of 
the state division of safety, the 
New York State Motor Truck 
Assn., Inc., and the Teamsters 
union—AFL. 

Among curtain-raisers for the 
project will be the execution of 
pledges by both management and 
labor in truck operations for safe 
driving and road courtesy, along 
with driver-of-the-month and safest 
driver contests. 

Also planned is a system for re- 
porting road hazards by drivers in 
the interest of promoting better 


+ * 


conditions not only for themselves ey . 


but for the general public. On the 
agenda, too, is a speakers’ bureau 
to provide speakers for drivers’ 
meetings, civic clubs and radio 
programs. 


Dealership Shuffle 


J. I. Brady, oldest dealer in 
Fargo, N. D., in point of continu- 
ous service and president of 
Brady Motor Co. (Oldsmobile), 
announces the sale of his firm 
to Cliff Overvold, Moorhead, 
Minn. (Overvold Pontiac Co.), 
and George E. Anderson, Olds- 
mobile dealer in Billings, Mont. 

Overvold Pontiac Co. was sold 
to Merle Anderson and Cliff Ste- 
dum, both of whom were asso- 
ciated with Overvold. Names for 
the new firms have not yet been 
decided upon. 


SERVICE SECTION 


Tinnerman to Construct 


$1% Million Factory 

CLEVELAND.—Tinnerman Pro- 
ducts, Inc., will build an _ ultra- 
modern plant on Brookpark road 
in Brooklyn village here at a cost 
of approximately $1,500,000, George 
A. Tinnerman, vice-president, has 
announced. 

Tinnerman said the tremendous 
potential demand for Speed Nut 
fasteners has made it necessary for 
the company to construct the new 
building, and pointed out that the 
present Tinnerman location now is 
too small to accommodate the an- 
ticipated operations in 1950. 





NOW READY! 
Floyd Clymer’s 


CATALOG OF 1949 
AUTOMOBILES 
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120 Photos—Charts, 72 Large Pages. 
Between the pages of ONE BOOK you can 
compare specifications, photos and other 
data on all U. 8.-built cars. 


See and read about every G.M., Ford, 
Chrysler and all independent makes . 
including unusual Del Mar, Tucker, Play- 
boy, Keller, Hoppenstand, Gregory, Davis 
3-wheeler, and the NEW Kurtis Sports Car, 
ALL WITH SPECIFICATIONS, 


IT’S READY NOW .. . THIS GREAT 
NEW CATALOG OF 1949 CARS... 
POSTPAID, $2.00 
: Ford Owner’s 
FORD OWNERS BTL 

Pritt “‘aaintonnese, 
2 144 Pages. . . 140 


Photos, Drawings, 
Tables, and Diagrams. 
Covers ALL Fords from 
1932 to the new 1949 
models, including the 
V-8 ‘°60"" and the SIX! 

A book for every 

Ford owner! 


“Postpaid, $1.50 





The Life of TED 
HORN, American 
Racing Champion 


Postpaid, $2.00 


Deluxe 
Edition, $3.50 


Floyd Clymer’s 

ALBUM OF 

=F] HISTORICAL STEAM 

TRACTION ENGINES 
470 Photos, Charts, 





Drawings and Repro- 
ductions of Early Ads. 
105 Different Makes 
Illustrated. 

U. 8. and Foreign 
Makes from 1855 
to 1929 
A wealth of threshing 
engines and farm 





equipment. 
Postpaid, $2.50 
Deluxe Cloth-Bound 
Edition, $3.50 
MODEL A FORD SERVICE 
MN sod chcsaes0shiccnchicctsscetaneesn $1.00 


MODEL T FORD MANUAL... $1.50 
HOT ROD PICTORIAL............ 


Floyd Clymer, Publisher, Dept. DAN-9 
1268 South Alvarado St., 
Los Angeles 6, California. 


Enclosed find §.... 
Please send .. 


















|S |@ 


hig 
thi: 


est! 
of 

rep 
ties 


512 
tere 
this 
of | 
ing 
stat 


aut 
trai 
bus 
dea 
hic] 
will 
this 
eig] 
wer 
san 









ow is 
e an- 


a 
_ 


~~ 





SERVICE SECTION 


AUTOMOTIVE NEWS, SEPTEMBER 12, 1949 


But Percentage of Increase Declining avs 


Registrations to Set Record 


WASHINGTON. — Motor-vehicle 
registrations and the volume of 
highway travel in the United States 
this year will exceed all previous 
records, according to preliminary 
estimates compiled by the Bureau 
of Public Roads on the basis of 
reports received from state authori- 


ties. 


The reports indicate that ap- 
proximately 43,298,000 automo- 
biles, trucks and buses will be 
registered by the end of the year, 
an increase of 2,675,736 or 6.6 
percent over the 40,622,264 pri- 
vately owned and commercial 
vehicles registered last year. 


_ The estimated total does not in- 


Canadian Taxes 
Held Deterrent 
To Car Buying 


OTTAWA.—The recent statement 
by William A. Wecker, president 
of General Motors of Canada, that 


if car prices are to come down 
without a reduction in costs, it can 
only happen by a cut in taxes 


which he calls “unduly high,” is 


supported by many dealers here. 

Dealers point out that federal, 
provincial, municipal and indirect 
taxes on motor vehicles are defi- 
nitely creating a greater burden 
for the Canadian operating a ve- 
hicle or purchasing one than is the 
case with most other articles upon 
which taxes are paid. 

Their sales experiences show in 
no uncertain way that prospective 
buyers think twice before complet- 
ing a sale now when the tax bill 
is explained to them, particularly 
the so-called “little fellows” who 
make up a large proportion of the 
buyers. 

It is also observed by dealers 
that somehow many Canadians 
have an impression that present 
tax schedules on motor vehicles, 
especially the federal taxes, are 
going to come off or at least be 
drastically reduced. 

At official levels, it is learned, 
however, that sales of new motor 
vehicles are about 24 percent above 
a year ago in the same period in 
regard to number of units sold. 

Nevertheless, dealers insist that 
prospective buyers are showing a 
distinct hesitancy in placing orders 
for future delivery or even in buy- 
ing certain vehicles because of the 
growing belief that the current 
taxes may be dropped or lowered 
before long. 


S. D. Registry Up 
22,194 in Year 



































year was 529,062. 
Commercial vehicle registrations, 
including trucks and buses, is ex- 


by the end of the year, an increase 
of approximately 446,000 or 6.1 per- 
cent more than the 7,360,810 trucks 
and buses registered in 1948. 

Although there are more auto- 
mobiles and trucks on the high- 
ways this year than ever before, 
harassed motorists may find some 
slight consolation in the fact that 
the percentage of increase in 
motor vehicle registrations is be- 
ginning to decline from the peak 
rates recorded in the past three 
years. 

Last year 17 states reported an 
increase of 10 percent or more in 
private and commercial vehicle 
registrations. This year only one 
state, New Mexico, is expected to 
show a 10 percent increase in regis- 
trations. 

California, New York, and Penn- 
sylvania, as usual, lead the states 


Uses of Aluminum 
In British Trucks 
Are Described 


LONDON (UTPS).—The use of 
aluminum in vehicle construction 
in Britain has been outlined by the 
Aluminum Development Assn. in a 
series of case histories covering the 
main categories of types in use, 

High-strength aluminum alloys 
have been used extensively for 
buses, tankers, and other vehicles 
since 1929, but the last 10 years has 
seen a considerable expansion of 
use. Among the vehicles using the 
alloys are open-delivery vehicles, 
six-wheeler heavy-duty lorries and 
tipper trucks. 

A coal tipper made by Duramin 
Engineering Co., Ltd., of aluminum- 
copper-magnesium alloy, has been 
in service since 1932. 

The tipper was worked on short 
hauls, averaging 12 to 13 trips a 
day with a freight of 12. tons of 
coal and subjected to the abrasive 
action of the coal during dumping. 
It was examined in March 1948, and 
although parts of the underframe 
had corroded in places and the 
body had worn extremely thin in 
many spots, it was still capable of 
loading and tipping for demonstra- 
tion purposes, 

A fleet of open lorries were built 
in 1938 by S. T. Abbotts, Ltd., Wals- 
all. 

One lorry, between July 1938 and 
June 1946, covered 200,000 miles and 
carried 25,000 tons. The user reports 
that the whole fleet is still fit for 


clude motor-vehicles owned by fed- 
eral, state, county and municipal 
governments. The number of pub- 
licly owned vehicles registered last 


pected to reach a total of 7,807,000 


motor-vehicle registrations. 


rural roads in July, the 
month for which figures were avail- 


percent over the volume of travel 
on rural roads in July of last year, 
and was 25.2 percent more than the 
volume reported for July, 1941. 


Labor 


(Continued from Page 2) 
finding truce that they would not 
be bound by the decisions resulting 
thereof. 

Whether the steel fact-finding 
board has come up with a satis- 
factory settlement will probably be 
unknown until the middle of this 
week. 

When the recommendations are 
known, there will probably begin 
a short war of nerves between 
publication of the board’s report 
and the steelworkers’ strike dead- 
line. 

For that war, Murray last week 
had already assembled top-strategy 
makers for meetings in Pittsburgh 
today (Sept. 12). 





* * 


ESPITE the tenseness of the 

whole labor scene there was 
still only one major strike in the 
country last week. About 17,000 
workers remained out at the B. F. 
Goodrich Co. 

It was considered significant that 
the United Rubber Workers made 
no move to extend the strike to 
other large tire and rubber com- 
panies. 

Negotiations between the UAW- 
CIO and Ford last week devel- 
oped nothing but tense rumor and 
speculation. Only one fact stood 
out clearly: Reuther was waiting 
for the steel situation to clear up 
before deciding to strike 115,000 
Ford workers. 

The deadline for such a strike 
falls tomorrow (Sept. 13). Although 
the action might not mean much, 
it was believed that Reuther would 
probably have to commit himself 
on such action by last week’s end 
no matter what developed from the 
steel situation. 


Coal Motor Fuel 
Practical Now, 


Government Says 


WASHINGTON. — Unlimited 
quantities of premium gasoline now 
could be produced from coal at a 
cost that would increase the cur- 
rent service station price to the 


in the estimated total number of 


The Bureau of Public Roads also 
reported an estimated total of 2,- 
167,200,000 miles of travel on all 
latest 


able. This was an increase of 7.5 


PIERRE, S. D.—A total of 285,- 
512 motor vehicles have been regis- 
tered in South Dakota thus far 
this year, representing an increase 
of 22,194 over a year ago, accord- 
ing to Ed Goff, director of the 
state motor vehicle division. 

The registrations include 189,405 
automobiles, 62,805 trucks, 31,033 
trailers, 1,974 motorcycles and 295 
buses. Also registered are 1,057 
dealers. Goff said that motor ve- 
hicle license receipts undoubtedly 
will go over the $3,000,000 mark 
this year. Receipts for the first 
eight months of the calendar year 
were $2,946,251 more than for the 
same period last year. 











AUTO-LITE PRESIDENT RECEIVES SAFETY AWARD—Royce G. Martin (right), receives an 
award from the National Safety Council for one of last season's radio Suspense plays, which 


was judged to be the network dramatic show of t 
way safety. At the left is Ned H. 
award to Martin partway through the Sept. | rad 
| show also had a safety theme, featuring Gregory 


Dearborn, president of the council, who 


many years of further service. 


GM Loses Its Appeal 
To Dismiss FTC Suit 





WASHINGTON. — A Federal 


Trade Commission examiner last 
week denied a plea to dismiss 
charges 
against General Motors 
and its subsidiary, 
Plug Co. 


violations 
Corp. 
AC Spark 


of trade 


The denial came Thursday as 


the companies began their de- 
fense of charges of price dis- 
crimination and unlawful fixing 
of resale prices for parts and 
accessories. 












he year which did most to promote —_ 
resented the 





io Suspense performance. e@ September 
Peck in a story about a highway accident. 








consumer by only 3 to 4 cents a 
gallon, according to Director James 
Boyd of the U.S. Bureau of Mines. 


In a new report on estimated 
plant and operating costs for coal 
hydrogenation, Boyd said _ that 
through the sale of byproduct phe- 
nols, for which demand may be 
limited, a few initial plants could 
produce gasoline at even lower cost. 

The study indicates that the capi- 
tal investment for a modernized 
commercial plant with a daily 
capacity of 30,000 barrels would 
range from $243 to $258 million, 
depending on the coal used. 

Estimates are based in part upon 
the experience gained in building 
the bureau’s new hydrogenation 
demonstration plant at Louisiana, 
Mo. This experimental plant, serv- 
ing as a testing ground for process 
improvements, will be able to sup- 
ply detailed information regarding 
the behavior of American coals and 
equipment well in advance of com- 
mercial production, the report says. 





Plenty of Antifreeze 


Available This Year 

MIDLAND, Mich. — For the 
first time since the war, the 
supply of permanent-type anti- 
freeze is expected to equal de- 
mand this winter. 

This forecast was made fol- 
lowing a report by the Dow 
Chemical Co. that record pro- 
duction has been attained in the 
preparation of ethylene and 
propylene glycol, the basic in- 
gredients in permanent anti- 
freeze. |" 





Green, Ky., 


and in 1935 formed the Nolan Products 
Co., 


Seaverns, 
tendent of the truck department for Pack- 
ard and later owner of one of Laconia’s 
largest automobile establishments, died at 
Laconia hospital Aug. 
illness. 


former president of City Garage Co., Cos- 
tello Bus Lines (now the Interstate Bu 


congratulations from Ray 
cess’ 





ON LAND AND IN THE SEA—Herbert Farrar's "Anna 8" travels 22 miles an hour on 
Miami highways. In the water its speed is reduced to 12 miles. Twenty feet long, of 
plywood construction, it is powered by a four-cylinder engine. On terra firma, the auto-boat 
runs on three wheels. The front, or bow, wheel was formerly the tail wheel of an airplane. 
The two rear or stern, wheels are tractor wheels. On land, the craft is steered in the 
orthodox manner by turning the front wheel. In the water, the auto-boat is steered by a 
rudder under the stern. There is no propeller, in the regular sense. The heavy tread of 
the tractor wheels serves in much the same manner as the side paddies on the old Mississippi 
side-wheelers and pushes the boat through the water.—(International News photo.) 





Obituaries 


Lines) and City Distributing Co., an oil 
concern, died in St. Louis hospital here 
Aug. 25. 





George T. Holmes, 56; 


Louisville Ex-Auto Man 

LOUISVILLE. — George T. 
Holmes, 56, died here Sept. 5 after 
a four-month illness. 

Mr. Holmes was general manager 
of the Louisville division of Ley- 
man Motor Co., Inc. (Buick), from 
1925 to 1930. Prior to that time he 













* * e 


William F. Ferman 

TAMPA, Fila.—William F,. Ferman, 75, 
said to have been this city’s oldest auto- 
mobile dealer, died of a heart attack at 
his home here Sept. 4. Mr. Ferman built 
two automobiles himself in 1898 while 
operating a bicycle shop here, but seve 
up the idea of manufacturing to head an 
automobile dealership in 1902. 


was secretary-manager of the old * ¢ 8 
Louisville Automobile Dealers Assn. John T. Eversole 
A son, Hayes Holmes, is with Ford} sprINGFIELD, Il.—(UTPS)—John T. 


Eversole, 45, vice-president and general 
manager of Capitol City Motors (Ford), 
here, died suddenly at Pana, Ill., of a 
heart attack. 


public relations in Louisville. 
+ + . 


A. C. Williams 
DALLAS.—A, C, Williams, 64, manager 
of the San Antonio branch of Connell- 
Roper-Harvey Co., died here. He had been 
ill for several months. 
* * * 
Walker F. Martin 
RICHMOND, Va.—Walker F. Martin, 53, 
president of Richmond Buick Co., died here 
on Aug. 30. 
* * 


* 
Ted R, Thrasher 
OKLAHOMA CITY.—Ted R. Thrasher, 
37, parts clerk for the Fred Jones Motor 
Co. here, died Aug. 31. He had suffered 
two heart attacks in the past six months. 
* * 


Andrew C, Ennis 


RALEIGH, N. C.—Andrew C. Ennis, 56, 
service manager of the Sir Walter Chev- 
rolet Co. here, died Sept. 3 in Rex hospital 
following a heart attack. 


$23 Million Tax 
On Nash Estate 


LOS ANGELES.—A check for 
$23,500,899.06 has been handed the 
federal government by the execu- 
tors for the estate of the late 
Charles W. Nash, pioneer auto 
maker, The check was in payment 
of federal inheritance taxes. Cali- 
fornia inheritance levy has not yet 
been deducted. 

The executors estimated that his 
$43,183,624 estate will be reduced 
about 75 percent by taxes and other 
levies. Mr. Nash, who died last year 
in Beverly Hills, Calif., at the age 
of 84, left his estate in trust for 
two daughters, Mrs. Mae N. Bren- 
ton, Beverly Hills, and Mrs. Ruth 
N. Bliss, Grosse Pointe Farms, 
Mich. 


Williams Holds Jamboree 


Felix T. Williams, Memphis, held 
its anniversary jamboree with a 
program of entertainment and prize 
awarding. The grand gift was a 
Chris-Craft outboard motor. 


« 


Frank E. Seaman 

FORT LAUDERDALE, Fla.—Frank E. 
Seaman, 58, died recently here from a 
heart ailment. He operated Frank Sea- 
man, Inc. (Studebaker). Born in Duluth, 
Mr. Seaman had been in the automobile 
business for 35 years. For 13 years he 
was regional manager of Dodge at Okla- 
homa City years ago. 

* * * 
: Frank J. Nolan 

CHATTANOOGA, Tenn.—Frank J. Nolan, 
69, Chattanooga manufacturer, former in- 
vestment banker and native of Bowling 
died at a hospital here Aug. 
29. He moved to Chattanooga in the 1920s, 


manufacturer of spark plug cleaners. 
* * * 


Earle D. Seaverns 
LACONIA, N. H. — (UTPS) — Earle D. 
62, one-time assistant superin- 


21 after a long 


+ * +. 
Joseph A. Bisson 
BERLIN, N. H.—Joseph A. Bisson, 56, 






















CHICAGO DODGE DEALERS PICK ROADSTER PRINCESS—Donna Hutchinson, 17, receives 


we dealer who entered her in the Chicagoland ‘Roadster Prin- 
contest. Automobile itors selected the princess and her court as the girls who 


‘most closely symbolize the outdoor spirit.’ Left to right: Eileen Jakobson, Judith Everett, 


Donna, Nancy Turner, Eddy and Bill Rieger, president of the Chicago association. 





Car, Truck Output Estimates 


By Automotive News 
PASSENGER CARS 


(U. 8. PRODUCTION ONLY) 






















































*Revised. Misce 
Drive, Sterling, Nash, Diamond T, etc. 


NUCDA Is Urged to Figh 
Against U. S. Regulation 


(Continued from Page 73) 











































the dealers to smooth out their 
differences. 

Many of the dealers told AwrTo- 
MOTIVE News that they believe the 


used-car business is on firm ground 


for the industry. 


NUCDA could increase 


dropped on postwar cars to a | out, 
point where a man with a clunk- 
er worth $75 can buy a postwar 
car in good condition for $100 
to $150 down because the loan 
values of the cars are high in 
comparison with the selling price. 

For instance, a 1948 car might | 
retail for $1,200 and have a $1,000 
loan value. | added, 

Used-car dealers said that they | standing with the public. 
have been trying to get one-third .* * *+* 
down even though Regulation W A 
is off now, but that this was very | / 
difficult to do except in rare cases. | the 

Business has been holding up! waste most of their 
well for the dealers as a result/time arguing about 
of easier credit on postwar cars, | factional differences. 
and they are approaching the fall He suggested that the 
and winter with confidence. tion would be 

+ > + 

T APPEARED to outside observ- 

ers that NUCDA would carry on 
despite its troubles, and remain as 
a spokesman for the independent 
used-car industry. 

While feeling ran high and bitter 
at times, nearly all the delegates 
urged a program which they could 
earry home to help increase the 
stature of NUCDA. 

Lee Filgo, of Texas, made a 
strong plea for unity, citing the 


| able 
to stay out of NUCDA, 


the 


merchandising practices. 
Auto factories, 


used-car programs. 
dealers could get similar 





conditioning, time sales, 









good public-relations job 
NUCDA has done as spokesman 


NUCDA could make its pro- 
| gram as effective for the indepen- 
| dents as the high-power programs 
| of any of the auto factories. 
If such were the case, no reput- 
used-car dealer could afford 
it was said. 
The program would have to be 
effectively policed, however, 
in order to maintain 


N AUTO factory man attending 
convention remarked that 
used-car dealers appeared to| 
convention 
bylaws 


conven- 
a better drawing 
ecard if most of the time w 
voted to bringing members up to 
date on the latest used-car dealer 


he _ said, 
constantly bombarding their new- 
car dealers with coordinated 
Used - car 
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|\Car Total Dips to 99,464... 


Week's Output Off to 135,755 








Week Week dan. 1 Jan, 1 
Ended Same Ended Sept., to 
Sept. 10, Week, Sept. 3, 1949 Sept. 11, Sept. 10, 
1949 1948 1949* to Date 1948* 1949* 
CHRYSLER 22,596 6,179 28,504 33,849 556,988 752,359 
Chrysler 3,304 S41 4,306 5,026 $1,647 97,792 
DeSoto ..... 2,817 713 2,865 3,477 62,070 73,652 
Dodge ... 6,626 1,758 8,501 9,996 158,644 194,938 
Plymouth . 10,849 2,867 12,832 15,350 
FORD 21,084 16,830 26,399 31,598 425,088 726,420 
Ford .... 16,041 12,600 20,059 24,081 304,834 564,154 
Lincoln 715 749 928 1,089 21,632 25,866 
MONE. i cobessiiess 4,328 3,481 5,412 6,478 98,622 136,400 
GENERAL MOTORS . 42,103 21,724 50,870 61,294 1,089,687 1,567,844 
in, to <2 5% 7,414 3,836 8,733 10,436 190,426 285,882 
Cadillac 1,481 981 1,858 2,235 44,305 62,036 
Chevrolet ..... 21,488 10,545 26,384 31,356 542,225 778,325 
Oldsmobile 5,404 2,813 6,340 7,940 137,895 205,374 
Pontiac .... 6,316 3,549 7,555 9,327 174,836 236,227 
KAISER-FRA Z E! R- . 1,846 2,662 1,346 128,162 50,533 
Ra eet iuiee ei a.s a 3 papas 3 40,735 6,468 
Kaiser ........ 1,343 2,662 1,343 87,427 44,065 
CROSLEY 121 643 143 177 23,618 7,210 
HUDSON 2,021 676 2,555 3,047 84,4382 109,152 
EY dais « 6 1,088 36 ‘ : 1,088 86,752 99,235 
PACKARD .... 2,784 752 3,584 4,214 63,170 30,296 
STUDEBAKER 5,308 2,653 5,553 7,532 115,245 148,153 
WILLYS?+ 1,013 383 1,013 17,633 23,413 | 
Total Cars, U. S..... 99,464 52,588 117,608 145,158 2,590,770 3,564,615 
+Station wagons and Jeepsters, *Revised. are pe ; 
COMMERCIAL CARS 
(U., 8S. PRODUCTION ONLY) 
Week Week Jan, I dan, 1 
Ended San Ended Sept., to to | 
Sept. 10, Week, Sept. i, 1949 Sept. It, Sept. 10, | 
1949 1948 1949" to Date 1948" 1949* | 
CHEVROLET re 5,206 4,664 7,057 7,554 272,675 289,478 
ERE, vce c cc eeeee 3 45 2 3 2,156 255 
ES. oad os ns-030 heeve 71 192 99 110 4,934 2,594 
DODGE ..... On ciate 3,071 2,592 3,132 113,260 110,947 
FEDERAL é 30 51 64 46 3,307 1,138 
FORD 4,885 3,559 6,179 7,309 232,623 168,237 
CEES GbiKa eee ans ses < 1,426 1,613 1,455 1,976 62,581 64,775 
INTERNATIONAL ... 200 2,905 112 200 =6118,672 98,317 
MACK ..... asm 102 206 122 149 9,206 4,742 
EE tale $0 S'x.0 6 9:84.06 80 80 115 127 8,303 2,624 
STUDEBAKER 872 1,299 1,084 1,308 48,711 49,056 
OEEEEEE woes 146 203 162 211 8,873 5,830 
WILLYS ...... eta 906 ae © eked 906 78,960 37,321 
MISCELLANEOUS ; 298 309 360 442 15,183 14,988 
Total Trucks, U. 8S. 16,291 20,254 19,4038 23,473 974,444 850,302 
Total Cars, Trucks 
Ee oh od anemia’ ..115,755 72,792 137,011 168,631 3,565,214 4,414,919 
Total Cars, “Trucks 
OO! See aa 5,116 4,316 6,698 30,841 169,818 206, 142 2 | 
Grand Total, 
Cars and Trucks 
U. S. and Canada .. .120,871 77,108 143,709 199,472 3,735,032 4,621,059 | 


f 


that 


It was suggested by some that | 
its 


worth | 


now. A lot of water has been|to members greatly by getting be- 

squeezed out of used-car prices|hind a program already in effect 

and many of the weaker dealers| which permits members who live | 

have dropped out. Marker esti-| up to its code of ethics to use the 

mated that the mortality has been | NUCDA insignia. 

as high as 30 percent. By proper merchandising and re- 
On some makes, prices have | spect for the code, it was pointed 


it was 
its 


graphic arts, 





(Continued from Page 1) 


course, has already returned to 
volume output on its 1950 jobs. 
All things considered, except the 
imminent possibility of a Ford 
strike, September production in 
U. S. plants is likely to include 


about 470,000 cars and 80,000 trucks | 
254,622 $85,977 |for a total of 550,000 vehicles. 


Going into October, U. 


S. plants 





Canada Reveals 
Travel Rules for 
Alaska Highway 


SEATTLE.—New rules for ve- 
hicles traversing the Canadian seg- 
ment of the Alaska Highway have 
been announced by the Canadian 
department of national revenue. 

The regulations state that drivers 


of automobiles in poor condition or | 


models built before 1940 must post 
a cash deposit or guarantee bond 


of $342 to insure export of the car. | 

Vehicles under conditional sales | 
contracts must be driven by legal | 
}owners or with written permission 
|of the legal owners, it was stated. | 
Everyone entering Canada, who | 


intends to drive over any part of 
the route must have in his posses- 


sion “a sufficient sum of money for | 


the trip” or must show he can ob- | 
tain the necessary money in Can- | 
ada, the department announced. 

House trailers 20 feet or longer 
must be towed by a truck of one- | 
ton rating or more, or a Jeep with | 
four-wheel drive, and must be cov- 
ered by cash deposit or bond. 


‘in the first nine months of this 
year should have accounted for an 
estimated 3,917,000 cars and about 
910,000 trucks—a total of 4,827,000 
vehicles. 
* * * 

N THE alltime high production 

year of 1929, U. S. plants pro- 
duced 4,587,400 cars and _ 771,020 
trucks—a total of 5,358,420. 


That a new annual production 
record will be written this year 
seems as certain as anything can be 
|certain in the midst of a troubled 
| labor situation. 


At any rate, to top the 1929 
mark, all U. S. plants have to do 
for the rest of the year is aver- 
age the production of about 250,- 
000 cars and trucks monthly. 
There is no observer pessimistic | 
enough to believe that they won't 
do much better than that. 


Bernie THOMAS 
* 


Fisher Body Aug. Output 


Sets Alltime High 

DETROIT. — Fisher Body pro- 
duced in August the greatest num- 
|ber of bodies for any month in its 
41-year history, it was announced 
last week by J. J. Cronin, manager. 
Fisher assembly and fabricating 
plants turned out 249,378 bodies last 
|month, Cronin said. Included in 
ithis total were complete sets of 
body parts sent to the Buick-Olds- 
| mobile-Pontiac assembly division of 
| General Motors, 

Three Fisher assembly plants, at 
St. Louis, Baltimore and Flint, have 
| added second shifts within the past | 
|few months, and their added pro- 





SERVICE SECTION 


duction also has swelled the August 
total. The previous best monthly 
production record was in April, 
1941, when 214,000 bodies were built. 
Current production figures contrast 
with Fisher's first “big” order for 
150 closed bodies for Cadillac in 
1910. 


Pontiac Alltime High 


Toppled in August 

PONTIAC.—An alltime record for 
Pontiac production was established 
in August, with 38,455 units, Harry 
J. Klingler, general manager, said 
Thursday. 

It was the third straight month 
in which Pontiac has set produc- 
tion records. A total of 33,298 units 
were produced in June and 33,312 
| in July. General Sales Manager L. 
|W. Ward said the firm will pro- 
duce in excess of 304,000 of its 
1949 models. 


Bingham-Herbrand Buys 


Superior of Cleveland 

FREMONT, O. Assets of Su- 
perior Mfg., 1302 Ontario St., Cleve- 
land, have been acquired by the 
Bingham-Herbrand Corp. of Toledo 
and Fremont, and will operate in 
the future as a part of the Her- 
brand division. 

J. E. Terry, who has been asso- 
ciated with Superior since its 
founding in 1932, will carry on as 
general manager. 

Superior makes the Bully line of 
air hammers and blow guns, and 
also distributes air filters, air-line 
loilers and couplers. 


CLASSIFIED she ad Pee 


WANT AD DEPT rN 





iscellaneous “inelndes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel | __ 








Kindly Acknowledge 
Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 





HELP W ANTED 


CHEVROLET SALES MANAGER. Metro- 


politan New York dealer has outstanding 
opportunity for exceptional man, experi- 
enced in auto sales management Full | 
responsibility for sales department 


twenty men. Write stating background, 
age, salary, education and persona! de- 
tails. Box 3398, c/o Automotive News, | 
Detroit 26 





COPY MAN 
WANTED 


| Young, aggressive creative copy 
man with general knowledge of | 


copy and proof- | 


reading to assist in production of 


and 


standing assets. 
with resume. Location—large mid- 


ere de- 


c/o Automotive News 


are 


bene- 


fits if NUCDA would perform a 
like job, holding clinics on re- 
adver- 
tising, salesmen, promotion, etc. 


automotive sales promotion cam- 


paigns. 
and personal drive should be out- 


Enthusiasm, imagination | 


| 


Send samples 


western city. 


BOX 3396 
Detroit 26 | 


| SERVICE MANAGER 





WE SELL EVERYTHING 
FOR YOU! 
AUTOMOTIVE NEWS 





of | 


| WANTED—A GOOD 


UTOMOTIVE 


| HELP WANTED 





SALESMAN 


WANTED | 


Must have long established contacts with 
truck and bus body manufacturers. 


SHATTERPROOF GLASS CORPORATON 
4815 Cabot Avenue | 
Detroit 10, Michigan 





AGGRESSIVE SALESMEN, with following | 
among Ford, Lincoln-Mercury dealers, | 


| wanted for live wire parts distributor. 
High earnings on 
Maryland to Florida territories east of 
| Mississippi open. Our men know of this 
ad. 
News, 


profit sharing basis 


Reply to Box 3397, c/o Automotive 


Detroit 26. 


| 
| 
| 





POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: 7'/. cents per word for one 
insertion or two insertions of the same 
copy at 12!/, cents per word. Cash in 
advance. 


| 






| 
| 
| 








SALES JOB. Have 
successful record in advertising and sales. 
Thoroughly acquainted with automotive, | 


tire, implement, electrical appliance, 
home heating and general accounts 
throughout the Midwest, Have sold in- 


tangibles and hard-to-sell products. Best | 
of personal and financial references. 
Want permanent position with salary or 
draw, Write or wire and will see at your 
convenience, Box 3302, c/o Automotive 


News, Detroit 26. 


_———~— | 
BUSINESS MANAGER- -ACCOUNTANT. 
Seventeen years’ experience with large 
General Motors dealers, management 
through accounting, forecasts of opera- 





| PARTS 


POSITION WANTED 


| SALES - GENERAL MANAGER. Large 

dealer with expanding interests and now 

profitable business has need of depend- 

able sales executive or manager with pre- 
| war auto experience. Writer has 
| profitably operated large Chevrolet deal- 
ership, has worked with factories to 
develop salesmen, He can hire, train and 
develop personnel to produce. Past two 
years has managed distributorships mak- 
ing good profit with new car, 49, can 
invest. Box 3386, c/o Automotive News, 
Detroit 26. 


PRODUCT DEVELOPMENT ENGINEER 
Graduate Purdue University. Nine years’ 
diversified experience on such projects as 
automobile ride, aircraft engine controls 
and fuel injection and torsional vibration 
analysis on automotive engines. Seeking 
development or project engineering posi 
tion, automotive products, Box 3391, c/o 
Automotive News, Detroit 26 





GENERAL MANAGER Distributorship or 
large dealership, Business management 
wholesale, retail and factory experience 
Age 40, married. Price, class or locatior 
no object Box 3392, c/o Automotive 
News, Detroit 26, 

TEN ‘Y EARS’ EXPERIENCE as busi 
ness and office manager with midwest 
distributor of any value to you? I need 
a connection, Do you need me? Will go 
anywhere and take complete charge ot 
office and finances, Family man and 
home owner, want this to be my lifetime 
connection, Box 3400, c/o Automotive 
News, Detroit 26 


Is 


MANAGER DESIRES JOB 
Chevrolet dealership in southwest. Young 
capable and experienced. Graduate Ger 





tions, daily operating controls and tax 
returns, Desire connection with aggres- 
sive organization. Reply Box 3387, e/o | 
Automotive News, Detroit 26. 


GENERAL OR SALES MAN AGER Young, 
40, aggressive, Irish, active Chevrolet and | | 
used car background since 1931—all 
phases from ringing door bells to desk. | 
Ideas and know-how for sale. Refer- 
ences—naturally. Box 3399, c/o Automo- | 
tive News, Detroit 26. | 





with twenty years’ 
experience wants connection with Nash, 
Chrysler Corporation, Lincoln-Mercury or | 
Kaiser dealer in mid-south city of twenty | 
thousand or more, Good customer rela- | 
tion and can serve as own shop foreman. 
Now employed, Available October 15th. | 
Box 3390, c/o Automotive News, De- 
troit 26 | 


eral Motors Institute. Box 3401, c/o 
Automotive News, Detroit 26. 

oP PORTUNITY sought by middle- -aged 
capable man, 17 years’ experience aut< 
motive wholesale field, cars, trucks and 
buses. Both sales and office, good exect 
tive. Highest references. Box 3370, c 
Automotive News, Detroit 26 


| DEALERSHIP WANTED. Am interested ir 
position as general manager, part owne 
or owner. Not objectionable to locatio: 
or make. 15 years’ factory and deale 
experience, Now assistant general mar 
ager of one of ‘‘big 3’s’’ largest deals 
College graduate, age 39, excellent healt! 
Box 3393, c/o Automotive News, De 
troit 26. 


DEALERSHIP WANTED | 


DEALERSHIP WANTED in Pacific Coas 
area, General Motors account. Will con 
sider purchase of majority interest wit! 
dealer desiring retirement. Have out 
standing record of successful manage 
ment in prewar period. Box 3367, c 
Automotive News, Detroit 26 
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DEALERSHIP WANTED — 


WANTED TO BUY 


Dealership in New England. Will 
buy building or take over lease. 
If you want to retire, here is cash. 





All replies held in strictest con- 


fidence. 


Box 3395, 
c/o Automotive News 
Detroit 26 





DEALERSHIP AVAILABLE 


DISTRIBUTORSHIP AND DEALERSHIP, | 


now handling Kaiser-Frazer, in 
southern city. Sales during past 
months over % million dollars. Excellent 
wholesale territory, over 25 active deal- 
ers. Good building facilities, organiza- 
tion all setup. Owners have other inter- 
est, will sell at inventory $30,000 (large 
part of which is parts stock), Box 3402, 
c/o Automotive News, Detroit 26. 


FOR QUICK SALE. % interest in dealer- 
ship of one of Big Three.'’ Now oper- 
ated as partnership but have complete 
corporation set-up. New tile and brick 
building. Large show room, 10,000 square 
feet of floor space. Service facilities are 
new and 100° complete, with latest 
equipment. Located in city of approxi- 
mately 5,000 population in Northwestern 
part of Ohio. For further information 
write Box 3403, c/o Automotive News, 
Detroit 26, 


NEW CAR DEALERSHIP, now handling 
leading independent, in the Piedmont 
Section of North Carolina. Modern build- 
ing with adjoining paved used car lot. 
All up to date equipment. Dealership has 
been very successful, Buyer must qualify 
with factory. All replies confidential. Box 
3381, c/o Automotive News, Detroit 26. 


NEW CAR DEALERSHIP, now handling 
GM medium priced car complete, Western 
Pennsylvania; new, modern buildings; 
used car lot; latest equipment, parts, 
accessories, Dealership has good reputa- 
tion and excellent record, Over 125 car 
contract. 1948 net over $30,000. Price 
$100,000. Applicant must be factory ap- 
proved. Box 3380, c/o Automotive News, 
Detroit 26. 


NEW CAR DEALERSHIP, representing 
one of the most popular lines. Also 
popular truck and farm implement fran- 
chise. Doing a good business in the best 
building and best facilities in one of the 
best towns in Southwestern New Mexico. 
Can be purchased on a very reasonable 
basis due to family conditions. Address 


large 
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‘ 
=| DEALER SERVICES 


EM PL OYMENT SPECIALISTS 


tive industry, sales. service, parts, 


| inal, 505 Fifth 
INVENTORY SPECIALISTS. 
accessories 
economically and 
Illinois, 





quickly 


New York, Talbot's Automobile Dealers 
Detroit | 


Inventory Service. 4690 Newport, 
13, Mich. Phone VAlley 2-9377. 


NEW CARS WANTED 





—WANTED— 

| NEW 1949 CARS 

| Cadillacs, Chevrolets, Olds, 
Phone, Wire or Write 
| NORTHWEST EXPORT CO. 
| 314 Lloyd Building 
Seattie, Washington 


Buicks 


USED CARS WANTED 


AUSTIN, 
Jim Becker, 3250 
dena, California, Sy. 8-1786. 


Automo- | 
ad- | 
ministrative, office. Employers, employes: 
inquiries solicited and welcomed, Card- 
Avenue, New York City. 
Parts and 
inventories taken accurately, 


Phone Main 4898 





WILL BUY NEW OR USED AUTOMOBILES 


Will Buy One or Your Entire Stock 


Jess Hunter Motor Company 
lIth and Santa Fe 
PUEBLO, COLORADO 
Phone 6237 





USED CARS FOR SALE _ 


=~AYTO— 
AUCTION 


suiaffienin 


HORSEHEADS, NEW YORK 
EVERY FRIDAY 





DANVILLE, PENNA. 


EVERY WEDNESDAY 





You will always find real action at 
both these auctions. 





all inquiries Box 357, Albuquerque, New 
Mexico. eae 


DEALERSHIP, now handling one of ‘‘Big 
Three,’’ city of 30,000—midwestern loca- 
tion. Approximately 300 car franchise, 
gross 1948 over $600,000. Good lease can 
be renewed, all equipment and inventor- 
ies included, Will take $75,000 to handle 
balance on contract. Purchaser must ar- 
range factory approval, Present owner 
retiring. Box 3404, c/o Automotive News, 
Detroit 26. 


CHOICE DEAL of the “Big Three,’ a in the 
Rio Grande Valley of Texas. Old estab- 
lished new car and truck dealership in 
rich farming and grapefruit section, High 
service volume. Will lease building and 
sell inventory and equipment at cost. 
Buyer must be able to qualify with 
factory. Box 3388, c/o Automotive News, 
Detroit 26. 

CINCINNATI'S LARGE DOWNTOWN 
DEALERSHIP and parts wholesaler for 
twenty-nine counties for sale on account 








of sickness (now handling Dodge- 
Plymouth), Book net worth, $350,000. 
Will retain part interest if necessary. 


Buyer must have factory approval. Reply 
J. E,. Bryant, Hotel Terrace Plaza, Cin- 
cinnati, Ohio. 

DEALERSHIP, now handling Lincoln-Mer- 
cury, southern town 12,000, franchised 
for 10 adjoining counties. New building, 
latest type shop equipment. Manufactur- 
ing, farming area. Will sell at inventory 
cost, $25,000 will handle, building can 
be bought or leased. Box 3394, c/o 
Automotive News, Detroit 26, ] 

EXCELLENT LOCATION in large midwest 
city. Popular franchise (no trucks). Rea- 

rental, Complete shop, show- 

room, parts. Owner retiring. ‘48 profit 
over $50,000. $30,000 will buy. Box 
3389, c/o Automotive News, Detroit 26. 
| 
| 


sonable 


cSS OPPORTU NITIES 


BUSIN 
AUTO SALES—two-car 
Motors’ fast selling car; 
established twelve years; sales $10,000) 
month; fully equipped; service; complete 
stock; modern equipped building, 40x100; | 








agency, General 
busy Ohio city; 





rent $60; lease seven years; large stock; | 
price reasonable. Apple Company, Bro- | 
kers, Cleveland, Ohio. 

AUTO-IGNITION SERVICE, Ohio city, | 
Route 20. Sales $4,000 month; building, | 
35x70, fully equipped; valve grinding, 
brake service; low rent; long lease; re- 
tiring. Apple Company, Brokers, Cleve- 
land, Ohio. 


FARM IMPLEMENT BUSINESS for sale. 
Owing to other business interests, offer- | 
ing well established farm implement | 
store for sale. Located in one of Indi- 
ana’s best farming communities. Netted | 
$20,000 in 1948, High class line of im- 
plements and popular truck franchise. 
Will need approximately $25,000 to pur- | 
chase, Box 3363, c/o Autommtive News, 
Detroit 26. 


AUTO WHEEL-RIM SERVICE. 


Sales $54,- 


R. D. WEST, Prop. 


Jos. E. Johnson Tex Rickard 
Auctioneers 








ATTENTION DEALERS 


WE WHOLESALE ALL 
MAKES AND MODELS 


CALL, WRITE OR WIRE 


Joe Szopinski 
Used Car Manager 


Connell Cadillac Co. 


Michigan's Largest Independent 
Cadillac Dealer 


Dick Connell Chevrolet 


Wayne County's Oldest Chevrolet Dealer 


12330 Jos. cemeee 
Detroit 12, Mich. Tel.: TWinbrook 10603 








LARGEST PENNSYLVANIA 


AUTO AUCTION 


EVERY FRIDAY NOON 


In the Heart of Lancaster County 
LOW MILEAGE, CLEAN CARS 


FOR DEALERS ONLY 


Located 6 miles North of Lancaster, Pa 


MANHEIM AUTO SALES 
& AUCTION, INC. 
Phone 202-W4 








CHICAGO'S LARGEST AND BEST 


12:00 NOON. — RAIN OR SHINE. 
In the Heart of Chicago 
Bring or Send Cars as Early as Monday 
PLENTY SPACE — INDOOR ARENA 
Plenty of Cars and Buyers 


| Get Lucky — Bring Titles — Take Home Cash 


Call Early and Reserve Numbers 


000 year; Northern Indiana; brick build- 
ing—6,000 feet; completely equipped | DEALER AUTO AUCTION | 
wheel, rim service; no competition; op- 
portunity to expand; retiring; sell with | 5353 SO. HALSTED ST., CHICAGO, iLL. | 
property, Apple Company, Brokers, | Ph: Livingston 8-8400 Dealers Only | 


Cleveland, Ohio. | 

DEALERSHIP AND SERVICE GARAGE, 
now handling Dodge-Plymouth. Lease on 
modern building. Town-—five thousand. 
John C. Ross, Realtor, Newcomerstown, 
Ohio, 





DEALER SERVICES 

INVENTORY SPECIALISTS: Parts and 
accessories inventories taken accurately, 
economically and quickly in Illinois, In- 
diana, Ohio, Pennsylvania and New York, 
\utomobile Dealers Inventory Service, 
‘690 Newport, Detroit 13, Mich. Phone 
VAlley 2-9377. 
















Auctioneer: 


John Corrigan 















AUTO AUCTION 


TIM ANSPACH 


Albany, N. Y. 


(For Dealers Only) 
EVERY MONDAY... 12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A 








915 N. 


| 
j 
| 
| 
| 
| 
| 


| 


late A40. Must be priced right. | 
Summit Avenue, Alta- 


| 


4038 CHESTNUT ST. 


| AUTO AUCTION. 


| 
in Michigan, | 
Indiana, Ohio, Pennsylvania and | 


| 


6600 N. Broad St. 





1947 PACKARD CLIPPER 6-CYL. 








USED CARS FOR SALE 


Every Wednesday, 1 
P.M. D.S.T. Dealers only. Ohio Valley 
Auto Auction, West 8th S8t., 


pool, Ohio, Phone 6396. Plenty of buyers 
and sellers. Weekly prices mailed on | 
request. 





AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 


V, Mile East of Illinois State Line 
On Route 30 


EVERY FRIDAY . " 
175-CAR AVERAGE 


Year's Percentage Sold Above 63% 
Dealers Buy - - - Dealers Sell 
GEO. LAWSON—Owners—BUD FENNEMA 
DUTCH STUART, Auctioneer 


Dyer Auto Auction 


A.M. 





Phone 4111-405! DYER, IND. 
Res.: Lansing, Ii!. 730 and 
Lansing, Ili. 107R 
Philadelphia's 
DEALER AUCTION 
EVERY TUESDAY ...11 A. M. 


Harry D. Gilbert 


Automobile Auctioneers 


Phila., Pa. 


PLENTY OF CARS AND 
WEEKLY PRICES MAILED ON 
7 


Livingstone 8-3000 


BUYERS 
REQUEST 


ATTENTION DEALERSIII 


$, 
4-DOOR SEDANS, for only........ 400 
Also... AT GREATLY REDUCED PRICES 
1947 CHEVROLET - FORD - PLYMOUTH 


4 DOOR SEDANS 


Excellent Bodies Good Motors | 
All Cars Formerly Used for 


AUTOMOTIVE NEWS, SEPTEMBER 12,1949 


East Liver- | 





| 








| WHOLESALE PONTIAC PARTS, 


| $100,000 STOCK, genuine Ford parts, 





79 


PARTS FOR SALE 


PARTS FOR SALE 


FORD 01T-5775 and 01T-5700 brackets, 
79-4211A spider, 91T-4215 pinion, 79-4228 


.C PAR large 
stocks of hard-to-get parts, body and 


fender parts for all models, Fast serv- and 79-4230 washers, 91T-4236 gear; 
ice, liberal discount. Walter H. Schultz Chevrolet 3653773 bracket, 3656668 
Pontiac, 16-20 Passaic St., Trenton 8, bracket, 370429 spider, 370445 gear, 


370446 gear; 70% off list. Howe Brothers, 
P. O. Box 244, Troy, N. Y. 


SHOP EQUIPMENT FOR SALE 


New Jersey. 





re- 
Call or write Timmerman 
W. Market Street, Lima, Ohio. 





built motors. 
Sales Co., 





Telephone 4-7131 CEDAR RAPID “Kwik Way,”’ tru-align 
eens eennen amen merle emrerpeemencene kit for checking caster, camber, and 
FORMER STUDEBAKER DEALER clos- "7 197.50 

ing out parts, special tools and signs at cae See Gtik, Societe oun 

great reduction. Waukegan Motor Sales, mounting board, Must sell out, Porta- 

519 S. Genesee St., Waukegan, III. ble, fast and very accurate. Timmerman 





Sales Co., Lima, Ohio, Telephone 4-7131. 


FOREIGN CARS WANTED 


WANT 1948 British MG sport roadsters. 
Sam Greenfield, 16813 Lomond Blvd., 


Shaker Heights, Ohio. ca Ba! 


ANTIQU E ¢ CARS: WANTED: s 
1926 PONTIAC WANTED. Must be in 
original condition, Cunningham Pontiac, 
Inc., 121-02 Jamaica Ave., Richmond 
Hill, N, Y. 


NEW LINES WANTED 
MANUFACTURER’S REPRESENTATIVE 
WANTS additional automotive, hardware 
or electrical lines for Southern California. 
Box 3384, c/o Automotive News, De- 
troit 26. 


BUICK PARTS | 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS" 





Wholesalers: We Are Quantity 
Shippers . . . Same Day Service 
On Mail Orders and Inquiries. 


All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. | 


“EDGE OF THE LOOP" 





MISCELLA NEOUS 








1000 S. Wabash Phone WAbash 1030 [FOR SALE. Midget racer painted white 
CHICAGO §, ILL. with No, 12 on it. Norberg motor, ready 

elle to go. Extra motor block and crank 

= shaft, new. Good tires on it with 9 

extras and 2 extra wheels. Very cheap. 

—— | Call or write Jack Layton 3535 S, Santa 

Fe, Englewood or A, M,. Zipprodt, Ala- 


OLDSMOBILE 


AND ALL GENERAL MOTORS 


mosa, Colo, _ ae teenie 
$50 REWARD plus expenses for recovery 


of 1948 Buick Roadmaster convertible 
PARTS AT WHOLESALE | coupe, serial No, 14816129, motor No. 
50221207 with Ohio or Pennsylvania li- 
$100,000 INVENTORY cense tags on car. Color, light blue. Call 
LIBERAL DISCOUNTS collect 2-4072, Motors Finance Co., 


Harrisburg, Pa. 





Hoods Core Re ee 
Grilles eorene PP ENGINE REBUILDING — Crankshaft 
Hub Caps Shock Absorbers | grinding and _ metalizing. John P. 
Fenders Distributors | Hughes Motor Co., Inc., 300 Commerce 
Gas Tanks Carburetors St., Lynchburg, Virginia. 
Trunk Lids Steering Wheels |HOT ROD. The only monthly magazine 
Fuel Pumps Clutch Parts about building roadsters, streamliners, 
And Many Other Items etc. Sample copy 25c. $3 yearly. Hot 
Orders Filled Same Day Received Rod, 7164 Melrose, Hollywood, California, 


Dept. AN. 


SELMI MOTORS, INC. 


LARGEST OLDSMOBILE PARTS 
DEPOT IN EAST 


15th St. Philadelphia, Pa. 
Tel. Baldwin 9-0352 and 9- 


Tow Bar Sales Company 


Direct Factory Distributors 
100 So. CLINTON ST. CHICAGO 6 


ILL. 
DE 2-0700 - AN 3-8888 - DO 3-8373 


3431 N. 











Cab Service in Phila. 
Phone or Write: 
THE R. A. COMPANY 
. PHILA., PENNA 


SHerwood 7-1700 — Morris Freedman 
EVergreen 2-0400 — Herbert Cole 








KEN SCHAEFER'S 
The Only Indiana 


AUTO AUCTION 
In Continuous Operation Since 1943 
EVERY THURSDAY 


Dealers Meet at the Cross-Roads of America 


INDIANAPOLIS, INDIANA 
Col. R. V. Martin, Auctioneer 
Illinois St. Phone Lincoln 5383 





TRUCKS WANTED 


WRECKER WANTED. Kirchner Chevrolet, 


Roscoe, | New York, 
TRUCKS FOR SALE 





| TRANSPORTS FOR SALE. 1948 GMC 
model 451 truck with new 248 engine, 
deluxe cab, radio, heater, and 2-speed 
axle, almost new tires, 1948 mechanical 
handling trailer with 825x20 10-ply, 
nearly new tires. Positively perfect— 
ready to roll, Will not sell separately. 
Price $4,150, complete f.o.b. Shreveport. 
Phone 8S. T. Bass or A, W. Petrus at 





11 PASSENGER BUSES, 
cially useful 
schools, 


CHEVROL ET CAB COMPLETE, 


| NEW 1948 CHEVROLET 6702 with Wayne 





| Auto Auction Every Thursday | MEMOLY MOTORS, INC. 


48 





call 


P.O 


3-3586 or write P. O. Box 1748, 
port, Louisiana. 


BUSES FOR SALE 


Shreve- 





deluxe 42 passenger body—-§$2,475. Same 
chassis with 48 passenger body and ten 


ply tires—-$2,625, FOB Richmond, In- 
diana. Hudson Body Company, Dallas, 
Texas 


NEW 1949 DODGE 
SCHOOL BUSES 


SUPERIOR BODIES 


37 passenger and 43 passenger 
For Immediate Delivery 


1893 Richmond Terrace 
STATEN ISLAND 2, N. Y. 


PASSENGER 
Brand new 1948 model. 2-ton chassis, 
199” wheelbase, Wayne body Was 
ordered for air base bus line but never 
used, Base being deactivated. A remark- 
able buy. Contact Scott-Puffer Motor 
Company, Chevrolet Dealer, Topeka, 
Kansas. Telephone 5664 


Chevrolet school bus. 


| 
sedan type, espe- | 
fer small traveling groups, 
etc. 4 available at present: 2— | 
1941 Mercuries; 1—1940 Mercury; 1— | 
1939 Chevrolet. For further information | 
Mr. Shinberg at ST 4-8180 or write 
1240 N. 26th St., Philadelphia 21, Pa. | 
“it 

! 

1 





‘PA RTS ¥ WANTED 


less in- 
early 1946; also 


strument panel, 1'4-ton, 


deleted Chevrolet rear axle assemblies, 
1949, 2-ton, complete with hubs, brakes 
and drums, ratio 6.16. Howe Brothers, 


Box 244, Troy, N. Y. 





OD: ssc awga hacen e awe knee eee ek ber cha ne wesaaeeehsbeewses 600 600a eee 
IY AO os a A ater te ld aes ae ara a ale Sir aaa eae eee 
on ica a en Ad Sena e MAAR OA ARC KRO NER NSS SDs 5 656 Sica eae 


Car Dealer () Truck Dealer [] Manutacturer [] 
Jobber [] Insurance (] Financial [) Supplier [] 
a ch Ss i tea Nak he (ie es ee 
9-12-49 


FOR SALE 
AUTOMOBILE BUSINESS 


NEW AND USED PARTS 
USED CAR, TRUCKS AND TRAILER SALES 


Very well equipped for service. Both mechanical and body and fender. 
Located on principal highway, just entering Portland, Maine. Long established 
business. Has always enjoyed good business with good profits in any market. 

Pressure of other business interests makes it mandatory that | sell. This 


business represents a present investment of $100,000. 


Apply for all details including price and terms to 


LEWIS BERNSTEIN 
c/o Mill City Chevrolet Corp. 
Biddeford, Maine 


150 Alfred Street 





Maney Motor Co. Auto Auction 


DEALERS ONLY 
Sales Start at 12:00 Noon (C.S.T.) 
Weekly Prices Mailed When Requested on Your Letterhead 
Every Friday 
HUNTSVILLE, ALA. 
Phone 3188XJ 
NATIONAL AUTO AUCTION PROTECTIVE ASSOCIATION, INC. 


Every Thursday 
MURFREESBORO, TENN. 
Phone 111 


Member: 


[NEW SUBSCRIPTION ORDER’ 


Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [[] 
for which check is attached [_] or send bill [_] 


BLDG., DETROIT 26, MICH. 





AUTOMOTIVE NEWS, PENOBSCOT 


TRADE CONNECTION: 


—_—— ee ee ce rr ce re ce ee ee ee ee ee es ee es ee 





SITTING PRETTY 


She certainly is sitting pretty .. . 
because that car seat is cushioned 
with Restfoam. 


Every day more and more motorists 
are discovering the outstanding 
comfort advantages of Restfoam- 
cushioned car seats. They really 
like the way this famous all-natural 
latex foam yields to every body 
contour ... yet provides firm, natu- 
ral support. 


No wonder more and more car 
manufacturers are using Restfoam 
in the cars they build! 


Remember... Restfoam is produced 
under the most modern mass- 
production methods. You can 
always depend on Restfoam for 
controlled high quality. 


You can be sure your new cars will 
have greater appeal with Restfoam. 


This cream-colored all-natural latex 
foam puts any car in the luxury- 
comfort class. 


For further information about Restfoam 
call George P. Hooper, Manager Auto- 
motive Restfoam Sales, 1914 Fisher 
Building, Detroit 2. Phone TRinity 3-6970. 


witt ... 


RESTF@A 


HEWITT-ROBINS INCORPORATED 
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7 ET To Bo Me. ep): 


